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fa) the 128th time 

the Insurance 
Company of North 
America extends 
to its Agents and 
Patrons Christmas 
Greetings and Best 
Wishes for a Happy 
and Prosperous New 
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Our Cards on the Table 


A frank statement concerning the organization and plans 
of The Ohio Casualty Insurance Company of Hamilton, Ohio 


FFICERS, Directors, and Agents of The Union 

Mutual Insurance Company of Hamilton, Ohio, 
are organizing The Ohio Casualty Insurance Com- 
pany (a joint stock Corporation) to write full cover- 
age automobile insurance. This action is of interest 
to agents of the Company in both Indiana and Ohio 
and to insurance agents generally. This paid adver- 
tisement is our method of laying all of our cards 
on the table. It is a frank statement regarding the 


organization, regarding the men active.in the project- 


and regarding their.plans for the company. All vital 
information is contained in this announcement, but 
the management would welcome inquiries, for addi- 
tional information along any line whatsoever. Ad- 
dress your requests to Howard Sloneker, Secretary, 


on Ohio Casualty Insurance Company, Hamilton, 
io. 


Ohio—a State of Safe 
Corporation Laws 


HE Ohio Casualty Insurance Company is incor- 

porated under the laws of Ohio, a state of sane, 
safe and conservative statutes. The insurance laws 
have been amended to permit the organization of 
joint stock corporations to write both the fire and 
casualty features of automobile insurance. In other 
words The Ohio Casualty Insurance Company will 
be able to write fire, theft, transportation, collision, 
personal liability and property damage liability in- 
surance for motor car owners. Such insurance will 
furnish complete or full coverage automobile 
indemnity. 








Capital $200,000.00; Surplus $100,000.00; 
Shares $75.00; Par Value $50.00 


HE authorized capital of The Ohio Casualty 
Insurance Company is $200,000.00. This amount 


is divided into 4,000 shares of a par value of $50.00 ~ 


each. Each and every share has been or will be sold 
for $75.00. This will contribute $25.00 to surplus for 
every $50.00 paid into capital. The result will be 
$100,000.00 surplus in addition to the $200,000.00 capi- 
tal stock. In the vernacular of finance the shares are 
going at “one and a half.” The full amount paid 
in by purchasers of shares goes to the company. Not 
one cent is being paid either directly or indirectly 
to anyone. There are no stock salesmen, or fiscal 
or financial agents, no holding company or selling 
company. No one is enjoying a “rake-off” from the 
organization work. The officers, directors and all 
others are paying cash in full for their shares—$75.00 
each. 


Who Has so Far t 
Purchased Shares? 


All shares so far purchased have gone to business 
men of Hamilton, Ohio, or agents of The Union 
Mutual Insurance Company at various points in Ohio 
and Indiana. As the active men of the organization 
of The Ohio Casualty Insurance Company have been 
the officers of The Union Mutual Insurance Com- 
pany it was the natural thing to offer shares to the 
men with whom these officers had been associated 
in a business way. Because the business associa- 
tion had been satisfactory it was also natural that 
these men should subscribe for stock. Many of 
these men were willing to buy larger blocks of stock 
than they took, but they, like the men more active in 
the organization, saw the desirability of having the 
shares distributed more broadly. They felt that a 
certain portion of the stock should go to the business 
men in the home office city so that a strong executive 
committee of the board of directories could assem- 
ble quickly and frequently. They also saw the 
desirability of having on this committee men repre- 
Sentatives of the financial, manufacturing and mer- 
cantile worlds as well as of the insurance world. 
They also saw the desirability of many agents having 
a dual financial interest—an underwriting as well as 
4 production interest. The stock that now remains 
unsold will by common consent be held for agents 
who will represent the company. 


When “Home Town Endorsement” 
Means Something 
Facts previously set forth tend to the conclusion 
that The Ohio Casualty Insurance Company is en- 





Salient Facts 


First co: of its kind in the first 


automobile state—Ohio. 


Being organized without one cent of 
promotion expense. 


No favored “insiders”—everyone pays 
in cash at the same rate for his stock. 


Stock so far placed among leading busi- 
ness men of the home office city and 
among insurance agents in Ohio and 
Indiana. 


Men in this organization have made a 
success of The Union Mutual Insur- 
ance Company of Hamilton, Ohio. 


1 
2 
3 
4 
5 
6 Company will write full coverage auto- 
7 
8 
9 
0 


mobile insurance. 


Company assured volume of profitable 
business from the start. 


Home office in the “center of automobile 
population” of the United States. 


Low home office expenses. 


No field more attractive than that of 
automobile insurance. 


1 


dorsed at home. Corporations have in the past been 
floated on an apparent but unreal endorsement of 
this nature. In the case of The Ohio Casualty Insur- 
ance Company this endorsement is actual and sin- 
cere. The stockholders resident in Hamilton are 
the real business leaders of that city. They are not 
petty or minor executives but the heads of success- 
ful business institutions. They have not been induced 
to “go on the board” by any gifts or special price 
inducements on shares (they pay the same amount 
as all other share purchasers). These Hamilton 
business men have not been carried away with this 
project by any J. Rufus Wallingford from parts un- 
known. There have been no hip-hip-hooray or 
“boom Hamilton” methods employed. These men 
have known Howard Sloneker and his associates in 
the company since childhood. They have just ex- 
pressed, by their purchases of stock, their confidence 
in a man who has succeeded in the insurance busi- 
ness in their midst and in the staff he has associated 
with him. They know Howard Sloneker as a boy, 
as a young man starting in the business world, as 
an insurance agent, as the organizer of The Union 
Mutual Insurance Company and as that company’s 
secretary and general manager. They are backing 
the ability and integrity of Mr. Sloneker and his 
staff with both money and their own good names. 





Measuring the Future 
by the Past 
A little estimate of what The Ohio Casualty Insur- 

ance Company may be can be figured from the 
record that has been made by the company organized 
in 1916 by the same interests—The Union Mutual 
Insurance Company. The Union Mutual was estab- 
lished in 1916 and in four years time has not only 
done a big volume of business but built up an agency 
and home office organization that is valuable but 
does not appear on paper as an asset. The Union 
Mutual has become one of Ohio’s strong mutual 
companies and it has developed a point where it can 
truthfully advertise, that it is a substantial institu- 
tion giving 100 per cent protection to policy holders 
and service to both agents and policy holders. 


Volume of Profitable 
Business Assured 


The same staff. and organization that has supplied 
The Union Mutual Insurance Company with a vol- 
ume of satisfactory, high class and profitable busi- 
ness, will be af-the service of The Ohio Casualty 
Insurance Company. This assures the new corpora- 
tion of volume of business that will meet overhead 
and will also be profitable from an underwriting 
standpoint. One of the problems that is presented 
to most companies entering the insurance business 
will not face The Ohio Casualty Insurance Company. 
Most new companies must choose either between a 
large volume that will meet overhead but prove un- 
profitable from an underwriting standpoint or a 
small volume that will not meet overhead but be 
profitable on an underwriting basis. The Ohio Casu- 
alty Insurance Company will not find it necessary 
to choose between the two horns of such a dilemma. 





50% of the Motor Cars of the United States 
Within 500 Miles of Home Office 


More than 50 per cent of the motor cars in the 
United States are owned within a radius of 500 miles 
of Hamilton, Ohio, the home office city of The Ohio 
Casualty Insurance Company. 

This means that The Ohio Casualty Insurance 
Company will be able to give overnight mail service 
to the agents in a position to control half the auto- 
mobile insurance business of the United States. 

It is also interesting to note that 85 per cent of the 
automobiles of the United States are manufactured 
in the three states of Ohio, Michigan and Indiana. 





Other Advantages of in Home 
Office Location 


Besides enjoying the advantages of being located in “center 
of automobile population of the world,” the Ohio Casualty In- 
surance Company will profit in other ways by being located in 
Hamilton. It will be relieved of many of the heavy expenses 
attendant on offices located in metropolitan centers. Ham- 
ilton is sufficiently large to supply the company with office 
help—importations will not be necessary. ailway, postal, 
banking and printing facilities are more than adequate. 

Some fire insurance offices located in other than big fire 
insurance centers do suffer by reason of distance from the 
“help market.” But there is as yet no automobile insurance 
help market and automobile underwriting differs radically 
from fire underwriting. 

Likewise there is not the exchange of business and ex- 
change of information in the automobile insurance that there 
is in fire insurance. An automobile insurance company can 
enjoy the advantages of a medium sized city and finds no 
disadvantages therein. dn fact it will be able to attract to 
its home office, whenever necessary, capable men who wish 
to escape the smoke, the ‘crowds, the “els,” and other draw- 
backs of life in a big city. 


The Field of. Automobile 
Insurance 


No statement about an insurance company would be com- 
yet without a survey of the automobile insurance field. 
here are nearly 7,000,000 automobiles in the United States 
and the owners of these are carrying less than 20 per cent 
or one-fifth of the insurance that they should. Many carry 
no insurance at all. e great majority of those who are 
insured are incompletely and inadequately protected. The 
field for automobile insurance has grown much more rapidly 
than the insurance interests have been able to cultivate it. 
It is only a few years since automobiles passed beyond the 
experimental stage and a less number of years since auto- 
mobile insurance was an experiment. The process in auto- 
mobile manufacture and in automobile insurance will be from 
now on, however, a perfecting, rather than a pioneering proc- 
ess. The imperfections of the past are rapidly disappearing. 
_ In importance among all insurance lines automobile insurance 
is exceeded only by life, fire, marine, workmen’s compensa- 
tion and bonding. It is far larger than accident and health 
insurance, hail insurance, tornado insurance, burglary in- 
surance, piste, glass insurance, etc. 

Automobile insurance has neither the geographical nor cli- 
matic limitations that many other insurance lines have. The 
almost universal use of the motor car makes the future 
universality of automobile insurance possible. 


Inquiries on Any Subject 
Answered Promptly 


In this statement The Ohio Casualty Insurance Company 
has set forth the most important facts regarding its or- 
ganization and plans. The company will be pleased to an- 
swer inquiries on any points not covered or not made clear. 


THE OHIO CASUALTY 
INSURANCE COMPANY 


HAMILTON - - - OHIO 
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Every Home Owner 
Needs a Fyr-Fyter 


And almost every home owner knows 


he needs a Fyr-Fyter. Yet only a few have them 
—about one in a hundred. 


The others are waiting for a live insur- 
ance man to take their orders—will you take them? 


You are —— fire prevention just as 
strongly as you teach fire protection. 


And we believe that you are as justly 


entitled to the profits on Fyr-Fyter as on insur- 
ance policies. 


Fyr-Fyter is the panic-proof one-quart 
extinguisher that combines exclusive features, 
making it safe, sure and efficient. 


Write for our proposition. It’s a money-maker. 


The Fyr-Fyter Co. 


Dayton, Ohio 
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WAY BEING CLEARED 
FOR FOREIGN EXPANSION 


American Companies Pleased at 
the Attitude of the Insurance 
Commissioners 





WILL FOLLOW THE FLAG 





Not Believed British Institutions Will 
Show Hostile Spirit and Try 
to Block Progress 





NEW YORK CITY, 


insurance men 


Dec. 23.—Fire 
here feel that much 
progress has been made towards modi- 
fying the conditions imposed on Amer- 
ican companies so that they can have 
freer movement in their operations be- 
yond the confines of the United States. 
The Insurance Commissioners Con- 
vention at its recent New York meet- 
ing responded to the prevailing senti- 
ment in insurance circles and agreed 
to abolish certain restrictions and to 
use their influence to pass measures to 
liberalize insurance laws so that the 
American companies can take their 
part in the great market of the world. 
A few years ago the commissioners 
were stubborn in their refusal to yield 
a point in the way of liberality. They 
felt that the restrictions were emi- 
nently wise and safeguarded policy- 
holders. Now, however, with Ameri- 
can trade extending itself and becom- 
ing a greater factor abroad, American 
banking and insurance must accom- 
pany this trade if America is to re- 
ceive the full benefit. The commission- 
ers during the last two or three years 
have been studying the question of the 
expansion of American companies and 
have yielded to the demands made by 
the American Foreign Insurance Asso- 
ciation, President Henry Evans of the 
Continental and others who have been 
active in securing modifications of the 
present code. 


Attitude of British Companies 


There has been much talk here as to 
what their efforts may -encounter in 
their purpose to establish themselves 
beyond the seas. It has been freely 
predicted that the British companies 
would put up a stubborn fight and 
would in many ways attempt to block 
the progress of the Americans on the 
other side. The English managers who 
have been over here feel that there is 
an undue alarm along this line. 


No Desire to Block Plan 


The facts are that 
British companies are strengthening 
themselves, are becoming better bal- 
lasted and naturally will put forth 
every attempt to maintain the place of 
England insurance-wise in the world’s 
market. As tc effort to antagonize 
American companies and endeavor to 
handicap them in their operations, or 
embarrass them in attempting to get lo- 
cated, these managers say is not true. 
The English companies are tenacious, 


a number of the 
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DANGER CAN 


| 


BE AVOIDED 


| 
| 








N article rceently published showing 
A the possible losses on marine cov- 
; erage placed in London has been 
confusing to some readers. The article 
showed how, owing to the low value of 
the British pound, the recovery in dol- 
lars on insurance placed in London and 
expressed in pounds might be insuffi- 
cient to cover the loss in dollars. 
Some readers got the impression that 
the danger of loss existed on all policies 


written in British companies. Such is 
not the case, as it exists only on coverage 
placed in London and _ expressed in 
pounds. 

* Ok 


The danger of such loss can be avoided 
by the use of a currency clause which 
reads as follows: 

“This policy is issued on 
one pound for $5.00, 
of an additional 
mium, 


the basis of 
but in consideration 
per cent on the pre- 
which is hereby acknowledged to 
have been received, the underwriters 
agree to pay claims at the rate of ex- 
change current at the date of remit- 
tance.” 


The operation of 
illustrated as follows: 


this clause may be 
Insurance of $100,- 


000, premium $350.00. If 
Lloyds the insurance. will be 20,000 
pounds and the premium 70 pounds. As 
the pound is now worth about $3.75 the 
insurance of 20,000 pounds would only 
yield $75,000. The premium, however, of 
70 pounds could be paid tere $262.50 of 
American money instead of $350.00. By 
the addition of the currency clause quoted, 
the claim, which would be represented in 
America in dollars, would be paid at the 
current rate of exchange, and if this rate 
was $3.75 the underwriters would pay 
26,666 pounds on a total loss. 


this is placed in 


* Ok OK 

The currency clause acknowledges re- 
ceipt of the additional premium. This is 
because the American assured or the 
American broker instead of paying the 
premium by a draft on London for 70 
pounds, purchased in this country for 
$262.50, buys London exchange for 
$350.00, which yields the Underwriters in 
London 931/3 pounds instead of 70. 
Thus pounds and dollars are made inter- 
changeable on both premium and claim 
without loss at the current rate. 





are operating. The managers 
that they do not intend to 
stab the Americans or try to keep them 
from operating in various countries, if 
for no other reason than that they have 
valuable plants in the United States and 
want to live on friendly terms with 
American underwriters. 


ever they 
say, however, 


Early Attitude of Hostility 


United States companies found 
that when they opened offices in some 
of the islands of the West Indies there 
was a determination to place every pos- 
sible barrier against them, many stones 
were thrown in their way and their op- 
erations were made as onerous as pos- 
sible. However, this spirit seems to 
have died out. American companies say 
that in entering the South American re- 
publics and islands in the West Indies 
they are not confronted with strongly 
opposing forces. In fact President E. G. 
Snow of the American Foreign Insur- 
ance Association received the other day 
a letter from the managers of foreign 
companies in the islands of the West 
Indies, expressing their high regard for 
the way the American companies had 
conducted themselves in the islands and 
expressing the hope that the agents of 
American companies would have the 
same cordial feeling toward foreign 
companies in the United States. 


The 


Clash in Marine Field 


It is true that in the marine insurance 
field there has been more or less clash- 
ing. This due primarily to the sudden 
entrance of America in the maritime 
world brought about by war conditions. 
England has been supreme on the seas 
in shipping and insurance and she de- 
sires to retain that supremacy. America 
suddenly loomed up as a formidable 
power with her big merchant marine 
and English companies saw a sharp de- 
cline in premiums and loss of prestige. 
The American companies, however, are 
determined to make themselves felt in 
the marine field and will not be deterred 
by foreign obstacles. 


Reinsured in Liberty Fire 


The bulk of the liability of the Whole- 
sale Grocers Exchange of St. Louis has 





ambitious and will see to it that they 
secure their share of the business wher- 


been reinsured in the Liberty Fire of 


that city. 








| Insurance Steadies 
|! Business, midi Older Men: 





OLLOWING is a partial conversa- 

tion between an “old” board 
director and a “new” member on the 
merits of insurance as taken from Talk 
Number 36, of the Modern Business 
Course, Alexander Hamilton Institute. 
The entire talk is devoted to insurance 
and its value to business as the des- 
cription on the cover indicates: “Insur- 
ance steadies business by offsetting its 
extreme contingencies.” 

The young man asks the following 
question of his senior: “I should think 
that with all the precautions against 
the fire we have we could have our 
own insurance fund and possibly have 





a still further saving.” 

“No,” answered Mr. Ramsey. “It 
isn’t a practical method for a concern 
in our position. The underlying prin- 
ciple of insurance is the same in all 
forms, whether it is workmen’s com- 
pensation, fire, marine, liability, life in- 
surance or what not. There must be 
a large enough number of separate 
risks to allow the law of average to 
operate, 
stitution of certain for uncertain loss. 
The larger the number of separate 
risks combined in a group, the less the 
uncertainty of loss, and, therefore, the 
smaller the amount of money neces- 
sarily demanded from each of the 
many to meet the losses of the few. 
As you can readily see, we do not have 
a large enough number of separate 
risks and would therefore have to put 
into an insurance fund of our own each 
year an amount larger than the pre- 
mium we are now paying the insurance 
company, that is, if the fund were to 
be adequate.” 
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Part One 


IN TWO 
PARTS— 


YEAR’S EXPERIENCE ON 
LOSSES IS FAVORABLE 


High Values Have Reduced the 
Number of Suspicious Fires 
and “Fake Claims” 


DWELLING LOSSES LIGHT 


Elevators and Big Sprinklered Plants 
Have Been Most Unsatisfactory 
Factor of Year 

Unless 
during 


some unusually large losses 
the latter of this 
week the fire insurance companies will 
finish 1919 with a very 


rience. 


occur part 
favorable expe- 
It is always interesting as the 
a close to review the an- 
nual experience from a loss standpoint. 
Some the do a big 
business but the profits are all wiped 
What 


hands 


year draws to 


years companies 
out because of excessive losses. 
through the 
during the year is of considerable im- 
portance. The number that 
occur during a year, the classes of risks 
burning, the territory in which the fires 
occur most frequently and the size of 
the average loss, indicates the various 
policies for the year and offer a basis 
for speculation as to what is likely to 


passes loss man’s 


of losses 


happen next year so far as losses are 
concerned. 


Year’s Losses Below Average 


Losses for the year just closing 
have not been heavy. In fact they 
have been somewhat below the average. 
Perhaps the outstanding feature of the 
year irom the standpoint of the loss 
man has been the absence of suspicious 
fires. Smail policyholders have not 
been sending in the usual number of 
fake claims. This situation has been 
recognized by the underwriting de- 
partment, which has hardly had to con- 
sider the moral hazard in passing on 
business. Plainly speaking, it has been 
more profitable for merchants to sell 
goods to their customers than to sell 
them to the insurance companies. There 
has been no incentive to set fire to 
properties. This has naturally oper- 
ated to reduce the antes of incen- 
diary fires. High values have also re- 
sulted in better housekeeping on the 
part of property owners. Sm: ull store- 
keepers have been more careful about 


ir 


ve 


keeping their sealants in the 
proper condition and premises have 
been cleaned up and painted up so that 
fires have not started so easily. 
Carelessness in Elevators 
Shortly after the first quarter of the 
year, field men began to notice that ele- 
vator properties were not kept in such 
good condition as in 1918. The war be- 
ing over, most elevator owners seem 
to feel that the strong need for safe- 
guarding property against fire has past. 


As a result housekeeping has been more 
slovenly this year. Elevator properties 
have deteriorated and there has been an 
increase of losses on this Class of busi- 
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ness. The most serious was the fire and 
explosion in the Douglas Starch Works 
at Cedar Rapids, Ia. This claim brought 
up the old controversy as to whether the 
fire or explosion occurred first. There 
was also a big W. d 0. Toss” on tthis 
property. Shortly. dfterwards, there oc- 
curred the explosion in the Murray ele- 
vator at Kansas City. So far as can be 
learned, both losses were the results of 
the properties being in an unclean con- 
dition and lack of precaution against 
explosions. 

In the fall there was a big elevator 
loss caused by explosion at Port Colburn, 
Ont. There have been numerous small 
elevator losses in the northwest, most of 
which are attributed by field men to the 
negligence on the part of elevator own- 
ers and caretakers. 


Sprinklered Experience Unsatisfactory 


Generally speaking, companies have 
not been satisfied with this year’s expe- 
rience on sprinklered properties. Last 
week a heavy loss occurred to the plant 
of the Milburn Wagon Company at To- 
ledo, O. In this property, as with many 
others that burned this year, the sprink- 
ler equipment operated perfectly, but did 
not seem to have very much effect on 
the fire. Underwriters have been some- 
what mystified over the fact that fires 
have gained considerable headway in 
many sprinklered properties, before the 
equipment has started to check the ad- 
vance of the flames. In fully equipped 
plants, fire insurance men cannot under- 
stand how fires can do so much damage 
before the sprinkler equipment gets into 
full operation. The losses at Detroit 
and many smaller sprinkler losses at 
other points have rather upset the calcu- 
lation of the companies specializing in 
sprinklered risks. 


Hail Losses Lighter 


Hail losses were much lighter this year 
than in 1918. The aggregate experience 
of the companies writing this class 
shows that about two-thirds of the 
amount paid out in hail losses last yéar 
was paid by the companies this year. 
Companies made money on the riot, 
strike and civil commotion insurance 
written. There we ew losses under 
these policies and no large ones. There 
were several large use and occupancy 
claims, but generally speaking the ex- 
perience on this class was favorable. 
Few large U. and O. claims were paid 
where only a small fire loss occurred. 
The underwriting of this class of busi- 
ness is becoming more stabilized. Auto- 
mobile losses were about average. Some 
companies operating largely in so-called 
penalty territories had a bad theft ex- 
perience, but on the whole the losses 
were about normal. 


Farm Writing Good 

Farm writing companies had a good 
year. The companies writing grain cer- 
tificates in some of the middle western 
states show a bad loss record on the 
class. A big majority of the farm losses 
settled this year showed that farmers as 
a class are carrying insufficient insur- 
ance to value. While merchants, manu- 
facturers and others in the large cities 
have recognized the fact that the in- 
crease in values has necessitated an in- 
erease in the amount of insurance car- 
ried, the same lesson apparently has not 
been learned by the farmer. He has 
shown a tendency simply to renew the 
policy for the amount formerly carried 
and the inadequacy of the insurance pur- 
chased by most farmers has been dem- 
onstrated in nearly every farm loss that 
has been settled this year. 


Few “White Elephant” Fires 


Dwelling losses have been lighter 
this year. A number of loss men have 
remarked upon the fact that there have 
been practically no claims reported on 
what might be termed “white elephant” 
dwellings. In former years, rather sus- 
picious losses have always been re- 
ported on large dwellings somewhat 
out of date and which owners have 
found difficulty in renting. Such prop- 
erties have often stood idle for a num- 
ber of years and then been burned. 
Very little of this has occurred this 
year. Owners of such dwellings have 
found no difficulty in renting or selling 
them and there has been no dissatis- 
faction on the part of owners as to the 
profits on the investment. 


Detroit Losses a Factor 


Successive losses at Detroit, Mich., 
have been a factor in pushing up the 
loss ratio for the year up a few notches. 
On Feb. 13, the Wilson Body Company 
at Detroit, a high grade sprinklered 

















INTEREST IN EXPIRATIONS DECISION 











NSURANCE men all over the country 
have been greatly interested in the 
recent decision of the Kansas supreme 

court in the case of R. M. Morrison 
against B. H. Woodbury, which held that 
a local agent has full right to the expira- 
tions of his office. 

The scope of the decision is shown 
more fully by the opinion of the court. 
The syllabus, summarizing the holdings 
of the court, says: 

The law recognizes a property right 
in trade secrets and confidences, and a 
court of equity may, when its jurisdic- 
tion is properly invoked, enjoin one in 
whom the confidence has been reposed, 
from divulging it to third persons or 
\from taking advantage of it himself to 
the injury of the owner. In the case of 
an employe, such an obligation exists 
in the absence of a stipulation to the 
contrary. 

The right to such relief is not affected 
by the fact that the trade secrets or con- 
fidences are embraced in books or lists 
which may have been added to by the 
employe’s efforts. 

In an action by the owner of an in- 
surance agency against a former em- 
ploye to recover possession of original 
books showing the expiration of policies 
written by the defendant for the plain- 
tiff and to enjoin the making or using 
of copies taken from the original books, 
where the admissions of the defendant 
showed that after the action in replevin 
was brought and before the injunction 
was asked for, he procured copies of 
portions of the books for the purpose 
of retaining them in the event the court 
required him to turn over the originals, 
and expected to use the copies for, the 
purpose of soliciting business for other 
insurance companies, held, that it was 
error to deny the injunction, and, upon 
the undisputed facts, judgment is or- 
dered for the plaintiff. 

Taking up in more detail the issues 
involved in the case, the court says: 

The litigation commenced on March 25, 
1918, when plaintiff brought an action 
in replevin against defendant to recover 
the possession of ten fire insurance ex- 
piration books. It was alleged in the 
petition in that case that plaintiff held 
ithe agency for various fire and tornado 
(insurance companies in Douglas county, 
and that the defendant had been em- 
ployed by him as a farm solicitor for 
insurance from 1902 until October, 1917, 
when he was discharged by the plain- 
‘tiff; that when he started working for 
plaintiff he was given expiration books 
showing the dates of policies and their 
expirations, the rate of insurance for 
which they were written, and other in- 
formation of great value to the plaintiff, 


to show the same character of informa- 
tion respecting new business written by 
him; that the books became and were 
the property of plaintiff; but that after 
ij defendant was discharged he retained 
the books and was using them in solicit- 
ing insurance for another agency, and 
j had refused the plaintiff’s demand for 

their return. The defendant gave a re- 
delivery bond and retained the books in 
his possession. 

a” * 

Early in the progress of the trial the 
;court became satisfied from the testi- 
‘mony of the plaintiff and admissions 

made by the defendant that the original 
books belonged to the plaintiff, and also 

that shortly after defendant quit work- 
ing for plaintiff he had entered the em- 
‘ploy of another insurance agent for 








risk, burned. On Aug. 1, the Wads- 
worth Manufacturing Company, which 
produces bodies for Ford limousines, 
burned with a heavy loss, both on the 
fire and use and occupancy policies. 
There were numerous other good sized 
losses in Detroit during the course of 
a year, but these two were especially 
large claims and occurred in risks of 
superior construction. The haste 
shown by all Detroit manufacturers in 
producing goods has been somewhat 
dangerous from the standpoint of the 
fire companies. It is necessary to 
closely inspect Detroit business to see 
that rules, regulations and ordinances 
are being observed. There is such a 
strong desire on the part of Detroit 
factory owners to produce the maxi- 
mum output that fire prevention rules 
are almost totally disregarded. 





‘undisputed facts and admissions, 


and was instructed to fill out the books, 


whom he had been and was then en- 
gaged in soliciting fire and tornado in- 
Surance, using the expiration books he 
had obtained while in the plaintiff’s em- 
ploy for the purpose of securing business 
for a competitor of the plaintiff. The 
court thereupon refused to submit the re- 
plevin matter to the jury because of the 
and 
made an order that the defendant turn 
the books over to the clerk. 


* * * 


It is manifest that the trial court was 
right in holding the plaintiff entitled, 
upon the undisputed facts, to the origi- 
nal books, and in ordering defendant to 
deliver them up, and it would seem to 
follow as a natural consequence that 
plaintiff was entitled to an order com- 
nelling the surrender of any copies taken 
from the originals by the defendant un- 
der the admitted circumstances, and to 
an injunction to restrain defendant from 
making use of such copies. There is no 
basis for any dispute over the facts; 
they are, with some reluctance, ad- 
mitted by the defendant. After the ac- 
tion was begun to obtain possession of 
the original books, he procured or had 
made copies of portions, at least, of the 
originals, with the avowed purpose of 
using the information contained in them 
in connection with his services and re- 
lations to a new employer, a rival of 
plaintiff in the insurance business. The 
defendant’s admissions further show that 
the copies were procured with the inten- 
tion of using the copies in the event the 
court compelled him to deliver up the 
‘eriginals. 

7 * * 


The fact that in the first action plaintiff 
did not allege the existence of copies nor 
seek to recover possession of any copies, 
would not affect his right to full relief, 
especially as both actions were tried as 
ene. Quite naturally plaintiff would not 
expect that copies would be made of the 
originals after the replevin action was 
brought and before the court could pass 
upon the rights of the parties. Besides, 
if the defendant is permitted to retain 
and make use of copies, the effect of the 
order requiring him to turn over the 
originals is entirely defeated and the 
plaintiff’s rights under the replevin ac- 
tion destroyed. v 

As suggested, there is no appeal from 
the court’s decision with reference to the 
plaintiff’s ownership and right to the 
‘possession of the original books. In- 
deed, it would seem from the defendant’s 
‘admissions made at the trial that an 
appeal from that part of the judgment 
would have been useless. That stands 
as an adjudication that plaintiff is en- 
titled to the original books, so that the 
only question left for determination is 
whether, under the conceded facts and 
the admissions of the defendant, it was 
error to deny plaintiff the relief prayed 
for with respect to the copies made by 
defendant after the litigation was pend- 
ing. 

The answer to the statement is found 
in Woodbury’s own testimony already 
quoted. After the court determined in 
the first place that the plaintiff was 
‘entitled to the original books, the judg- 
K\ment permitting defendant to retain pos- 
session of the copies, which his evidence 
ishows were made from the originals 
after the replevin action was brought 
and for the admitted purpose of using 
them wrongfully against plaintiff's 
rights, can find no justification in law. 
It merely permitted defendant to destroy 
the effect of the court’s previous order, 
by retaining copies, with the conceded 
intention of using them. against the 
plaintiff as effectually as the originals 
themselves could be used. 


* * * 


The law recognizes a pfoperty right 
in trade secrets and confidences. In 14 
R. C. L. 402, it is said: 

“The right thereto is in the nature of 
a property right in the principal or em- 
ployer, to protect which a court of equity 
may, when its jurisdiction is properly 
invoked, extend its aid by an injunction 
restraining the one in whom the con- 
fidence has been reposed, from divulging 
it to third persons or from taking ad- 
vantage of it himself to the injury of 
the owner. ... To entitle a person to this 
protection it is not necessary that the 
one intrusted with the secret should have 
been obligated by the express terms of 
a contract not to disclose it. ... In fact 








it is said that, in the case of an employe 


MALONEY’S NEW DEAL 


IS LOCATED IN KANSAS CITY 


Has Been Made Manager of the Fire 
Prevention Company of Minne- 
apolis in Southwest 


A. A. Maloney of San Francisco, 
who recently retired as secretary of 
the Pacific Coast department of the 
Continental and allied companies, and 
who has been in the east on a vacation 
for several months, has completed ar- 
rangements for going into active busi- 
ness again. 

Together with well-known financial 
interests in Minnesota he has estab- 
lished a southwestern department of 
the Fire Prevention Company of Min- 
neapolis and has opened offices in the 
Sharp building, Kansas City, Mo. 

The Fire Prevention Company sells 
and finances automatic sprinkler sys- 
tems and operates in conjunction with 
local agents. It has been doing busi- 
ness in the northwest for the past ten 
years and has been prompted by the 
increased volume of its business to 
establish this new department of which 
Mr. Maloney will be manager and have 
jurisdiction over the southern and 
western states, extending through to 
the coast. 

Maloney Is Well Known 

Mr. Maloney is well known in in- 
surance, having been in the middle 
western fields for the Continental and 
as secretary in its Chicago office before 
going to the Coast. He was president 
of the Fire Underwriters’ Association. 
of the northwest in 1916. 

He formerly was state agent of the 
Continental in Missouri and made a 
fine record. 








such an obligation exists in the absence 
of any stipulation to the contrary.” 

It is also said: ; 

“Another instance, which is generally 
regarded as justifying the same relief, is 
'the attempt by an employe to use, either 
‘solely for his personal interests or in 
‘eonnection with his services and rela- 
\tions to a new employer, lists of cus- 
tomers, knowledge of which was 
acquired by reason of his former employ- 
ment and is regarded as confidential.” 
(14 R. C. L. 403.) 

It appears in the case a: bar that the 
defendant helped to make the original 
,;hooks and, from time to time, made 
memoranda to them showing the dates 
and expirations of policies which he had 
written while in the plaintiff’s employ. 
In 14 R. C. L. 403 it is said: 

“Where such a situation is presented 
it is held that the right to relief is not 
affected by the fact that the.list may 
have been added to by the employe’s 
efforts.” 

* * * 

In the present case, upon the admis- 
sions of the defendant, the plaintiff was 
entitled to the injunctive relief prayed 
‘for and it was error to render judgment 
‘against him. - 

The judgment will be reversed and the 
cause remanded with directions to enter 
judgment for the plaintiff and against 
the defendant, requiring defendant to 
surrender into- court all copies or lists 
taken from the original expiration books, 
perpetually enjoining him from using 
‘the same or making other copies or lists 
from the originals and taxing the costs 
of the action against him. 


Many Appointments Made 
The Importers & Exporters announce 
that Bentley & Waterman of San Fran- 
cisco have been appointed general agents 
for California, Oregon, Washington, Ida- 
ho, Arizona, Montana and Nevada. The 
Aronson Insurance Agency of San Fran- 
cisco is appointed general agent for the 
automobile department in California. 
The George W. Beck Company of Denver, 
are appointed general agents for Colo- 
rado, Utah and Wyoming. Hilbert & 
Baerwald of Milwaukee become general 
agents for Wisconsin. Lamping & Com- 
pany of Seattle are appointed general 

agents of Oregon and Washington. 


United States Manager Frank Lock of 
the Atlas is an applicant for member- 
ship in the Western Union. 
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PRESENT. CONDITIONS 
IN AUTOMOBILE FIELD 


Some Talk of Bringing Business 
Under Supervision of Joint 
Conference Committee 


LOSING THE RURAL LINES 


Differences Over Conduct of Affairs 
Arising Between Fire and Marine 
Companies 


Now that the special committee has 
been at work investigating conditions 
in the Western Automobile Under- 
writers Conference, it is likely that 
some changes will be made. For some 
time, there have been a number of dis- 
satisfied companies in the conference 
and it is felt that the time has now 
arrived for freely airing grievances and 
getting the affairs of the conference 
on a proper working basis. The com- 
mittee has made an effort to straighten 
out all difficulties and misunderstand- 
ings that present themselves. The 
work of the conference cannot proceed 
satisfactorily while there are grumb- 
lings of discontent and charges that 
members are violating the rules. 


New Supervision Suggested 


Perhaps as was suggested the other 
day by a prominent fire insurance offi- 
cial, the time has arrived for bringing 
the automobile business under the 
jurisdiction of the union and bureau 
with the joint conference committees 
as the final authority. It is pointed 
out by a few who are in favor of this 
change that the pioneering days in the 
automobile insurance field are over. 
The business is now on a stable basis. 
No radical changes or experiments will 
have to be made in the future. The 
business will be carried on in the future 
along the lines being pursued at the 
present time. Perhaps, then, it would 
be to the advantage of the companies 
writing automobile insurance to have 
this class of business under the same 
supervision as the fire business. This 
would line up the companies accord- 
ing to union or bureau affiliations. It 
would eliminate the marine companies. 


Differ with Marine Companies 


The big differences of opinion over 
the conduct of the automobile business 
have arisen between the fire and marine 
companies. The operating methods of 
the marine companies are quite differ- 
ent from those of the ordinary fire 
company. In the first place, the 
marine companies have no extensive 
agency plants. They have been in the 
habit of establishing general agencies 
at central points. They have paid these 
general agents a commission differen- 
tial, claiming that they were entitled 
to do this because of their lack of 
business in the smallest points. They 
have contended that it.is too expensive 
for them to go out and build up a large 
agency plant in a state for the purpose 
of securing only one class of business. 
There have been some rather bitter 
clashes between the two classes of 
companies over the payment of higher 
commissions to marine general agen- 
cies in large cities. 


Favor Valued Policy 


The marine companies have always 
favored the valued policy in the writing 
of automobile business. In writing car- 
goes, hulls, or goods in transit, the 
marine companies always take the busi- 
ness on the valued policy basis. This 


is perfectly logical in writing business 
of this character, but many fire com- 
panies claim that it is a dangerous’ 
practice to pursue in writing automo- 
biles. 


The depreciation on some cars 


A PRODUCT OF GENTLE REARING 


From the Columbus (Ohio) Dispatch 
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if rapid and cannot be measured in 
advance. So far as automobiles are 
concerned, it is the claim of many un- 
derwriters that the valued policy in- 
vites a moral hazard. 


Would Not Abolish Conference 


There have been other disputes over 
differences in practice between the 
marine and fire companies. If the 
automobile business were to fall under 
the supervision of the union and bu- 
reau, the companies could go their 
separate ways. This plan would draw 
company lines more sharply. It would, 
it is submitted, make for greater uni- 
formity. It would not be the idea to 
eliminate the Western Automobile Un- 
derwriters Conference, but merely to 
have it come under the wing of the 
joint conference committee. 


Find Stiff Competition 


Another question that will occupy a 
great deal of the attention of the special 
committee is the situation as regards 
local mutuals and inter-insurers. Com- 
panies which have kept careful record 
of their business report that not only 
are they not writing any new business 
in the rural communities, but are rapidly 
losing that which is now on the books. 
It is no longer possible to attempt to 
brush this local mutual and interinsur- 
ance competition aside with the state- 
ment that concerns of this kind are un- 
sound, financially weak, and not able to 
‘remain in the business any length of 
‘time. The records of these companies 
do not justify any such statement. Some 
of the local mutuals and interinsurance 
exchanges have been on the job for many 
years. A number of those which sell 
business at the lowest rates are now 
in strong financial positions. 


Constitute Serious Menace 


The activities of these concerns seri- 
ously threaten the premium income of 
the big stock companies in the rural 
sections. It can no longer be said by 
underwriters that the local mutuals and 
interinsurance exchanges are of no con- 
seauence, that they will blow up in a 
few months and should not be taken 
seriously. by the agents of the big stock 
companies. The plain fact is that the 
local agent representing the regular 
automobile company has not been able 
to make much progress in competition 
with these local concerns. Whether the 
rates can be reduced any lower by the 





stock companies is a question. Perhaps 








‘they are at the lowest points that safety 
permits at the present time. Whether 
they are or not, some change must be 
made which will permit local agents to 
meet the present competition. 

The country business is not being 
written by the big stock companies, It 
is the most desirable automobile busi- 
ness that can be obtained. The local 
exchanges and mutuals are avoiding the 
big cities with the high loss records and 
devoting themselves entirely to the writ- 
ing of business among farmers and resi- 
dents of small cities and towns, where 
losses are comparatively infrequent. As 
has been repeatedly stated in recent 
months, the stock automobile companies 
are paying excess commissions for un- 
desirable business in the big cities and 
not getting the good business in the 
country sections. A change of some sort 
will have to be made in order to remedy 
this situation. ° 
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How Phliggins | 
Makes It Pay | 








Bill Johnson asked Phil Phliggins 
When his policy he’d writ, 

How he got so much insurance 
With so many after it. 

“T don’t know, sir,” said Phliggins, 
“But when I got in the game, 

I went right after business, and, 
Somehow the business came. 

I figured out a set of rules 
To follow every day; 

And I have learned that system 
Will in any business pay. 

Then I supposed the public 
Should know I was in the game, 

So I went to a publisher 
And handed him my name 

And other stuff, to keep in print 
Until I said to quit, 

And every week or two I have 
Him change the form a bit; 

Then I went down each highway next 
And met the farmers all, 

And got their expirations 
So I’d know just when to call. 

I per that smiles don’t make one 

sick, 

And that a hand-shake may 

Have its effect on business 
When you meet again some day. 


R. D. HARVEY TO RETIRE 
FROM ROYAL EXCHANGE 


Edward Stokes, Manager of the 
Company in Egypt, Is 
Successor 


FORISH MADE ASSOCIATE 


New Man Has Had an Extended and 
Successful Experience with 
the Corporation 


NEW YORK, Dec. 23.—Richard D. 
Harvey will retire as United States 
manager of the Royal Exchange As- 
surance of London, a post he has held 
for some years, and will be succeeded 
by Edward Stokes from the home 
office. At the same time Gale F. For- 
hish will be named as associate man- 
ager and Arthur Waller as assistant 
manager. Messrs. Forhish and Waller 
were appointed assistant United States 
managers early in the present year. 

Harvey a Western Product 


Mr. Harvey is a product of the west 
where for years he represented the New 
Hampshire Fire as supervising general 
agent with headquarters at Chicago. 
He came to New York as assistant 
manager of the Royal Exchange when 
Uberto C. Crosby assumed the United 
States management. Upon Mr. Crosby’s 
retirement Mr. Harvey succeeded. 

Mr. Stokes is a graduate of the head 
ceffice and for some years was manager 
for the Royal Exchange in Egypt. He 
visited this country during the last 
summer and it was understood at the 
time he would eventually locate here. 
Mr. Forhish was New England general 
agent for the company before coming 
to New York, while Mr. Waller has for 
some time been attached to the office 
here. 








As you pass Burton’s farm— 
And you might have a friendly chat 
That will not do you harm. . 

By nature man likes cheerful men, 
But we must tactful be, 

And not let them think when we smile, 
It’s for a purpose. See? 

I like the game. I love to work. 
I do not care to play 

At pool or billiards, chess or checks. 
I seldom lose a day. 

If days of leisure happen 
I sit at my desk and write 

To prospects—hoping that I may 
Say just the word that might 

Induce them to come ’round my way. 
I know if I don’t try, 

There’s little hope for much success. 
The man who wants to buy, 

Looks usually to the fellow 
Who is active in the game; 

So if I lose on any deal, 
I am alone to blame. 

I know my policies—and those 
With whom I must compete. 

I read the papers every day, 
So when upon the street 

I meet friend Phy I can tell him why 
Fat hogs are off a “dime,” 

And where to go to sell his eggs, 
Or where to buy his lime. 

If Williams buys a farm and has 
To borrow money, ‘we’ 

Go out and find the proper man— 
Then they remember me. 

It’s service now-a-days we want. 
A good turn done for me, 

Will merit my return of it 
The first opportunity. 

The road that leads us to success 
Is not a boulevard, 

But we can travel over it 
If willing to go hard.” 
—Benton M. Stanton, Indianapolis, 





It’s easy just to say ‘hello,’ 


Ind. 
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DECLINING FORD LINE 


SHYING AT BIG MOTOR RISK 


Fear Protest on Overhead Writing— 
Various Undesirable Underwrit- 
ing Features of Proposal 





Almost without exception the fire 
companies which have had submitted 
to them the proposal to write a por- 
tion of the entire output of the Ford 
Motor Company on the “payable to 
bearer” certificate plan have declined to 
entertain the writing of the business. 
The principal reason for the almost 
uniform declination of the business is 
the complications which would arise 
with local agents over the distribution 
of commissions. Most companies feel 
that in accepting this business which 
is being placed by brokers, they would 
be engaging in plain overhead writing. 
Certainly if the Ford Motor Company 
were to insure its entire output against 
fire and theft for a period of one year, 
direct with the companies, local agents 
in every state in the union would be 
deprived of a very important part of 
their automobile insurance income. 


Would Involve Much Detail 


How could the companies make up 
this loss to agents? It would require 
an intricate bookkeeping system to de- 
termine just how much commission 
would have to be distributed to the 
various local agents. Few companies 
could afford to accept the business and 
deny the right of local agents to share 
in the commissions. Furthermore, if 
the companies had to pay the broker- 
age firm which is attempting to place 
the line, a 10 per cent commission and 
a commission to agents on top of this 
possible profits on the business would 
be greatly produced. 


Would Break Conference Rules 


Another undesirable feature of the 
business as seen by most companies, is 
the fact that coripanies writing a por- 
tion of the line would have to retire 
from the National Automobile Under- 
writers Conference. The writing of the 
Ford Motor line as now proposed is in 
violation of conference rules and the 
companies sharing in the handling of 
the business would have to retire from 
conference ranks. ‘This, in the estima- 
tion of the majority, would hardly be 
worth while. The line might be writ- 
ten for a year or two and not renewed. 
Appare ntly most of the companies feel 
that it is hardly worth while to break 
over the traces and get outside the pale 
in order to handle this one line of busi- 
ness. 

Proposal as Made 


While the writing of the line seems 
attractive at first blush a more serious 
consideration of the various under- 
writing aspects of the case has caused 
the companies to hesitate. It is pro- 
posed by the Ford Motor Company to 
have the fire companies automatically 
insure every Ford car as it is manu- 
factured against fire and theft for one 
year at a premium of $5 a car, an ini- 
tial premium of $5,000,000 to be paid 
and an additional amount rendered to 
the companies when an audit at the 
end of the year shows additional pre- 
miums to be due. A number of com- 
pany officials have said that they would 
not insure the line at $10 per car. 


Theft Losses Heavy 


A study of the records has revealed 
the fact that this year 6,000 Ford cars 
insured in conference companies, have 
been stolen and _ unrecovered. This 
means a theft loss on Ford cars insured 
in conference companies of $3,000,000. 
Certainly only about one-half of . the 
Ford cars manufactured are insured. 
With a certain increase in output, then, 
it is safe to predict that theft losses on 
Ford cars will next year reach $6,000,000. 
On this basis alone the line appears to 
be one that could hardly be handled with 
profit for a premium of between $5,000,- 
000 and $6,000,000. Seemingly a premium 
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HAS NEW BROKERAKE PLAN 





W. J. Nolan Is Resigning as Illinois 
Special Agent of Glens Falls to 
Assume Management 


William J. Nolan, Illinois special 
agent of the Glens Falls, has been 
appointed manager of the company’s 
brokerage department which will be 
opened in Chicago on Jan. 1, with 
offices at 2113 Insurance Exchange. 
The office will be operated along the 
same lines and in connection with the 
company’s New York office, and will 
serve middle western territory. The 
efforts of the men in charge of these 
two offices will be given to soliciting 
lines from brokers covering property 
located outside of Cook County, and 
when secured, orders for the policies 
will be sent to the Glens Falls agent 
resident in the city or town in which 
the property to be covered is located. 

Mr. Nolan is well equipped to as- 
sume charge of the new brokerage 
office. He has been in the Illinois 
field for many years, has served as 
president of the Illinois state board 
and is in all respects a high grade man. 
During the last year he has been giv- 
ing a great deal of attention to the 
writing and securing of sprinklered 
properties. 

Mr. Nolan will be succeeded as spe- 
cial agent in Illinois by John V. Mc- 
Cabe, who recently resigned as special 
agent of the Aetna in Ohio. 





David D. West 


David D. West of Grand Rapids, 
Mich., special agent for the Inter-State 
Fire of Detroit in Michigan, Ohio and 
Indiana, has resigned. 








of $10 per car would be more nearly ac- 
ceptable. 
Hard to Fix Rate 


It is simply impossible for automobile 
underwriters to establish in advance a 
figure at which the line can be written 
with a profit to the companies. The cost 
of carrying the fire risk has been fairly 
well established, but there is great un- 
certainty over just what the theft por- 
tion of the risk is worth. 


Thefts Would Decline 


In fairness, underwriters are willing 
to concede that if the plan were put in 
effect, there would actually be quite a 
noticeable reduction in the theft of Ford 
cars. With the entire output insured 
on a certificate basis, it would be a 
rather difficult task for the thief to dis- 
pose of a stolen machine. Buyers of sec- 
ond hand cars would be unwilling to 
purchase a machine unaccompanied by 
the insurance certificate and any one 
offering a car for sale on this basis 
would be advertising the fact that he 
owned a stolen machine. 


Would Have No Cooperation 


The scheme would have an almost in- 
estimable advertising value to the Ford 
Motor Company. However, the fire com- 
panies object to the fact that once the 
insurance were affected the Ford com- 
pany would wash its hands of any inter- 
est in the recovery of cars. As a mat- 
ter of fact, the Ford people in taking out 
insurance would have as their basic idea 
the creation of a plan by means of 
which the thefts on Ford cars would be 
materially reduced without any bother 
or expense to the Ford company aside 
from the payment of the premium as 
agreed upon. If the companies could 
induce the Ford Motor Company to put 
into effect some marking system that 
would aid in the search for stolen cars, 
the theft feature of the business as now 
submitted would be much less hazard- 
ous. If, for example, a raised car num- 
ber, half an inch high, could be pressed 
into the chassis in the manufacturing 
process, the car would thus be identified 
with a mark that thieves could not obli- 
terate. As it is, it is a simple matter to 
file off the numbered marking. 


LYONS GOES TO THE CAMDEN 


Special Agent of the Continental in 
Ohio Resigns to take New 
Jersey Company 





J. E. Lyons of Columbus, O., special 
agent of the Continental, has resigned 
to become Ohio state agent of the 
Camden Fire. Mr. Lyons is one of 
the leading field men of the state, who 
is conspicuous in the various organi- 
zations and who is a topnotcher in his 
service. He has had a splendid experi- 
ence starting in a large local agency in 
St. Louis in 1903. He traveled for the 
old St. Louis Fire, being assigned to 
the Ohio and Michigan field in 1909. 

















J. E. 
Continental Special Agent, Who Becomes 


LYONS 


Ohio State Agent of the Camden 


Later he traveled for the A. D. Baker 
General Agency. In July 1911 he was 
elected secretary and treasurer of the 
Western Reserve of Cleveland, serving 
in that capacity up to the time of its 
liquidation. He joined the Continental 
in Ohio in 1913. 

Mr. Lyons is a former president of 
the Ohio State Fire Prevention As- 
sociation and is now secretary of the 
Conservation & Fire Prevention As- 
sociation of Ohio. He is a young man 
of energy and snap and who has fitted 
himself for his work. He will have 
an opportunity with the new company 
to work out some definite ideas of his 
own. 


RITCHIE RETURNS TO FIELD 





Takes His Old Post as Indiana State 
Agent of the Liverpool & 
London & Globe 





Frank Ritchie, acting general agent 
of the Liverpoo! & London & Globe in 
the Cincinnati department, will return 
to Indiana as state agent when the of- 
fice closes Dec. 31. He has been in 
charge at Cincinnati since the death of 
General Agent J. M. DeCamp. Mr. 
Ritchie is one of the stable, solid men 
of the business. His headquarters will 
be at 25 E. Ohio St., Indianapolis. 
E. A. Matthews continues as_ special 
agent with headquarters at Warsaw, 
Ind. 





Leslie R. Choate 
Leslie R. Choate, of the local agency 
of Choate & Son, at Butler, Mo., has 


souri, Kansas and Oklahoma for the 





Northwestern 


Underwriters, succeed- 











been appointed special agent in Mis-. 





WILLIAMS TO MOVE UP 


ANOTHER L.&L.&G. PROMOTION 





Appointed Assistant Deputy United 
States Manager and Secretary 
of Star Fire 





NEW YORK, Dec. 23.—A most ac- 
ceptable Christmas present was 
handed Robert H. Williams in the 
shape of his appointment as assistant 
deputy United States manager of the 
Liverpool & London & Globe of Liver- 
pool, and as secretary of its subsidiary 
corporation, the Star Fire of this city. 

Williams is one of the younger 
generation of fire underwriters who 
have come to the front rapidly, each 
successive advancement being justified 
by proven ability and solid integrity. 
Add to these qualities a most pleasing 
personality, and. Mr. Williams’ quick 
rise to the third post in one of the 
foremost underwriting institutions of 
the land is quite understandable. 


Started in Southern Field 


Beginning his insurance career in the 
Nashville, Tenn., agency of W. D. 
Gale in 1904, Mr. Williams became 
special agent in Kentucky and Ten- 
nessee for the North America and the 
Philadelphia Underwriters in 1910, so 
continuing for two years, when he 
joined the field staff of the Liverpool 
& London & Globe. Later he was 
transferred to Western New York for 
the company, where his work was of 
such character as to induce his being 
called to the headquarters at this city 
as one of Manager Loudon’s chief aids. 
In the six months of his association 
here Mr. Williams demonstrated his 
ability to handle large problems, and 
his present appointment shows Mr. 
Loudon’s appreciation of that fact. 


Strong Trio in Charge 


The direction of the Liverpool & 
London & Globe’s business policy in 
this country is now in the hands of a 
trio of young men, every one of whom 
has forged to the front through sheer 
worth, without pull of any kind save 
that supplied by a liberal use of talent 
and energy. Hugh R. Loudon, it will 
be recalled, became United States man- 
ager of the great institution and presi- 
dent of the Star Fire on the first day 
of the present year, after serving as 
deputy manager for three years. At 
the same time J. B. Kremer was ad- 
vanced from the assistant deputy man- 
agement to be deputy manager, and 
was elected secretary of the Star Fire. 
He continued as deputy manager of 
the parent corporation and has been 
elevated to the vice-presidency of the 
subsidiary company. 

In the prompt and substantial recog- 
nition afforded the men who have con- 
tributed so signally to the upbuilding 
of the Liverpool & London & Globe 
here, the home office directors of the 
corporation have not only fittingly 
awarded earnest and capable service, 
but have announced their purpose of 
keeping the corporation in the fore- 
front of fire underwriting institutions 
in the United States. 








ing J. D. La Teer, who has gone with 
the Agricultural in Illinois and Wis- 
consin, 


L. & L. & G. at Cincinnati 


The Liverpool & London & Globe has 
ten agents in Cincinnati. It has read- 
justed its arrangements there. Gano, 
Wright & Co. continue their representa- 
tion. Magley, Ireland & Co. and Witham 
& Co. will get the Star. The L. & L. & G. 
appoints three new agencies: Neare. 
Gibbs & Lent, Frederick Rauh & Co. and 
Gray, Dolle & Latta. 


Brains, 


brevity and briskness beget 





business. 
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Time to Wake Up 


With many legislatures of the 
various states either in session or 
about to go into session, it is time for 
insurance interests of the country to 
wake up, and in the language of the 
street, “get on the job.” The legiti- 
mate interests of the insurance busi- 
ness are not properly presented to the 
lawmakers of the country because in- 
surance men are not awake and are 
not “on the job,” as men representing 
other interests and cther lines of busi- 
ness are. Union labor is always watch- 
ful of legislation and legislators, first, 
to see that nothing prejudicial to union 
labor is enacted, and second, to pro- 
cure the enactment of laws favorable 
to union labor. 

The farmers of the country are alert 
and vigilant to safeguard their inter- 
ests through legislation. In legisla- 
tures and in Congress they wield the 
threat of the “farmer vote” to procure 
what they want or to prevent the en- 
actment of laws they do not want, in 
addition to the exertion of their legiti- 
mate influence through provision of 
proper information to lawmakers re- 
garding the needs, the merits and the 
effect of proposed measures. Only the 
other day, 300 members of the Ohio 
Grange, men and women from the 
farms, headed by the master of the 
State Grange, tried to stampede the 
Ohio house into railroading a state 
health measure through; a measure op- 
posed by the head of the State Board 
of Health, and on which the farmer 
members who had framed it had re- 
fused to hold a public hearing. The in- 
tended action was blocked only 
through the courage and resourceful- 
ness of an insurance man, Mr. FEper- 
MAN of Cincinnati. 

The bankers are organized by states 
and nationally, to protect their inter- 
ests with respect to legislation. And 
occasionally they get what they want 
to the detriment of other interests, in- 
cluding the insurance business. To 
cite again an Ohio instance: Last win- 
ter the Ohio bankers were instrumental 


in procuring the passage of a bill, now 
a law since Sept. 1, under -which trust 
companies appointed testamentary 
executors, at the option of the pro- 
bate judge may not be required to give 
bond for the proper performance of 
their duties. Companies writing fidelity 
bonds in the state took no action in 
the matter until the ways were greased 
for the launching of the ship. Since 
then most of the probate judges in the 
state have availed themselves of the 
option; and have not required bond; 
but here and there a judge holds that 
the trust company, being an artificial 
person, is no different from a real 
person in the eyes of the law, and con- 
tinues exaction of the old require- 
ment. 

When the anti-discrimination law 
was before the legislature in Ohio 
three years ago, a state agent was 
asked to see the member of the house 
from his county and explain the merits 
of the bill. The state agent and his 
local agent both said they had been 
told by their company to “keep out of 
politics,” and refused to talk with their 
member, who, as a member of the 
House committee on insurance, said he 
was personally opposed to the measure, 
but if they advised him that it was a 
good thing, he would support it. 

These are some of the things that 
indicate that insurance men are asleep 
at the switch; probably in other states 
as well as in Ohio. It isn’t necessary 
to become a “lobbyist” in order to pre- 
sent the legitimate aims and _ necessi- 
ties of the insurance business to legis- 
lators. It is reasonable to suppose that 
very few legislators know the insur- 
ance business; it also is reasonable to 
suppose that those who do not know 
it, will welcome trustworthy informa- 
tion about it, and about any measure 
that may be expected to affect it. 
There is no one better qualified to 
educate the legislator on these points 
than the insurance agent; and he 
should wake up, get on the job, and 
begin his task of education. 


Unsprinkled Loading Sheds 


IRE underwriters have been study- 

ing the loss on the Mirpurn Wa- 
con Company sprinklered plant at Tol- 
edo, O., and comparing this loss with the 
Wilson Body and the Wadsworth losses 
in Detroit, there being a strange coinci- 
dence so far as cause of the losses is con- 
cerned. In all three of these sprinklered 
properties the fire started in unsprink- 





lered loading sheds. In these sheds there 
is usually a lot of debris, which makes 
a hot fire. The fine sprinklered buildings 
are thus exposed to a dangerous hazard. 
The Milburn loss is the heaviest of the 
season and comes next to the DouGLas 
StarcH Works as one of the worst of 
the year. 





PERSONAL SIDE OF THE BUSINESS 
——— 














The Chicago insurance friends of 
John Marshall, Jr., western manager of 
the Fireman’s Fund, who has been 
elected vice-president and will assume 
his new duties in San Francisco early 
in January, will give him a noon day 
reception at the Mid-Day Club in Chi- 
cago, Jan. 3. The committee in charge 
consists of H. C. Eddy, Commercial 
Union, chairman; P. D. McGregor, 
Queen; C. W. Higley, Hanover; John 
C. Harding, Springfield; A. G. Dugan, 
Hartford. 


George W. Briggs of Parkersburg, 
W. Va., who was seriously injured in 
an automobile accident at Huntington, 
has gone to Florida to recuperate. Mr. 
Briggs was waiting for a car at Hunt- 
ington when a car passing on the 
wrong side of the street car knocked 
him down and seriously injured him. 
His son is seriously ill and had to be 
taken to Florida. 





John H. Bartlett, governor of New 
Hampshire, has been elected president 
of the Granite State Fire of Ports- 
mouth, to succeed the late Judge Cal- 
vin Page, who died in Boston two 
weeks ago. Governor Bartlett was a 
son-in-law of former President Page 
and also his law partner. John W. 
Emery, many years assistant secretary 
of the Granite State Fire, will con- 
tinue in charge of the underwriting 
management, being promoted to sec- 
retary. At a meeting of the Piscataqua 
Fire, held simultaneously, Governor 
Bartlett was also elected president. 


John Hynes, of Davenport, lIa., 
chairman of the executive committee 
of Iowa Fire Insurance Agents’ Asso- 
ciation, attended the conference of the 
Greater Iowa Association at Des 
Moines. There were present at this 
conference the representatives of 21 
different business and industrial or- 
ganizations. The purpose of the meet- 
ing was to work out some plan to 
solve the problems that appear to be- 
set the path of progress in Iowa. A 
committee was appointed to outline a 
definite program. The entire organiza- 
tion will meet again in Des Moines 
Jan. 5 to act on its suggestions. Mr. 
Hynes has been chairman of the 
executive committee of fire insurance 
agents the past three years and has 
never missed an opportunity to have 
the agents represented and given an 
opportunity to co-operate in any move- 
ment that would be of benefit to all 
interests. The good results to be ob- 
tained from this policy were shown at 
the last state convention of Iowa fire 
insurance agents when George Wright- 
man, secretary of the State Association 
of lowa Manufacturers, attended and 
addressed the convention and _ ex- 
pressed the willingness of the organ- 
ization he represented to work in har- 
mony with the insurance agents. 


E. R. Townsend, fire protection engi- 
neer for the Western Union, came in 
for a little recognition last week at the 
hands of the publicity committee. It 
seems that Mr. Townsend has inaug- 
urated a fire drill in his home. Con- 
cerning Mr. Townsend’s plan, the item 
referring to it ima special bulletin says: 

Whenever he gives the alarm the 
Townsend youngster runs directly to his 
father, his mother goes to the telephone 
to turn in the alarm, and the maid starts 
for the fire alarm box. As soon as the 
child is in a place of safety and the 
alarm turned in, each has his precise 
duties as regards the chemical fire ex- 
tinguisher, the pail of sand and the lad- 
der, which are the home fire-fighting 








meet the problem of the unsprinklered 
loading shed, many feeling that it either 
must be eliminated or sprinklered. Cer- 
tainly it has been the cause of three big 
losses within recent times. It is a ques- 





Underwriters are figuring just how to 


tion worth considering. 


devices. The alarms have sometimes 
been given at night after the little boy 


| was in bed, but he responded promptly; 


and Mr. Townsend believes that in case 
of a real fire he would be sure of the 
safety of his family, and would be able 
to extinguish it or get help much more 
quickly than if there was no organized 
action. 


Claude F. Snyder, Lexington, Ky,., 
who as manager of the Henry Clay 
Fire will devote a moment or two each 
month to the supervision of the Star 
& Sun & Moon Aeroplane Insurance 
Company of the World with head- 
quarters in Mars, announces that Fred 
Guenther of Detroit, well known 
local agent and side partner of Presi- 
dent W. A. Eldridge of the Michigan 
Association of Insurance Agents will 
soon go to Mars and sit on the throne 
of this company. Manager Snyder says 
that owing to the crowded’ conditions 
in Mars it has been difficult to secure 
an office building big enough to handle 
a company of the magnitude of the 
Star & Sun & Moon Aeroplane. He 
states that one of the necessities is a 
parking place on the roof for the aero- 
planes that will be used by the great 
army of special agents and inspectors. 
Mr. Snyder announces that branch 
offices have been located in Venus, 
Mercury, Jupiter, Neptune and Uranus. 
President Guenther, Vice-President 
Milton Dargan, Jr., of Atlanta and Mr. 
Snyder recently conferred in Moon- 
shine with the well known Man of the 
Moon in regard to becoming celestial 
director of underwriting. Manager 
Snyder is now writing the insurance 
publications to ascertain their sworn 
circulation in Mars as well as the other 
planets in order to take the entire ad- 
vertising output. 


Robert J. Scott of Lock Haven, Pa., 
celebrated the 15th anniversary of the 
Scott Agency the other evening in gala 
style. The special agents were in- 
vited to Mr. Scott’s home, the whole 
affair having been planned by Mrs. 
Scott. ‘The guests presented Mrs. 
Scott with a handsome Thomas chime 
clock, the presentation being made by 
S. R. Sibert of the Concordia. Mr. 
Scott was given a handsome silver 
mounted tea set, the address being 
given by E. S. Joseph of the New 
Hampshire. M. J. Richards of the 
Scottish Union presided over the fes- 
tivities. The field men present were as 
follows: M. J. Richards, Scottish; S. R. 
Sibert, Concordia; “Eddie” Malloy, 
Delaware Und.; C. G. Crandle, North- 
ern, N. Y.; C. E. Titsworth, Newark, 
G. W. Alcock, Prov.-Wash.; W. G. 
Creighton, New Hampshire; Jas. G. 
Hardy, Firemans; A. lipka, Travelers; 
R. R. Stowell, Dubuque; C. S. Strick- 
ler, Travelers; Harry W._ Birchard, 
State of Pa.; W. T. Mills, Jr., Royal; 
E. S. Joseph, New Hampshire. 


Lurton H. Stubbs, president of the 
J. S. Anderson Sons Agency at Cedar 
Rapids, Ia., has just completed one of 
the most enterprising pieces of work 
that has been done by a local agent for 
some time. Mr. Stubbs handles the 
insurance line of the Quaker Oats 
Company. Some time ago he decided 
that it would be of immense help to 
the Quaker Oats officials if they could 
have on file in concrete form complete 
insurance information about all of 
their properties. Accordingly Mr. 
Stubbs made a trip by automobile to 
every one of the company’s grain ele- 
vator properties in Iowa. He carried 
a camera with him and took pictures 
of the risks and made the measure- 
ments for drawing fire maps. When 
he had collected all of his data Mr. 
Stubbs returned to ‘his office and 
whipped his material into shape. 

The completed product looks very 
much like a photograph album show- 
ing on each left hand page pictures of 





one particular risk and on the opposite 
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page a complete fire map of the risk. 
On the map is shown the construction, 
power, capacity and fire protection. It 
is thus possible for the insurance man- 
ager of the Quaker~Oats Company to 
see the nature of a property at a given 
location by photographs taken on the 
ground, and to view the risk from a 
fire insurance standpoint by use of the 





map on the opposite page. Mr. Stubbs 
prepared all of the material himself 
and the maps display excellent work- 
manship. Accompanying the book 
which he has presented to the Quaker 
Oats Company Mr. Stubbs submitted 
a list of recommendations for improve- 
ment of the various properties where 
defects were found. 

















DETAILS OF L. & L. & G. MERGER 


At the recent general meeting of the 
shareholders of the Liverpool & Lon- 
don & Globe called to consider the 
proposal for the amalgamation with the 
Royal the basic ideas underlying the 
cause for the fusion were explained by 
A. Kentish Barnes, chairman of the 
company. Mr. Barnes said that the idea 
of these two companies joining hands 
was one which captured the imagina- 
tion, “not only as a dominant force in 
the insurance markets of the world, but 
also as being fraught with great possi- 
bilities as to future results.” The alli- 
ance, he said, was a natural one on the 
part of the two companies founded by 
Liverpool enterprise, which have grown 
with the growth of the Liverpool and 
bear its unmistakable brand of faithful 
and liberal dealings on all their history. 

Mr. Kentish summed up the benefits 
of the alliance with economy of detail 
when he said that it must lead to co- 
ordination of direction, pooling of ex- 
perience, preferential sharing of busi- 
ness and the creation of an organization 
of exceptional strength and adaptation 
for any new world conditions which 
might arise, together with a continu- 
ance of the internal mechanism which 
has brought these two companies to 
their very front ranks. 

* *k * 
AUTO FINANCING COMPANY LINES 


Offerings: from automobile financing 
companies are frequent in New York 
just now, indicating that the companies 
that heretofore have freely taken such 
schedules, because of the substantial 
premiums involved, are not satisfied 
with their loss experience, and are 
either calling for additional rates or 
are declining the risks altogether. The 
financing concerns have arrangements 
either with car manufacturers or their 
agents to guarantee the responsibility 
of parties purchasing automobiles upon 
the time payment plan, and. in consid- 
eration thereof are given the placing 
of the insurance upon the cars; the 
full cost of which is, of course, added 
to the accommodation charge. Occa- 
sionally a purchaser, criminally in- 
clined, sells his car and defaults upon 
his payments to the owner or loaning 
corporation. This form of conversion 
is covered by insurance upon the 
Pacific Coast, but such indemnity is 
not permitted in New York, the au- 
thorities holding it “opposed to public 
policy.” 

* * * 
PROFITABLE YEAR FOR COMPANIES 


As the year draws to a.close it is 
evident that unless some great con- 
flagration occurs the fire insurance 
companies are going to show the most 
profitable year in their history. All 
companies, large and small, operating 
in every state in the union, or in a re- 
Stricted territory, have enjoyed an un- 
usually favorable experience this year. 
Insurance buyers have exhibited a de- 
sire to take out full coverage. There 
has been no inclination on the part of 
property owners to skimp along with 
the smallest possible amount of insur- 
ance. On the contrary those who 
have had values to protect, have shown 
every desire to take out full coverage. 
The side-lines have been more easily 
and generally sold than ever before. A 
big profit was made on the riot, strike 
and civil commotion business written 
during the labor disturbances in the 
fall and early winter. There have been 
comparatively few large and disastrous 
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fires during the year. The number of 
small fires has been low compared to 
previous years. 

It was almost unnecessary to give 
serious consideration to the moral haz- 
ard in passing on business this year. 
The companies writing farm business 
have had a low loss ratio and those 
writing hail insurance show a good 
profit on this class for the year. Under- 
writers who are in the habit of analyz- 
ing the year’s experience, express the 
opinion that this year’s satisfactory re- 
sults are due almost entirely to the 
fact that during 1919, retailers, whole- 
salers, manufacturers, jobbers, in fact 
business men of all kinds, in all busi- 
nesses have profited as never before. 
There has been no necessity or desire 
to sell out to the insurance companies. 
In reality the companies have been ex- 
posed only to the actual physical haz- 
ards of the risks insured and because 
of the high cost of repairs and labor, 
the difficulty of getting work done or 
new buildings erected, etc., property 
owners have exhibited every care in 
safeguarding property with the result 
that losses, large and small, have been 
reduced to the minimum. 


* * * 
PHOENIX-NORWICH UNION DEAL 


A cablegram gives more particulars 
regarding the merger of the Norwich 
Union and the Phoenix Assurance in- 
terests, each organization to continue 
as heretofore. The facts as given by 
the “Journal of Commerce” are: 


The Phoenix offers ten one-pound 
shares for each Norwich share, the latter 
having a nominal value of £25, with 
three pounds paid up. The offer equals 
about £140 per share at the present mar- 
ket’s quotation of Phoenix shares. 

It is also proposed to increase the 
Phoenix annual dividend from eleven to 
twelve shillings per share, equal to 60 
per cent, so that Norwich shareholders 
will have their dividend increased from 
£2 10s to £6 for every share exchanged 
and at the same time get relief from the 
eapital liability. 

The Phoenix company will receive a 
large accession of business, more than 
sufficient to provide for the increased 
dividends. The Phoenix will create 440 
new shares for this absorption and also 
issue 17,145 shares to existing sharehold- 
ers as a bonus, making the total 880,000 
issued. 

The whole scheme is subject to an 
80 per cent assent by Norwich share- 
holders. 

The Norwich Union will continue un- 
der its present name and present board, 
with the addition of five members of the 
Phoenix board, while five Norwich direc- 
tors will go on to the Phoenix board. 

Sir Gerald Ryan, of the Phoenix, will 
be chairman, and R. Y. Sketch, general 
manager of both companies. 

The fusion will form one of the largest 
British insurance institutions with a pre- 
mium income of nearly £7.000,000 an- 
nually, and total funds exceeding £24,- 
000,000, whereto the Phoenix will con- 
tribute nearly £20,000,000. The two com- 
panies have always worked on friendly 
terms. 

The Norwich has a good accident con- 
nection. Norwich premium incomes in 
1918 were: Fire, £1.603,000; accident, 
£630.000: marine, £473,000. 

Phoenix premium incomes in 1918 
were: Fire. £1.994,000; marine, £1,273,000; 
accident, £114,000; life, £762,000. 





The Continental has declared a semi- 
annual dividend of 10 per cent. the Fidel- 
ity-Phenix a semi-annual dividend of 
15 per cent. 


The actuarial committe at Chicago 
continued the preparation of a new to- 
bacco warehouse schedule. 








“Unexcelled Service to Agents and to Policyholders Alike’’ 





ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


Cash Capital, $6,000,000.00 


Organized 1853 





STATEMENT, JANUARY 1, 1919 
Cash Assets ..... .- - «+ $50,291,005.74 


Com GCamttel . . 1c ee ae 6,000,000.00* 
Liabilities . . . . . . . ». ~ 29,034,302.14 
Net Surplus ..... . . ~  15,256,703.60* 

21,256,703.60* 


Surplus as regards Policyholders . 





Fire and Allied Branches of Insurance 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), 
Aircraft, Explosion, Hail, Marine (Inland and Ocean), Parcel Post, 
Profits and Commissions, Registered Mail, Rents, Rental Values, Riot 
and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 

















Great American 
Insurance Company 


New Pork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 
CAPITAL 


$5,000,000. 00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 
$30,851,022.01" 


*Includes $134,574.96 excess deposit in Canada. 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 








GEORGE B. SEDGWICK, Assistant Manager 











ARIZONA 


CENTRAL DEPARTMENT 


FIRE INSURANCE COMPANYT COVERING 
i caro sana {LLINOIS—OHIO—INDIANA 
c APITAL WISCONSIN — MICHIGAN 
: CHAS. P. HALL 
$200,000.00 HAS. P. HAL 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL MANAGER 


2019 INSURANCE EXCHANGE 
CHICAGO 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office’ in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the ‘service’ and references FURNISHED 
UPON APPLICATION. 
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SUUAPCONSUUNCTUANEUEEUGEEOOOAEEUSEOUOEOGGEECOEAOEEUECTOOGUEESEUUEEO OEE UUGEU OEE OE TOU EEO U TEER TEES 
GEO. A MOWRY 
President ~ Twin City Fire Ins. Co. 
W. A. GORDON 
Riaihadp MINNEAPOLIS 
WM. WALSH ° 
eae me Capital $500,000 
EDWARD MILLIGAN, of astiont 
GEORGE M. LOVEJOY, Vice-President JOHN KNOX, Secretary 
TH “gl Cc. TEMPLE, Secretary GEORGE Cc. LONG, JR., Secretary 
HENRY WHITM AN, Ass’t Secretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD Vv. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 
Surplus to Policyholders $10,506,412 
Total Losses Paid .... 5 . 91,623,036 
ats R RRO PER ° 
Cash Capital Three Million Dollars 
PHEENIX Reinsurance Reserves . . bw Sa 0 ne 
Reserve for Outstanding Losses and all 
other Liabilities ........ -_ 1,598,770 
SSS ere ee ee ee roe 





Total Assets . . . . . $19,706,197 











° Cook County and the Greater Metropolitan District. 

nspections irae | = nspectorate very properly gauges the expectancy of fire risks 

and inte, ently anticipates events before they occur. {The under- 

signed sel - taient to companies, Senate, brokers and_ the busi- 

ness public, herewith tendering counsel to all State Insurance Officials, Legislative | Municipal 
Committees and all those who formulate insurance laws Ow for the public weal. 

20 years in this fieid. —Dixit et Fecit— _P I ER C E 

Office with Knight, Smith & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. C. W eaais and Fire Prevention Counselor 





Phone Wabash 3033 








HENRY J. WOESSNER WM. L. DICKELMAN 


WOESSNER *& DICKELMAN 
GENERAL AGENTS 


g in Floaters, Surplus and Excess Lines 
CHICAGO, ILL. 


1 Fachang Telephones 
Building “i Wabash 8127 


Wabash 8128 











ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 








HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 














Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 

Re-Insurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 


SURPLUS 
LINES anp 
FLOATERS 


PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


Chicago, Ill. 














AS SEEN FROM CHICAGO 











NEW COOK COUNTY DEPARTMENT 


Announcement is made by the man- 
agement of the American Eagle and 
Continental of the establishment of a 
Cook County suburban department, un- 
der the management of George H. 
Coleman and Raphael DeClercq. An 
office has been established at 801 Mc- 
Kinlock Bldg. Both of the men who 
will handle the new department have 
had a long experience in the Cook 
County field. Mr. Coleman was one 
of the organizers and the first president 
of the Cook County Field Club. He 
has been active and aggressive in Cook 
County territory where he has operated 
for more than twenty years, the ma- 
jority of which were spent as Cook 
County special agent of the Royal from 
which company he is resigning. 

Mr. DeClercq has for some years 
been Cook County special agent of the 
Queen. He has taken a prominent 
part in the activities of the Cook 
County Field Club and has made a 
good record. The new arrangement 
will place the two Evans companies in 
a more prominent position in Cook 
County. 

* * * 

TO BE PRESIDENT 

W. E. Higbee of Fred S. James & Co. 
will be presented for the presidency of 
the Chicago Board at its annual meet- 
ing Jan. 8. He is a man of large caliber 
and capacity, a student, a gentleman 
and underwriter. He will grace the 
position. W. E. Witherbee of Munger, 
Vokoun, Wetmore & Witherbee is 
s!ated for vice-president while George 
S. Haskell, of Haskell, Miller, Gross- 
man & Co. is to be again treasurer. 

* * x 


HIGBEE 


HAS CHANGED ITS NAME 


The Lumberman’s & Manufacturers’ 
Underwriters of Chicago, conducted 
by Manager James S. Kemper, has 
changed its name to the National Un- 
derwriters. Their business will be 
divided into three departments; first 
the retail shoe business, policies being 
issued under the name of the Shoe 
Dealers National Underwriters; second, 
lumber and woodworking business, the 
policies being issued under the name 
of the Lumber Dealers National Un- 
derwriters; third, the general business, 
the policies to be issued under the name 
of the National Underwriters, 


STUDY NE w COVERAGE 

Much interest has been taken in the 
announcement of a new crop coverage 
by the Hartford Fire. Agents and com- 
panies have studied it keenly. 

Some agents have jumped to the con- 
clusion that it is crop insurance, but it 
is not the kind of crop insurance that 
has become familiar in the hail line. 
The coverage is best described by the 
company’s own term, “acreage invest- 
ment” insurance. In ‘other words, it is 
the investment, rather than the crop, 
that is covered, and the farmer will 
only have a claim when the crop yield 
is insufficient to cover the labor and 
seed spent upon it, with the rental 
value, if the latter is specifically in- 
cluded. 

The adjustment will 
novel, inasmuch as it will start with 
the “salvage” and rather than the 
sound value. As long as the “salvage,” 
or what is left of the crop, has any 
value at all, such value will apply in 
reduction of the insurance loss. 

* = = 
WILL SELL LAMPS CHEAP 

Recent visitors to the western de- 
partments of fire companies in Chicago 
have observed the choice collection of 
unused lamps that is to be seen in prac- 
tically every office in the city. Re- 
cently when the order came to make 
use of office buildings only from 9 to 
3:30, many of the companies decided 
that the work could not be done in 


be somewhat 














this time and kept going by using 
lamps of various styles and sizes. Now 








that the order for reduced working 
hours has been rescinded, these lamps 
have been put on the shelf and as seen 
on the tops of map files at the present 
time they look very forlorn and use- 
less. 
*x* * * 

INTEREST IN WHISKEY COVERAGE 


Fire underwriters are again interested 
in the subject of whiskey insurance in 
view of the recent supreme court deci- 
sion upholding the validity of the war- 
time prohibition act. As whiskey can 
no longer be legally sold, the ques- 
tion as to its value in the event of loss 
is a complicated one. Considerable 
business is being offered covering pri- 
vate liquor stocks in residences and in 
hetel apartments. 

Chester E, Parks, superintendent of 
the farm department in the western gen- 
eral agency of the National Fire of Hart- 
ford, was notified Sunday of the death 
of his father, who has been in ill health 
for more than a year. 

eS -o5. =< 

John A. Moriarity, who was formerly 
connected with Chicago offices and re- 
cently has been an examiner at the home 
office of the Security of New Haven, will 
go to the home office of the Inter-State 
Fire at Detroit as chief clerk and ex- 
aminer. 


OK 

George D. Frase, formerly assistant 
manager of the Underwriters Salvage 
Company of Chicago, died in Omaha from 
heart disease last Thursday night, he 
being there to close a deal for a bank- 
rupt clothing shop. 

Charles H. Coates, western manager of 
the National Liberty, who has been on 
an extensive visit to the Pacific Coast 
and the Hawaiian Islands, expects to re- 
turn to his office soon after the first of 
the year. 

* * *k 

Frank G. Butzen, for many years a 
loss man in Chicago, has gone with the 
Southern Surety as payroll auditor in its 
workmen’s compensation department, 
with Michigan and Indiana as his terri- 
tory. 


W. B. Rearden, who recently resigned 
from the Fidelity-Phenix, has now taken 
his position as state agent of the Cam- 
den Fire in Illinois and Minnesota, mak- 
ing his headquarters with Critchell, Mil- 
ler, Whitney & Barbour, 1535 Insurance 
Exchange, Chicago. Mr. Rearden was 
formerly an examiner for the Fidelity- 
Phenix and later traveled in Missouri 
with headquarters at Kansas City. 





Opens Brokerage Department 


The Westchester has opened a broker- 
age department in Chicago, similar to 
the one operated by the company in New 
York. The new department will serve 
agents in the middle western territory 
and local agents will receive full credit 
on all outside business. — 





Travelers Are Returning 

NEW YORK, Dec. 23—<Assistant Sec- 
retary Howard P. Moore of the Home, 
who has been traveling around the world 
in the interests of the American Foreign 
Insurance Association for nearly twelve 
months, is due to arrive in New York 
tomorrow. 

N. S. Bartow, vice-president of the 
Queen, reached New York a few days 
ago, after some weeks spent in the Brit- 
ish Isles and on the European continent. 
Mr. Bartow is recognized as one of the 
strong figures among the younger gen- 
eration of fire underwriters and it is 
confidently anticipated he will succeed 
George W. Burchell as president of the 
Queen, when the latter decides to retire. 

During his trip abroad, in the course 


| of which he visited Great Britain, France 


and Holland, B. M. Culver, vice-presi- 
dent of the Niagara Fire, arranged for 
marine writing representation of the 
company at London. The Niagara Fire 
is a member of the American Foreign 
Insurance Association but its London ar- 
rangement is quite apart from that in- 
terest. Mr. Culver was accompanied 
‘on his trip by William H. McGee, ma- 
rine representative of the Niagara at 
New York and a leading marine under- 
writer of this city. 
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PECULIAR CONDITIONS 
EXIST IN BALTIMORE 


Local Board in Maryland City Is 
in the Hands of Agents Rather 
Then Companies 


NONBOARD AGENTS ACTIVE 


Grab Big Business Now and Then— 
Every Agent Is a Broker—Local 
Companies on Job 


BY FRANK W. BLAND 

BALTIMORE, MD., Dec. 22.—Each 
of the large cities has some distinct 
local agency features that make the city 
unique from an underwriting stand- 
point. In Baltimore some methods are 
in vogue that are not duplicated in any 
other principal cities of the country. 
Baltimore differs from nearly all the 
large cities of the country in that it is 
one of the few big metropolitan centers 
where the local board is in the hands of 
the agents. In nearly all of the larger 
cities the board has come under: com- 
pany management, but in Baltimore the 
agents are still in full charge and the 
Fire Underwriters’ Association of Balti- 
more City, is a smooth running organ- 
ization. About fifty-five agents are af- 
filiated with the board and three aggres- 
sive offices are outside. 


Nonboard Men Get Schools 


These three agencies cause consider- 
able disturbance in Baltimore. They 
are managed by men who make an act- 
ive campaign for business, and that they 
are successful in landing large lines is 
evidenced by the fact that the city 
school schedule running into big fig- 
ures was written a short time ago by 
three nonboard offices, the agents be- 
longing to the board getting no part of 
the line. Since the writing of the busi- 
ness the Board of Estimates has recon- 
sidered its action and this city business 
may eventually find its way into the 
hands of board agents. However, the 
agents belonging to the board are still 
very much aroused over the fact that 
the line was originally placed by non- 
board agents. 


Think It Was Reinsured 


They take the position that so large 
a piece of business, involving so many 
properties, could not possibly be en- 
tirely absorbed by the few nonboard 
companies, said to have written it, and 
the feeling is prevalent that the busi- 
ness was reinsured down in companies 
represented by board agents. This, the 
agents feel to be unfair to them as the 
constitution and by-laws of the board 
prohibits them from having any contact 
or dealings whatever direct with the 
nonboard agents. 


Peculiar Brokerage System 


The manner in which the business is 
solicited in Baltimore creates a decidedly 
unhealthy condition and operates to place 
the insurance business on a somewhat 
lower plane than it is in almost any of 
the large cities. In Baltimore, every 
agent is also a broker. There are no 
brokers in the city of the kind that play 
such an important part in the business 
in New York and Chicago. The agents in 
Baltimore pay the highest brokerage li- 
cense prevailing in the United States— 
$101.50 a year. However, the mere fact 
that Baltimore, agents are brokers does 
not eliminate the soliciting element from 
the business. Attached to every office 
are what are known as broker solicitors 
and company solicitors who are forced 
to pay a license of $25 per year. A broker 
solicitor is simply a solicitor operating 
in the interest of an agent with a 
broker’s license. The solicitor works on 
a commission basis, placing 95 percent 
of his business with the office to which 


_company solicitors get 12% percent less 


maintain branch offices with local mana- 
gers in Baltimore, so that a company 
solicitor operates in exactly the same 
manner as a broker solicitor does, ex- 
cept that his business all goes to one 
company, also on a commission basis. 


Branch Offices Get Overwriting 


There are few salaried solicitors in 
Baltimore and where such an arrange- 
ment is made by an agency the salary 
is subject to the close scrutiny of the 
Baltimore board. The BHastern Union 
graded scale of 20, 25 and 30 is in effect 
in Baltimore. The broker solicitors and 


than the scale received by agents. In 
other words, the agents or company 
branch offices collect a 12 percent over- 
writing of all business written by brok- 
ers and solicitors. No office is limited in 
the number of brokers or solicitors it 
may employ with the result that the city 
is overrun with men dabbling in the in- 
surance business. Some _ solicitors in 
Baltimore are very inactive, writing only 
their own business and that of their 
friends, but the presence of such men 
necessitates the local agents in the city 
paying commission on almost every piece 
of business that is written. Thus it is 
almost impossible for an agent to go 
out and get some business upon which 
he does not have to pay a commission 
to a broker or solicitor. 


Local Company Does Most 


Prior to 1904, when the Baltimore fire 
occurred, there were seven or eight local 
fire companies in Baltimore. They con- 
fined their activities to Baltimore and 
vicinity and gave the local offices a big 
run for their money. Since the con- 
flagration only two are left, the Central 
Fire, formerly the German of Baltimore 
and the Baltimore American, formerly 
the German American. The Baltimore 
American operates in eight states, does 
not cover Baltimore particularly and so 
writes only an average amount of busi- 
ness in the city. However, the Central 
Fire operates in only a few points out- 
side of Baltimore, confining practically 
its whole activity to the city, with the 
result that it writes the largest busi- 
ness in Baltimore. The local companies 
are not required to pay solicitors’ license 
fees and formerly did not have to even 
record the names of the solicitors em- 
ployed, although this latter requirement 
must now be observed. 


Outsiders Snatch Business 


Entirely too much Baltimore business 
goes to outside brokers to suit Balti- 
more agents. Some years ago the in- 
corporation laws of Maryland were very 
unsatisfactory and inconclusive. This 
resulted in concerns making their head- 
quarters in Baltimore obtaining incor- 
poration in some other state, although 
the concerns were financed by Baltimore 
money and controlled entirely by Balti- 
more people. Many of the most impor- 
tant Baltimore concerns today are incor- 
porated in Delaware or some other 
adjoining state. But the very fact that 
they are not incorporated in Maryland 
results in the business going to outside 
brokers for the reason that one of the 
important rules of the Baltimore board 
is to the effect that all property located 
in Baltimore and owned by Baltimoreans 
and regarded as strictly a Baltimore con- 
cern, if incorporated in Maryland, must 
be handled by Baltimore local agents and 
outside brokers shall have no part in 
the writing of the business. Baltimore 
agents will not even countersign policies 
where risks of this kind are captured 
by New York or Philadelphia brokers so 
that concerns incorporated in Maryland 
and situated in Baltimore must deal with 
Baltimore local agents or they cannot 
get fire insurance. In spite of this, much 
Baltimore business, where the concern is 
incorporated in some other state, is 
handled by the big New York and Phila- 
delphia brokers who are very active all 
up and down the Atlantic sea coast. 


Board Gets Into Court 


Although the Baltimore board is what 
might be regarded as an “airtight” or- 
ganization, its operations have been sev- 
eral times upheld by the court. A few 
years ago, a fine of $1,500 was imposed 
upon an agent who violated the rules, 
‘and the case was taken to court, the 
protesting agent attempting to prove the 
‘organization to be one-operating in the 
restraint of trade, a trust and an unde- 
sirable business adjunct. The court ruled 
that as a subscribing member of the or- 
ganization the agent himself was par- 
tially responsible for the framing of the 





he is attached. A number of companies 








rr THE AUTOMOBILE 1] 


INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 














FIRE MARINE WAR RISK 

TORNADO WINDSTORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS = AND COCSE ANGE 
CARGOES AUTOMOBILES NLAND MARIN 

FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ARTNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 





























(CONTINUED ON PAGE 27) 
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‘NATIONALUNION eeeee 


Fire Insurance Co 


Obviously business relations are but temporary when other than 
pleasant and satisfactory. 


Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance. But promises alone would never 
have retained their services. 

Working with the NATIONAL UNION enthusiastically--loyally--the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service---good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
its desire to serve faithfully and well. 

With nothing to lose and something to gain, WHY delay? 

CASH CAPITAL, $1,000,000. 
SURPLUS, $959,552. ASSETS, $5,524,294. 
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Which Company Do You “Push?” 


















“AMERICA FORE” 





























Cash Capital 
TEN MILLION DOLLARS 


CANADIAN DEPARTMENT 
W. E. Baldwin, Manager 


17 St. ‘a St. 
MONTREAL 





PACIFIC COAST DEPT. 
C. E. Allan, Secretary 


Insurance Exchange Bldg. 
SAN FRANCISCO 





The agent who is building for 
the future pushes an Ameri- 
can company with financial 
strength that commands con- 
fidence, with an established 
reputation for square treat- 
ment of honest claimants, 
with the ability and the in- 
variable effort to pay honest 
losses promptly in full—cash 
without discount. 


THE CONTINENTAL is 


such a company—and to 


these points THE CONTINENTAL further joins the 
advantages of rendering to its Agents a complete 
Agency service and of respecting the rights of the 
Agent in the Agent’s field. The American Agent who 
pushes THE CONTINENTAL pushes himself also. 


The CONTINENTAL INSURANCE COMPANY 


HENRY EVANS 
President 


Home Office: 80 Maiden Lane, NEW YORK 


WESTERN DEPT. 
J. R. Wilbur, Secretary 


332 South LaSalle Street 
CHICAGO 


Continental Commands Confidence 



































Peninsular Fire Insurance 
Company 


announces that it will begin 
business January 2nd, 1920 


Houseman Building, Grand Rapids 


COLON C. LILLIE, President 
J. FLOYD IRISH, Secretary-Underwriter 









































JAMES CRAVENS, K. S. DARGAN, J. C. ROBERTS—ESTATE OF RUFUS CAGE 


CRAVENS, DARGAN & ROBERTS 


SUCCESSORS TO 


CRAVENS & CAGE 


INSURANCE MANAGERS 
HOUSTON, TEXAS 


PIONEER FARM AND HAIL WRITERS OF TEXAS 

















COVERS FREIGHT TRUCK 


CONTENTS FLOATER WRITTEN 





Automobile of Hartford Arranges to 
Issue Policy Covering Fire, 
Collision and Theft 





The Automobile of Hartford has 
worked out a systematic and broad 
scheme for covering the contents of 
trucks used in transporting merchan- 
dise, whether along freight routes 
or where deliveries are made or 
special trips taken. It is doing 
pioneer work in this direction. Com- 
panies have no experience on con- 
tents floaters of trucks but the Auto- 
mobile feels that this business will grow 
and it desires to shape up a contract 
that will meet the demands of the hour. 
Naturally much depends on the assured. 
It is pretty much a question of moral 
hazard and the care and judgment with 
which a truck is operated. 


The Major Points 


The Automobile will issue a policy 
covering an assured in three major 
groups. The first is the fire insurance 
group which includes also loss from 
explosion of the truck, self ignition, 
lightning, flood, tornado or damage 
while the truck is being conveyed on 
a ferry. In other words this group 
includes fire and the perils of trans- 
portation. 

The next major group is known as 
collision damage which includes over- 
turning of the truck and the collapse 
of bridges. 

The next major group is theft loss. 
The theft coverage is divided into three 
parts. First, the loss of the entire 
load; second, the loss of an entire 
package in a locked truck, and third, 
the loss of an entire package in an 
open truck. The Automobile  ac- 
knowledges that the theft end is the hot 
part of the coverage. However, there 
is a demand for this branch of insur- 
ance and it will meet it. The moral 
hazard comes in here very strongly, 
especially as to the kind of drivers that 
are used. 


How Rates Are Fixed 


The fire insurance rate is based on 
the age and size of the truck ranging 
from 75c for a truck costing $3,500 and 
upwards down to $3 for a light truck 
that has seen better days. When it 
comes to collision insurance the size 
or tonnage is considered and the char- 
acter of the contents. Where the 
weight is under one ton the price is 3 
percent additional, from one to three 
tons 2 percent, and three tons and 
over 1 percent. If the character of 
goods is such that there would be no 
damage or very little damage in case 
of collision no charge is made. The 
theft charge is 1 percent additional for 
the loss of entire load, 2 percent for 
loss of an entire package in a locked 
truck and 3 percent for entire pack- 
age in an open truck. 

The Automobile will issue annual 
floater policies on the truck contents 
where the truck is used for delivery or 
freight hauling purposes. 


Special Trip Policy 


It will also issue a special trip policy, 
the rate being based on distance. There 
are some concerns that are making 
shipment by trucks. from time to time 
and in such cases an open policy will 
be used so as to avoid delay. The 
Automobile will inquire, of course, very 
carefully into the kind of merchandise 
that is to be transported and will not 
cover perishable goods if there is liable 
to be a delay and some question arises 
as to liability. 

Truck routes are being established 
throughout the country for carrying 
freight. The transporters of the mer- 
chandise desire to be fully covered and 
the Automobile is endeavoring to meet 
this demand. This policy does not 





cover the truck itself as that requires ie 


a special. policy. 

In this department the Automobile is 
also writing a railroad transportation 
policy for long or short hauls based 
on an annual policy or special trip. 








Taxation Discriminates 
Against Fire Companies 

















_Ernest Sturm, secretary of the Con- 
tinental, in analyzing fire insurance 
taxation finds that the present method 
discriminates against fire companies as 
compared with other corporations. He 
compares the taxes of 1913 and 1918, 
showing that there was an income tax 
by the federal government on fire com- 
panies amounting to 1 percent in 1913, 
which was raised to 12 percent in 1918. 
There was no excess profit tax in 1913. 
Now the net profit tax is 30 percent of 
the net income in excess of 8 percent 
but not in excess of 20 percent on in- 
vested capital, and 65 percent on the 
remainder. There was no capital stock 
tax in 1913; now it is $1 per $1,000 of 
value of capital stock. The premium 
tax was nothing in 1913 but now it is 
1 percent of the gross premiums writ- 
ten less return premiums. The gross 
premium tax is a most unjust one inas- 
much as it is imposed regardless of 
whether the company makes a profit 
during the year or has a deficit. 

In other words Mr. Sturm says that 
insurance companies are paying a fed- 
eral tax for doing business, while all 
other corporations except insurance 
bear no taxés for doing business. Other 
great corporations have been able to 
permit the accumulation of adequate 
surplus reserve, but the fire insurance 
companies have not been able to do 
this on account of the onerous taxes. 
Mr. Sturm in analyzing the tax situa- 
tion says that industrial corporations 
made abnormal profits during the war 
period, even after allowing for the 
high cost of labor and material, and 
were able to retain a large portion of 
their war profits after paying war taxes, 
as shown by their abnormally in- 
creased surpluses. He shows that fire 
insurance companies made less than 
normal profit during the war period, as 
rates were low and costs and taxes 
high. Their surplus therefore did not 
increase in the same ratio as during the 
pre-war period. 

Mr. Sturm took 80 companies that 
passed through the San Francisco fire 
and figured up their losses for the ten 
years following. The losses and ex- 
penses for those ten years amounted 
to $2,345,220,566, while the premiums 
were $2,590,827,665. The increase in 
liability amounted to  $129,781,685, 
showing a net profit on the total busi- 
ness for ten years of $115,825,414 or 
less than 4%4 percent on each dollar of 
premium paid. The San Francisco 
losses of these companies amounted to 
$126,018,840. During the ten years the 
profits of these 80 companies have not 
accumulated sufficiently to reimburse 
their surplus account as it existed prior 
to the conflagration. There were 
$10,193,426 still lacking. 





Build for yourself a strong-box 
Fashion each part with care, 

Fit it with hasp and padlock— 
Put all your troubles there. 

Hide therein all your failures, 
As each bitter cup you quaff. 

Lock all your heart-aches within it— 
Then sit on the lid—and laugh! 

—C. H. Pescay, La. 


The world is full of wreckage, 
Of war’s most awful cost; 

And to make this old world balance 
We must replace this loss. 


And to replace it, we must earn it; 
Every man must go to work, 

Be an earner, not a spender, 
A producer, not a shirk. 


—H. O. Phillips, Ind. 
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OHIO AND WEST VIRGINIA 














REPORT ON MILBURN WAGON 


Big Loss Occurred Because of Fire in 
Unsprinklered Wooden Shed— 
Recalls Detroit Fires 


Adjusters who have been investigat- 
ing the loss to the Milburn Wagon 
Company at Toledo, O., report that 
this fire was almost a repetition of the 
Wadsworth Manufacturing Company 
and Wilson Body Company losses at 
Detroit. All of these losses resulted 
from the. same cause. In the case of 
the Milburn Wagon Company a tem- 
porary loading shed had been erected 
adjoining the main building. Separat- 
ing this unsprinklered wooden shed 
were large plain glass windows. The 
companies carrying the risk did not 
know of the existence of the loading 
shed. The plant had not been recently 
inspected. 

Details of Cause 


The fire occurred between four and 
five in the morning, apparently after 
the watchman had completed his final 
rounds. The fire was well underway 
at the time he discovered it. He oper- 
ated three A. D. T. manual boxes the 
first two of which evidently failed as 
only one record was received and the 
alarm was not transmitted from the 
central station to the fire department 
until they had already left, having been 
notified of the fire from another source. 
The fire completely destroyed sections 
16 and 17 in which were located 75 
per cent of the company’s stock and 50 
per cent of the sprinklered valves were 





in these sections. This portion of the 
factory was used as a finishing depart- 
ment and for the storing of the finished 
product. According to present esti- 
mates the fire loss will be 50 per cent 
to the general form and 25 per cent use 
and occupancy loss. 


Progress of Fire 


Sections 14, 15 and 18 were almost 
totally destroyed and section 19 was 
slightly damaged. There is every evi- 
dence that the sprinklers were in full 
service, but they were overpowered by 
the exposure and the inflammable con- 
tents of the rooms which were quickly 
ignited on several floors when the fire 
entered the windows. The covered 
loading platform was located in an 
angle of the building, so it bridged the 
ends of the fire walls and permitted 
fire to enter the several sections from 
the sides of the building. There was 
an unfortunate delay in getting the fire 
pump started, no one on the premises 
being able to get it underway, although 
it was in good order. The engineer 
arrived about a half an hour after the 
fire started and the pump was put into 
service and operated continuously for 
about four hours until the cistern was 
exhausted. Unquestionably the pump 
was a large factor in preventing the 
total destruction of the easterly group 
and if it had been possible to get at 
the valves to shut off the sections 
which were falling, the destruction on 
buildings 16 and 18 would have been 
less. 

Lessons From Loss 

What happened at the plant of the Mil- 

burn Wagon Company clearly indicates 





that even apparently unimportant and 
minor areas without sprinklers may con- 
stitute a danger, especially if they repre- 
sent a weak spot in a combination tend- 
ing to overpower sprinklers in case of 
fire. In this case the fire in the adjoin- 
ing shed would doubtless have been un- 
important if the shed were cut off by 
fire walls, if it were sprinklered, and if 
the windows in the wall were small or 
if the exposed rooms had but little com- 
bustible occupancy. This is the third 
disastrous loss to sprinklered properties 
this year from the same cause. Compa- 
nies are now keenly alive to the fact that 
the finest sprinkliered properties may be 
seriously exposed where a temporary 
wooden unsprinklered structure adjoins 
the main body of the risk. A fully pro- 
tected sprinklered risk falls into the 
hazardous class when dangerous wooden 
additions are erected. There is some 
complaint that the Toledo fire depart- 
ment did not use the best judgment in 
fighting the blaze, and that the fire 
should not have spread beyond the two 
buildings which were totally destroyed. 
However, the fire had gained such head- 
way by the time the department arrived 
that it is doubtful whether the spread of 
the flames could have been checked. 





Gas Shortage in West Virginia 


Many West Virginia industries are 
now confronted with a gas_ shortage 
which will affect the manufacturing con- 
cerns to a large extent. Glass factories 
use gas as fuel very extensively and the 
shortage has handicapped them seri- 
‘ously. Many of the plants are manufac- 
turing their own gas from coal and coke. 

There are about 65 glass factories in 
West Virginia. They can manufacture 
glass much cheaper by using natural gas 
jand if they are forced to use artificial 
gas it will increase the cost of manu- 
facturing to a large degree. Some con- 
cerns are already contemplating moving 
to other locations. At the present time 
there is every indication that some of 
‘the plants may be forced to shut down. 
Fire companies see in the present situ- 





ation a very probable increase in the 
moral hazard on these plants and are 
now looking into the situation attempt- 
ing to learn something about whether 
the gas shortage is likely to continue or 
whether relief may be expected in the 
near future. 





Goes With Ohio Department 


Robert W. Toomey, with the Ohio In- 
spection Bureau for 15 years, has taken 
a new job just created by the Ohio in- 
surance department—that of rating 
clerk. The department has never had a 
schedule man before and feeling the need 
of an expert, offered Mr. Toomey the 
position. He will investigate all com- 
plaints of the insured on what they 
think are possibly excessive ratings. He 
is well equipped on ratings from his 
leng experience with the Ohio Inspec- 
tion Bureau. 





Would Exempt Pension Funds 


COLUMBUS, O., Dec. 23—Ohio Senate 
Bill No. 193, by Mr. Agnew of Cuyahoga, 
seeks to exempt from insurance regula- 
tions, funds held for pensions for super- 
annuated ministers and their families. 





Ohio Firemen Ask Relief 


COLUMBUS, O., Dec. 23—The Ohio 
Association of Fire Fighters has urged 
the legislature to give the cities of the 
Buckeye State financial relief at once. 
The state inheritance and income tax bills 
are recommended by the firemen. Since 
the state went dry, large revenues have 
been cut off from municipalities, and in 
some cases fire stations will have to be 
closed and the men laid off. 





Ohio Notes 


The Rossia Fire of Hartford has been 
licensed to transact business in Ohio. 

W. I. Tompkins of Massillon, O., will 
start an agency on his own account 
about Jan, 1. 

During 1919, forty new companies were 





EASTERN OHIO. 


Cleveland, Ohio. 


WESTERN OHIO. 


Cincinnati, Ohio. 
INDIANA, 


3922 Ivy Street, 


Chicago, Ill. 


Chicago, Ill. 





Geo. W. Brinsmaid, Special Agent, 
1015 Rockefeller Bldg., 


W. T. Porter, State Agent, 
909 Fourth National Bank Bldg., 


D. P. Barrett, State Agent, 
1015 Fletcher Savings & Trust Bldg., 
Indianapolis, Ind, (P. 0. Box 174). 


Indiana Harbor, Indiana. 


ILLINOIS (Excluding Cook County). 
Cc. R. McCabe, Jr., State Agent, 
1564 Insurance Exchange, 


Wm. M. Aris, Special Agent, 
1564 Insurance Exchange, 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


WESTERN FIELD STAFF 





COOK COUNTY, ILLINOIS. 
E, B. Vickery, Manager, 
1564 Insurance Exchange, 
Chicago, Il. 


MICHIGAN, 


WISCONSIN. 


L. B. Fowler, Special Agent, 


IOWA, 


W. F. Collins, Special Agent, 
611 S. & L. Bidg., 
Des Moines, Iowa. 


MINNESOTA, 


Cc. R. Fidlar, State Agent, 
1607 S. University Ave., 
Ann Arbor, Michigan. 


Hillis C. Rhyan, State Agent, 
Free Press Building, 
Milwaukee. Wis. 


W. F. Sweazea, State Agent, 
947 Plymouth Bldg., 
Minneapolis, Minn. 


MISSOURI. 


J. B. Bush, State Agent, 
801 Sharp Bidg., 
Kansas City, Mo. 


KANSAS, 


OKLAHOMA. 


ARKANSAS, 


NORTH AND SOUTH DAKOTA. 
Clyde O, Putnam, Special Agent, 
800-5 Ave., East, 
Mitchell, South Dakota. 


COLORADO, NEW MEXICO, WYOMING. 
Geo. 8S. Whitford, State Agent, 
622 Colorado Bidg., 
Denver, Colo. 


A. 8S. DaSilva, State Agent, 
801 Sharp Bldg., 
Kansas City, Mo. 


W. H. McClain, State Agent, 
State National Bank Bidg., 
Oklahoma City, Okla, 


T. Ray Phillips, Special Agent, 
P. O. Box 463, 
Hot Springs, Arkansas. 
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H. C. WHALEN, Pres. A. S. BUZZE, Secy. 
_ THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 


Entered 
KANSAS 














OKLAHOMA TEXAS 





The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 
ASSETS - - - = - - . $1,765,472.60 
SURPLUS TO POLICYHOLDERS - ~ - 1,096,744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited 














H. M. BARFIELD 


President 


H. S. BASSETT 


Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders ... . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 














A USEFUL AND DESIRABLE AGENCY COMPANY Ni 
For Agents in Iowa, 
Kansas, Colorado, WR 
Wyoming and 
Nebraska Fe wy 
gr Y= FIRE, 
" TORNADO, AUTOMOBILE, 


\Ove FARM AND CITY PROPERTY 
We reine Office: 1406 Farnam St., Omaha, Neb. 

















ANTHONY MATRE 


President 


BENRY REIS, M. D 
Vice-President 


JOSEPH BERNING NAPOLEON PICARD 


Vice-President Secy-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER —_—-HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


ASSETS OVER ONE. MILLION CHICAGO ¢ 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 











| Capital Fire Insurance Company of California 


Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
: 219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 











admitted to Ohio. The latest is the Lib- 

erty Fire of St. Louis. John F. Runck of 

Cincinnati is the agent of the latter, 
The United States Postal Fire of Cin- 


cinnati has been incorporated for $100,- 
000. The incorporators are: W. R. Gal- 
loway, Fred L. Hoffman, J. W. Garfinkle, 
William Bahman and Fred J. Funstein. 











CENTRAL WESTERN STATES 

















WILL GO INO NEW BUILDING 





Illinois Fire Move Into New Structure 
Being Erected by the Peoria 
Life 





PEORIA, ILL., Dec. 23—The Illinois 
Fire has secured a fine home in the 
new Peoria Life building at Peoria, 
Ill., which has been under construction 
since last spring and will be com- 
pleted by May 1. It is especially grati- 
fying to the Illinois Fire to make its 
home in a building that was erected 
on ground it once owned for a number 
of years and also had the intention of 
erecting its own office building on the 
premises. The plans for the pros- 
pective building were already drawn 
by the same architect who planned the 
present building for the Peoria Life. 
This was in the spring of the year 
1906, when the catastrophe of San 
Francisco, which drained the resources 
of so many companies, also sapped the 
resources of the Peoria company to 
such an extent that the erection of the 
contemplated structure had to be 
abandoned. The company then took 
quarters in the old Yj M. C. A. build- 
ing, which had been purchased by the 
present president of the Illinois Fire 
and was called “Fire Insurance Build- 
ing.” Unfortunately, this building took 
fire Feb. 27, 1915, and destroyed most 
of the company’s records, creating 
thereby a great handicap. . 

The Peoria Life and the Illinois Fire 
being housed in the same building will 
have a tendency to make the Peoria 
Life building headquarters for Peoria 
insurance men. 


DETROIT AGENCY COSTS HIGH 








Many Factors Contribute to Making 
Cost of Conducting Local Office 
Heaviest in Country 





“DETROIT, MICH., Dec. 23.—In no 
city in the country has the cost of con- 
ducting a local agency increased so 
rapidly as in Detroit. The housing 
situation in Detroit for the past two 
years has been serious. The down 





town district is equally crowded. 
Office space is being rented at a pre- 
mium, and there will be no relief from 
present conditions for some time. To 


add to the local agents’ troubles, the’ 


prices demanded by office help are 
probably the highest in the country. 
One local agent cited his own case the 
other day as typical of many in De- 
troit. Six years ago he paid his girl 
who managed the office in his absence 
$16 a week. She is now receiving a 
salary of $125 a month, the next girl 


‘in command receives $110 per month 


and the girl of all work about the office 
who writes the policies, etc., is paid $90 
a month. 

All salaries in Detroit have been in- 
fluenced by the high wage scales at 
the automobile plants, so that workers 
can demand just about what they think 
they ought to receive and get it. Last 
but not least, the high cost of living 
is very high in Detroit. Top notch 
prices are being asked and received for 
everything that is sold in the city. 
While nearly all local agents in De- 
troit have enjoyed a remarkable in- 
crease in business, the cost of conducting 
the business has undergone a propor- 
tionate raise, so that the net returns 
to Detroit agents are not so large as 
many have been led to believe. 





Moves to Grand Rapids 


GRAND RAPIDS, MICH., Dec. 23—The 
Peninsular Fire of Saginaw, organized 
for the purpose of writing fire and auto- 
mobile insurance, has leased a section 
in the Houseman building at Grand Rap- 
ids, Mich., and will move its home offices 
to this city. The company will begin 
business early in January. There are 
1,200 stockholders, these being scattered 
through 86 cities of Michigan. The or- 
ganization will be completed soon by 
the election of a board of 27 directors. 
Perfected plans will not develop until 
after the election of directors and offi- 
cers. Then steps will be taken to enter 
New York and other states. Already so- 
operation has been obtained from 350 
agencies in Michigan, and at first busi- 
ness will be almost exclusively confined 
to that state. 





Harry Gamble of Indianapolis, state 
agent of the Atlas, has moved to 905 
Lemecke Building. His telephone is Main 
1474. 











- STATES OF THE NORTHWEST 











TAX LAWS GREATLY MODIFIED 





Non-partisan Leaguers in North Da- 
kota Reverse Position in Regard 
to Investors 





FARGO, N. D., Dec. 23.—Fearful at 


| the consequence incident to the heavy 


withdrawal of money from the state 
because of laws antagonistic to in- 
vested capital, the Nonpartisan League 
state administration in North Dakota 
made a complete reversal of its posi- 
tion on that issue during the special 
session of the legislature just ad- 
journed. 

The attitude of the state administra- 
tion as expressed in laws which at- 
tempted to assess the income of non- 
residents derived within the state on 
various credits, such as income from 
moneys deposited with banks within 
the state, is disclosed by the repeal of 
the so-called “moneys and credit” tax, 
and the passage of an act which ex- 
empts from taxation all income derived 
from moneys deposited with banks. 

For some time the state financial sit- 
uation has been approaching a crisis be- 
cause of the withdrawal of money cre- 
ated by the antagonistic laws. Big 











loaning companies were not doing busi- 
ness in the state, and private investors 
were also withdrawing, with the result 
that the situation became so serious as 
to demand remedial legislation. 
The-reversal by the league of its posi- 
tion on taxing moneys and credits, and 
making the “money shark,” as the owner 
ot farm mortgages has been termed, pay 
the state’s bills, is regarded as one of the 
most significant changes in policy ever 
made by the Nonpartisan organization. 





Report on North Dakota Fund 


BISMARCK, N. D., Dec. 23—Nearly 
$30,000 has been realized by the North 
Dakota state fire insurance fund up to 
the present time, according to S. A. Ols- 
ness, state insurance commissioner, who 
says that three losses have been ad- 
justed since the department was placed 
in operation on Aug. 1. 

The state fire insurance fund covers all 
public buildings in the state, except rural 
school houses, and it is made compul- 
sory on the part of the officials in charge 
of public buildings to insure them up to 
90 per cent of their value in the state 
fund. 

It will be two years before the fund is 
in complete operation, as many of the 
officers in charge of buildings made new 
insurance contracts with private compa- 
nies just prior to the time the state law 
took effect, and these contracts continue 
in force for three years, the law provid- 
ing that insurance policies in force on 
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Aug. 1, when the department was estab- 
lished, continue until they expire, after 
which the buildings so insured come 
within the state fund. 





Suits on Drought Policies 


FARGO, N. D., Dec, 28—In the first of 
the series of suits instituted by farmers 
of Morton county against the National 
Union of Pittsburgh, involving settle- 
ments of crop, drought insurance poli- 
cies written by the company in 1917 in 
North Dakota, the jury in the Morton 
district court failed to agree. 

In 1917 the company wrote drought 
policies, guaranteeing, according to the 
evidence, a return of $7 an acre to the 
farmers. That year was very bad for 
farming in western North Dakota, with 
the result that the company faced heavy 
losses. Settlements then were made with 
the farmers, and it is claimed by farm- 
ers who have instituted suits that they 
were induced to settle by the return of 
their premium only, when other farmers 
were given settlements of from 50 to 75 
per cent of the face of their policy. 





Van Camp Praises Prevention Work 


MITCHELL, S. D., Dec. 23.—Insurance 
Commissioner Van Camp of South Da- 
kota delivered an interesting address at 
Mitchell before the Associated School 
Boards of the State Educational Asso- 
ciation. He asserted that “the ultimate 
solution of fire prevention is the child,” 
and expressed great gratification that 
the South Dakota laws require the teach- 





WANTED—Young man 25 to 35 experi- 
eneed in Fire Insurance Underwriting as 
Inspector and Salesman for restricted 
territory comprising. several States. Ac- 
quaintance with Dean Schedule of value. 
Excellent opportunity. State age, educa- 
tion, references, salary. Address 5-W, 
care The National Underwriter. 








SPECIAL AGENT: Young, en- 
ergetic man, with six years insurance 
experience wants position as special 
agent, or other suitable work on the 
outside. Address 13E care The 
National Underwriter. 








WANTED 


A FARM SPECIAL AGENT for Illinois field 
by a leading American company. State expe- 
rience and salary desired. Address 
Care The National 
1 2- Underwriter 








A large fire insurance company de- 
sires a competent Special Agent in 
North Dakota, Kansas and Oklahoma. 
State experience and salary desired. 
Address 11-C, care The National Underwriter. 








PROSPECT CARDS for the accident and 
insurance solicitors who work systemat- 
Icaly and successfully. Send for samples and 
description of cabinet and pocket case. 


THE NATIONAL UNDERWRITER 
1362 Insurance Exchange - CHICAGO 











ing of fire prevention in the schools of 
the state. He said that millions of dol- 
lars had been saved through cooperation 


which has been fostered by the campaign | 


of the National Board, which has: sent 
special agents into all the states to 
make inspections. 





R. R. Koch, 420 Palace Building, Min- 


neapolis, Minn., state manager for the 
Clover Leaf & Casualty of Jacksonville, 
Ill., is opening a general insurance 
agency to represent all classes of com- 
panies. 





J. C. Whaley and Chris Kirchman have 
formed a partnership and will conduct a 
real estate and insurance business at 
Wadena, Minn. 














IN THE MISSOURI VALLEY 

















IOWA FIELD MEN HONORED 


Tributes Given to Charles W. Fracker 
and Frank Hathorn at Blue 
Goose Gathering 


DES MOINES, IA., Dec. 23.— 
Two Iowa field men were honored at 
the Wednesday noon meeting called 
by the Iowa Blue Goose complimen- 
tary to Frank Hathorn, who quits the 
Iowa field Jan. 1 to join a new Des 
Moines company. Much to his sur- 
prise, Charles W. Fracker of the 
Springfield, dean of the Iowa field 
men, was also a guest of honor. It 
was his 90th birthday. He came to 
join with his fellow field men in pay- 
ing tribute to Mr. Hathorn and was 
himself made one of the heroes of the 
occasion unbeknown to him. 

John D. Carpenter presented Mr. 
Hathorn with a beautiful watch. Then 
“Uncle George” Newman, veteran ad- 
juster, quite overwhelmed Dean 
Fracker by presenting to him a leather 
bound testimonial, signed by the lowa 
field men. It reads as follows: 

“He Lives Longest Who Lives Best.” 

To Charles W. Fracker, our beloved 
dean, this testimonial is subscribed by 
the Iowa field men upon the occasion 
of his 90th birthday, this 24th day of 
December, 1919. 

Out from all the happy years of life 
and insurance work, we gratefully turn 
this golden hour to him whose life has 
enriched our own and wish him a happy 
birthday and a Merry Christmas. 

The year 1919 is nearly all behind us. 

Another year is at the door. 

May the open door of 1920 unfold to 
him.a year of plenty and may it be re- 
plete with joy and prosperity and close 
on his one best year, to be followed by 
many more, each succeeding year bet- 
ter still. 

He who carves deepest against corrod- 
ing time is he who touches with surest 


hand the greatest number of human 
hearts. 
After the luncheon the field men 


escorted Captain Fracker to the offices 
of the Willcox-Howell-Hopkins-Mu- 
lock agency, where the young women 
of that concern kept open house for 
him: Many of his old friends in the 
field and without called to wish him 
many happy returns of the day. 





Resume Inspections Soon 


CMAHA, NEB., Dec. 24—More than 
fifty special agents, who started out in 
October to make a canvass of the mills 
and grain elevators of Nebraska under 
the direction of the Conservation & Fire 








Prevention Association of Nebraska and 
who were forced to abandon their work 
early this month because of bad weather 
conditions and roads and the taking off 
of many trains due to the fuel shortage, 
are planning to resume their inspection 
early in the new year. It is planned 
to complete the work in as short a time 
as possible, probably within a month. 
The mutual inspectors succeeded in fin- 
ishing up their territories before the 
unfavorable conditions came and have 
turned in their final reports. 

C. R. McCotter, western manager for 
the Grain Dealers’ Fire and secretary of 
the Conservation & Fire Prevention As- 
sociation of Nebraska, reports the un- 
usual no-loss period following the visits 
of the inspectors. 





Ruling on Provisional Rates 


TOPEKA, KAN., Dee. 23.—The Kansas 
department has given out a new ruling 
in regard to the insurance of property 
for which no rate has been filed. It pro- 
vides that the provisional rates upon 
mercantile property in which there has 
been a physical change shall be the 
same as the previous rates for a period 
not in excess of 30 days, during which 
time the new rates shall be filed with 
the department. A provisional rate of 2 
per cent is allowed upon new buildings, 
other than residential property, upon 
which no previous rate has been filed, 
or their contents, for a period not in 
excess of 30 days. 





Farmers Fire Enters New States 


DES MOINES, IA., Dec. 23.--The Farm- 
ers Fire of Cedar Rapids, in accordance 
with its policy of growth and expansion, 
has just entered Minnesota and Illinois 
and will begin immediately after Jan. 
1 to organize in those states. The Farm- 
ers is now doing business in Iowa, South 
Dakota and Nebraska. It will go on a 
pro rata basis with its reserve. 





Ask Authority on Side Lines 


TOPEKA, KAN., Dec. 23—The Kansas 
insurance department has sent an order 
to all the stock fire insurance. companies 
asking them to show by what authority 
they write many lines not directly con- 
nected with fire insurance. Among the 
new lines in question are acreage 
investment, salesmen’s floater, rents, 
leasehold, horse and wagon. As far as 
the records show no company has 
authority to. write these lines in Kansas 
and the certified copies of the charters 
do not show any authority to write these 
lines in any other state. 





Field Convention Held 


The Inter-State Automobile and the 
Inter-State Liability of Rock Rapids, Ia., 
held their first annual convention of 
field representatives. All field men, dis- 
trict managers, special and state agents 
from Iowa, Minnesota, South Dakota, 








Indiana and Illinois. 


Address: 


AGENCY SUPERVISOR WANTED 


The Michigan Automobile Insurance Exchange had a premium 
income as of November 30, 
require a man knowing accurately field conditions in Ohio, 
Applications must contain full particulars 
concerning previous connections, also age and salary desired. 
Strictly confidential. 


HENRY J. KENNEDY 
221-224 HOUSEMAN BLDG., GRAND RAPIDS, MICHIGAN 


1919, of $243,547.37. We 
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London & Lancashire 


Insurance Company 
of Liverpool, England 
CHARLES E. DOX, Manager 


39 S. La Salle St., Chicago, Illinois 


A. G. McILWAINE, JR., Manager 


FIRE 


Limited 





Western Department 





Hartford, Conn. 





SAM B. STOY, Manager 


San Francisco 

















Apply to 


EXPORTS and IMPORTS 


PARCEL POST—Domestic and 


HOUSEHOLD FURNITURE and 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 


Do 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 


GEORGE L. McCURDY 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 


& 
your Agent for Insurance covers on 


Foreign 


MERCHANDISE IN 
TRANSIT 


mestic and Worldwide 


Marine Department 


MANAGER 

















The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 
De ee 
Surplus to Policy- 


hol 


Fire 


Rents 


ders ...... 1,268,367.64 
-——Writing— 
Tornado 





750,000.00 
1,904,913.89 





Sprinkler Leakage 
Use and Occupancy 
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Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Safle 
One minute from the 
Insurance District 

The Patronage of In- 
surance Men is 
Solicited 
Laurence R. Adams, Sec’y and Mgr. 
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Nebraska, Kansas and Texas were pres- |in Des Moines to do a general hail insur- 
F.. ance business. Incorporators are A. A. 


New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 

Head Office: | 

40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


©. P. Stewart, President. 
F. L. Brokaw, Treasur 





PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managers. 


WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H. H Ingalls, Manager. 














PITTSBURG UNDERWRITERS 


a 7 oe ee Commonwealth Bldg., Pittsburgh, Pa. 


L. M. Stephens, Asst. Manager 
: 4 Underwritten by 
Allemannia Fire Ins. Co. 


National-Ben Franklin Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
H. C. Upham, Mgr., Indianapolis, Ind. 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 

















Nativnal Bibertsy 


Insurance Company 
of Amevira. 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 
Capital - \° $1,000,000.00 
Assets . « . $9,609,646.00 NetSurplus - - 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders 
» HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








INCORPORATED 1720 


Roya. EXcHANCE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


92 WiLLIAM STREET, NEw YORK mn S Swaerey 


UNITED STATES MANAGER 











* SECURITY x 


Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
Towa. Iilinois, Wisconsin, Ohio and Indiana. It is a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. : 


We want agents in the above states, and would appreciate 
hzaring from agents desiring to represent us. 


‘ JAMES W. BOLLINGER, Pres. E. E. SOENKE, Secy. 











ns e FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 
Swawauce Company LEAKAGE, RIOT AND 
of Watertorn.N.B! EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
). T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Q@maha, Nebraska 


ent. The meeting was in charge of E. A. 
Tonne, secretary. Every phase of the 
companies’ various lines were thoroughly 
discussed and proved interesting and in- 
structive. Particular attention was 
given to the outlining of the new lia- 
bility company’s policies and proposed 
plans for that line. There was much 
time given to policy and endorsement 
provisions, as well as interesting sale 
talks. 

The entertainment features were a 
banquet attended by directors, as well 
as field men. This banquet was in charge 
of Edward Thomarson of Le Mars, Ia., 
who is the senior road man. A smoker 
was given on Tuesday evening. 

All those attending the convention left 
firmly convinced that they will help put 
the Inter-State at the top of the heap. 
They all learned and realized that the 
company’s biggest asset is the spirit of 
fair play and reputation at trying to 
give the best of service in every way. 





May Require Uniform Couplings 


TOPEKA, KAN., Dec. 23—Several Kan- 
sas towns and cities practically are with- 
out fire protection because the city fire 
departments have bought hose with coup- 
lings that will not fit the hydrants, nor 
can the couplings be used on the old 
hose. J. H. Johnson, engineer for the 
state department of insurance, has just 
reported this situation., In one instance 
the new nonfitting hose was all that was 
available to fight a fire and only the fact 
that the building burning was separated 
from other buildings by a considerable 
distance saved a serious conflagration. 
Superintendent Travis has warned the 
towns concerned that the insurance com- 
panies will be justified in listing them 
is without fire protection and in hiking 
rates at once if the conditions are not 
remedied. A measure probably will be 
introduced in the next session of the leg- 
islature, possibly at the special session in 
January, requiring standard couplings 
over the state, to insure safety. 





Liberty Fire Reinsures Mutual 


ST. LOUIS, MO., Dec. 283—The Liberty 
Fire Insurance Company of St. Louis has 
taken over the business of the Whole- 
sale Grocers Reciprocal Indemnity Ex- 
change and has reinsured all outstand- 
ing liabilities of the company, it has 
been announced by J. C. Bardwell, mana- 
ger of the Liberty Fire. 

The Wholesale Grocers Insurance com- 
pany was formed nine years ago on a 
mutual basis and its discontinuance, 
PRardwell said, was to avoid unnecessary 
competition between it and the company 
which has assumed charge of the busi- 
ness. All the employes have been given 
work with the Liberty Fire. 





Iowa Notes 


George Johnson has sold his agency at 
Sioux City, Ia., to the Eells agency and 
will become connected with the newly 
organized National Bonding & Insurance 
Company at Cedar Rapids. 

The Iowa Mutual Hail has incorporated 


Harden, J. E, Storey, Emmett S. Harden, 
B. F. Denney, C. D. Denney. 

John Waterworth, special agent for 
the London Assurance, and John L. Chat- 
terton of the New York Underwriters, 
both of Des Moines, have spent the past 
week in Sioux City, making inspections. 
Assistant State Fire Marshal E. J. 
Frowick has caused the arrest of James 
Banos, proprietor of a store in the indus- 
trial district at Mason City. He is ac- 
cused of setting his store on fire Nov. 20. 
The state claims that he had a stock 
worth $600 and carried insurance of 


State Fire Marshal J. A. Tracy is dis- 
playing with pride a letter from the Na- 
tional Board commending him and the 
state of Iowa upon the manner in which 
the state observed Fire Prevention Day. 
Marshal Tracy is commended for pictures 
of some of the danger spots in Des 
Moines which were published in the Des 
Moines papers. 

The Polk County Insurance & Invest- 
ment company has incorporated in Des 
Moines to take over the Polk County In- 
Surance agency and handle the Des 
Moines business of the Central National 
Fire. S. O. McClurg is president; W. B. 
Walker, vice-president; R, F. Smith, sec- 
ewe yh Be a Dick, ae ret Ray Em- 

; neral counsel. i 

is $50,006. he capital stock 





Missouri Notes 


_ Ray Berner of the Knapp-Berner Ad- 
justment Company, St. Louis, is closing 
up his interests in that company and 
after Jan. 1 will be connected with the 
Western Adjustment at Chicago. Before 
entering the independent adjusting field 
Mr. Berner was with the Western’s St. 
Louis office, where he established an en- 
viable reputation as an adjuster, 


The Mississippi Valley Blue Goose had 
a preholiday celebration at St. Louis, 
Saturday night, in the form of a dinner 
dance. The attendance was large, and 
the entertainment committee put over 
one of the nicest affairs ever gotten up. 
In the midst of festivities, J. H. B. 
Logan, who leaves the Western Adjust- 
ment to become associated with the 
Bates Adjustment Company, Dallas, Tex., 
was presented with a remembrance by 
his many St. Louis insurance friends. 
Early W. Thomas, state agent of Queen, 
made the presentation speech. 

The first application in St. Louis of the 
new federal law declaring it to be a 
felony to transport a stolen automobile 
from one state to another, was made a 
few days ago, when warrants were ap- 
plied for against Charles Merrell, 19 
years oid, of Kirksville, Mo., and Lyle 
Coleman, 20, of Galesburg, Ill., who were 
arrested after they had placed a new and 
expensive automobile in garage at 4530 
Delmar boulevard. The interstate auto- 
mobile theft bill was introduced by Rep- 
resentative Dyer of St. Louis and passed 
by Congress about a month ago. It pro- 
vides a penalty of $5,000 fine or five 
years’ imprisonment, or both. 





Three hundred members of the Omaha 
fire department, including the junior and 
senior captains, have been granted an in- 
crease of $15 a month in their salaries. 
The increase is retroactive to Nov, 15. — 


The St. Paul Fire & Marine has de- 
clared a bonus of 25 per cent of the an- 
nual salaries to all employes, including 
officers. 

















STATES OF THE SOUTHWEST 














WILL NOT REDUCE RATES 


Commissioner Bullion Decides Against 
Reduction — Gives Figures for 
Five-Year Period 


LITTLE ROCK, ARK., Dec. 23.— 
Official figures on the business of the 
various fire insurance companies oper- 
ating in Arkansas for the period 1914- 
1918 inclusive, just completed by Com- 
missioner Bullion, show that during 
this period the companies have made a 
net profit of 6.34 per cent. 

While this percentage is 1.34 per 
cent in excess of the profits allowed by 
law, which permits only 5 per cent 
profit on a five-year period, there will 
be no reduction of rates ordered at 
the present time, Mr. Bullion said. 


ence with Attorney General Arbuckle, 
is based on the fact that the 10 per 
cent surcharge put on by the compan- 
ies in April, 1918, and taken off in 
September, 1919, was not included in 
the figures for the five-year period and 














that inasmuch as a reduction of this 


This decision, reached after a confer- | 


10 per cent had already been made, the 
commissioner would not be justified in 
making an additional reduction of 1.34 
per cent. 


Compiled on “Paid-for Basis” 


The figures are on the “paid-for basis.” 
They show total net premiums as $18,- 
602,454; net losses $11,069,172, and net 
expenses $6,355,324. On the incurred 
basis the following figures are given: 
Premiums, $15,949,747; losses, $11,210,524, 
and expenses, $6,542,752. 

The loss ratio on the five-year period 
on the paid-for basis was 59.5 percent. 
The expense ratio for the same period 
was 34.16 percent, making a total net 
loss of 93.66 percent, and a net profit of 
6.34 percent. The underwriting profit for 
the period was $1,934,167 for ‘he entire 
state, and the underwriting toss for the 
state was $756,238. 


Figures for Separate Years 


The figures for the five separate years 
are as follows: 1914, net premiums 
$2,744,402; met losses, $2,064,654; loss 
ratio, 75.22 percent; 1915, net premiums, 
$2,759,746; net losses, $2,834,121; loss ra- 
tio, 102.69 percent; 1916, net premiums, 
$3,241,461; net losses, $1,870,624; loss 
ratio, 57.71 percent; 1917, net premiums, 
$4,202,821; net losses, $1,444,892; loss 
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ratio, 34.37 percent; 1918, net premiums, 
$5,654,024;. net losses, $2,854,881; loss 
ratio, 50.49 percent. 

On the incurred basis the loss ratio for 
the five-year period was 70.22 percent; 
expense ratio, 41.09 percent; ratio of 
losses and expenses to premiums, 111.31 
percent; underwriting loss, 11.31 per- 
cent. 


OKLAHOMA TOWNS IMPROVING 


Factories, Residences and Office Struc- 
tures Going Up—Fire Hazard 
Being Eliminated by New 
Buildings 


OKLAHOMA CITY, Dec. 23.— 
Marked improvements are being made 
in a number of Oklahoma towns that 
have prospered as a result of the cir- 
culation of oil money. At Okmulgee a 
building program is under way which 
involves the expenditure of more than 
$3,000,000 of which $400,000 will be in- 
vested in new residences. The build- 
ing program is headed by a new 
$500,000 hotel. Two theatres, each 
representing the investment of about 
$200,000 are now being built. New 
factories are being erected by the Burns 
Tool Company, the Oil Well Supply 
Company and the Southwestern Glass 
Company. Six new office buildings are 
under construction. 

At Madill the city commissioners 
have ordered a bond election to be 
held Jan. 15 at which time the people 
will vote upon the issuance of $400,000 
watering bonds. 

At Garber, Okla., a total of 500 feet 
of new brick and concrete frontage is 
now in the course of completion, under 
construction or contract. In addition 
there has been completed during the 
summer 225 feet of brick frontage. 
Garber had a rapid growth in the early 
days and for about 20 years the con- 
struction has been of light frame and 
regarded by the companies as danger- 
ous. Practically all of these old build- 
ings have been or are now being 
replaced with brick or concrete struc- 
tures and the city from a fire 
prevention standpoint has improved 
noticeably within the last year. 


TEXAS PREMIUMS AND LOSSES 


Comment Is Made on the Conditions in 
the State—Moral Hazard 
Light 


In commenting on the Texas situa- 
tion, the Cravens, Dargan & Roberts 
general agency at Houston, says: 

It is estimated by competent author- 
ities that the fire insurance premiums 
in Texas for the year 1919 will approx- 
imate $16,000,000. Unless disastrous fires 
occur before Dec. 31, the companies can 
look forward to one of the most pros- 
perous years they have ever had in 
Texas, as the losses so far have been less 
than usual. 

Little Moral Hazard 


There are perhaps several observations 
in order in considering these facts. The 
most interesting thing about it to a stu- 
dent of the business is that this year’s 
experience coupled with that of 1918 
(which was also better than usual), un- 
doubtedly proves that the moral hazard 
is the big thing im this game. At pres- 
ent prices of replacement of burned 
property it does not pay any one to have 
a fire. This was not true in normal, pre- 
war times. Physical conditions in Texas 
today: are perhaps not as good as they 


hazard will continue we do not know. 
We may be pessimists in this respect, 
but we are fearful that when prices 
eventually come down and there is not 
the demand at any old price for any 
sort of property that exists today, in- 
creased fire losses must be looked for. 
The fire insurance companies are really 
entitled to a few good years in Texas. 
For a period of 39 years to December 
31, 1918, the percent of losses to pre- 
miums in Texas was 62.8. For the 5 
years, 1914 to 1918, inclusive, the loss 
ratio was 65.9 percent. A fire insurance 
company really does not make any profit 
when the loss ratio runs more than 55 
percent, so it is readily seen that the 
companies have lost about 7 percent on 
their operations for 39 years, or about 10 
percent for the last five years in Texas. 


Increase in Expenses 


Another interesting thing to consider 
is that in spite of this loss by reason of 
excessive fires in Texas, there has been 
imposed on the companies during the 
last year or so a very considerable in- 
crease in the expense of operation. For 
instance, agents’ commissions in Texas 
have been put on the graded commission 
basis, which means additional payments 
ranging from 3 percent to 5 percent, that 
is from one-fifth to one-half more than 
previously. All Federal taxes have been 
greatly increased, while the home office 
and field supervision items have gone up 
correspondingly. 

The only way the companies can hope 
to “get by” at all with this increased ex- 
pense staring them in the face is to hold 
the losses down to some extent, and it is 
to be hoped that this can continue to be 
done for several years to come. 


Bidding for Business 


_ With the improvement in the Texas 
loss ratio has come not only a flood of 
new companies into this state, but also 
a general “loosening up” on the part of 
companies already operating in this field. 
All sorts of inducements an@ enticing 
effers will doubtless now be made to 
agents by those anxious to rake some 
profit from the Texas business while it 
is to be had, but it is worth considering 
and calculating how long these bidders 
will remain in the market when the 
losses again become heavy. 


Inspection Ordered at Houston 


HOUSTON, TEX., Dec. 23—Inspection 

of every dwelling in Houston, as a meas- 
ure to reduce the alarming number of flue 
fires, has been ordered by Fire Commis- 
sioner Anderson. The inspection will 
take from two to three weeks and will 
be made by city firemen. People will be 
asked to open their homes to the firemen 
and assist in the inspection. The inspec- 
tion will result not only in the discovery 
of cracks in chimneys, faulty fireplaces 
and grates, but will enable the firemen 
to become familiar with the layouts of the 
dwellings. 
* The Houston ordinance is very strin- 
gent, especially with reference to fire 
bricking grates. It is required that brick 
chimneys have walls at least eight inches 
thick unless lined continuously on the 
inside with well burnt clay or terra cotta 
pipe from the bottom of the flue to its 
extreme height, in which case four inches 
of brick may be omitted. 





Allen Goes to New York 


DALLAS, TEX., Dec. 23—H. W. Allen, 
manager of the southern department of 
the American Automobile, with head- 
quarters here, leaves on Jan. 1 to assume 
management of the automobile depart- 
ment of the companies represented by 
the Central Fire Cffice of New York City. 

It is the purpose of the Central Fire 
Office to establish automobile agencies 
for the American Equitable and Knick- 
erbocker of New York, Manufacturer’s 
and Great Lakes of Chicago in various 
states. 

Mr. Allen will have complete charge 
of the automobile department for the 


were two or three years ago. Certainly'| four companies. He has been connected 


building materials and other commodities’ 


do not measure up to the old standard; 
physical quality has actually deterior- 
ated. Also, disorganization of laboring 
forces brought about by the war has 
made for an unusual amount of unrest 
all over the: country, and undoubtedly 
properties of all kinds have not received 
the physical care and attention that were 
previously given to them. We are left, 


therefore, with only one conclusion and, 


that is that the moral hazard has so 


greatly improved that it has more than‘ 


offset the undoubted increase in the 


4 with the American Automobile since its 
ij organization in 1912, and for the past 
two and one-half years has been acting 
as manager of the southern department. 
Mr. Allen is spending Christmas with his 
parents in New Orleans, preparatory for 
leaving for New York. 

He is regarded as one of the best 
authorities on automobile insurance in 
¥ Texas. 





Texas Notes 
Vice-President Jesse E. White of the 


physical hazards existing in risks in this] Great American and Mrs. White are 


state, 
Losses for the Future 


spending the Christmas holidays with 
relatives in Dallas. 


Dallas wants a lower key rate. At 





Just how long this improved moral Upresent it is 15 cents. In an effort to se- 


The Fireman’s Fund Insur- 
ance Company was estab- 
lished 
the fire business in 1863, 
organized a marine depart- 


and started in 


ment in 1867 and originated 


the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 








The North River Insurance Company 


Capital $ 600,000 
Assets 5,322,165 
Net Surplus 1,407,482 








Western Department Home Office Pacifie Coast Det. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL 
NeW YORK 

[FIRE] 


Great Lakes 


Insurance Company 
Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - = - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 











1794—125th ANNIVERSARY—1919 






OFF PENNGNAVANIIA, 


~ 308-310 WALNUT ST., PHILADELPHIA, PA. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN 5. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


a yd 
CASH CAPITAL $1,000,000 
532 SURPLUS TO POLICY HOLDERS 
FIRE, TORNADO, AUYOMOBILE, LIGHBNIN ‘AND occu 
RENT, USE AND OCCUPANC 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED % 


TOTAL ASSETS 
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ie ORGANIZED 1853 
The Girard F. & ML ‘Company’ of Philadelphia 
JANUARY 1, 1919 
Cash Capital $500,000 Net Surplus $373,035 
Surplus to Policyholders, $873,935 


Home Office 
H. M. Gratz, Pres. 


Eastern Department 
D. H. Domman, V.-Pres. Fe etazon, Bec’ 
5 . J. THo y 

Ned Hasstnoxn, See’ PHILADELPHIA, 
NEWARK, NEW JERSEY PEN 


Western Department 
Neat Bassett, V.-Pres and Mgr. 


W. T. Bassett, Ass’t Mer. 
NA. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S !8SY84NcE OF NEWARK 


JANUARY 1, 1919 
Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Eastern Department 
D. H. DunxaM, President 
Joun Kay, Vice-Pres. 
A. H. HassinGEr, Secretar] 
NEWARK, NE JERSEY 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 


spring and in the downtown section. 




















PIONEER 


Fire Insurance Company 
of America 





Nee 2 








29 South LaSalle Street 
CHICAGO 


AN ILLINOIS 
COMPANY 








AGENTS OFTEN LOSE A GOOD FIRE RISK 


to competitors by not submitting to the assured an estimate for equipping their 
premises with AUTOMATIC SPRINKLERS. We will co-operate with agent and 
assured and submit figures showing sprinkler cost as well as insurance saving, 
and extend payments over several years if desired. 


FIRE PREVENTION COMPANY, First Nat!. Soo Line Bldg., Minneapolis 

















DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 














The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 
It is the Age of the Specialist. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


Our Specialty is Automobile Insurance. 








LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 


TERRITORY OPEN IN ALL NORTHWEST STATES. 


TWENTY PER CENT COMMISSION. 


WRITE 


TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 














THE AUTO OWNER WANTS 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MID-WEST Murat suromosi 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
J. B. HENDERSON, Secretary 


the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


cure a reduction early in the new year, 
fire hazard inspectors have been sent out 
to get things in shape. Work is to be 
done especially in sections of the city 
taken into the corporate limits last 





Oklahoma Notes 


Marshall & Johnson are now agents 
for the Firemens Fund at Hugo, succeed- 
ing T. M. Walton. 

The French-Roktinson Company has 
succeeded Frank C. Stephens as agent 
for the Citizens at Okmulgee. 


R. A, Champlin is successor of J. M. 
Terry as agent for the Hartford at 








Sentinel. The Hartford has appointed 
Claude H. Helf to succeed James E. Frye 
as its agent at Tipton. 


D. A. Stovall has been appointed by 
the Home Fire & Marine as its agent at 
Hugo to succeed R, A. Fincher. 


George W. Walshe has succeeded Lau- 
rel N. Miller as agent for the Fidelity- 
Phenix at Hartshorne. Carl G. Lund 
becomes agent for that company at 
Ponca City, succeeding John BE. Carson. 

The Edwards Abstract & Loan Com- 
pany has succeeded Lamkin, Edwards & 
Edwards as agents for the Hartford at 
Hollis. S.-A, Fowler has been appointed 
agent for the Hartford at Gould, to suc- 
ceed O. O. Hager. 














KENTUCKY AND THE SOUTH 











COTTON EXPERIENCE IS GOOD 





Report from Department of Agricul- 
ture Increases Estimate of Total 
Production 





ATLANTA, GA., Dec. 23.—A late 
report from the Department of Agri- 
culture estimates the total production 
of cotton in the United States for the 
season of 1919-20 at 11,030,000 bales, 
an advance of over 400,000 bales from 
its previous estimate. The underwrit- 
ing experience on cotton for the pres- 
ent year has been generally -satisfac- 
tory, the volume of business being 
large and producing a very heavy pre- 
mium income. The largest individual 
fire loss of the season was the de- 
struction of the warehouses at Eldo- 
rado, Ark., for which the Cotton In- 
surance Association paid $200,000, the 
maximum line it will accept upon any 
one risk. Georgia, too, had a number 
of bad warehouse fires, the destruction 
of which swayed from the profit to the 
loss side of the ledger the experience 
of several large cotton writing com- 
panies in the state. 

On the whole, however, the insur- 
ance record on cotton during the year 
soon to close has been satisfactcry 
and companies are well content with 
the experience they have had in such 
direction. Not only has the Cotton In- 
surance Association had all the busi- 
ness it could reasonably expect, but 
the more recently formed Cotton Fire 
& Marine Underwriters has been piling 
up premiums in a highly gratifying 
manner. 

Texas, Georgia and South Carolina 
lead the states of the Union in cotton 
production in the order named. Be- 


ing, additional warehouses are being 
erected at many of the leading cotton 
centers, and these for the most part 
are of fire-resistive construction. 


Want Two-Platoon Plan in Richmond 


RICHMOND, VA., Dec. 23—The Inter- 
national Fire Fighters Association is ad- 
vocating adoption of the two-platoon 
system in the Richmond fire department. 
It is estimated that this would entail an 
additional annual cost of $145,000 be- 
cause of the increased number of men 
that would be necessary. The present 
strength of the department is 188 officers 
and men. It is stated an increase of 110 
extra men would be necessary. At pres- 
ent the firemen are on duty 120 hours 
and off twenty-four hours in each week. 
The new system would make it con- 
venient for each man to have a certain 
number of hours off each day. City coun- 
cil has as yet taken no action on the 
proposition. 





Baton Rouge Conditions Bad 


According to a recently completed in- 
vestigation of fire underwriting condi- 
itions at Baton Rouge, La., by engineers 
of the National Board of Fire Under- 
writers, the fire hazard of the city is 
severe. 





Fleming Speaks at Richmond 


RICHMOND, W. VA., Dec. 24—Mem- 
bers of the Virginia Mire Prevention 
Association were addresseby by T. Al- 
fred Fleming, supervisor of conserva- 
tion work for the National Board, at a 
special meeting in Richmond some days 
ago at which the local men pledged 
their enthusiastic support to the move- 
ment. 





New Kentucky Commissioner 


FRANKFORT, KY., Dec. 24—It is un- 
derstood here that O. F. Thomas will 
be succeeded as insurance commissioner 








cause of the great demand for the 
staple and the figures it is now bring- 


of Kentucky by James F. Ramey, an in- 
surance agent of Eddyville. 














COAST AND. MOUNTAIN FIELD 











Dudley Freese to Northern 


Dudley P. Freese has been appointed 
special agent of the Northern of Eng- 
land in Montana, succeeding A. A. Tefft. 
For the past two years Mr. Freese has 
been special agent of the mountain field 
for the North British and prior to that 
connection traveled in the mountain ter- 
ritory for seven years for the St. Paul 
and Northwestern Fire & Marine. He 
will make headquarters at Helena, Mont. 


McAllister Made Assistant 


SAN FRANCISCO, CAL., Dec. 23—A. 
McAllister, who has been special agent 
for the automobile department of the 
California, Commercial Union and Pal- 
atine under General Agent B. L. Dowell 
since 1915, has been appointed assistant 
general agent for the department. 





Companies Entering Coast Field 


SAN FRANCISCO, CAL., Dec. 23—The 
Hand-in-Hand Underwriters of the Com- 
mercial Union will enter the Pacific 
coast field where its operations will be 
directed by Chas. J. Holman, Pacific 
Coast manager for the Commercial Union 
fleet. 

The Victory Insurance Company, the 
new running mate of the Fire Associa- 











tion, has applied for admission to Cali- 
fornia. F. M. Avery, Pacific Coast man- 
ager for the Fire Association, will direct 





the company’s operations in this field. 








The Hawkeye Securities of Des Moines 
is another company seeking admission to 
California. The James F. Cobb Company 
of San Francisco will be general agent 
for the state. 


Air Patrol Plan May Fail 


HELENA, MONT., Dec. 23—There is a 
possibility that the proposed federal ap- 
propriation of $60,000 far aerial patrol of 
the forest regions of Montana, Idaho, 
Washington, Oregon and California, will 
fail of approval, according to word re- 
ceived here, 

The supporters of the plan, writes a 
Washington man interested in the pro- 
ject, must convince Washington that 
such patrols are “more important than 
to run daily patrols from Langley Field 
to New York City.” 

Fire insurance interests have sup- 
ported the aerial patrol plan as a means 
of ‘reducing the fire hazard in the big 
forest regions of the west, where such 
heavy losses were sustained — 
mer. : 





« 





Pacific Coast Notes 


Application has been made by the Bal- 
tica of Denmark for admission to Mon- 
tana. 


A. M. Pickham has been appointec 
manager of the Portland, Ore., branch 
of the Pacific Coast Adjustment Bureau. 

The White Pelican garage and 40 au- 
tomobiles were destroyed by fire at 
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C. A. L. PURMORT, Secretary 








May the New Year bring you much Happiness and Prosperity! 
OUR REPRESENTATION FOR FIRE OR AUTOMOBILE BUSINESS WILL CONTRIBUTE TO BOTH! 
OHIO UNDERWRITERS MUTUAL 
FIRE INSURANCE COMPANY 
CHARLES M. PURMORT, Secretary 


CENTRAL MANUFACTURERS MUTUAL INSURANCE COMPANY 


LUMBERMENS MUTUAL 
CASUALTY COMPANY 
JAMES S. KEMPER, Manager 








CENTRAL MANUFACTURERS BUILDING, VAN WERT, O. 


FOR REPRESENTATION ADDRESS: 





LUMBER EXCHANGE BUILDING, CHICAGO 








F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 
Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 





M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL 


BUILDING, SEATTLE, WASH. 








MANSFIELD,OHIO. 


The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 











PHILIP LEHR, Pres. 





—The Original tae od Fire Insurance Company— UR 
ncorporated 1890 — a uM 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY Eve PN \ 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 
ROBT. GROENLAND, Treas. 
pecial Agent: C. C, 
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HENRY WENTZ, President 


The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


The only Oho Company Specialising on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary 


Indianapolis 














L. A. DENNIS, Sec. and Gen’l Agent 
TOTAL ASSETS 





al "a. C. CUMMINS, President 


‘Richland Mutual Insurance Company | 
MANSFIELD, OHIO 
Incorporated 1850 
Pe ee oe $2,486,445.48 
BUSINESS CONFINED TO OHIO 





R. SMITH, Secretary | 








e eo 
Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 











KNOX MUTUAL INSURANCE CO. | 





Incorporated 1838 


F. C. BREWER, Sec. and Treas. 





B. M. ALLEN, President 





MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 


Business Confined to Ohio 


H. S. JENNINGS, Secretary 
» 








INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


’ VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary | 





Total Cash Assets $300,319.63 





a} J.R. VERNON, President 


Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Lone Pid Since Organization: 12522482 


ee 


Net Cash Surplus $221,123.76 


J. AMBLER, Secretary 








Dayton Mutual Fire 
Insurance Co., "Siio- 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office 

















Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 











E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 








An Agency Company 














Rentschler Building 





Low Rates on Automobile Insurance. 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 






HAMILTON, OHIO 


LOST POLICY 
CERTIFICATES 


Save work of be rr and rewriting 
lost policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. { Designed by Carey 
Zimmerman, local agents at Cincinnati, 

Ohio. Thousands have been used. 
5000 


12, 50 100 200 500 1000 2000 
$0.75 $1.80 $3 $4.50 $7.25 $12 $0 $40 
Sold to 
THE NATIONAL UNDERWRITER 
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WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 


Organized in 1867 





Cash Capital $200,000 
Assets $624,780 
Net Surplus $151,269 





WM. F. STIFEL, Pres. 


F. RLESTER, O. E. STRAUCH, 
Secy. Asst. Secy. 


WM. V. FISCHER, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and 
Pennsylvania 


HERRICK & AUERBACH, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, III. 


RIENT 


| INSURANCE 
COMPANY 


of HARTFORD, CONN. 
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A. G. McILWAINE, Jr. © President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Ill. 
@ 


SAM B. STOY, - - «- « Manager 
SAN FRANCISCO 
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RODS 
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ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 
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Klamath Falls, Ore., last week. The 
damage is estimated at approximately 
$45,000, , 

A. M. Pinkham has been appointed 
manager of the Portland, Ore., branch 
of the Pacific Coast Adjustment Bureau. 

License to transact business in Oregon 
has been granted to the Importers & Ex- 
porters of New York. A. D. Trunkey of 
Portland is named as attorney for serv- 
ice. 

The city of Denver has reecived a let- 
ter from the National Board, urging 
adoption of an ordinance which, among 





other things, would prevent the use of 
wooden shingles on all new buildings. 
Frank M. Ladd, chief building inspector, 
said recently that the proposition will 
aay ed be considered by the city coun- 
cil. 


The insurance bureau of the Civic and 
Commercial Association, Denver, has ap- 
pointed the following committee to co- 
operate with the committee of the Real 
Estate Exchange in the “Protect Your 
Home” campaign to educate home own- 
ers in the value of insurance protection: 
David J. Main, Harry A. Hunsaker and 
Newcomb Cleveland. 











NEWS FROM EASTERN FIELD 














HEARING ON SPRINKLER HEAD 


Superintendent Phillips of New York 
Takes Up a Case of Alleged 
Discrimination 


NEW YORK, Dec. 23.—Superin- 
tendent Phillips of New York gave a 
hearing on the complaint of manufac- 
turers of the Conran sprinkler head 
against the New York Fire Insurance 
Exchange, the charge being that the 
anti-discrimination law was being vio- 
lated because the exchange did not 
give the full sprinkler credit for the 
Conran head. This type of head has 
not been submitted to the Underwrit- 
ers Laboratories for test and hence has 
not been approved. The manufactur- 
ers declined to deal with the Labora- 
tories on the ground that some time 
previously they had submitted a stand- 
pipe which cost them several thousand 
dollars for the test but which was not 
approved. Superintendent Phillips has 
not given his decision, but the point 
is a very important one as the present 
rules require the approval of the Un- 
cerwriters Laboratories to get credit 
for sprinkler heads. If Superintendent 
Phillips orders the credit it will mean 
that the insurance commissioner can 
override the Laboratories and be the 
judge of the efficiency of devices of 
this character. 


Naulty Is Made President 


The Albany Field Club held its annual 
meeting in Albany, N. Y., Dec. 19. The 
following officers were elected: Presi- 
dent, T. C. Naulty, district secretary, Un- 
derwriters Association; vice-president, 
Geo. Brinley, Hartford Fire; treasurer, 
Richard VanVranken, Home; secretary, 
Arthur Birchenough, New Hampshire 
Fire. Plans were discussed for an active 
season next year. The club now has 42 
members and is in a flourishing condi- 
tion. 





Whilden Heads New Firm 


NEW YORK, Dec. 3.—William G. Whil- 
den, widely known to fire underwriters 
of both the east and the west, is presi- 
dent of the newly formed Whilden 
Corporation of this city. It plans to con- 
duct a general insurance brokerage busi- 
ness and will make a special feature of 
passing confidentially upon “forms, rates, 
applications of clauses and other mat- 
ters of importance to property-owners.” 
It will further offer its facilities to 
agents and brokers, under an equitable 
division of commissions. A member of 
the Whilden Corporation has had ex- 
tended experience in revising clauses and 
forms, and is thoroughly competent to 
advise thereupon, as well as to look after 
the handling of insurance business gen- 
erally. 





Gas Hazard Raises Rate 


All properties within 100 feet of a 
gas well in and about McKeesport, Du- 
auesne, Glassport and Versailles, Pa., 
must pay a rate of $1.25 to take care of 
the added hazard, according to a late 
ruling of the Allegheny County Board. 





Brokers Pay $100,000 


NEW YORK, Dec. 23—Upon payment 
of an even $100,000 by the defendants the 
case of the Manufacturers & Dealers 
Motor Underwriters against the Fire 
Brokers Association of this city, and 
certain of its directors, has been dis- 
continued. The plaintiffs secured judg- 
ment for $350,000 originally and the 
case was before the supreme court on 








appeal when the settlement was effected. 





HAS NEW BROKERAGE PLAN 


B. C. Scudder Will ‘Represent Five 
Companies in New York—Write 
Through Local Agents 


NEW YORK.—In order to cultivate 
new business and indicate reciprocal 
appreciation to their local agents by 
rendering them service the Concordia 
of Milwaukee, Fire Association of 
Philadelphia, Firemens of Newark, 
Hanover of New York and Milwaukee 
Mechanics of Milwaukee have ap- 
pointed B. C. Scudder their represen- 
tative to accept business controlled by 
New York brokers covering through 
the United States, all accepted risks to 
be written through local agents. 

Mr. Scudder is unusually well known 
in underwriting circles, having been in 
business on William street for 23 years, 
eighteen of which has been spent in 
the service of Crum & Forster, of 
which organization he is an assistant 
secretary, as well as of the United 
States Fire. He bears a high reputa- 
tion for ability and integrity and has 
the confidence of the brokers to an 
exceptional degree. His office will be 
announced when a desirable location 
can be secured. The companies above 
named have extensive facilities and 
agency connections and in their latest 
departure evidence their purpose still 
further to serve their representatives 
and assured. 





May Establish Department 


NEW YORK, Dec. 23—C, J. Holman, 
president of the California Fire of San 
Francisco, is in town and will likely be 
tere for a week or ten days arranging 
for an extension of the company’s activ- 
ities in this territory. It is not improb- 
able that he will conclude to establish 
an eastern department here. 





Guarantee Fire to Expand 


NEW YORK, Dec. 23.—While the pres- 
ent capital of the newly formed Guar- 
antee Fire of this city is $200,000, with 
a like amount of surplus, it is intended 
to shortly increase these items to $500,- 
000 each. The corporation is managed 
by E. E. Hall & Co., and will make a 
specialty of sprinklered risks, as does 
its office mate, the Colonial Fire. A lim- 
ited number of agents will be estab- 
lished, but no great effort made to seek 
general connections. 





- Would Repeal Burlington Rule 


BOSTON, MASS., Dec. 23.—Commis- 
sioner Hobbs has made a recommenda- 
tion to the Massachusetts legislature, 
which will be acted upon after the new 
year, that the so-called Burlington rule 
law be repealed and that special deposits 
of an insurance company in a foreign 
country be allowed as assets in Massa- 
chusetts, except when such deposits are 
for specific liabilities incurred, which 
should be charged against the country. 





Eastern Notes 


Henry A. Breithaupt has been commis- 
sioned for Philadelphia and vicinity by 
the Star. 

The full fire line of the Philadelphia 
Rapid Transit Company, aggregating 
$27,000,000, is now being placed with 
stock companies. 

The Republic Fire of Texas has been 
admitted to do a general fire business in 
Massachusetts and has appointed Wil- 
liam A. Muller & Co. as its Massachusetts 
agents. 

A representative of the Alabama in- 
surance department has been in New 
York for the past few days checking up 
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the figures of the fire companies in his 
state for purposes of taxation. 


Erwin M. Simpson has been appointed 
automobile special agent of the Colum- 
bia of Jersey City, and the Union Marine 
of London for eastern Pennsylvania. He 
will maintain headquarters at Philadel- 
phia. 

Wade, Robinson & Co., Inc., cease man- 
agement of the marine department of 
the American Merchant Marine of New 
York, Mr. Robinson continuing as vice- 
president of the company and its marine 
underwriter. 

A verdict for $116,000 was given 
against the Pennsylvania Railroad in 
the suit brought by S. B. Stein for the 
burning of his mill at Bellefonte, Pa., 
which he alleged was caused by sparks 
from a passing locomotive. 


Warren Altemus Hawley of Arrott & 
Hawley in Philadelphia, died last Thurs- 





day at his home of heart disease, after 
an illness of several weeks. Mr. Haw- 
ley continued the business his father 
began under the name of S. D. Hawley & 
Son in 1859. 


J. M. Glen, for several years with the 
inspection staff of the New England Bu- 
reau of United Inspection, specializing in 
electric light, power and gas plants and 
ear barns, has resigned to join the force 
of the Providence Fire Underwrfters As- 
sociation, where he will devote his time 
to inspection and rating work. 


Roy Garman, Maryland manager of the 
Belt Automobile Indemnity since July 1, 
has resigned to take the managership of 
the Sherman & Ellis office in Baltimore. 
Mr. Garman is an experienced insurance 
man and was connected with Sherman & 
Ellis before entering the army, where he 
held a lieutenancy in the aviation corps. 
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HAVE THEFT RECOVERY PLAN 





Bates Adjustment Co. at Oklahoma 
City Is Putting New Scheme 
into Effect 





OKLAHOMA CITY, Dec. 23.—Nor- 
man Nelson, manager of the Oklahoma 
City office of the Bates Adjustment 
Company, has devised a system of 
handling automobile claims which it is 
felt will tend to reduce losses, will ap- 
prise officers of thefts through a 
system of alarm cards, will collect, 
tabulate and cross-index complete: in- 
formation regarding all theft losses 
and will build up a systematized cen- 
tral “Exchange information” bureau 
covering all losses in Oklahoma of 
automobiles by theft. The plan, which 
is very comprehensive in its scope, 
may be briefly sketched as follows: 


First, that all theft losses of automo- 
biles in the state of Oklahoma be re- 
ported, preferably by wire, to our office, 
using long distance telephone when pos- 
sible so that the clerk in charge of the 
office will be able to secure not only pol- 
icy information, but specific identifica- 
tion marks, together with factory and 
motor numbers to be used in sending out 
the alarm cards. 

Second, the immediate issuance of 150 
frost cards giving as complete descrip- 
tion as possible and offering suitable re- 
ward for recovery and return of the 
stolen car, also reward for avpprehen- 
sion and conviction of thief, as per in- 
structions to be received from each 
individual company. 

Third, to immediately secure from the 
manufacturer assembly numbers to as- 
sist in the identification of cars where 
factory and motor numbers have been 
mutilated or removed. 

Fourth, to verify license numbers by 
taking up with the highway department, 
and also to secure any other information 
or identification marks which they may 
have touching any stolen car. 

Fifth, issue a weekly bulletin for the 
members of the club, covering all partial 
and total theft losses which shall show 
the name of the assured, the name and 
number of the car, the name of the in- 
surance company interested and the re- 
sult of the adjustment, whether satis- 
factory or otherwise. 

Sixth, compile complete information 
and index the name of all thieves and 
fences whose identity we may become 
aware of. 

Seventh, tabulate all information with 
description of each stolen chr on a mas- 
ter card with six or more cross index 
cards for ready information and use cf 
the members of the club. 





May Require Ownership Certificate 


COLUMBUS, O., Dee. 23—Legislation 
decided upon by the Ohio solons is the 
Bryson bill, which requires ownership cer- 
tificates in. the transfer of motor vehicles 
to prevent unlawful sale and acquisition 
of these vehicles. The bill is opposed on 
the ground that it would not restrict au- 
tomobile thieves, but would impose a 
hardship on bona-fide dealers and play 
into the hands of automobile thieves who 
would be able to forge certificates of 
Ownership. It is contended that the bill, 
if it hecame a law, would result in mak- 
ing Ohio a dumping ground for stolen 
automobiles, 


WANT A JOINT ASSOCIATION 





Casualty and Marine Companies Writ- 
ing Automobile Business Make 
Important Recommendations 





NEW YORK, Dec. 22.—At a meet- 
ing of the casualty and marine com- 
panies here in this city a resolution 
was adopted suggesting a national 
joint casualty and marine automobile 
insurance association in order to take 
up the various questions that come up 
in automobile underwriting, especially 
as so many of them overlap the various 
classes of companies. The meeting 
was called to endeavor to get together 
on the commission question in the 
south, where the companies are on a 
different basis and are competing with 
each other on unequal terms. The 
representatives of companies here felt 
that nothing could be done to remedy 
the situation either in the south or 
‘other sections unless the companies 
came together in one _ organization. 
The meeting here recommended that 
the National Automobile Underwriters 
Conference and the National Work- 
men’s Compensation Service Bureau 
have the special committees appointed 
in April, 1918, get together and en- 
deavor to bring about a joint organiza- 
tion. The joint committees are as fol- 
lows: 

National Conference, R. M. Bissell, 
Hartford; F. C. Buswell, Home; D. F. 
Cox, Appleton & Cox; Wm. R. Hedge, 
Boston; Edward Milligan, Phoenix of 
Hartford, and Hugh R. Loudon, Liver- 
pool & London & Globe. The Compensa- 
tion Bureau committee is as follows: 
Louis F. Butler, Travelers; C. H. Hol- 
land, Royal Indemnity; R. J. Hillas, Fi- 
delity & Casualty; C. H. Neely, Ocean 
Accident & Guarantee; Edson S. Lott, 
United States Casualty, and John T. 
Stone, Maryland Casualty. 





PLAN OF THE OHIO FARMERS 





Gets Out Low Priced Policy in the 
Country Districts for Small 
Value Cars 





The Ohio Farmers, which has done 
a comparatively small volume of auto- 
mobile business, writing only fire poli- 
cies on automobiles and confining this 
activity almost entirely to Ohio and 
Indiana, will branch out more exten- 
sively in the automobile line, having 
gotten out a new policy covering fire, 
transportation, theft and tornado. The 
agents of the Ohio Farmers desire the 
company to write this business and it 
is largely in response to their demands 
that it is extending its facilities. On 
the low-priced cars in rural territory 
the Ohio Farmers is writing at from 
10 to 20 per cent above the mutuals. 
It is not going after the business in 
the big cities where loss ratios are 
high. The public is demanding in the 
agricultural communities policies ° at 
more reasonable rates. The Ohio Far- 





mers is endeavoring to meet these con- 











WRITE HAILINSURANCE 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 





Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 





Many of our agents made from $:0C0 to $2000 in commissions in 45 days in 1918 
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1841 


Asurance (0. 
oF NEW HAVEN. CONNECTICUT. 
~ CASH CAPITAL, $ 1,000,000 


Western Department, Roc «ford, Illinois 
WALTER D. WILLIAMS, Mgr. 








Incorporated 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


Milwaukee, Wisconsin 





NOW IS THE TIME TO SOLICIT SPRINKLER LEAKAGE INSURANCE 














THE LIVERPOOL & LONDON & GLOBE 
Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
‘ of American policyholders and subject to strict 
“hGirdlesGlobe’ SUpervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 
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By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2,000 successful insurance com- 
panies endorse it. as a 25-year record of practically 100% 
efficiency. Originated by Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled men NLY. 

Investigate the Dodd System now—write for full information 


today 
DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 














THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


110 FORT STREET, WEST, DETROIT, MICHIGAN 
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314-320 M. B. A. Building 


Home Office 


FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
|| When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


Mason City, lowa 

























P. J. CLANCY, President 


Open for business January |, 
being negotiated with standard companies. 
ited. Conservative underwriting. Experienced management. 


DES MOINES 


RE-INSURANCE FIRE COMPANY 


F. E. HATHORN, Secretary 


1920. Re-insurance contracts now 
Correspondence solic- 








Organized by Fire Insurance Men Many Years in the Business 


























UEEN 


INS. CO. OF AMERICA 
NEW YORK 


**One of the Giants’’ 


Western Department 
CHICAGO 
. McGREGOR, - . - Manager 


P.D 
A.R. MONROE, - - Assistant Manager 
W. E. McCULLOUGH, - Agency Supt. 


ASSETS  pevember 3, 1918 
U.S. Liberty Loan Bonds ......... $2,025,000.00 
Bonds of — and of Foreign 


Countries 2.0.00. 0000sscceee 125,735.84 
Bonds and Stocks of Municipalities 2 ‘232, rl 16 


Bonds of Railroads ............... 4,316, gd 
Guaranteed Stocks of Railroads .... 1.622, 003°5 
Preferred Stocks of Railroads . outs 37563500 
Miscellaneous Securities ......'....- 490,750.00 
Loans on Bond; and 

Mortgages .. $ 62,000.00 $12,088,080.17 


Cash in - m8 on 
Han 


Sawin dibe 927,503.43 
ME on in 
of Collection 1,174,819.13 
Accrued Interest and 
other Assets .. 266,519.29 $ 2,430,841.85 


TOTAL ASSETS. ....22---+00+ $14, "a a 02 
Spec. Dep. in Excess of Liabiliti iy 
TOTAL ADMITTED ASSETS $14, 87 150: 29 








STATEMENT JANUARY 1, 1919 


LIABILITIES 


CSETVE. 0002506 $6,162,361.72 


Losses in the Course of 
989,574.90 


Net Surplus beyond Capital’ and all 
——. $4,660 .450.04 


Net Surplus to Policy Holders....... $6,660,450.04 


*Security valuations on basis fixed by National Convention of Insurance Commissioners. 






















Its Name Indicates Its Character. 
Operating Along Sound Lines. 


Company 


JOHN W. ZUBER, President 


American National Fire Insurance 


ee 


Capital $500,000 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 
























1849 


Par We 


THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


OF PITTSBURGH 


1919 


THE WESTERN INSURANCE COMPANY 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 
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REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 



































ditions and yet naturally is aiming to 
make a profit out of its underwriting. 


INCREASE IN VALUE OF CARS 


Demand for Automobiles Has En- 
hanced the Price of Second Hand 
Machines Greatly 


The western department of the Old 
Colony, Boston and Michigan Com- 
mercial Underwriters, which is a pio- 
neer in automobile underwriting, com- 
ments as follows on the present situa- 
tion: 

Money is the cheapest thing in the 
United States at the present time and 
therefore, all of our previous ideas con- 
cerning the underwriting of automobiles, 
have been badly shattered. Of course, 
we cannot always be present in an 
agent’s office when he is writing a policy 
but we are rather of the opinion that 
most of our agents take a course some- 
what as follows: They examine their 
rate sheet, find the percentage limits of 
insurance to be allowed upon a particu- 
lar car, recollect that 10 percent should 
be added to this, and then happen to 
think that the assured had spent sev- 
eral hundred dollars in repairs and re- 
placements and would, therefore, be en- 
titled to a higher amount and then after 
arriving at that amount, they add on two 
or three hundred dollars on account of 
the advance in list prices of cars. Some 
of our agents were not content to stop 
even then but gave the assured another 
hundred dollars because they liked his 
necktie or the way he parted his hair. 


Second Hand Car Values 


The resulting amounts of insurance 
were wonderful to behold. There was no 
particular criticism regarding the values 
for we realized that prices were high and 
probably still going higher. The old ac- 
cepted standards of depreciation upon 
an automobile were completely shot to 
pieces. As a matter of fact, no one, not 
even the dealers, knew exactly how much 
acar was worth. The actual price paid 
for a great many second hand cars was 
merely determined by the demand for 
them. Production during the latter part 
of 1918 was almost at a standstill and 
there was also a scarcity of used cars. 
Probably this scarcity of second-hand 
cars can be accounted for by the fact 
that people were unable to buy new ones 
and were desirous of driving something 
so long as it had four wheels and would 
run, 
Values Are Still High 


We are willing to make mary admis- 
sions to our field representatives con- 
cerning the value of cars at the present 
time. As a matter of fact, if any one 
of our field representatives actually 
knows what a two-year-old car is worth, 
we will take our hat off to him. We 
are willing to admit that a car pur- 
chased in 1918 at a cost of $1,200 may 
be run for one year and then sold for 
exactly the price paid for it in the origi- 
nal instance. We are also willing to ad- 
mit that the values on very few cars have 
somewhat increased over the actual price 
paid or rather we will not say the values, 
but the amount of money offered for such 
cars would indicate an upward tendency 
in the value. 


Example Is Given 


To analyze this condition closely, how- 
ever, you must not overlook the fact 
that automobiles still depreciate much 
each year they are run. The fact that 
list prices upon certain makes of cars 
are higher this year, always tends to 
inflate the value of a car which was pur- 
chased at a lower figure. To bring the 
example down to a concrete basis, we 
might mention a car which lists at $1,000 
in 1918. In 1919 this car lists at $1,300. 
In normal times, the 1918 car would 
perhaps bring about $800 after one year’s 
wear and tear. Under present conditions, 
the owner is justified in holding out for 
a larger price because he could not re- 
place his car for less than the 1919 
list price. When the increase in the list 
price and the actual depreciation are put 
upon the scale, they very nearly balance. 
Our agents, however, must not think for 
one moment that such a condition can 
exist for any great length of time. Four 
years from now, practically all of the 
1918 cars will have been worn out, You 
cannot today take a 1912 worn out model 
and secure any more than the junk 
| value for it. 


Depreciation Must Be Recognized 
This is merely a caution to our agents 
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stances to overlook the actual wear and 
tear and depreciation upon a car even 
though the list price has greatly ad- 
vanced. Money may retard the decrease 
in values but money will not stop depre- 
ciation—unless, of course, it is used to 
replace all parts that are slightly worn. 
Just because the world has now gone on 
a buying spree, our agents should not 
expect to write policies lasting for one 
year, upon the apex of automobile val- 
ues. . 

The high sharp point of prices should 
soon be reached and a little preliminary 
rounding off will not come amiss. It is 
probably a great deal easier to see a 
sharp point than it is to see a rounded 


one but our agents must remember that | 
they are going to be in business for a | 


number of years and if they desire to be 
“sittin’ on the world,” they will find that 
a rounded point is a great deal more 
comfortable. “Bakers’ dozens” are a thing 
of the past and automobile policies for 
excessive amounts should be thrown in 
the discard also. 


Attitude of Agents 


If a man asks you for $1,200 insurance 
upon his car and you know that the car 
is easily worth $1,800 do not hesitate for 
a minute to insist upon an increase in the 
amount of his insurance. If, however, 
he asks for $1,800 upon his car which you 
feel would be worth not more than that 
amount today, it would be well to sug- 
gest a slight decrease in order to keep 
the value within bounds at the end of 
the policy contract. 

Whenever an agent realizes that itis a 
protection for him to underwrite the pol- 
icy upon a conservative basis, he will 
find that his correspondence with the 
company becomes practically nil. Itisa 
protection in just this manner: A loss 
adjustment under a policy written for a 
nominal amount can always be settled 
quickly and _ satisfactorily. When the 
amount of insurance is in excess of the 
value at the time of the loss, then de- 
ductions for depreciation must be made 
and in nine cases out of ten this creates 
some friction if not a great deal of hard 
feeling. 


Ohio Heads in Automobiles 


CINCINNATI, O., Dec. 28—In view of 
the fact that only one automobile in 19 
is insured, it is of more than passing 
interest to automobile underwriters that 
Chio now has more motor vehicles of all 
classes than any other state in the 
Union. On Nov. 25 there were licensed 
in Ohio 522,650 motor vehicles of all 
kinds, 3,446 more than in New York 
state, second in the list. Hamilton 
county, including Cincinnati, has more 
than 30,000. 

This is one of the reasons that a num- 
ber of companies have been or are being 
organized in the state to write automo- 
bile business. Cincinnati will have a 
part in the expected harvest, as the 
American Liability expects to be ready 





with its automobile department by 
March, 

Theft Heads Lose Appeal 
»-OMAHA, NEB., Dec. 24.— Maurice 


Katleman, Omaha clothing merchant, and 
“Red” Neal, wealthy farmer living near 
Nebraska City, who were convicted in 
the district court of Douglas county last 
spring on a charge of aiding and abet- 
ting in the theft of automobiles in 
Omaha, have lost their appeal to the 
Nebraska supreme court. They were 
sentenced to serve from one to seven 
years in the state penitentiary. The two 
men were alleged to have been the “higher 
ups” in the notorious band of automobile 
thieves who operated in Omaha, Minne- 
apolis, Sioux City and other midwest 
cities for nearly two years and com- 
pletely baffled the authorities of three 
states. They were convicted on the testi- 
mony of two members of the band who 
turned state’s evidence. 





Kansas Dealers Organizing Mutual 


TOPEKA, KAN., Dec. 283—A mutual in- 
Surance company, to handle the business 
of motor car dealers exclusively, now is 
being organized in Kansas Early this 
Month the state association of auto deal- 
ers adopted a resolution declaring the 
rates charged by the old line companies 
writing motor insurance were discrim- 
inatory against the dealers and directing 
the executive committee to take steps 
to meet the situation. 

After several meetings with insurance 
men the motor car dealers decided it 
Was useless to hope for any reduction 
m rates, and have started the organiza- 
tion of a mutual company to take care 
of their insurance. The present rate in 
this state vary from $3.10 to $4.50 per 
$100. The dealers assert these rates and 

















E. KIMBALL 


CASH CAPITAL $839,580.00 
PRESIDENT 
ARCHIBALD KEMP 
SECRET URE 


CLEVELAND NATIONAL sets 


FIRE INSURANCE COMPANY = 
CLEVELAND, OHIO 


$1,209,812.34 
APPLICATIONS FOR AGENCIES DESIRED 





ASSETS 
$1,662,212.57 














FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


Chicago New. York San Francisco 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 
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F. C. VAN DUSEN, President JOHN D. McMILL AN, Vice-President 


FIRE AND 


Minneapolis waive Insurance Company 


MINNEAPOLIS, MINNESOTA 
This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 
The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 


WALTER C. LEACH, Secy. 














F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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NORTH BRANCH FIRE. compan” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY coma” OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE company.” PITTSBURGH, PA: 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 ' Assets $644,677.62 


























(Established in (782) Head Office: 
100 Williams St., New York 
| ; 8 Insurance Exchange, Chicago 
Marine and Automobile Dept: 
OF LONDON 27 William St,, New York 
Automobile—Use and Occupancy—Tornado—Sprinkler Pacific Department : 
F IR Leakage—Explosion and Riot and Civil Commotion. po St., San Framelseo 









































































satis Halas Satine 


































































































ST IRE RLS Seen ONT ORE Ee 


—) become general agent for the automobile 
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the demands of the banks for full cov- 
erage make insurance their largest item 
of overhead expense. 





Dixon Made General Agent 


Allan H. Dixon, field man in Virginia 
and North Carolina for the Phoenix of 
London for the last three years, is to 





departments of the Phoenix of Harftford, 


Connecticut Fire and the Equitable of 
Providence Jan. 1, with supervision over 
territory east of the Rocky Mountains. 
In that capacity he will travel most of 
the time, while maintaining headquar- 
ters at Hartford. The position was 
created to relieve Assistant Secretary 
Whitman of much of the detail work 
throughout the field, the burden of which 
has hitherto been largely on his shoul- 
ders. Within the last year the automo- 





bile business of these affiliated com- 
panies is said to have grown to such an 
extent that it became imperative for Mr. 
Whitman to be given assistance. It is 
understood that he will continue to 
supervise Greater New York in person, 
leaving the remainder of the field to Mr. 
Dixon. One of the latter’s duties will be 
to attend conferences and other meetings 
having to do with his special line. While 
representing the London company in Vir- 
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Attention ! 
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THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 


Handles eight companies for automobile, fire, theft and transportation 


insurance an 


has an agency organization, with first class special 


agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 














The Leading Fire 
Company of the World 


Fire, Tornado 


P. W. CADMAN, Asst. Mgr. 





GEORGE W. LAW, Manager 


Not Here for a Day 
But for All Time 


INSURANCE COMPANY, Limited 


Sprinkler Leakage, Automobiles 


Assets in United States $18,269,657 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 


L. C. STARK, Genl. Adj. 


























HOME OFFICE, PiERCE, BUILDING 





St.LOuIS 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 





ginia and North Carolina Mr. Dixon has 
been making his headquarters in Rich- 
mond. He was transférred to that ter- 
ritory from Arkansas in 1916. 


POINTERS 


ATTITUDE OF COMPANIES ON 
THRESHING OUTFITS 


Question—What companies are writ- 
ing fire insurance on _ threshing 
machines? Every once in a while I 
have a chance to write this business, 
but I do not seem to be able to get in 
touch with a company that will accept 
the class. What attitude are the com- 
panies taking toward this business and 
under what conditions will they accept 
it: 

Answer—The American Eagle, Con- 
necticut, Great American, Minneapolis 
Fire & Marine, and Security of New 
Haven are writing threshing machines. 
These companies will not accept the 
business where it is not accompanied 
by other farm business. That is, the 
acceptance of a line of threshing ma- 
chines is looked upon merely as an 
accommodation to the agent. There 
is a mutual at Lincoln, Neb., that 
writes threshing machines exclusively, 
but no other company is seeking this 
business without demanding other of 
the farmers’ business. 

The companies that have written the 
class have had a very unfavorable ex- 
perience. A number of years ago the 
men owning threshing outfits and 
traveling from one community to the 
other during the harvest season were 
a very uncertain lot. The moral haz- 
ard was high. There has been a 
change during recent years, however. 
Nowadays two or three big wheat 
farmers will get together and purchase 
an outfit jointly that is used by no one 
else. In cases of this kind the moral 
hazard is not present and this idea is 
growing in the more settled farming 
districts. 








ATTITUDE OF COMPANIES 
ON STAMP COLLECTIONS 


Question—A cousin of mine writes 
me from Atlanta, Ida., where he is 
manager of the H. B. McGowan cop- 
per mining properties, asking if there 
is any company that will insure a col- 
lection of postage stamps at a mine 
location such as where he lives. 

I do not know of any company that 
will write postage stamp collections at 
all, and am wondering if you can give 
me any information that will help me. 

Answer—No company will write 
postage stamp collections generally. 
There is not enough of this business 
to get an average and loss adjust- 











ments are extremely difficult. It is 
almost impossible to fix a market 
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WILLIAM G. WILLCOX, President 














CAPITAL, 
EUGENE V. R. THAYER, President of Board 


COLLISION 


1 South William Street, New York City 


$1,000,000.00 


AMES BARBER, Vice President 
AROLD STANLEY, Vice President 


NET SURPLUS, $1,000,000.00 


J. SCOFIELD ROWE, Vice Presid 


CLINTON V. MESEROLE, Vice President 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 


_AUTOMOBILE INSURANCE 


PROPERTY DAMAGE SECURITY AND SERVICE UNEXCELLED 


BANKERS and SHIPPERS INSURANCE CoO., oF xew vorx 


ROBERT VAN IDERSTEIN, Secretary 
RAYMOND T. MARSHALL, Treasurer 














Asset, over $1,000,000.00 


St. Louis, Mo. 


The Indemnity Co. of America 


AUTOMOBILE INSURANCE In All Its Branches 






LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 














ROLLINS BURDICK HUNTER CO., General Agents, Chicago 












ONE POLICY 








Decet 





























writes 
he is 
1 cop- 
there 
a col- 
mine 


y that 
ons at 
n give 





rer 





December 25, 1919 





THE NATIONAL 


UNDERWRITER 








value for stamps in collection and for 
this reason the business is declined, 
except in rare cases. One of the 
western departments in Chicago had 
an employe who left after 15 years of 
service to go into another business. 
His stamp collections were written by 
the company in the amount of $1,000 
because the officers were well 





acquainted with him. There have been 
a few other cases of this kind, but un- 
less the applicant is well known to 
the officers, companies will not under- 
take the writing of this class. Cer- 
tainly the business would not be writ- 
ten coming from an applicant unknown 
to either the agent or officers of the 
company. 
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| LOSSES OF 





The excessive number of school build- 
ing fire losses has caused the companies 
to adopt a new policy in the acceptance 
of this class of business. Some of these 
risks are accepted in many cases merely 
to accommodate the agent, because of 
the disastrous experience in carrying 
business of this kind. . 


Chicago, Ill., Dee. 16.—Fire caused a 
40 per cent loss to the building located 
at 1327-1329 Milwaukee avenue, owned 
by J. H. Kraase. Insurance: 
Aetna ....... $5,000 Hartford ....$4,500 
Connecticut .. 1,500 Mass. F. & M. 2,000 
Fid. Phen.... 2,500 Natl. Hartf... 2,500 
Firemens, N.J. 1,500 S.U. & N..... 4,500 
. There is also a 40 per cent loss to the 
adjoining building, 1331-1333 Milwaukee 
avenue, owned by J. . Kraase. Insur- 
ance: 


Aetna ....... $7,500 Hartford ....$ 500 
Brit. Amer... 2,600 L, L. & G.... 5,000 
Connecticut... 2,200 Royal ....... 4,700 


The building is occupied by the Hart- 
mans Furniture Company, who sustained 
a 60 per cent loss to the stock of furni- 
ture and carpets. Insurance: 


Amer. Alli...$2,500 Norw. Union.$ 3,000 
Amer. Merch. 2,500 N. B. & M... 2,500 
Concordia . 5,000 Phoenix .... 8,000 
Citizen ...... 2,500 People Natl. 2,500 
Hartford . 2,500 Queen ...... 7,500 
Lon, Assur... 5,000 Star ........ 16,500 
Mercantile ... 2,500 Springfield .. 2,500 
Niagara ..... 2,500 Svea ........ 2,500 
National ..... 2,500 Westchester. 2,500 
Netherlands . 2,500 - 


Chicago, Ill, Dec. 18.—There is a 40 
per cent loss to the stock of candy owned 
by the American Biscuit & Candy Com- 
pany, 2318 West Roosevelt road, caused 
by a fire originating from hot ashes in 
the basement of the building. Insurance: 





Allemania .$ 500 Ins. Co, Pa....$500 
Automobile .. 1,000 Newark ....... 500 
Buffalo ..... 500 Niagara - 500 
British ...... 500 Ohio Farm. 500 


it. m.... 500 Pitts. Undt..... 
ota fone. .. 500 Stuyvesant .... 500 
Globe & Rut.. 500 Union of Eng.. 500 

The building is owned by E. Harter. 
The damage is small. 


Chicago, Ill, Dec, 21.—Fire in the 
neo-atory and basement brick build- 
ing, rear 2035-2037 West Harrison street, 
owned by Sarah W. Sweetland, caused a 
probable 40 per cent loss to the building 
and a 60 per cent loss to the stock of 
wood turnings, owned by the United 
Wood Turning Company, who occupy the 


building. Insurance: 
Building: 
vs checrball Lied eetavedcuewreny eres $4,000 
ontents: 
American ....$1,000 Imperial ..... $1,000 
Camden ...... 1,000 Phoenix ..... 1,000 
Com’l Un..... 2,000 Springfield ... 2,000 
Commonwilth.. 1,000 Security eee 1,000 


Loudoun County, Va.—‘Eudora,” an old 
colonial mansion near Leesburg, was re- 
cently destroyed by fire, entailing a loss 
estimated at $39,000, partly covered by 
insurance. The following insurance is 
involved on the building: 

No, River.....$1,000 Loudoun 
Natl. Un...... 5,000 


ts: 

MIS. 56 saad $3,000 No. River.....$1,000 

The building, a brick structure, was 
Valued at $25,000, and the contents at 
$14,000. The fire started in the kitchen, 
as did one which destroyed the hand- 
some residence of Joseph Stebbins on 
Main street in South Boston, Va., Dec. 15. 
This was a total loss covered by the fol- 
lowing list of insurance: 

Aetna 0 Coml Un......$5,800 


«eee $4,000 


Royal . J 
* * =z 

Alexandria, Va.—Only two companies 
Were on the Mount Vernon garage loss. 
hese were: United States, $5,000; Scott- 
ish Union and National, $7,000. Includ- 
ing automobiles stored in the four-story 
brick building the aggregate loss was 
estimated at $70,000. On these there was 
relatively little insurance. The manage- 
ment of the plant which it had bought 
bet long previously suffered a loss of 
Ully $50,000, with only $12,000 insurance. 

was planning to take out $30,000 ex- 
tra protection when the fire occurred. 

* * ae 

porederick, Okla., Dec. 18.—Fire at 
FRAALO 30 miles southeast of here, today 
Srroved the telephone exchange, the 

'pley Furniture store, a theater and a 


Toomin i 
at $50,000 causing a loss estimated 


a -_ * 
inggunell Bluffs, Ia., Dec. 16.—Fire, orig- 
a ng in the basement of the building 
Uupied by the Clark Drug Company, 





502 West Broadway, caused a total loss 
to the stock of drugs. Insurance: 


Commonwith...$500 Firemens ....$1,500 
Buffalo .. ... 300 National ..... 1,000 
Gt. Amer....... 500 Iowa State... 300 
Netherlands ... 300. 2 


Renville, Minn., Dec. 15.—Fire com- 
pletely destroyed the public school build- 
ing, known as School District No. 33, and 
contents, with a total loss to the follow- 
ing insurance (partial list): 

Ins. Co. N. A..$4,500 N, W. Natl. ..$2,500 
Hartford .... oases N.W. F. & M. oeee 


Durand, Mich., Dee. 15.—Sparks eman- 
ating from the chimney of school build- 
ing, Known as School District No. 7, 
started a fire which resulted in a $75,000 
loss to the building and contents, cov- 
ered by the following list of insurance 
(partial list): 


State Pa..... $1,500 N. W. ........ $2,000 
PONS rat owes 2,000 National ..... 1,200 
Frmns Fd.... 2,500 N. Y. Und.... 5,000 
Ins. Co. N. A.. 3,000 Springfield ... 2,500 
Home ........ 3,800 Queen ....... 1,500 
Northern ..... 2,000 Amer, Cent... 4,200 
Northern 


. 2,000 Continental .. 2,250 
* * * 


Urbana, O., Dee. 15.—An overheated 
furnace caused a fire in the Urbana 
school building, South Main street, re- 


ance. pay: 

Ovid, Mich., Dee, 14.—The Ovid Public 
School building and contents suffered a 
$6,000 loss by fire. Insurance carried, 
$40,000. Insurance (partial list): 

} »s-~ > gemaneen -$8,860 Fire Ass’n....$ 860 


eee 1,720 National ..... 1,860 
to a eee 1,720 Home ........ 800 
L., L. & G.... 2,000 N. B. & M.... 1,860 
Fid. Phen - 2,000 Gt. Amer..... 860 
Mich. F. & M. 860 

* * te 


Ardmore, Okla., Dec, 13.—Fire, which is 
believed to have been started from a gas 
heating devise in the school building 
known as Healdton School District No. 
5, caused a total loss to $27,000 insurance. 


Casselton, N. Dak., Dec. 19.—The Farm- 
ers Co-operative Milling & Elevator 
Company of Casselton, reports a total 
loss by: fire to the building and ma- 
chinery, which is covéred by the follow- 


ing insurance: 
Fid. Phen....$ 3,500 Phoenix ..... $3,500 
Pa. Und..... 5,000 Queen ....... B 
Gt, Amer 4,000 Royal 6,000 
Hartford 10,000 St. Paul ..... 2 
L, L. & G... 3,500 Springfield ... 9,000 
N. Y. Und... 2,500 Western ..... 2,500 
North. Assur. 2,500 Minn. F. & M. 5,000 
N.W. F. & M. 5,000 General ...... 2,500 
Norwich Un. 5,000 Hanover ..... 1,500 
FOG cc tcies 7,500 

* * s 


Anderson, Ind., Dee, 15.—Fire in the 
bed spring factory of the Barber Manu- 
facturing Company completely destroyed 
the building and machinery. The fire 
originated from an accumulation of oil 
waste. Insurance: 


Royal ........$2,000 Fire Ass‘n....$2,500 
MME ia code coreg 1,500 Niagara ..... 1,500 
Rhode: Isl.... 2,000 

* * = 


Findlay, 0., Dee. 16.—There is a $20,000 
loss by fire to the tire re-building plant 
of the Giant Tire & Rubber Company. 
Cement room No. 2 and contents are the 
items involved. Insurance: 

ae abeae $2,500 Fid. Phen...$ 5,000 
- 5,000 Firemens ... 5,000 
2,500 Hartford .... 10,000 

* * * 

Ft. Madison, Wis., Dec. 16.—There is a 
total loss to $125,000 insurance covered 
on the stock and building owned and oc- 
cupied by the Rudy-Patrick Seed Com- 
many. Insurance: 


Connecticut... 


Stock: 
Hartford ...$18,000 Fid. Phen...$10,000 
N. Y. Und... 8,000 N. B. & M... 10,000 
Phila. Und... 10,000 Home ...... 22,000 
Phoenix 30,000 Gt. Amer.... 17,000 

Building: 
N. B. & M... 5,000 Queen ...... 5,000 
Gt. Amer.... 5,000 Home ....... 5,000 
Phila. Und... 5,000 

* * x 


Grand Rapids, Minn., Dec. 10.—A total 
loss is reported in a fire which destroyed 
the plant owned and occupied by the 
Itasca Cooperage Company. Insurance: 


Springfield ...$5,000 Tokio ........$1,500 
Aetna ........ 7,500 N. Y. Und..... 6,000 
Hartford ..... 5,000 R..G ie Sonsecacedie 5,000 


Clarksburg, W. Va., Dec. 16.—The com- 





missary of the Pen-Mary Coal Company, 


sulting in a total loss to $14,000 insur- | 











CAPITAL $200,000.00 


M. S. CREMER, President 





INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
Total losses paid since organizatior. $6,618, 180.C0 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
sylvania. For Particulars Address Home Office 


HENRY F. TUERK, Secretary 

















GEORGE E. FEENEY, President 
+ EDWARD T. LYONS, Secretary-Treasurer 


a 





es 


Mies. 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


} Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesotz. 


Surplus to Policyho 


A. M. WAGNER, Supt. of Agencies 


The Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 








American Merchants 
Fire Insurance Company 


Capital and Surplus 


$250,000.00 








| 
fe 


Kansas City - 


— 


Missouri 


¥ 


Reinsurance 














AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN . 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P,. WRIGHT andF. A. WALL, Field Secretaries 

















INDEPENDENT ADJUSTERS 








ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bldg., Quincy. GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 


Cc H. TAYLOR 
1885 Insurance Exchange, Chicago 


Phone Wabash 2546 
ADJUSTER OF FIRE’ LOSSES 
«LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Cherry St., Galesburg, IIl. 
a. F. Arnold F. R. Hazlett . A. Bartlett 
Fire and Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
‘606 & 7 Robeson Bidg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates promnt service 


&eLLINOIS 


THOMAS A. PETTIGREW 
Fades Building, Streator, Illinois 
«we loss adjuster for the companies. Building Losses 
a specialty. 


IOWA 

















ILLINOIS—Northern and Centra 

Ben. C. Cooper, Insurance Adjustments 

Central Life by | OTTAWA, ILL. Phones 913R and 791 

Adjuster of FIRE WINDSTORM LOSSES for Companies 
5 years in insurance work 


IND. jet, KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


Morne Lacsee 








WISCONSIN and NO. MICHIGAN 
Fire Adjustments 
Over 30 Years’ Experience 


J. STEPHENSON 
624-26 M. & M. Bank Bldg., Milwaukee, Wis. 








PECIALISTS GATHER THE IN. 
200 PORMATION THAT APPEARS IN 
The NATIONAL UNDERWRITER* 





SOUTHERN INDIANA KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 
Kansas Okiahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENC 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON - - - - KANSAS 


NEBRASKA WESTERN 10WA 
CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
W. H. Hatteroth, Attorney and Manager. 
ar nl ge @ ee and adjustment of 
essary. 1418 Firat National Bank Building’ OMAEL 





























OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 266? 

WISCONSIN AND MICHIGAN _ 
Fire Loss Adjustments Wisconsin and Northern Michigan 
Over 25 years’ experience. 

AVID LAWSON 


D 
Room 1, Cook Block Oshkosh, Wi i 
Local and Long Distance Telephone 786. 
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located at Sabraton, W. Va., suffered a 


$10,000 loss by fire. Insurance: 

Springfield ..$19,500 Sterling $39,000 
Fid. Phen... 15,600 Atlas ....... 19,500 
Gt. Amer.... 15,600 Boston ..... 11,200 
PMO os a. S0 17,550 Automobile... 21,450 
OFA)... s:c:00> 22,230 Colonial . 42,900 


+ * a 

Independence, Kans., Dec. 13.—Fire at- 
tacked one of the plants owned by the 
Western States Portland Cement Com- 
pany used for storing cement bags, re- 
sulting in a loss of $150,000 to the build- 
ing and stock of bags. 

* * * 

Glascow, Mont., Dec. 15.—The general 
store building and stock of merchandise 
by J. L, Truscott was. destroyed 
by fire. Insurance: 

Ins. Co. Pa...$4,000 Connecticut..$30,000 
Rocky Mt.... 3,500 Gt. Amer.... 5,000 
. * * 





Cleveland, 0., Dec. 17.—There is a 75 
per cent loss to $193,000 insurance, the 
result of a fire which almost completely 
destroyed the stock of merchandise con- 
sisting principally of cotton and woolen 








owned by the National Tailors 


goods, — 


Company, 1352-62 West Sixth street. 
surance: 


Sprinegfield...$ 6,000 Northern ... . $5,000 
Commowlth.. 4,000 Concordia 5,000 
National .... 10,000 


ag * * 


Chicago, Ill, Dee. 20.—A 75 per cent 
loss is sustained by M. Kabaker, 2857-9 
West 38th street, the result of a fire 
which almost completely destroyed the 
stock and fixtures. Insurance: 


Stock: 
United Fire..$1,000 Boston ...... 1,500 
Superior ..... 2,000 Fid. Phen.... 1,500 
NMIMMATE  .2+-+. 1,000 London ...... 1,500 
Boston ....... 1,000 Old Colony... 1,000 
Milw. Mech... 2,000 Amer, Natl... 1,500 
Standard .... 3,000 Aetna ....... 2,000 
Pittsburgh ... 1,000 Marquette ... 6,000 
Alliance ..... 3000 Atias®: .. «.sses $2,500 
Fixtures: 
NWingara. ....55¢ $2,500 Royal Exch.. 4,000 
* * * 


A fire which 
building com- 
building owned by 





Alpena, Mich., Dee, 17. 
started in an exposed 
municated to the 





CHICAGO 
DETROIT 
TORONTO 


ACTUAL RESULTS FROM 


Scientific Fire Loss Adiustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF ‘OF SERVICE” 


Mailed Free to Fire Insurance Brokers and Agents ~ 


Standard Appraisal Co. 


56 Pine St., New York 


BOSTON 
PHILADELPHIA 
KANSAS CITY 








The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
YHE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 
Home Office: - - 


~ Shelbyville, Illinois 





Chas. R. Hawley, 119-121-123 West Chish 
street, damaging it to the extent of $15,- 


000. Insurance: 

Springfield ..$1,000 American ....$ 500 

Fire Ass’n.... 1,000 Connecticut 1,000 
Wichita Falls, Tex., Nov. 9—A_ }$1,- 

000,000 damage resulted from a fire in 

Waggoner City when lightning struck 

an oil tank, which exploded, sending 


blazing fluid throughout the rain-soaked 
and water-covered oil fields for eighty 
acres or more, carrying the conflagra- 
tion in all directions, and into the 
streets of the city. The tank was the 
property of the Apple-Dunlap-Bell Com- 
pany in block 84 in the outskirts of the 
city. Between forty and fifty buildings, 
including the main business structures, 
were destroyed. 
* * 
Greentown, Ind., Oct. 29—Fire de- 
stroyed the Blacklidge block, with a loss 
estimated at $30,000, partly covered by 
insurance. The fire is laid to a defective 
wire. Greentown has no fire protection. 
* * OK 
Fargo, N. D., Nov. 1—Four buildings 
at Wales, N. D., were destroyed by fire, 
the loss being about $20,000. Explosion 
of gasoline caused the fire, and the 
Fisher restaurant, a pool hall, a building 
owned by Geo. Johnstone and the build- 
ing formerly occupied by the Citizens’ 
State Bank were destroyed. 
* 


* 

Milwaukee, Wis., Oct.:20—A sprinkler 
loss is reported on the contents of the 
5-story brick hardware store of the Phil- 
lip Gross Hardware Co., 216-220 Third 
street. A sprinkler head blew off. No 
claim will be made on building. The 
sprinkler insurance on_ stock follows: 
Globe & Rutgers, $20,000; Springfield, 
$5,000; Inter-insurance, $25,000. 


Rhinelander, Wis., Oct. 28—The Brown 
Land & Lumber Company’s mill, which 
was being sold to Lee Bros. under con- 
tract, was destroyed by fire, with a loss 
estimated at between $70,000 and $80,- 
000. It is believed to have originated 
from an overheated journal. Insurance: 
Lumberman’s Und., $40,000; Mfg. Lumber 
Und., $20,000. ee 


Detroit, Mich., Oct. 21—Defective wir- 
ing is responsible for a 75 percent loss 
by fire to the machinery, stock and fix- 
tures owned by the Bennett-Sustrich 
Company, 474-480 Lafayette boulevard, 
motor truck body builders. Insurance: 
Westchester. $1,750 Newark .....$5,700 
Colum, Natl.. 1,800 Niagara Det.. 


Detroit, Mich., Oct. 22—The lumber 
yard owned by the F. M. Sibley Lumber 
"Company, Inc., located at Grand River 
avenue, burned, with a total loss to the 
buildings, sheds and stock of lumber. 
Insurance carried amounts to $37,000. 
The origin has not been determined. 


Omaha, Neb., Dec. 4.—There is a prob- 
able $5,000 loss to the contents of the 
Paxton & Gallagher Company, 10th and 
Jones streets. Insurance carried $110,000. 


Eldorado, Ark., Nov. 15—The St. Louis 
Cotton Compress Company had 4,000 
bales of cotton stored in its compress 
which were badiy damaged by fire to- 
day. 

* * * 

St. Louis, Mo., Nov. 12.—The stock of 
the American Manufacturing Company, 
4500-50 N. 2nd street, consisting chiefly 
of bagging and materials therefore, was 
destroyed in a fire with damage esti- 
mated at $70,000. 

* * 


St. Louis, Mo. Nov. 











AMERICANIZE YOUR HOGS 


American Live Stock InsuranceCo. 


THE PIONEER NEBRASKA COMPANY 
Agents Wanted 


Ones.) 
Nebr. 


pany, 2nd & Douglas streets. 


Des Moines, Ia., Nov. 
of the building occupied by ‘the C 


Erickson Company, Inc., 5 


12.—A total loss 
to $62,500 insurance was caused by a 
fire in buildings E, I, K, L and M, owned 
and occupied by the St. Louis Car Com- 


13.—An over- 
heated enameling oven in the basement 


52 ake 
06-08 E. Third 


at between 15 and 20 percent to $55,000 
insurance, carried on stock and contents, 
re ae 


Kansas City, Mo., Nov. 15.—Fire at- 
tacked the building located at 936 Main 
Street, occupied by W. U. Toller, resuli- 
ing in a total loss to the stock of shoes. 
Insurance (partial list): 
toyal Exch...$3,000 Mech. & Trad.$3,000 
Amer. Cent... 9,000 

* kK 
Cameron, Mo., Nov. 19.—Fire of un- 
known origin caused a $24,000 damage 
to the stock of dry goods owned by the 


North Missouri Mercantile Company. In- 
surance (partial list): 
Northern .-$3,000 Gt. Amer..... $6,000 


Com’l Un..... 3,000 

* * * 
Detroit, Mich., Nov. 12.—Fire consider- 
ably damaged the building located at 104 
High street, owned and occupied by the 


Detroit Battery Company. Insurance. 
Phila. Und..$15,000 Glens Falls. .$15,000 
Com’! Un.... 15,000 Newark 10,000 
Westchester. 5,000 

* * * 


War Eagle, W. Va.—There is a serious 
loss through the burning out of heading 
house of the War Eagle Coal Company. 
It is estimated that it will take some 


three months to repair. The company 
carried use and occupancy insurance as 
follows: 
WOME <icees $47,500 Springfield ..$5,000 
e655 cto 30,000 Hartford ....22,500 
The property insurance was as fol- 
lows: 
Aetna ...... $17,500 Netherlands $25,000 
sce ae 26,400 Hartford - 15,000 
WONG: S60 Seass 20,000 
a ae 
Tulsa, Okla., Dec. 10—Fire, which is 


believed to have started from a gas 
stove left burning in an adjacent build- 
ing, completely destroyed the stock of 
drugs contained in the building located 
at 209 S. Main street, owned by F. C. 
Garner, Insurance: 
Amer. Alli...$15,000 Svea ........ $5,000 
Safeguard .. 7,000 Gt. Amer. - 6,000 
LL&L. & G.. 4,000 State of Pa.. 3,000 
There is also a $5,000 loss by the same 
fire to the stock of merchandise owned 
by the Hunt-Murray Company, 213 South 
Main street. Insurance carried $118,000. 
Insurance (partial list): 
Hanover ...$1,000 Brit. Amer. ..$1,000 


The mercantile building owned by 
C Pp, Alexander was totally destroyed. 
Insurance carried, $30,000. Insurance 
(partial list): 

NMIRGOTA «2.4.5 $2,500 Col, Und. ....$2,500 
Brit. Amer. .. 2,500 Hanover 2,500 
Palatine ..... 2,00 

* * 

Tulsa, Okla., Dee. 10—An overheated 
gas stove in a building in the lumber 


yards of the R. C. Geck Lumber Com- 
pany caused a total loss to the lumber 
yard, building and material, amounting 


to $60,000. Only $28,000 insurance was 
carried. Insurance: 
gee $3,000 Natl. Lib, ...$4,000 
ps reer 3,000 State Pa. .... 6,000 
Del. Und .. 3,000 Amer. Alli. .. 2,000 
Phila. Und... 3,000 Westchester 3,000 
Security ..... 4,000 
* *k 

Hammond, Ind,—Stock, consisting 
principally of sisal, packed and _ un- 
packed, contained in the Frank Betz 


plant, suffered a total loss by fire. The 
stock is owned by the Comision Regu- 
ladora Del Mercado De Henequen and is 
covered by $50,000 insurance. Two fires 
occurred, about six days apart, and in 
each case the damage was estimated at 
about 5 percent to $500,000 insurance 
carried. Insurance: 
Contents— 
Ins, Co. N. A.$10,000 Continental. $10,000 
Gt. Amer. .. 10,000 National ... 10,000 
Phila. Und. . 10,000 
me oe 


Milwaukee, Wis., Dec. 15—The second 
sprinkler loss to be reported within ten 
days occurred in the four-story brick 
candy factory at 317 East Water street 
owned by the Ticonic Investment Com- 
pany and occupied by the Redel Candy 

















street, caused damage by fire estimated 


Corporation. A sprinkler pipe burst on 





Flynn Building 
Des Moines, Iowa 


NATIONAL LIVE STOCK INSURANCE CO, we are the ORIGI- | 


Cash Capital $100,000.00 
AGENTS WANTED IN IOWA 


NATORS of HOG 
Insurance { 














Michigan Livestock Insurance Co. 
308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Organized, owned and 


the subste itial interests of Michigan. 
and owners of livestock against death from any cause. 


AGENTS WANTED 


managed by Michigan men. Backed by 


Insuring Michigan farmers 














PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT 


BUCKLEY, Secretary 
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the fourth floor. The owner carried no 
sprinkler. insurance, but the occupant is. 
covered by a $40,000 policy in the Provi- 
dence Washington, 

* *K 


Kenosha, Wis., Dee. 13—A _ peculiar 
loss is reported at the tanneries of the 
Cc. R. Allen & Sons Co. Water from a 
leak in the sprinkler system, resulting 
from freezing, leaked into a quantity of 
lime used in the processes at the tan- 
nery, and caused a fire, with resulting 
damage estimated at about $15,000. 

* * 


Milwaukee, Wis., Dec. 10—As the re- 
sult of the freezing of the sprinkler sys- 
tem, bursting pipes flooded the cellar 
and first floor of the six-story brick con- 
fectionery and cracker factory, owned 
and occupied by the Robert A. Johnston 
Company, at 268 Florida street. The fol- 
lowing sprinkler insurance is carried 


Amer., N’k .$30,000 Globe & Rut.$25, 000 
Aetna ...... 30,000 
* * * 
Killdeer, N. D., Dee. 10—The second 


fire in ten days practically wiped out the 





business district of Killdeer, causing a 
loss of more than $50,000, of which 
$35,000 was covered by insurance. The 
fire started from a defective chimney. 
a ee 

Stillwater, Okla., Dec. 12—-The Board 
of Education of Stillwater, S2hool Dis- 
trict No. 16, reports a total ‘loss to the 


Jefferson School. Insurance carried, 
$10,250. 
ee 
Missoula, Mont,, Dee. 10—The power 


house of the Bridger Coal & Improve- 
ment Company suffered a $4,500 loss by 
fire and the machinery therein was dam- 
aged to the extent of $12,050. Insurance 





earried under general form aggregates 
$34,000. 
*k * Kk e 
Essexville, Mich., Dee. 18.—Fire, caused 


from an overheated stove in the building 
occupied by the Union Motor Truck Com- 
pany, 1120-26 North Water street, re- 
sulted in a loss estimated at $10,000. 
Most of the damage was on the stock, 
machinery, tools and motor truck parts. 
Insurance carried aggregates $52,000. 
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POINTERS ON SELLING LINE 
Arguments and Methods to Be Used by 
Local Agents Handling Live 
Stock Insurance 





There is nothing mysterious about 
selling live stock’ insurance. Many 
agents are appointed as representa- 
tives of a live stock company by mail 
and when they receive the supplies 
do not seem to know what to do to 
start out to get business. They do 
not seem to know how to dig out 
prospects, what to say to them when 
they have found them, or just what 
steps to take in order to get started 
in the live stock business. A prom- 
inent live stock underwriter was asked 
the other day what he would tell an 
agent who had just been appointed for 
a live stock company; about where to 
get prospects, how to go about the 
soliciting of the business and just 
what to do after receiving the supplies 
of a live stock company. 
Should Know Rates 


He said, “In the first place, I would 
tell the agent to sit down and look 
over his rate book long enough to find 
out the rates on the animals ordinarily 
found on a farm. It is not necessary’ 
for an agent to know every rate on 
every animal but only to have a good 
idea of the premiums charged on thé 
animals found on the average farm. 
That is all the studying the agent 
needs to do. He can then take some 
applications, put his rate book in his 
pocket for reference and_ start out 
with an automobile or whatever other 
conveyance he has to make a canvass 
of the surrounding territory. 


All Farmers Are Prospects 


Live stock insurance offers a rea- 
son, not an excuse for seeing every 
farmer in the community. The local 
fire insurance agent, who is driving 
in the country and passes the house 
of Jones who he knows carries his fire 
insurance with Brown, his insurance 
rival in the city, will not broach the 
subject of insurance to Jones, because 
he knows that he is, and has been 
carrying fire insurance for years with 
the other local agent. He needs to 
have no such hesitancy about . ap- 
Proaching prospects on the subject of 
live stock insurance. He knows that 


90 farmers out of every 100 do not 
Carry any protection on the animals 
they own. He can, therefore, stop at 


every farm along the road, and get in 
4 canvass for live stock insurance. 
Opens Up Whole Subject 


netiies or not he gets any live 
Stoc 


insurance business from every 
man he talks to is not the point. He 
advances his whole cause. He lets 


that particular man know that he is in 
the insurance business and if he 
Makes the right kind of a presentation 
of what he has to offer, he makes a 
favorable impression and perhaps the 
Subject of live stock insurance serves 


as an entering wedge for the sale of 
other lines. No farmer is under con- 
tract to deal with any one particular 
insurance agent for the rest of his life. 
If another comes along that seems: to 
have a better understanding of the 
subject, that appears to be able to 
offer a superior brand of service, he is 
likely to make a switch if the proper 
arguments are advanced. Live stock 
insurance can be made an _ introduc- 
tion for many other forms of cov- 
erage. 
Subject Is Interesting 

Another thing, a farmer is always 
interested in talking about the animals 
he owns. When the live stock insur- 
ance agent gets to talking to a farmer 
about his sheep, his horses and _ his 
cattle, he is touching upon a subject 
that is close to the farmer’s heart. 
He gets a quick response and the con- 
versation does not lag. Furthermore, 
every farmer owns some live stock. 
Perhaps he has a large herd and he 
may have only a few cows, but he is a 
prospect for a certain amount of live 
stock insurance. Live stock insur- 
ance, therefore, is a 100 percent prop- 
osition for the man who is willing to 
get out into the country after the 
business. 

Little Written in Town 

Live stock insurance is not written 
by the agent who sits in his office and 
expects that farmers when they make 
their weekly trip to town on Saturday 
are going to walk in and tactfully in- 
quire if he will not provide them with 
a live stock insurance policy. The 
farmer who comes to town on Satur- 
day makes a social occasion of his 
visit. When he drops into an_insur+ 
ance agent’s office, it is usually for 
the purpose of passing the time of 
day, learning the news of the neigh- 
borhood and not with the idea of 
taking up business matters. Anyone 
who has been in a local agent’s office 
on Saturday afternoon, knows that 
there are usually several farmers pres- 
ent who are sitting around discussing 
the affairs of the community. It would 
be impossible for the agent to attempt 
a solicitation of any particular farmer 
in a group of this character. The busi- 
ness must be written when the farmer 
is at home and when he is able to give 
his whole attention to what the agent 
has to say, free from outside inter- 
ruptions. 


Often Improperly Handled 


As a matter of fact the great ma- 
jority of farmers do not know any- 
thing about live stock insurance be- 
yond the mere fact that there is such 
a form of protection issued. It has 
so often been presented to them by 
the agent who merely says, “How 
about a little live stock insurance 
upon your horses and cattle?” When 
the farmer replies to this sort of a 
query, “Oh, I don’t know; I don’t 
think I need anything like that,” the 
local agent gracefully retires from the 
first line trench and the subject is not 





taken up again. It is only necessary 





for a farmer to understand the valu- 
able service that accompanies the issu- 
ance of a live stock insurance policy 
in order to get him seriously inter- 
ested in the subject. 


Canvass Always Pays 


To sum it all up, live stock insur- 
ance can be sold by the agent who is 
willing to go out and make a straight 
canvass for the business. Not only 
will enough live stock insurance be 
written on such a trip to pay expenses, 
but in addition a great deal of other 
insurance will be picked up in making 
the rounds. The visit will advertise the 
fact that the agent is in business, has 
something to offer, and will establish 
him in the minds of all of the farmers 
he visits. Many farmers are slow 
moving, but they are nevertheless im- 
pressionable and the agent’s visit al- 
ways does a certain amount of good. 
Live stock insurance is like many 
other forms of protection, it is secured 
only after real hard work; but it is 
unlike nearly all other forms in that 
it is simple to write, renews annually, 
and earns the agent a large commis- 
sion.” 





FARMER HAS MUCH AT RISK 
Hog Raisers Do Not Anticipate De- 
cline in Prices—Experience of 
Hog Writing Companies 


There is no indication that the price 
of hogs will decline for some time. 
While there may be a little fluctuation, 
one way or the other from time to 
time, the present high prices, gener- 
ally speaking, will continue to prevail. 
This means that many farmers with- 
out abating their efforts to protect 
their hogs trom disease will feel justi- 
fied in carrying hog insurance. It is 
an expensive proposition to raise 
hogs nowadays and the loss of a sin- 
gle animal means something. The live 
stock companies writing, hog insur- 
ance have not been insuring the class 
long enough to work out mortality 
tables which are entirely reliable, but’ 
they are constantly accumulating in- 
formation on the subject. ; : 

On the basis of their experience it 
would seem that there is about one 
chance in ten of a hog dying of dis- 
ease or accident before it has been 
brought to market age. One company 
which has been applying its experi- 
ence states that during the past year 
the actual loss was not more than 
two-thirds as much. 

The live stock agent representing a 
company that writes hogs is able to 
offer something to the farmer that is 
particularly attractive at this time. It 
costs a lot of money to raise live 
stock these days, and where the death 
rate is high, as in the case of hogs, 
the farmer cannot afford to take the 
chance of having his whole investment 
wiped out in a few days’ time through 
disease. 


BALTIMORE CONDITIONS 
(CONTINUED FROM PAGE 11) 
rules and regulations and as a signer of 
the constitution and by-laws, must abide 
by the decisions rendered. Simiiar cases 
have been decided in favor of the organi- 
zation, so that an agent attempting to 
violate the rules knows that a heavy fine 
will be forthcoming. Hence, the organi- 
zation runs along with very few dis- 
turbances other than those occasioned by 
the activities of the three nonboard 

offices. 
Doing Good Business 

The insurance offices of Baltimore are 
fairly well segregated and a rather com- 
pact insurance district has been estab- 
lished. An unusual number of the big 
local agents have their offices in ground 
floor locations where the rents are high. 
As a class the Baltimore local agents are 
rather above the average. They are all 
doing a good business. Baltimore has 
benefited very materially as the result 
of the war in addition to which all agents 
write a big casualty business. The four 
big local casualty companies have stimu- 
lated all lines of casualty and surety 
business in the city and the majority of 
the local agents share indirectly in this 
distribution. 








THE COMPANY WITH THE PYRAMI 








NEW HAM PSHIRE 
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FIRE INSURANCE Co 

















TOTAL LIABILITIES $4,374,107.74 
POLICY HOLDERS SURPLUS $3,637, 302.08 

















WESTERN SPECIAL AGENTS—M. S. Moore, Exee- 
utive Special Agent, Terre Haute, Ind; Wm. Biel, 
Terre Hau Ind. nl James, ha -—~ 
Mich.; A. W. a umbus, Ohio; Chase, 
loomington, Ill. ; x Gommelle 1126 ‘knight Bldg., 
Minneapolis, Minn: D. Yeaton, Water 
Tis i we Wis. R...W. Milter" "webster City, 
lowa; W Shipe, Sharp Bidg., Me.; 


Kansas City, 
it a State Agent, Gas and Electric Bidg., Den- 
vel 








Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 


made in the form of a 
woven flat cable, which 
electrical authorities say 


is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 

material, and it is con- 
se quently more effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a_ continuous ribbon 
like form without joints, 
and the machines used in 


its construction are pat- 
ented. 
Ask for agency infor- 


mation. 





W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 








Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 
Capital - $250,000.60 
Assets - 
Surplus to Policy Holders + 





F. A. ROTHIER, Prest. 
— BENUS, Secy 
. C. BARTON, 4 Secy. 
| R. B. HEATON, State Agt. 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 
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_a decreasing ratio totheadmicted assets and thesurplus 








GREAT 
EASTERN CASUALTY 
COMPANY 


Organized 1892 


55 John Street, NEW YORK 


HE New York Insurance Department in a recent 
examination says: “While ‘the business of the 
Company has increased, its liabilities have borne 


a corresponding increase in the ratio to liabilities. The 
growth or the Company, therefore, has been healthy. The 
affairs of the Company are being efficiently and con- 
servatively conducted. Liberal reserves have been set 
aside for outstanding losses and other liability items 
and policyholders are being accorded fair, equitable 
treatment.” 


OVER 


THREE-AND-A-HALF MILLION DOLLARS 


PAID IN CLAIMS 


Cash Capital - - - - = = $350,000 
Surplus to Policyholders - - $571,753 


LINES WRITTEN: 
Accident-Health (Commercial and Industrial) 
Burglary, Plate Glass, Automobile, 
Teams, and General 
Liability 
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PUTT COO 


A TOWER OF STRENGTH 





TOTAL RESOURCES 
OVER $17,000,000.00 
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MARYLAND CASUALTY COMPANY. 


BALTIMORE 


7] 




















Workmen’s Compensation 
All Liability Lines 
Automobile Insurance 
Accident and Health 


Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.,N. Y., Ohio, Pa., R. I. and Wisc. 


United States Head Office : 
431 Insurance Exchange, Chicago 
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“NEW YORK SITUATION © 
OUTLINED AT BUFFALO 


Federation Officials Give Review 
of Fight on State Insurance 
Schemes There 





MUST KEEP UP BATTLE 


Three Measures Expected to Be 


Revived at Coming Session of 
State Legislature 


BUFFALO, N. Y., Dec. 23.—An en- 
thusiastic dinner meeting of insurance 
men of Buffalo and vicinity was held 
under the auspices of the Buffalo As- 
sociation of Fire Underwriters, the 
Buffalo Association of Casualty & 
Surety Agents and the Erie County 
division of the Insurance Federation of 
the State of New York. John L. Tier- 
non,- Jr., president of Tiernon & Co., 
presided, and in his opening remarks 
stated that he believed that the Insur- 
ance Federation of the State of New 
York fulfilled a real 
from present indications the impor- 
tance of its activities would be greater 
during the coming year than at any 
time in the past. He further said that 
in his judgment every one interested 
in insurance should affiliate with the 
federation. 


Work of Federation Reviewed 


Frank M. Chandler, president of the 
federation, spoke on the history and 
the accomplishments of the organiza- 
tion. He traced its record from its in- 
ception in October, 1914, down to the 
present time and stated that practically 
all the counties in New York state 
were now organized, having county 
committees consisting of strong repre- 
sentative insurance men, prominent in 
the communities in which they live; 
that the membership numbered ap- 
proximately 3,000, including secretaries 
of fraternal lodges and farmers’ mutual 
fire insurance companies, and_ that 
self insurers and other business men 
were becoming interested in the fed- 
Cration movement in increasing num- 
bers. He reported the federation in 
a sound financial condition and out- 
lined the state insurance legislation sit- 
uation and the work the Federation 
would be called upon to do in connec- 
tion therewith. Mr. Chandler said 
State insurance threatened the income 
of every individual engaged in the 
business, and urged all to join. 

Many Forces Seek Change 


Stanley L. Otis, secretary of the 
ederation, in his address described 
the various forces and groups through- 
out the United States working to ef- 
fect a change in our social and indus- 
trial fabric, including in their program 
Msurance by the state. He reviewed 
the situation from a national stand- 
Point and said in part: 

Manufacturers need the Insurance 
ederation because it is opposed to 





need, and that | 


government ownership and operation 
of any business that can be carried on 
as well or better by citizens of the 
state. 

“Business men need the Federation 
because it is unqualifiedly in favor of 
private initiative and knows that utter 
ruin and chaos will follow if social- 
ism and bolshevism gain a foothold in 
our country. 

“Insurance men need the Federa- 
tion because it is the salvation of 
their business. 

“Employers and employees and all 
classes of citizens should unite, and 
thus the Federation becomes a power- 
ful force in the struggle to prevent the 
nationalization of industry and _ the 
overthrow of the basic fundamentals 
of our government.” 


W. G. Wilson Is Speaker 


W. G. Wilson, president of the National 
Association of Casualty & Surety Agents, 
‘spoke of the necessity of cordial rela- 
jtionship among the different branches of 
the insurance fraternity and likened the 
Insurance Federation to a Noah’s Ark, 
‘where all species of insurance men 
should have the fullest possible repre- 
sentation, and advised all engaged in the 
insurance business to enter it as means 
of mutual protection. Mr. Wilson held 
'that the prejudice against insurance was 
‘well known and that quite unavoidably 
, the insurance agent, whether life, fire or 
accident, carried a message of gloom 
which must be changed to one of cheer 
and that insurance men should carry a 
message of help and benefit and not of 
pessimism. 

George A. Scott, president of the New 
.York State Fraternal Congress, speak- 
ing of compulsory health insurauce, said 
ithe proposed health bill, which will be 
‘introduced at Albany, was socialistic in 
}nature and would make the doctor a 
hired man at the beck and call of the 
>government, do away with initiative in 
the medical profession and curtail scien- 
‘tific and surgical progress. The nursing 
‘profession would be similarly affected, 
he declared, and the efficiency of hos- 
pitals would be dangerously impaired. 
Mr. Scott asserted that the fraternal so- 
cieties would c mbat all proposals for 
state or nationai insurance. 

A number of the popular songs of the 
Cay were sung during the evening, the 
‘song leader being Albert Dodge of Arm- 
istrong-Roth-Cady Company. About 250 
attended the dinner and it was voted a 
lgreat success by all present. The com- 
mittee in charge was composed of Ed- 
‘ward H. Warner, Ward H. McPherson 
and Augustus H. Knoll. 


New Legislation Proposed 


It is confidently anticipated that when 
the New York legislature meets after 
the first of the new year, at least three 
measures of very positive interest to cas- 
ualty underwriters will be submitted. One 
will deal with workmen’s compensation 
the second relate to health insurance 
and the third to automobile liability in- 
surance. All three of the expected bills 
were before the 1919 session of the legis- 
lature, but failed of enactment largly 
because of the vigorous opposition they 
encountered from the general business 
‘interests, underwriters and members of 
the medical profession. The workmen’s 
‘eompensation bill, as submitted, would 
have given a complete monopoly on this 
‘form of insurance to the State Fund. The 
“health insurance bill, which passed the 
senate, but failed in the assembly, pro- 
‘vided for-a complicated and expensive 
organization under state direction, the 
wsefulness of which to those it was 
planned to benefit, being extremely 
‘doubtful. The motor vehicle bill sought 
to empower the State Fund to write 
automobile insurance liability, although 
permitting private corporations to con- 
‘tinue as insurance carriers. 





their respective sponsors have by no 
means abandoned their faith in them, 
nor are they daunted at the reception 
accorded heretofore. On the contrary, 
they are more determined than ever to 
push them forward, and are counting 
upon the industrial unrest as an aid to 
that end. 

Opponents of the New York State 
Fund scheme are hopeful that the weak- 
ness of the scheme as disclosed in the 
recent Connor investigation will react 
against the idea and convince thinking 
men generally that underwriting, like 
merchandizing, is a business that can be 
conducted more efficiently by private 
corporations than by departments of 
federal or state governments. 





Raise in Plate Glass Rates 


NEW YORK, Dec. 23.—While there 
have been radical increases in plate 
glass rates over the country, the plate 
glass underwriters are still considering 
the Chicago and Cook county situation. 
Undoubtedly there will be adjustments, 
but the home office people are not satis- 
fied that the present system of rating is 
the best one for that city. The local 
agents at Chicago evidently are dissatis- 
fied with the present plan and want some 
alterations made. The non-board com- 
panies are cutting considerable figure in 
the city, especially those that rate on 
the merit plan. 

Few of the plate glass companies have 
made money on their writing at Chi- 
cago in recent years—the severity of 
the winter weather, combined with the 
heavy winds that so frequently blow in 
from the lake, proving a prolific source 
of loss, and hence their unwillingness to 
accept business below the advisory rates 
published by W. F. Moore, the expert 
rater. While the prospect of losing 
risks to active competing offices at Chi- 
cago was fully recognized, the unani- 
mous opinion of the executives was that 
unless risks were to be had upon a basis 
shown by past experience to be neces- 
sary, they were better off without them. 


Fidelity & Casualty Increases Capital 


Through the issuance of new stock the 
capital of the Fidelity & Casualty will 
be increased from $1,000,000 to $2,000,- 
600, new shares being offered to pres- 
ent stockholders for subscription at 200, 
thereby adding $1,000,000 to the 
surplus of the corporation as well as 
doubling its capital, as the subscrip- 
tion rights are already quoted at 120 
and the stock is an unusually good buy. 
There is no doubt whatever but what 
the present shareholders, who have un- 
til Jan. 24 to avail themselves of their 
option, will exercise it. 


Dulcer to Montreal 


George A. Dulcer will on Jan. 1 suc- 
ceed Paul Boring as resident manager 
for the Fidelity & Casualty at Mon- 
treal for all of its lines save surety- 
ship, which the company does not write 
in Canada. Mr. Boring, after several 
years of successful administration at 
Montreal, goes to Pittsburgh as associate 
manager for the Fidelity & Casualty in 
‘that city, where John L. Rivolta has 
long been manager. The business. of 
the Pittsburgh office has developed to 
such a point that Mr. Rivolta required 
help in its direction and welcomes the 
opportunity of Boring’s association. 


Initiate New Law in Montana 
HELENA, MONT., Dec. 23—A petition 
for the initiation of a new workmen’s 
compensation law, said to be drafted 
along lines similar to the North Dakota 
iaw, has been filed and others are in cir- 
culation. The bill, filed with ‘the peti- 
tion, in many respects proposes radical 
changes from the present compensation 
law. It provides for state insurance 
only, while the present plan allows the 
state, liability companies and individuals 





Although each of the above measures 


to carry the risks. 


was beaten early in the present year, 
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AMERICAN BONDING AND 
CHICAGO BONDING DEAL 


Two Companies Merge With Their 
Headquarters in Sioux City, 


SS 








Iowa 


GUS A. ELBOW PRESIDENT 





O. F. Roberts Will Have Charge of 
Old Business With Chicago as 
Operating Point 


It was announced this week that the 
Chicago Bonding & Insurance Com- 
pany of Chicago had merged with the 
American Bonding & Casualty of 
Sioux City, Ia., the combined company 
to have a capital of $750,000 and sub- 
stantial surplus. The headquarters of 
the combined company will be Sioux 
City, Ia., and will continue to write 
the general lines of casualty insurance 
together with fidelity and surety. The 
American Bonding will operate in the 
states now under the jurisdiction of 
both companies. 

Elbow Continues as President 

Gus A. Elbow, president of the 

American Bonding, continues in that 


capacity and Congressman A. J. Sabath, 
formerly president of the Chicago 
Bonding, will be first vice-president and 
chairman of the board of the combined 
company. E. A. Westerfield, secretary 
of the Chicago Bonding, will become 
secretary of the American Bonding. 


W. E. Tucker, formerly secretary of 
the American Bonding, is elected to 
vice-president. O. F. Roberts, who 


was the main factor in bringing about 
the consolidation, will be a director of 
the company and will have charge of 
the developing and handling of the 
business in the territory now covered 
by the Chicago Bonding. A number of 
the old Chicago employes will be re- 
tained by the American Bonding at its 
Chicago office, where Mr. Roberts will 
be in charge. 


American Bonding Figures 


The American Bonding started in busi- 
ness Jan. 10, 1917, with $500,000 author- 
ized capital. It has increased its capital 
from time to time until the last statement 
it showed $719,100 and net surplus $137,- 
701. Mr. Elbow is general manager of 
the company and is a man who has had 
a fine business experience. He is the 
active controlling factor. Mr. Elbow is 
an attorney and for three years was in 
charge of the Fidelity & Deposit in Okla- 
homa. He was formerly general agent of 
the Maryland Casualty in Oklahoma. He 
has kept a close watch of the business 
and is well known in insurance circles. 


Chicago Bonding’s Figures 


The Chicago Bonding a year ago showed 
capital of $500,000, net surplus $169,495. 
Its net surplus according to the last 
Treasury department was about $19,000. 
The Chicago Bonding was endeavoring to 
increase its capital, but evidently was not 
able to finance it satisfactorily. The Chi- 
cago Bonding is a result of the consoli- 





(CONTINUED ON PAGE 34) 
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lowa State Traveling Men’s 


Association 
, “Oldest and Best’’ 
ACCIDENT INSURANCE FOR TRAVELING MEN 


AT 
ACTUAL COST 
PAYS IN CASE OF ACCIDENT 

PiRRGrel ED CRUES 6 os 3 cio inka. acm sus akg ses cuhGu, 00 ¥ee $5,000.00—$10,000.00 
Tins GERM TOPE TBDOB CED 5.5. bs S58 aon oo leS 6.5 0ib.0 0.5055 000s 500s ve $5,000.00 
Eee ete CODE, AR OE YB. ica sins sos 6 so ibi6ie'c os adic eae towed ooensem $1,260.00 
Weekly Indemnity (104 weeks)... ccccsccccccceccccccccces css wccces $25.00 
Weekly Indemnity (partial disability) ...........cceeeeeeeeeeeeeeeeceee $12.50 


ACTUAL COST OF MEMBERSHIP HAS 
NEVER EXCEEDED $9.00 


Paid to members and beneficiaries in 1918 nearly $500,000.00 


SPECIAL OFFER TO NEW MEMBERS 
Full Protection to May Ist for $2.00 


TAKE APPLICATION FROM BACK OUR 
CALENDAR OR WRITE FOR SAME TODAY 


H. E. Rex, Sec’y 





Des Moines, Iowa. 





NONPARTISAN MENACE 
TO ENTER CHICAGO IN YEAR 


Former Congressman Clarence B. 
Miller Tells of Advances Or- 
ganization is Making 


Chicago will see the Nonpartisan 
League in operation within one year, 
according to former Congressman 
Clarence B. Miller of Minnesota, who 
addressed the City Club of Chicago last 
week. The league is planning opera- 
tions as far east as Ohio and has al- 
ready made strong headway in Mon- 
tana and Idaho, as well as North Da- 
kota and Minnesota. The league has 
actually captured two congressional 
districts in Minnesota, by uniting with 
the labor elements, and came very near 
capturing the governorship of that 
state. In North Dakota all the ma- 
chinery of the state is controlled by the 
league and is run from league head- 
quarters at St. Paul, Minn. 

In Minnesota, in an ordinary race, 
100,000 votes are sufficient to nominate 
on the republican ticket. The league 
candidate polled 150,000 votes. For- 
tunately he had written a book of 
fiaming radicalism and quotations from 
«the book were given wide publicity be- 
fore the primary. Immense numbers 
of democrats went into the republican 
primaries and voted for Governor 
Burnquist, who pulled over 200,000 
votes and won the nomination. The 
democratic nominee polléd only 13,000 
votes. 


Understand “Mob Psychology” 


Congressman Miller, who has been 
an active opponent of the league, point- 
ed out its efficiency in organization and 
the ability of its leader, who under- 
stands “mob psychology.” For instance, 
when it was found that the bank at 
Fargo with $70,000 capital and surplus 
had loaned over $500,000 on farmers’ 
post-dated checks for dues to the Non- 
partisan League and the bank was 
closed, the leaders shouted that the 
bank examiners were questioning the 
solvency of the North Dakota farmers 
and the members rallied to the support 
of the leaders. In order to carry out 
the league schemes, it was found that 
$5,000,000 a year would have to be 
raised by taxation, but it was deemed 
impolitic to raise the tax rate. There- 
fore the assessed valuations were raised 
from $450,000,000 to $1,600,000,000 and 
the league made capital of the increase 
by telling the farmers that its policies 
had already raised the value of North 
Dakota property to that extent. 


\ League in Complete Control 


1 The league is operating on the plat- 


form that the only producers are those 
who work with their hands, and all 
capital should be seized and divided 
equally among the workers. The North 
‘Dakota laws have been changed to give 
the governor the final voice on all 
administrative matters and the gover- 
nor takes his orders absolutely from 
the league. During the legislative ses- 
sion, the league members of the legis- 
lature met every night, nominally for 
a caucus, but actually to receive orders, 
and in the sessions the next day the 
orders were carried out. The league 
members are forbidden to read news- 
papers except those published by the ], 
league. They are told that these 
others publish capitalistic lies. The 
state board of education in North Da- 





on which is dominated by the league, 








has been given power to select teachers 









Give your customer something useful. 
ALL STYLES AND SIZES. 


THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 

















CUSTOMERS’ EXPIRATION BOOKS | 


and prescribe text books, so that the 
principles of the league can be taught 
to the children. 


The Casualty Review is an illus- 
trated monthly magazine for accident 
and health insurance salesmen. Send 
10 cents for sample copy or one dollar 





OCEAN’S RUNNING MATE 


COLUMBIA CASUALTY FORMED 





Radical Departure in U. S. Under- 
writing Practice Initiated by 
Big British Company 





NEW YORK, Dec. 23.—A radical 
departure in casualty underwriting 
practice in the United States is the 
organization here by the Ocean Acci- 
dent & Guarantee of a subsidiary cor- 
poration to be known as the Columbia 
Casualty of New York. With an initial 
capital of $800,000 and a surplus of 
$400,000—both items of which will be 
increased when such action seems de- 
sirable—the new entrant will write all 
lines of business now issued by the 
parent corporation, and will be under 
the same efficient management. 


Follows Fire Companies’ Lead 


Charles H. Neely, United States 
manager of the Ocean Accident, has 
long had the formation of a subsidiary 
company in mind, seeing no good rea- 
son why the practice of many of the 
fire insurance companies in this respect 
could not profitably be followed by a 
casualty organization. The ownership 
of subsidiary companies writing simi- 
lar classes of insurance is by no means 
unknown abroad, and the general re- 
sult has been satisfactory; each of the 
organizations being of advantage to 
the other, both in the securing of 
added income and in affording rein- 
surance facilities. 

Entering the United States in 1895, 
the Ocean Accident’ & Guarantee for 
several years restricted its operations 
here to writing credit insurance, one 
of the most intricate forms of under- 
writing, but in the handling of which 
Oscar Ising, long United States man- 
ager of the corporation and now chair- 
man of its American trustees, proved 
himself an adept. 


Writes General Lines 


Later the Ocean launched out into 
general casualty lines, and now writes 
practically all forms of such business, 
save surety. The present United States 
assets of the corporation exceed $13,- 
500,000, and its premium income for 
the present year will be close to $13,- 
000,000. United States Manager Neely 
has been identified with the institution 
for many years, having had charge of 
its vast Canadian interests until called 
to New York upon the retirement of 
Mr. Ising as its directing head in this 
country. Concededly one of the best 
informed casualty underwriters in the 
land, and a strong executive as well, 
Mr. Neely may safely be relied upon 
to make a success of the Columbia just 
as he is doing for the parent institu- 
tion. 


National Bonding to Start Soon 


The National Bonding & Insurance of 
Cedar Rapids, Ia., expects to start busi- 
ness shortly after the first of the year. 
It has a capital of $1,000,000 and its sur- 
plus is $600,000, all paid. The new com- 
pany will underwrite all lines of cas- 
ualty insurance, including workmen's 
compensation. It has been organized by 
c. J. Dunean of Cedar Rapids, who has 
managed successfully several mutual 
companies. 

L. N. Tillotson, who has been claim 
manager for the Cedar Rapids mutuals, 
has been appointed general agent for 
the new company, at Minneapolis, an 
will have associated with him George 
Johnson, who, during the past year, has 
built up quite a business for the Cedar 
Rapids companies in Sioux City. 


An ILLUSTRATED monthly magazine 
for accident and health insurance mé 4. 
Tllustrated by Underwood & Underwo00 
International Film Service, miscellane’ 
ous photographers, cartoonists, artists. 
Send ten cents for sample copy, 


Casualty Review, 1362 Insurance B* 











for a year’s subscription. 
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Using Increased 


THE increase in burglary insurance rates 
should be a stimulus to agents to go out 
stronger than ever for burglary insur- 
ance. It will not be inviting of course 
to the prospect to know rates are being 
increased, but at the same time it indi- 
cates that burglaries have grown in num- 
ber and the hauls have been greater. 
This is particularly true where there .are 
cities of 100,000 or over. Crime has 
been rampant for the last year or so. In 
almost all states the returns tell of the 
increase in crime. Many robberies doubt- 


Burglary Rates 


less have been stimulated by the desire 
to get liquor stock but when the house 
is being burglarized for this purpose the 
thieves will take anything at hand. 
Instead of being depressed by the in- 
creased rates, agents should use the ac- 
tion of Burctary UwWpERwRITERS INnsuR- 
ANCE ASSOCIATION as a big argument for 
taking out insurance and more of it. 
Values have increased and loss of goods 
means more than formerly. Now is the 
time to push this line of indemnity. 


Are the Reflections Merited? 


In the September issue of the “Illinois 
Medical Journal,” a severe reflection is 
made on insurance companies for alleged 
ill treatment of doctors. Dr. C. J. 
WHALEN of Chicago, the editor of the 
journal, is a former president of the 
Cuicaco Mepicat Society and also the 
Inttnors State Mepicat Society. THE 
NaTIONAL UNDERWRITER wrote Dr. WHaA- 
LEN telling him that the arraignment was 
unusually severe and if the complaints 
were justified, there should be some ac- 
tion taken by the insurarlce companies 
that would put them in the proper atti- 
tude with respect to the doctors. Dr. 
WHALEN, however, is not specific in his 
complaints. He deals very much in gener- 
alities and it is difficult to ascertain just 
what he means. 

Dr. WHALEN in his letter to us declares 
that the doctors are thinking of organ- 
izing a trade union and affiliating with 
the AMERICAN FEDERATION oF Lazor. If 
that be true, it would be Bolshevism run 
mad. Dr. WHALEN says that the preju- 
dice against insurance companies on part 
of the doctors is growing and that it 
is spoken of whenever a group of doctors 
get together. He asserts that the physi- 
cians have taken a prominent part in the 
efforts to defeat compulsory health in- 
surance measures, but he does not believe 
that they can any longer afford to align 
themselves with the insurance companies 
in their efforts to overcome bills because 
of the treatment the doctors have re- 
ceived. Dr. WHALEN states that at an 
early meeting the Cu1caco Mentcat Soct- 
Ety resolutions doubtless will be passed, 
condemning the insurance companies and 
withdrawing the assistance of the mem- 


bers in any further campaigns against 
compulsory health insurance. 

If the insurance companies have treated 
the doctors unfairly, we do not believe 
that they are aware of it. 

Without knowing what is in Dr. WHa- 
LEN’S mind in the way of grievances, we 
presume he refers to the practice of in- 
surance companies employing their own 
physicians and directing that their own 
physicians take care of cases in which 
they are interested. It frequently hap- 
pens that a doctor has been called in to 
do first aid work and the company doctor 
later takes the case. It also frequently 
happens that some persons who are in- 
jured desire to have their family physi- 
cians take care of them, but the com- 
panies pay the bills and may want their 
own doctors to take the cases. There are 
a number of doctors who are specializing 
on so-called industrial work. 

We know that the insurance companies 
have from time to time felt that they 
were being gouged by doctors and hence 
believed that it would be best for all 
concerned to develop a set of indus- 
trial doctors who are specializing on cases 
of this character for the insurance com- 
panies. The insurance companies pay the 
bills. They should have something to 
say therefore, as to who shall do the 


medical work. It often happens that doc-- 


tors make unnecessary calls, do unneces- 
sary work and ‘keep injured employes 
away from work much longer than is 
necessary, thus adding greatly to the com- 
pensation cost. It is such an attitude that 
has forced the companies to rely more and 
more on their own physicians or those 
who are specializing on industrial work. 
This condition is due to the doctors. 


Need of Public Liability 


A piece of stone trimming fell off 
the front of a business building in New 
York in Rochester, N. Y., and struck 
some small boys. A jury has found 
a verdict against the owners of the 
building for $7,500 damages because 
One of these boys was killed. The 
mother secured the verdict. There is 
a suit still pending for injuries to the 
boy’s brother who was standing with 
him and was injured. 

In connection with these suits the 
lawyers for the mother called atten- 
tion to the fact that in numerous cities 
there are old buildings which have 


been subjected to the action of the 
elements for a number of years so that 
the upper work has been loosened. The 
attorneys said that owners should 
safeguard these buildings and watch 
out for loose material. 

Here is where public liability insur- 
ance comes into play. An owner of 
a building never knows what is going 
to fall from the roof or from one of 
the windows regardless of how care- 
ful he may be. -With verdicts mount- 
ing higher and higher building owners 
cannot afford to run any risk but 
should be amply protected by public 
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J. F. McColgin, Kansas City mana- 
ger of the Mutual Accident & Health 
of Omaha, Neb., and well known in 
the disability field, died at his home 
jr Kansas City last week after a brief 
illness. 








G. L. Caldwell has resigned as at- 
torney and manager of the claim de- 
partment of the American Bonding 
and Casualty of Sioux City, Ia., effect- 
ive Dec. 31, to become general attor- 
ney with supervision of the claims de- 
partment of the National Bonding & 
Insurance of Cedar Rapids, Ia., which 
is to start business soon. Cald- 
well is regarded as an especial author- 
ity on compensation subjects. 


William B. Mann, superintendent of 
the accident department of the Ocean 
Accident & Guarantee, has* been made 
president of the Casualty & Surety 
Club of New York. John J. King of 
the Hooper-Holmes Bureau was made 
first. vice-president; A. G. Oakley of 
the United States Fidelity & Guaranty, 
second vice-president, and H. C 
Clough of the Great Eastern, secre- 
tary. S. B. Brewster of the American 
Surety was elected treasurer. C. 
Holland, president of the Royal In- 
demnity, i is the retiring president. The 
main speech of the annual meeting 
was made by Superintendent J. S. 
Phillips of New York. The new 
executive committee consists of J. S. 
Turn, R. Gilkey, W. G. Falconer 
and W. M. Tomlins. 


All employees of the Lion Bonding 
& Surety of Omaha, including all 
branch offices, received a Christmas 
present from the firm in the form of 
a check for 10 per cent of the yearly 
salaries. 


Boyd Perry, southeastern manager 
for the Massachusetts Bonding, with 
headquarters at Atlanta, Ga., has re- 
signed and will move to Cleveland, 
Ohio, where he becomes manager of 
the bond department of the Fidelity 
& Casualty under Resident Manager 
C. H. King. Mr. Perry was formerly 
southeastern manager for the National 
Surety and has been with the Massa- 
chusetts Bonding since September, 
1917. Before entering insurance Mr. 
Perry was credit man for one of At- 
lanta’s large department stores which 
position he resigned to become man- 
ager of the bond department of a local 
agency which represented the National 
Surety. Later he purchased the de- 
partment and he was made general 
agent for the National Surety in Geor- 
gia. Subsequently, more territory was 
added to his field and he was made 
manager of the southeastern states. 
He is considered an able fidelity and 
surety underwriter. 


United States Manager Frederick 
Richardson, of the General Accident, of 
Scotland, holds the present method of 
rating burglary insurance risks in this 
country is fundamentally wrong in that 
it insures an undesirable risk and pro- 
hibits desirable business from seeking 
coverage. Under the rating system of 
Great Britain insurance against bur- 
| ad is as popular as is that against 

re. 


i and hair-breadth escapes. 





PLAYING THE GAME 


“For when the one great scorer 
comes 
To write against your name, 
He writes, not that you’ve won 
or lost, 
But how you 
game.” 


played the 





liability insurance. 











AIRCRAFT COVERAGE IS 
DISCUSSED BY COWLES 


Vice-President of Travelers Tells 
Actuaries of Possibilities 
in New Field 


LITTLE DEVELOPED YET 


Business Lies for Most Part in Future 
— How Rates Now in Use Were 
Worked Out 


NEW YORK, Dec. 22.—An interest- 
ing review of the present development 
and future possibilities of aircraft in- 
surance was given before the Casualty 
Actuarial & Statistical Society of 
America at its meeting here by Walter 
G. Cowles, vice-president of the 
Travelers. He said in part: 

The consideration of aircraft insurance 
in casualty lines naturally begins with 
an inquiry respecting the field for such 
insurance. At the present moment the 


field appears to be very limited, perhaps 
too limited to permit an actual applica- 
tion of the fundamental principles of 
‘insurance. At this moment it may be 
broadly stated that the aircraft insurance 


\field is limited to the heavier-than-air 


machines, of which class of machines a 
relatively small number is now available 
‘for private or commercial use, and of, 
that small number only a portion is 
employed for what I may call legitimate 
purposes to distinguish their use from 
exhibition and sport purposes. The 
lighter-than-air machines have not yet 
been developed to a point where they 
are used to any extent for private or 
commercial purposes, and up to the pres- 
ent time have not been considered as 
within the field of aircraft insurance. 

So far as I know, no dirigible or other 
'form of balloon has ever been offered for 
casualty insurance in this country, and 
‘under present conditions it is to be hoped 
ithat they will not be offered because 
‘it might become necessary to undertake 
the risk, and it would surely be a risk 
attendant with most unusual danger, not 
only to the occupants of the machine 
itself, but to innocent and unsuspecting 
people on the ground and in the build- 
ings over which it might move. There 
is some promise held out that these 
lighter-than-air machines will sooner or 
later be developed to the point of prac- 
ticability for private and commercial use. 
I certainly hope they will be, for, if they 
can be rescued from their present un- 
| usual hazards, a great field of usefulness 
‘ean be found for them and they have in 
many respects an advantage over the 
other class of aircraft. 


Field Yet to Be Developed 


Speaking broadly, the field for air- 
eraft insurance is yet to be developed. 
In fact, the aircraft themselves are yet 
to be manufacture and sold. The various 
types of machines developed during the 
war are not as a rule available for 
private or commercial use, although in 
some notable instances changes have 
been made in some of the larger ma- 
chines in an effort to adapt them to 
commercial use, which effort, however, 
\has met with very little success. 

In the last few months the situation 
has changed slightly because manufac- 
turers are now developing new models, 
advertising them either as accomplished 
facts or as prospects and in some instances 
actually selling them. Nevertheless, the 
field at the moment is extremely limited 
and the available aircraft is very largely 
used in enterprises of a character not 
likely to continue, as well as in sports, 
races, exhibitions, thrilling adventures 
These uses do 
mot furnish an attractive field for insur- 
ance; therefore, it may be stated that 
the field for aircraft insurance at the 
present time lies largely in the realm 
of conjecture. 


What of the Future? 
In the automobile as a means of trans- 
portation we find something which more 


closely approximates the aircraft than 
in any other present form of transporta- 











tion, particularly by land. The all im- 
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portant question from the insurance 
standpoint is, will the history of the 
railroads, the trolleys and the automo- 
‘biles be repeated in the future history 
of the aircraft? 

The dangers! of aircraft transportation 
have in the past deterred—and will in 
the future deter—a great many people 
from accepting that means of travel. 
These dangers are probably very largely 
exaggerated. 

In the consideration of accident fre- 
quency in aeroplanes for the purpose of 
reaching rate results we have proceeded 
upon the theory that the proportion of 
fatal injuries to total number of injuries 
would be very much larger than it is in 
the ordinary casualty lines. This theory 
has been particularly applied to work- 
men’s compensation. Whether it will 
prove true in practice or not remains to 
be seen, but it seems rather reasonable 
to assume in the absence of reliable data 
that in the distribution of accidents as 
to results, we shall find cases involving 
total and permanent disability in far 
greater proportion than similar results 
will be noted in other lines. 


Compensation Rate Theoretical 


Another theory has been employed in 
developing compensation rates particu- 
larly, and that is that a larger propor- 
tion of aircraft pilots will be found in 
‘the event of fatal injuries to be with- 
out dependents than is found in the 
ordinary compensation lines. This is con- 
jecture almost entirely. So far as I know 
there is no data of any moment which 
‘would serve to either prove or disprove 
this theory, but it has been used almost 
from necessity in order to produce an 
aircraft rate, particularly for compen- 
sation, which was not on its face pro- 
hibitive and would not serve to obstruct 
the progress of this new means of trans- 
portation. 

Perhaps we may conclude that the 
dangers attendant upon transportation 
by means of aircraft will not of them- 
selves prevent its development to a point 
which will furnish a real insurance 
‘field. At least that seems to be a rea- 
sonable conclusion. 

We might go on almost indefinitely 
considering the probabilities of the 
future development of the aircraft and 
the resulting development of a field for 
insurance, but enough has been said to 
fairly establish the claim that we have 
not reached the point of development yet, 
‘nor do we see in the near future the 
promise of a development likely to result 
in the early establishment of a field for 
casualty insurance presenting a sufficient 
‘volume to permit the application of fun- 
damental insurance principles. 


Why Should Lines Be Written? 


Having reached that point, the next 
‘question is, why should aircraft insur- 
lance be undertaken by casualty com- 
panies? Here we encounter an entirely 
different line of reasoning. We all know 
that in spite of all delays and hindrances 
there are a large number of aircraft in 
operation in various parts of the coun- 
try. A very large portion of these ma- 
chines is owned by the government and 
operated either by the army or navy, or 
in the mail service. These operations 
obviously do not come within the field 
of insurance. After all, however, there 
are some left. There are such things in 
use as private and commercial aircraft. 
Their use in many instances involves 
the employment of pilots and others who 
‘in the course of their duties as employes 
‘are required to fly. The compensation 
laws in most of our states require in- 
surance or security for the compensa- 
tion obligation. If the owners of air- 
craft in civil life have employes, the 
law in a great many instances at least 
requires them to obtain insurance. There 
are many reasons for claiming that in- 
surance companies professing to write 
the compensation lines would fail in their 
duty if they did not devise some means 
for providing insurance in that line 
which the law requires. 

Therefore, perhaps the first reason why 
aircraft insurance has been undertaken 
is that it is the duty of insurance com- 
panies to provide it, or devise means 
through which it can be secured. These 
considerations apply to workmen’s com- 
pensation insurance only, but a company 
undertaking this line would naturally 
conclude that there should go with it 
such other lines, within its corporate 
powers, as would serve to increase pre- 
mium receipts and to an extent improve 
distribution in a limited field. The only 
casualty company definitely announcing 
an aircraft program, so far as I know, 
has included in that program, with work- 
men’s compensation, public liability and 














accident insurance for passengers and 
others exposed to the hazard of flying. 


Similar to Automobile Lines 


Passing the compensation line for the 
present, I may say that the public lia- 
bility and property damage lines are in 
some respects similar to the same lines 
now undertaken by many casualty com- 
panies upon automobiles. They differ, 
however, in one essential particular, 
which is, that the public liability poli- 
cies do not cover the passenger hazard. 
So far as I know, there is no present 
provision made upon the liability basis 
for the passenger hazard by any of the 
American companies. That is taken care 
of so far as is possible by offering per- 
sonal accident insurance which can be 
obtained in the form of daily tickets, 
trip tickets or annual contracts under 
the conditions imposed by the company 
writing them. This provision does not 
,take care of the legal liability of the 
owner of the aircraft, but if we con- 
sider the theory of assumed hazard, 
which is so clearly chargeable to the pas- 
senger, and assume that accident insur- 
ance in a definite amount is furnished 
by or through the owner for the benefit 
of the passenger with a possible agree- 
ment, which would be legal in some 
instances, that the passenger in the 
‘event of injury would accept the provi- 
sions of the individual accident policy 
in lieu of all other claims, we approach, 
at least, a public liability protection 
for passengers. 

In my enumeration of lines I have 
omitted collision as ordinarily written 
upon automobiles. So far as I know, cas- 
ualty companies have not undertaken this 
risk, although I believe the fire com- 
panies have undertaken it to a limited 
extent. Every landing of an aircraft, 
whether forced or intended, is a colli- 
sion, and all resulting damage to the 
craft itself would constitute a. collision 
claim. It might be claimed that this 
could be excluded from a collision policy, 
but effort in that direction indicates that 
an attempt to exclude it would exclude so 
much as to make the collision policy of 
very little value. If a collision policy 
is to be written at all, it ought to cover 
the damage due to landings where the 
damage is more than casual, and yet for 
contract purposes it is hard to draw the 
‘line. 


Liability and Property Damage 


The public liability and property dam- 
‘age are written together, never separ- 
ately. The combined basis rate at present 
all over the country is $125 for each 
aircraft, of which $50 is assigned to pub- 
lic liability and $75 to property damage. 
The policy limits for public liability are 
eustomarily $5,000 and policy limits for 
‘property damage are $1,000. This basis 
rate applies to ordinary flying, or what 
we might call ‘straight-away work. It 
is the rule of the company writing such 
{business that if the aircraft insured is 
used for exhibition, trick or stunt flying, 
demonstration or instruction, the basis 
rate shall be increased 60 percent. There 
exists within my knowledge no actuarial 
reason either for the basis or its in- 
It is a pure matter of conjec- 
‘ture. From such limited experience as 
has been obtained during the few months 
in which this line has been written by 
one company, the public liability rate 
appears to be too low, while the prop- 
erty damage rate appears to be suffi- 
ecient. The relation between these rates 
seems disproportionate in view of the 
relation between the limits expressed in 
‘the policies, but the theory was that fre- 
quent property damage would be pro- 
duced by forced intentional landings 
‘damaging crops, trees, buildings and ani- 
mals, while injuries to persons would be 
less frequent. I believe the experience 
to date has been exactly the reverse. A 
number of public personal injury claims 
have developed and very few property 
damage claims. 


Expense Loading and Rates 


There is one feature in the rate mak- 
ing which ought to be mentioned, and 
that is the expense loading. We start 
with the proposition that the rate per 
aviator, which is necessarily per capita 
under this method of premium computa- 
tion, constitutes a high premium unit, 


expense loading that has a bearing upon 
the elements of that loading. The ex- 
pense loading finally adopted for use 
throughout the country was 35 percent. 
As premium computation was not on the 
basis of wages, there was no audit, and 
‘as the premium unit was high, some ° 
‘the elements of expense became lower in 
proportion for reasons which will be ob- 
‘vious to you. The division of this load- 
ing was as follows: Acquisition, 17%} 





property damage, as well as individual 


administration, excluding audit, 4; in- 





‘and on the general theory affecting the‘ 
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spection, 3; investigation and adjustment 
of claims, 5; taxes, licenses and fees, 4; 
profit, 1%; total, 35 percent. 

This theory of expense loading was 
accepted in all states having power of 
approval of rates except New York state, 
where the standard expense loading was 
required. 


Classification Generally Adopted 


The workmen’s compensation classifica- 
tions adopted and approved very gen- 
erally through the country are as fol- 
lows: 

Aircraft Operation—Commercial or pri- 
vate, excluding demonstration, testing, 
instruction, public exhibition, trick or 


stunt flying, 7400. 
Aircraft Operation — Demonstrating, 
testing, instruction, public exhibition, 


trick or stunt flying, 7401. 


The rate for classification No. 7401 is 
uniformly 160 percent of the rate for 
classification No, 7400. The minimum 
premium is uniformly the annual pre- 
mium for one aviator. 


Rates have been computed for prac-. 


tically all the compensation states and 
filed and approved where required in 
most of them. The rates for each of 
the states as computed for each of the 
classifications are as follows: 


State 7400 7401 
CMTEOTOME. ioe foc ee seb 88 $340 $544 
MONI ois 056, Vieisia cele oreo’ « 195 312 
Connecticut .......cccccces 340 544 
1) Ee ee reer 220 352 
SS area eae are 365 584 
MEET? 656% ois a bh-0.c1h'6 6 Heke a 240 384 
SS eee epee ee 240 384 
NN 0 aids 40 6 eth'S. breve gece eat 290 464 
PED: wish ot ndcwwawa Bode 260 416 


(SBOBCROCR YY: ois. a eRe 250 400 
EsOUMOOIE | Soka ss ocd apes 290 464 
, ee Ay eer a oe or 240 384 
Massachusetts ............. 270 432 
Pg Oe ee ee er 275 440 
PRNMNIUNIIE + 6-6: a'e.0 0 vic ne. cclwweis os 265 424 
MRICS OUR £606 5 coc oes wees 285 456 
WRU, Sd boc oc ene recent. 280 448 
BE Oe er rene 285 456 
PRN. Bod bes aac cai ee 315 504 
New Hampshire ........... 225 360 
NOW JOTBCY onc ec cee ceciics 225 360 
NeW MeRICO 22.55. 66 fee ss 235 376 
DRO UM eee 605) cla gleva'a< elk 365 584 
COM IMMOMII io ic 6 oS ccdicleaee 410 656 
WOMMSVIVATIA.. 5.00 ic cv cecscis 230 368 
Rhode Island .............. 215 344 
South Dakota ............. 200 320 
re en err 275 440 
PM tik ha devetnmrse need Cat 310 496 
RU a 8 diaie x Hdlets nia trcare ode. poke 375 600 
IWONUMNEE Neco s Ridge Reo aee 195 312 
WERT Vick cscbcincan get 195 312 
WO SMCQUIIEE “S55 6 ok <4 een Stews 295 472 


Should Keep U. S. on Map 


I think we ought to make it our bus- 
iness as representatives of American 
insurance to see that the United States 
.remains on the map in the matter of air- 
‘craft insurance, as well as aircraft de- 
velopment. The fact that we here in the 
United States are far behind England and 
all other countries in the development of 
this most helpful competitive means 
should not deter us as representatives 
of insurance interests from laying a 
sound foundation and establishing a use- 
ful practice for aircraft insurance not- 
withstanding present discouragements, 
notwithstanding a limited field and not- 
withstanding the lack of substantial 
hope for the immediate future. 
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BURGLARY RATES INCREASED 


Action Is Taken by the Association 
Owing to Heavy Losses of 
the Year 


NEW YORK, Dec. 22.—At a meet- 
ing of the Burglary Underwriters In- 
surance Association it was decided to 
increase rates 20 percent on residence 
burglary and personal hold-up policies 
in Greater New York, in all counties 
which have cities of 100,000 population 


or over, and in St. Louis and Cali- 
fornia. These three districts are 
known as two, three and six to 


burglary people. It has been found 
that burglary losses have been mount- 
ing up in these sections and that some- 
thing must be done to counteract the 
onslaught. 

In Chicago and Cook county it was 
decided to require the 80 percent co- 
insurance clause on all policies less 
than $2,000. It is the smaller policies 
that are crtating havoc in Chicago. A 
householder will take $500 or $1,000 
burglary insurance on goods of much 
higher valuation, figuring that that will 
be his maximum loss. The -burglary 
companies therefore do not get the 
premium on anything like the total 
value of the insurable goods. All 
burglary companies have had a much 
higher burglary loss ratio and with 
winter on the losses have increased in 
the cities. 

Liquor Stores 


The Burglary Association took up the 
Subject of liquor stock and decided to 
cover only 20 per cent of the face of the 
Policy. If an assured desires more cov- 
erage he must take out specific burglary 
insurance at the regular rate. 

The association has restored the mer- 
fantile open stock coinsurance policy 
applicable to feathers, silk laces, furs, 
hand embroideries, linen laces, plush, silk 
braid, silk velours and so on. Other 
merchandise is covered at the regular 
rates. The open stock coinsurance form 
is written up to $15,000 of insurance at 
a rate of $42.00 per thousand. 

The details of the new regulations are: 


New Residence Rates 


Residence burglary.—Table rates for 
all residence policies, with or without 
coinsurance, issued in amounts less than 
$2,000, covering burglary, theft and lar- 
ceny or burglary only, and all personal 
hold-up policies and personal hold-up 
endorsements, attaching on risks in ter- 





ritories 2, 3 and 6 and in states of Mas- 
sachusetts and Rhode Island, are ad- 
vanced 20 per cent, except, however 
those policies covering summer resi- 
dences in the two specified states. The 
new rates are effective as regards new 
business Dec. 20, in territory 2, and Dec. 
22 in other territories. Renewals in all 
territories affected take new rates on 
March 1. 

Territory 2 comprises Greater New 
York, and Long Island, Rockland and 
Westchester counties and the Connecti- 
cut townships of New Canaan, Norwalk, 
Greenwich, Darien and Stamford and the 
entire state of New Jersey. 

Territory 3 comprises all counties in 
which are cities having a population of 
100,000 or over, with certain exceptions. 

Territory 6 comprises St. Louis county, 
Mo.; St. Clair county, Ill.; Wayne county, 
Mich.; Cuyahoga county, Ohio, and the 
state of California, excluding San Fran- 
cisco, Alameda county and Los Angeles 
county . 

All residence burglary policies attach- 
ing to Cook county, Ill, issued in 
amounts less than $2,000 must be writ- 
ten on the 80 per cent coinsurance form 
only, effective Dec. 22 as to new busi- 
ness and March 1 as to renewals. 

Wines and liquors covered under resi- 
dence burglary policies are limited to 20 
per cent of the amount of the policy. 
Additional burglary insurance to cover 
wines and liquors must be taken out spe- 
cifically at the regular rates and cover 
wines and liquors only. 

Coinsurance for Mercantile Stocks 

Mercantile Burglary Insurance—It was 
decided to recommend that mercantile 
stock insurance covering the specified 
Group 5 class of stocks being issued only 
with the 80 per cent coinsurance form. 
This plan goes into effect in New York 
state, Hudson, Essex and Bergen coun- 
ties, N. J., and Cook county, Ill. The 
rates in New York and New Jersey to be 
$35 per $1,000 and $42 per $1,000 in Cook 
county, Ill, up to $15,000. Additional 
amounts of insurance in New York and 
New Jersey to be $5 per $1,000 and in 
Cook county $6 per $1,000. 


of insurance equaling or exceeding 
$15,000, effective on new business Jan. 1 
and on renewals, March 1. 





* Big Liquor Loss in Baltimore 
BALTIMORE, MD., Dec. 23.—Additional 
impetus to the movement among burg- 


some sort of restriction on coverage on 
liquor was given by the looting of a 
liquor warehouse here last 
thieves who smashed in the door and 
made off with 60 cases of liquor, includ- 
ing champaigne, burgundies and whis- 
kies of many varieties. The total value 
of the stolen liquor was placed at $50,000. 
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CASUALTY REINSURANCE 
BY TREATY 


Enables the REINSURED to accept larger lines 
and deliver better SERVICE 


EmpLoyers INDEMNITY CORPORATION 
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35 Nassau St. 
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CAPITAL ONE MILLION DOLLARS 
* Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 
FIDELITY AND COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY 


Semi-Annual Statement, June 30, 1919 





RADNOR Roo 528 ais W529 g.c coc v5 Boensshs secede eaees $1,573,772.55 
Liabilities and Reserves........cecescccce soscccsctecieecs: 172,180.93 
AM ATTA MIAME isthia cath Senedd dcences ovadnsaasveerivbig 1,000,000.00 
SAMMONS ia sca hae d eae chs Ugetinde leds Wel okcdeean te calkedo cy 401,591.62 


6 $1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 
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W. R. Sanders, General Mgr. 

Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 
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Republic Casualty Co. 


PITTSBURGH, PA. 




































Writes All Lines of Casualty Insurance 
and Surety Bonds 








American Indemnity Company 


CASH CAPITAL - - - -  $ 600,000.00 
ASSETS—OVER - - + - = = 2,000,000.00 


This Company was examined by the New York Insurance Department as of June 
30,1919. The examiners stated in part: 
Its funds 


“The Company is in a sound financial condition. 
are well invested, its reserves are ample and its affairs are 
efficiently managed. Claims are promptly settled and policy 
holders and claimants receive fair and equitable treatment.” 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 


(GALVESTON, TEXAS) 


DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Accident Re-Insurance Underwriter. Employers Indemnity Corporation 
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Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 

) eral commission paid to live producers. 
Central Business Men’s Association, 


Westminster Blidg. 
CHICAGO, ILL. 


ROYER, Pres. 
PAULEY, Secy. & Treas. 
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FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
wiih non-classification of risks. Benefits paid weekly. 
E Policy includes $100.00 funeral benefit. 7 
Representatives Wanted in Indiana and Iil‘nois. Our Victory Policy Will Interest You 
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DEMAND FOR MORE COVERAGE 





Recent Losses in Banks Show That 
Fidelity Bonds Should Be 
Materially Increased 





There has been a number of fidelity 
losses lately and this has created a de- 
mand for greater protection. Some big 
agencies say that there have been more 
voluntary applications within the last 
month for larger bonds than ever be- 
fore. Even in a city like Chicago, the 
downtown banks have felt the need of 
carrying larger limits because of the 
recent defalcation of the vice-president 
of the Standard Trust & Savings Bank, 
who got away with a large sum of 
money. About the same time the 
cashier of the bank at Crete, IIl., scut- 
tled the ship and left everybody adrift. 

The war forced the banks to take in 
a number of new people. The employ- 
ment situation with the banks is not 
satisfactory even now. Clerks are not 
receiving the salaries that they can 
command in other lines and hence the 
banks have had to do considerable re- 
adjustment. Their help is not well 
seasoned. They see therefore the need 
of protecting themselves against loss. 


Will Not Write Bonds 


At Newcastle, Ind., it was stated that 
the American Surety Company had been 
incorporated. The corporate name is the 
American Security Company. It states in 
its incorporation papers that it will make 
investments in municipal bonds and also 
proposes to deal in government, indus- 
trial and other securities. The Newcastle 
company has a capital of $100,000, but in 
Indiana a surety company cannot be in- 
corporated for less than $250,000. Evi- 
dently the American Security does not 
propose to do a surety business. 





Arrange for Treasurer’s Bond 


The county treasurer at Quincy, IIL, 
has never filed a corporate surety bond. 
The officer made arrangements with a 
bank to take care of the tax account. 
The board of supervisors requires the 
county treasurer to file a bond but made 
no provision for the payment of the pre- 
mium. The bank getting the account 
arranges for the bond and in order to 
compensate.the bank the county treas- 
urer allows it the interest on trust ac- 
counts, which are held in the county 
treasurer’s office. The treasurer has not 
been required to include interest receipts 
of such accounts along with other re- 
ceipts. It now appears that the county 
treasurer will receive a flat salary. He 
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Liberal Contracts 
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General Casualty 8 Surety Company 
114 WOODWARD AVENUE, DETROIT 
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will account for all interests on monies 
held in trust in his office. The county 
will pay the premium on the surety bond 
and will not accept the bond of a bank. 
Hence it would seem that the surety 
agent will have a chance at the bond. 


AMERICAN BONDING AND 
CHICAGO BONDING DEAL 


(CONTINUED FROM PAGE 29) 


dation of the Chicago Bonding & Surety 
of Chicago and the Prudential Casualty. 
These two companies were merged Dec. 
31, 1916. The old Chicago Bonding start- 
ed in business in 1912 and the Prudential 
Casualty in 1908. O. F. Roberts, the 
vice-president and general manager, was 
the chief insurance man with the com- 
pany, having had some 18 years’ insurance 
experience. He was connected with the 
old Bankers Surety of Cleveland, work- 
ing up through the office until he became 
assistant secretary. He went with the 
Massachusetts Bonding later on and 
opened their Pacific Coast territory. The 
president of the Chicago Bonding is Con- 
gressman A, J. Sabath. Albert Sabath is 
vice-preident and general counsel. 


Department Heads to Move -° 


‘Practically all of the depar*ment heads 
of the Chicago Bonding will go to Sioux 
City with the merged company. The 
American Bonding has had more or less 
difficulty in getting underwriters of the 
right type at its home office and the ac- 
quisition of the underwriting staff of 
the Chicago Bonding will be a big asset. 
J. H. Dodge, superintendent of the court 
department; W. M. Graves, superintend- 
ent of the liability department; D. M. 
DeWitt, superintendent burglary depart- 
ment; J. C. McCormick, superintendent 
of the accident and health department; 
R. A. MeLelland, superintendent of the 
casualty claim department; Thomas Nel- 
son, comptroller; A. H. Worth, auditor, 
and J. E. Cook, claims attorney, will all 
go to Sioux City. George C. Sinclair, 
manager of the fidelity and surety de- 
partment, will probably remain with 
Chicago branch office of the company. 





Plan Uniform Ordinances in Iowa 


SIOUX CITY, IA., Dec. 23—Insurance 
companies writing automobile liability 
are interested in the promised uniform 
city ordinance upon which work is be- 
ing done by various city attorneys in 
Iowa to conform with the new state law 
and also to cover the matter of local reg- 
ulations. City Attorney Kephart of 
Sioux City says that progress is being 
made in the matter of drafting an ordi- 
nance which will be adopted by the lead- 
ing cities of Iowa, so that persons who 
have occasion to drive in the different 
cities will not be confused by varying 
traffic laws. e 


A Prescription 


If you are poor—work. 

If you are rich—continue work. 

If you are burdened with seemingly 
unfair responsibilities—work. 

you are happy—keep 
working. Idleness gives 
doubts and fears. 

If disdppointments come—work. 

If sorrow overwhelms you and loved 
ones seem not true—work. 

If health is threatened—work. 

When faith falters and reason fails 
—just work. 

When dreams are shattered and hope 
seems dead—work. Work as if your 
life were in peril. It really is. 

No matter what ails you—work. 
Work faithfully—work with faith. 

Work is the greatest material rem- 
edy available. 


right on 
room for 


Work will cure both mental and 
physical afflictions. — The Silent 
Partner. 





Expert Claim Adjuster and Confidential Advisor 


Thirty years’ experience in adjusting 
Ith and Accident Claims, etc. 


J. STEPHENSON 
624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 





For Wisconsin and Northern Michigan 
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[nter-Qceean 
Casualty Company 


CINCINNATI, OHIO 
Cash Capital $200,000.00 


(Invested in U.S. Bonds) 
J. W. SCHERR, Prest. | W.G, ALPAUGH, Sec’y 





Under direct supervision of TWENTY-THREE 
State | Depart 








Commercial, Business Women, Teachers’, 
Nurses’, Monthly Payment and In- 
dustrial Health and Accident 
;Policies Written 





Address Home Office for local and 
district agency contracts 
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The word ‘“‘Jiffy”’ de- 
notes speed andaction. 
The shape and bal- 
ance resembles thedip ” 
penhoider. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
“ber sac. 


Senu for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 








| CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases he 
refers to a field representative will be promptly and 
efficiently handled without further supervision. 
R. L. NASE 
Adjuster for Casualty Companies 
1109-10 Mutual Bldg., Richmond, Va. 
Liability, Compensation, Accident and Healih Claims, 
‘erritory:—Virginia and No. Carolina 


ACCIDENT AND HEALTH 




















YEAR’S EXPERIENCE IS GOOD 





Companies’ Losses Practically Normal 
and Premium Income Shows 
Good Increase 





Companies writing personal accident 
and health insurance have for the most 
part had a very satisfactory experience 
during the year 1919 and consider that 
there is every reason to expect a con- 
tinuance of good business during the 
coming year. Losses for the year have 
been practically normal, in spite of the 
fact that the influenza epidemic still 
continued during the early months of 
the year, and the premium income of 
most of the companies shows a notable 
increase. 


Two Factors in Increase 


The two factors most prominently 
contributing to the business this year 
are the improved attitude of the pub- 
lic toward the institution of insurance 
and the general prosperity of the coun- 
try. People have been educated to the 
value of insurance. The great boom 
in life insurance has had its infleunce 
along other lines and has led them to 
realize the necessity for protection of 
the income of the head of the family in 
case of disability. Salesmen as well as 
buyers of insurance also have been 
educated along this line and have been 
able to present its merits more con- 
vincingly, with the result that their 
production has been very greatly in- 
creased, 

The influenza epidemic, while in one 
respect the worst thing that has hap- 
pened to the companies in many years, 
was in another way of almost inestim- 
able value to them. Some agents and 
company Officials contend that the in- 
fluenza has not provié<d an especially 
good argument for the purchase of dis- 
ability insurance, as the period of dis- 
ability involved in influenza cases was 
always short and it is the long disability 
against which the average man most 
needs protection, still the epidemic got 
many persons to thinking about health 
insurance, who had never considered the 
subject before, and therefore made them 
‘much easier for the salesman to ap- 
proach. 


Increase in Combination Policies 


Companies which are pushing health 
coverage report a notable increase dur- 
‘ing the year in'the number of combina- 
tion policies as compared with the 
straight accident policies which formerly 
constituted the bulk of the business. The 
danger of accidental injury has been 
brought to people’s attention in many 
ways heretofore, but the other side of 











CASUALTY & SURETY 
ILLINOIS 


eo SURETY COMPANY 
The Rookery 
Surety Bonds of every descriptica 


JOYCE & COMPANY, Inc., General Agente 
CHICAGO 











the case has not been emphasized until 
recently. One company reports. that 
practically 95 percent of its business this 
year has been on combination policies. 
That is probably above the average, but 
ialmost all of the companies have found 
a notable gain in this class of coverage. 
All indications point to a continuance 
of business prosperity, and unless some- 
thing decidedly unforeseen happens, the 
insurance companies feel that they have 
a@ reason to expect another good year in 
1920. 





Central Business Men’s Gain 
The Central Business Men’s of Chicago 
reports a premium income for the year 
1919 of approximately $635,000, repre- 
senting a gain of more than $175,000 over 





Live Wire Agents 
in Eastern Missouri and Southern half of 


Illinois desiring to represent an up to date 
casualty and surety company should advise _ 
Bauer & Zachritz Agency Company, 625 

Pierce Bldg., St. Louis, Mo. 


the record for 1918, when the figures 
were $460,352. The agency force, dur- 
ing 1919, has written more than 32,000 
applications. R. J. Long and G. A. Dun- 
agan, Michigan state managers, have 
made a record of more than $100,000 in 
premiums in Michigan this year. The 
association’s gain in premium income 
has been noteworthy in view of the fact 
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OFFICE SUPPLIES 


FOR INSURANCE AGENCIES 
“Everything for the Insurance Man’* 


THE NATIONAL UNDER 


that ‘during the past two years it has 
paid out more than $125,000 for claims 
for influenza and pneumonia alone. 





The Western Casualty of Chicago has 
been admitted to Massachusetts to do a 
workmen’s compensation and liability 
business. 





The American Mine Owners Mutual of 








~ The Lion Bonding and 
Capital and Surplus 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal”. 
ought to appeal to the Agent who is wise. The Lion 


has a premium income 


the arena for keeps. With these things to recommend 


us, you should write for 
ally all lines. 


E.R.Gurney 


WE 
JUST THE LION'S SHARE 








Surety Company of Omaha 


$750,000.00 


This program 
of a Million a year, and is in 
an agency. We write practic- 


President 


DON’T WANT MUCH 


| 




















One person - - - 
Two persons - - 


Horel FONTENELLE 


OMAHA, NEB. 


H. EDGAR GREGORY, Manager 


330 Rooms—330 Baths 


RATES 


$2.50 
$3.50—$7.00 








The American Credit-indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





mal loss on all out di 





415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 


E. M. TREAT, President 
The American’s Unlimited Policy not only 
accoun’ 


provides absolute protection against abnor- 
ts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 


91 William St., New York 


OFFICES IN ALL PRINCIPAL CITIES 


1140 Marquette Bidg., Chicago 
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1362 Insurance Exo!:ange, CHICAGO 


Huntingdon, Pa., is planning to enter 








Virginia to write compensation. 


Compiled Under Laws of 


MACON 


‘GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


New York, Peansyivania and Georgia 


GEORGIA 








P. A. COOLING CO., 
OSCAR R. WITTE & CO., 
FRANK V. SMITH & BROS., 
E. J. MILLER, 

JOPLIN & WHITESIDE 


Capital, $300,000 





Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 


General ts, 404 Amer. Central Life Bldg. 
Indianapolis, Ind. . 
Gene: ts, 403-6 Wainwright Bldg. 
e lo. 

ts, 4228 Reserve Bank Bidg. 
Kansas City, Mo. 
General t, 311 Gas and Electric Bldg. 
Denver, Colo. 


Gene 305 Hoyt Bldg. 
Wichi a 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Assets, Over $1,500,000 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Dayis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied territory. 
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Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 - 


Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
STATE AGENCY 
Insurance Exchange, Chicago 


THE AGENCY COMPANY 
Salt' Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 








“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—it’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President - General Offices, Chicago, Ill. 











Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


WE ISSUE 
DEPOSITORY, FIDELITY JUDICIAL, OFFICIAL and 
WAREHOUSE BON DS MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE . 











THE HOOD. AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 




















WORKMEN'S COMPENSATION 


] 








ALLEGE DIVERSION OF FUNDS 


Irregularities in Administration of 
Ohio State Fund Charged by 
Investigators 


COLUMBUS, O., Dec. 23.—Alleged 
illegal diversion of $1,600,000 from the 
catastrophe reserve fund of the work- 
men’s compensation fund to pay ordi- 
nary compensation claims is among a 
list of alleged irregularities in ad- 
ministering the workmen’s compensa- 
tion fund that will be submitted to the 
legislature by a committee investigat- 
ing state departments and offices, 

The committee had rather a stormy 
session, at which Chairman T. J. Duffy 
of the Industrial Commission charged 
Col. S. H. Wolfe, expert actuary em- 
ployed by the committee and formerly 
associated with the War Risk Bureau 
of the federal government, with hav- 
ing been in the pay of the liability in- 
surance companies. 


Fund Is Declared Solvent 


Representative Crabbe, speaking for 
the members of the subcommittee, said 
that while members of the Industrial 
Commission admitted having used the 
reserve fund to pay ordinary claims, 
there was no indication that any money 
had been used for other purposes than 
paying just claims to injured workmen. 
He declared that the compensation fund 
was solvent. He also said the Industrial 
Committee members admitted that the 
reserve fund had been drawn upon io 
pay ordinary claims to the extent of $1,- 
600,000, in order to lighten the load upon 
the general claims fund, making it pos- 
sible to reduce the rates which the em- 
ployer had to pay. Mr. Crabbe said there 
was no legal authority to draw upon 
this reserve fund for paying ordinary 
claims, and that it was set aside for the 
specific purpose of taking care of claims 
which might result from _ industrial 
catastrophes. 


Duffy Issues Statement 


This statement was issued by T. J. 
Duffy, chairman of the Industrial Com- 
mission, in reply to a statement by the 
legislative committee: 

“No losses have been paid from the 
statutory surplus fund except catastro- 
phe losses. The best authorities on ac- 
tuarial science have approved of this 
principle. The rules of the Industrial 


.Commission governing the distribution 


of catastrophe losses were submitted to 
E. H. Downey and Miles M. Dawson, both 
of whom said it was sound insurance 
practice. 

“To accept S. H. Wolfe’s idea for the 
distribution of catastrophe losses would 
be to expose the investment of every 
subscriber to the fund to a hazard that 
would diminish its services and value to 
the Ohio employers more than any other 
one thing.” 


Would Force Premium Payments 


COLUMBUS, O., Dec. 283—A bill has 
been introduced in the Ohio legislature 
to make more certain the payment of 
premiums under the workmen’s compen- 
sation law. The bill was prepared by 
Attorney General Price. 

The attorney general does not think the 
provisions of the present law are drastic 
enough and the new bill provides for 
*“throwing of business into receiverships” 
on failure to pay the premium awards. 
In the present year he has collected 
$90,000 in delinquent claims which is less 
than 1 per cent of the total premiums 
collected in the year. 


Will Make Drive for .Business 


The London Guarantee & Accident, 
which has been writing steam boiler in- 
surance, will expand this department and 
will also write fly wheel and engine 
breakage. It will write use and occu- 
pancy insurance in connection with each 
of these three branches. It intends to 
make a drive for the business. 


Dr. David H. Keller of Chicago will 
spend Christmas at Austin, Tex., where 
Mrs. Keller has been compelled to go 





because of her health. 





PLAN FOR ALABAMA BUSINESS 


Companies Are Preparing to Write 
Risks Under New Law Which 
Takes Effect on Jan. 1 


MOBILE, ALA., Dec. 23.—Insur- 
ance companies operating in Alabama 
are completing plans for the handling 
of business in connection with the 
workman’s compensation act which 
goes into effect Jan. 1. The law ap- 
plies to all employes or labor except 
common carriers and interstate com- 
merce, domestic servants, farm labor- 
ers, casual employes not in the usual 
course of trade or business and em- 
ployers who regularly employ less 
than 16 employes. As to the latter, 
such employers may accept the act if 
they so choose. The act may be ac- 
cepted or rejected both by employers 
and employes. 

Any employer and any employe who 
are parties to a “contract of service 
employment” existing on Jan. 1, 1920, 
are presumed conclusively to have ac- 
cepted the law. Either party may sig- 
nify his election not to accept the 
compensation by thirty days notice. 
Either employer or employe may ter- 
minate his former election of the act 
on 30° days’ notice. 

The act provides a schedule of com- 
pensation benefits not unlike those 
provided in similar acts in other states. 


Drafting New Kansas Law 


TOPEKA, KAN., Dec. 23—Drafting the 
new compensation act for Kansas will be 
begun by the special commission ap- 
pointed by Governor Allen in Topeka 
Dec. 27. The governor has included the 
new compensation act in his program 
for the special session. 

The principal plank in the governor’s 
program for the special session is the 
creation of a court of industrial relations, 
to handle all labor disputes where the in- 
terests of the public are considered 
paramount to those of capital and labor 
involved. It is not improbable that the 
members of this court, probably three in 
number, will constitute a compensation 
commission to handle the settlement of 
workmen’s compensation claims. 

Some pressure is being brought to bear 
on legislators to incorporate the Ohio 
compensation act in the new Kansas 
measure, establishing a state compensa- 
tion fund and creating state insurance, 
but sentiment among the members of the 
legislature and state officials is against 
this idea. 


Plan Change in Oregon Law 


SALEM, ORE., Dec. 23.—An increase 
in the rate of compensation under the 
Oregon act will be considered at a spe- 
cial session of the legislature called to 
meet here Jan. 12. The call for the ses- 
sion was issued by Governor Olcott upon 
the urgent representation of members 
of the State Industrial Accident Com- 
mission to the effect that present rates 
of compensation were not adequate and 
that many injured workmen and their 
families were suffering serious hardships 
because of the continued mounting 
costs of living. 

No increase in the rates of contribu- 
tion to the compensation fund by em- 
ployers and employes is contemplated 
by the accident commission which will 
seek, rather, to secure the elimination 
of the provision in the present law for 
a rebate of the surplus remaining in the 
fund at the end of the fiscal year to con- 
tributing employers and permission to 
use all of the fund for compensation 
purposes. 


The Travelers will open a branch office 
at Wheeling, W. Va., on Jan. 1, with G. T. 
Link in charge. 


An ILLUSTRATED monthly magazine 
for accident and health insurance men. 
Tllustrated by Underwood & Underwood, 
International Film Service, miscellane- 
ous photographers, cartoonists, artists. 
Send ten cents for sample copy, The 
Casualty Review, 1862 Insurance Ex- 
change, Chicago. 
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35,000,000 people in the United States earn 
incomes through their personal work, either 
mental or physical or both. 


: 


.35,000,000 people in the United States are 
prospects for Personal Accident and Health 


policies of the GENERAL ACCIDENT. 
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The GENERAL ACCIDENT has unexcelled 
commercial contracts for business, profes- 
sional and salaried men. 


| 


The GENERAL ACCIDENT has liberal 
monthly and quarterly premium policies for 
industrial workers. 


3 


The GENERAL ACCIDENT has special dis- 


ability policies for business women. 


. 


The GENERAL ACCIDENT has a policy 
for farmers that opens this vast, rich field to 
the Accident and Health solicitor. 


The GENERAL ACCIDENT has in fact a 
most comprehensive line of Accident and 
Health policies and 


GENERAL ACCIDENT claims service has 
a country-wide reputation that makes busi- 


ness for GENERAL ACCIDENT representa- 
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Meeker-Magner Co., 
Insurance Exch’ge, Chicago . 
(Successor to”L. L. Atwood) 


The Roberts Company, 
Minneapolis ’ 


J. F. Hickey, 
St. Louie 


The Neale-Phypers Co., 
Cleveiand American Insurance 


H. H. Neale & Co., 

Detreit St. Paul Agency, 
W. E. Barton, . Paul 

Indl rf z S. Konants, 








T. Grant Slaughter Omaha 
, eo 
Louisville Harry A. Koch Co 
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THE MONEY SAVING SERVICE 


Friend Insurance Agent: 


With the advent of 1920 
We wish you A Happy and Prosperous New Year. 


Whether it shall really be a Happy New Year depends upon many 
things~some of them beyond our control; whether it shall be a 
Prosperous New Year 


Depends Largely on Ourselves. 


We believe that an early appraisement of your clients’ property will 
help to make it so for you. 


We offer our Hearty Co-operation. 


Why not have as many as you can persuade 


: Start the New Year Right 
wit | 
A Good Appraisement ? 


Let Their Protection Be Based on Knowledge. 
It will be good for them and good for you. 


L 
| Or fyess 
RECOGNIZED AUTHORITIES ON SHYSICAL VALUES 


a IRA 
APPRAISERS ENGINEERS 2 


CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis. 





























ony 

















x A . | 
; nt 
. | . ry «. 
t | 
% . . 
; 
| | | . <. ~~ > « \ 
| ay 
; | : ‘ 7 
. 
- ; 
3 ~ vi J ~~ . / : 
| ; | 
: 
am f 
mo 
J 
an ; 
; 
j 
| | 
t 
’ 
ake 
7 
| 
| ; 
‘ 
| : 
; 
« 
ce 
emma’ 
‘ 
. x 





« 
f 
i . 
° 
’ 
& 
® 
2 
wv 
° , 
ry 
: . 
’ 
f \ 
my \ 
\ 
é 
4 
} 
. 
Ny 
. 
° 
. a 
2 
? 
‘ 
r 
~ 
a 
ry 








The National Underwriter 


| TWENTY-THIRD YEAR No. 52 “CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, DECEMBER 25, 1919 
$3.00 per Year, 15 Cents a Copy itis nice ae ae nes Sentinal a » Chieago RSA Part Two 











ee a ee aeRO SFA CNRS etme IE Sa 
¢ 



































Participating or Non-Participating 


How do you meet competition with 
only one rate? Hard, isn't it? 


We Furnish Our Agent Both Plans 























It isa big advantage to have both 
rates. Theagent is then fully equipped. 








Our NON-PARTICIPATING rates are very low. 
Our PARTICIPATING POLICIES pay excellent 
Dividends. Both forms include Disability and all 
modern features. Some of our SPECIAL POLICIES 


will get the business. 








Try it if you don’t believe it or 
‘‘Ask any man who sells them.” 
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BIG_LIFE PRODUCTION 
PREDICTED FOR,1920 





Reasons Why Agency Leaders 
‘Feel That Present Pace Will 
Be Continued 





BIG DEMAND .FOR GOODS 


Life Men Will Continue to Prosper 
During Period of Big Manu- 
facturing Output 





What is going to happen to the life 
insurance business in 1920? There are 
a number of life insurance men who, 
while admitting that 1919 has been 
from all standpoints the best life insur- 
ance year in the history of the busi- 
ness, are somewhat uncertain about 
what the new year is going to bring. 
They feel vaguely that the big business 
cannot keep up, that “something is 
going to happen,” that the present rate 
of production is abnormal and must 
suffer a slump before another year has 
passed. Many holding this view have 
not gone into conditions enough to jus- 
tify their opinion, but they neverthe- 
less have the feeling that the life in- 
surance business is at the present time 
riding on the crest of the wave and 


that there is going to be a decided let 
down next year. 


See Big Business Ahead 


Life insurance officials and agency 
leaders who have taken the time to 
examine the facts, say that such an at- 
titude is wholly erroneous and unsup- 
ported by existing conditions. Those 
who have attempted to look into the 
future express the greatest optimism 
over what is to happen to the life in- 
surance business in 1920. They say 
that the production figures of 1919 will 
not only be equalled but passed, that 
business will not slump, that general 
business will keep at the present rate, 
and that the producing agent will be 
able to keep on the job with even bet- 
ter results next year. 


Demand Wiil Continue 


It is all very well to be hopefully 
optimistic and to deal in airy generali- 
ties, but the bright prospects for next 
year are based upon something else be- 
sides hope. The life insurance business 
is good only when the general business 
of the country is good. During this 
year manufacturing plants of every de- 
scription have been going at top speed. 
They are still going at top speed. They 
are going to keep on going at top 
speed. There is no reason why they 
should slow down. Production is still 
very much below normal demands. 
The manufacturing establishments in 
Europe are only getting started. Those 
who understand conditions abroad say 
that it will be four or five years before 
Europe will be producing an a prewar 
basis. This simply means that for the 
next several years American manufac- 
turers will have to ship their products 
to Europe in large quantities. It also 
means that American workmen are go- 
ing to be kept extremely busy manu- 
facturing the products. 


Period of Heavy Buying 


Until the war ended, the buying pub- 
lic was not investing: in anything but 
the necessities of life. Since the armi- 
stice was signed, the lid seems to be 
off, and people in this country are buy- 
ing everything with a free and reckless 
hand. The things that people denied 
themselves during the war out of patri- 
otism are now being purchased. _ This 
period of heavy buying in America in 
addition to the demands from abroad 
has practically swept the market clean 








COMMENT ON BIG PRODUCTION 





ICE-PRESIDENT THOMAS A. 

BUCKNER of the New York Life, 

in speaking of the record of the 
company in writing $60,000,000 of busi- 
ness. in October, says that this is a 
tremendously large amount, yet he de- 
clares that things are large or small 
by comparison. He asks whether each 
thousands of insurance goes as far to- 
day as it did five years ago. If a $5,000 
policy becomes a claim today does it 
mean as much to a family, or business 
as it did in prewar times? Will it go 
as far in rugs and food and clothing? 
Will it last tor as long a period? Will 
it not be sooner exhausted? Com- 
menting further Vice-President Buck- 
ner says: 

Sixty millions in October may really 
not be more than were thirty or forty 
millions before the war. It may even be 
not more than a normal month’s produc- 
tion, large as it appears. Let us not fool 
ourselves that we are doing anything 
extraordinary. Let us look upon an in- 
ereased business as a necessity in order 
to keep faith with the public and enable 


beneficiaries to meet the excessive de- 


mands that will face them should their 
policies become claims. 
* e s 


The company must do a greater busi- 
ness today or really be falling behind. 
You must do a much greater business to- 
day or be earning relatively less than in 
prewar times. 

Do not look so much at the size of the 
company’s total as at the total of your 
own production for any month. Your 
results must be the standard for you to 
go by. Figure out how much money you 
need each month to pay your expenses, 
and those of your family, plus whatever 
surplus you can lay aside for a rainy 
day, then set out to earn that amount 
in commissions. This applies to large 
as well as to small writers, The large 
writers have expenses, obligations and 
standards of living that are quite as 
pressing, quite as insistent, quite as 
much of a goad to keep them going for 
larger amounts as have the smaller 
writers. 

Raise your production at least 50 per- 
cent in order to keep level. Do it in the 
easiest way, month by month. Remem- 
ber $1,000 doesn’t go as far for your 
clients today as it did even a year ago. 





of products of all kinds. The factories 
cannot keep up with the insistent de- 
mands for more goods. 


Thousands of New Prospects 


The life insurance business has sim- 
ply been caught up and carried along 
the buying stream. Une company ol- 
ncial im commenting upon tne pros- 
pects tor next year, salu, “Uuring the 
war there were created thousanus ot 
new lite insurance prospects. Lhe man 
who beiore the was was financially un- 
able to consider lite insurance, was 
moved up several notches on the scale, 
and became a prospect tor trom $1,v0uU 
to $5,000. Lhe mian who was the be- 
tore the abnormal conditions came 
upon us a prospect trom $2,0UU to 
~v,UU0, Can now buy irom $9,000 to 
$10,000 ot lite insurance. Wuring 1919 
ilfe insurance salesmen have been kept 
very busy seeing ali ot these prospects. 
it 1s a rather significant tact that the 
unequalled production of this year has 
come trom an agency force that is 
practically no larger than that which 
was operating in 1918. 


Hard to Get New Men 


“One of the big difficulties confront- 
ing the life insurance companies has 
been the inability to increase the agency 
force. Life companies have found it 
no easy task to attract new men to 
their ranks. As a consequence, the big 
business of this year was rolled up by 
the same men who were on the hring 
line a year ago. There is every indi- 
cation that agency ranks will not be 
greatly augmented in 1920. ‘Lherefore, 
the lite insurance men who are on the 
job today will have all they can do in 


1920 to get around to see the people | 


who have either become new prospects 
or better prospects as a result of the 
war. As in 1919, in 1920 it will mean 
that in order to get life insurance ap- 
plications, life insurance salesmen will 
simply have to call on prospects. The 
business is there to be written, if it 
is gone after.” 


Regard Big Business Abnormal 


Indicative of what life insurance 
salesmen are thinking, a general agent 
said, “Quite a number of my men seem 
to think that it is up to them to get 
out and get business while good times 
are here. They seem to feel that they 
have got to get theirs now because a 
few months hence the going will not 
be so easy. I do not like to argue the 
question with them because as it is 
they are out hustling for business 
with the idea that there is going to be 
a drop and it will be harder to get ap- 
plications in a little while. As a mat- 
ter of fact, I believe that many life 
insurance men are simply at a loss to 
understand‘ why business is so good 








and feel that it simply cannot keep up, 
so they are mighty active these days, 
believing that in a short time things 
will be as they were three or four 
years ago.” 

Much Money in Circulation 


The longer the big business keeps 
up, the more convinced are the think- 
ing men in the business that heavy 
lite insurance production is to continue 
indefinitely. ‘Lhe very fact that every- 
body is making money and spending 
it guarantees this. The fact that so 
much money is in circulation means 
that everybody is being benefited 
financially. During a financial panic, 
money becomes concentrated in the 
banks. Life insurance production suf- 
fers because every business in the 
country is suffering from a lack ot 
money. At the present time just the 
Opposite is true. It may be a fact that 
even with the big salaries, many people 
are no better off than before, but it 
is also a fact that because they are 
taking in money and spending it, busi- 
ness generally is booming and will 
continue to boom while money is be- 
ing passed from one hand to another 
so rapidly. 

Railroads to Spend Money 


On the first of the year or shortly 
after the government will return the 
railroads to the original owners. Dur- 
ing the period of government owner- 
ship, practically no money has been 
spent in improving the rolling stock of 
the roads. These enormous and valu- 
able properties have been allowed to 
deteriorate. This cannot go on very 
much longer. Soon after the railroads 
get back into the hands of their former 
owners big improvements and exten- 
sion programs will be carried forward. 
When.the railroads commence to spend 
money, the effect is wide-spread. It 
means employment for workmen in all 
parts of the nation and a heavy call 
upon the steel industries. The pros- 
pect of the railroads spending millions 
of dollars in improvements means an 
additional impetus to general business. 


Building Will Boom 


Builders and architects are predict- 
ing the biggest building boom in many 
years next spring. The housing short- 
age in many sections of the country 
has become acute. There is an oppor- 
tunity for builders and investors to 
erect houses and apartments in the 
larger centers. It is beginning to dawn 
upon contractors and builders that 
prices are not going to go down for 
several years to come and that houses 
and apartments can be sold and rented 
at this time as fast as they are erected. 
In other words, contractors and build- 
(CONTINUED ON PAGE 12). 








DETROIT,WOMAN_AGENT 
” “WORKS AMONG WOMEN 


Miss Geoigin Bante Emery of Detroit 
Finds Most Fruitful Field 
Among Her Own Sex 


BUY AS AN INVESTMENT. 


Viewpoint Different From That of 
Men, Whose First Aim Is to Pro- 
tect Their Families 


Miss Georgia Emery, superintendent 
of the Woman’s Department of the 
Massachusetts Mutuai at Detroit, Mich., 
has been in life insurance work for 
some twenty years. She has seen the 
various types of women come and 
go, has brought into the business and 
supervised the activities of women of 
various ages and temperaments, and 
as a result of her life insurance work 
has reached some definite conclusions 
as to the part women are to play in 
the life insurance field in the future. 

Miss Emery,is sfrong in the convic- 
tion that women can do their best life 
insurance work among women. She 
says that women who go into life in- 
surance work for the commissions only, 
expect to remain in the business only 
a year or so, and do not regard it as 
their life work can earn more money 
by working among men, getting the 
money, and then dropping out. How- 
ever, the woman who chooses life in- 
surance as her permanent vocation, 
must, Miss Emery believes, devote her 
chief attention to the sale of life in- 
surance to women. The larger rewards 
of life insurance work go to the woman 
who works among women. 


Sale Creates Friendship 


Miss Emery says that when a woman 
has sold a contract to one of her own 
sex, a friendship has been created that 
proves valuable. The new policyholder 
takes the right kind of an interest in 
the agent. She gives her leads and 
tips—real ones. One woman will talk 
to another. There is an ease of con- 
versation that cannot be developed 
where a woman is soliciting a man. In 
other words, the right kind of a woman 
in the life insurance business can make 
of every policyholder not only a 
staunch friend and warm supporter, 
but a business asset. 

On the other hand, the man who has 
been sold life insurance by a woman, 
as a rule, will not go out of his way 
to assist her in finding new prospects. 
Once he has been written, he forgets 
the matter. The agent passes out of 
his mind. It is not possible, Miss Em- 
ery believes, for the woman in life in- 
surance work to conduct her selling 
activities on the endless chain basis 
if she devotes her soliciting attention 
to men. This can be done if women 
only are sought out as prospects. They 
will evidence an interest that is worth 
real money. 


Viewpeints Diametrically Opposed 


Miss Emery, aiso, points out that 
women and men as prospects have 
viewpoints that are diametrically op- 
posed. The man buys life insurance 
to protect his wife and family. The 
great majority of women buying life 
insurance make the investment for 
their own protection, to provide an 
old age pension fund as a wherewithal 
to take care of themselves in their 
declining years. The buying motives 
are different. The arguments that 
move men to action make no appeal to 
women. Hence, the woman who at- 
tempts to solicit both men and women 

(CONTINUED ON PAGE 12) 
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“EXCELLENT WORK IS DONE 








GRADUATE FIRST. CLASS 





Carnegie . School of Life Insurance 
Salesmanship Has Made Material 
Progress in Its Work 





PITTSBURGH, PA., Dec. 22.—At 
the first. commencement of the Carne- 
gie Sthool of Life Insurance Sales- 
manship the addresses of :the occasion 
were “delivered by President A. A. 
Hamerschlag and Stewart B. Edmond- 
son of the Illinois Life at Chicago. 
The ‘following; 43. students received 
their certificates of graduation: 

Samuel Adelson, Legale Life of New 

, Springfield, Mas 
(Oe . me derson, Ml Mutual Benefit Life, 
ee aa Hortuwanter Mutual, 
, WwW. 
clarksbure, | Ayers, Provident Life & 
on — ph s Baldwin, 2 Northwestern Mu- 
t 
he ani A. Bitter, Guardian Life of New 
babes  Mivansy iis. In 
Boswell, 
ety ton, 
we Memb ean Northwestern Mutual, 
er, Pa. 
Bevineont B. ts Aang Provident Life & 
Trust, Utica, N 
Chas. R. Comer, Phoenix Mutual, Pitts- 
h, Pa. 
oma Donohue, Canada Life, Pittsburgh, 


Continental Life, 


°C. James Grozier, Travelers, Hartford, 


Cones Guinivan, Phoenix Mutual, Phila- 
delphta, Pa. 

I. Cc. Hardin, Pan-American Life, Dal- 
ind ——— 

oe eevey: New England Mutual, 

Cleveland, Ohio. 

Earle J. Hope, Equitable Life of New 
York; Woonsocket, R. I. 


Edgar P. — Northwestern Mutual, 
Philadelphia, P 
George T. King, Atlantic Life, Rich- 


mond, Va. 
Richard L. heen. Phoenix Mutual, 
Herter, Con 
Alton Lewis, New England Mutual, 
Portland, Main 
Atwood G. Lisk, Northwestern Mutual, 
Detroit, Mich. 
raham I, Fone. Northwestern’ Mu- 


a 
tual, a ae ene, Bash Va. 
‘arlane, Provident Life & 
Trust, a N. Y.. 
Jam A, McLain, Provident Life & 
Trust, Pittsburgh, 
pe Oe A Mahoney, am Life, Lawrence, 


John K Markwick, Equitable Life of 
New York, Syracuse, N. Y. 

Daniel E. Mason, Equitable Life of 
New York, New York City. 
James B. Moody, Jr., 

— Nes eg A Conn 
Ibert W. Moore, New England Mu- 
tual, Philadelphia, Pa. 
ow Life of 


New England 


Thomas Morgan, 
New York, Brooklyn, N 

Granville H. Peets, Phoenix Mutual, 
Seattle, Wash. 

Bertrand Rockwell, a Life of 
New York, New York City. 

Oliver F. noate Equitable Life of 
New York, Rock Hill, S. 

James R. Rosenfeld, Equitable Life of 
New York, Pittsburgh, 


Arnold Russell, Phoenix Mutual, 
Hartford, Con 


n. 
. C.-Schmertz, — Life of New 

York, Pi ttsburgh, 
Allton H. Sharman, a Life of 
New York, New York Cit 


William’ a Somers, New York Life, 
Norwich, Con 


O. E, Seller, Phoenix Mutual Life, Min- 
neganer, Min 


F. Staudt, Re al Union Mutual Li 
Canton, Ohio. 7 presen 


John’ Sturrock, Jr., Equitable Lif 
on York, Brooklyn q ieee oe 


» Ne 
> Wines, Re juitable Li 
" Robe t : gklvn, N.Y x aap 
rt <P. ng “ag ational if 
of Vermont, Montpelier, Vt: = : 
Intensive Wérk Is Done 


The completion of the work of the 
first class in the Carnegie School of 
Life Insurance Salesmanship leaves no 
doubt in the minds of those who have 
followed the work carefully “that :a 
school for vocational training in life 
insurance salesmanship is both prac- 
tical and beneficial from every point of 
view. The course is an intensive ith 





and the work required to be done with 
in the allotted time is such that ther 
was probably no other group of stu+ 
dents in the Carnegie Institute who 
have been obliged to devote their time 





4 Each sales demonstration was criti- 








COMMENT ON HEART MURMURS 











HE NEW. YORK LIFE gives a 
"T resumé of some recent remarks 

by Assistant Medical Director H. 
P. Woley of Chicago on the heart. It 
says: 
One point Dr. Woley emphasized 
was that the agent, especially the new 
man, could save himself much grief, 
and the company considerable embar- 
rassment, by selecting his risks care- 
fully. The wise agent will know be- 
forehand all about his man,—will find 
the defects in the case,—will know that 
it will probably be rated, and will pre- 
pare the man for that result. 

* * * 
Dr. Woley also disabused the minds 
of all who may have thought cert>in 
cases hadn’t received as much atten- 
tion as usual because of the great 
stress of the company’s business in the 
past seven or eight months. Many let- 
ters have been received asking that 
cases be reviewed on that assumption. 
This is a mistake, but of course if 
there is a just reason for reconsidera- 
tion, additional information that bears 
on the case must be given, and it will 
be investigated. 
* * * 


The question of heart murmur has 
given much trouble. A man with a 
heart’ murmur may say he never had 
any trouble and never had a doctor, 
and yet there is a condition there that 
experience shows may develop ser- 
iously. To show the work the heart 
has. to do under normal conditions Dr. 
Woley explained that the heart pumps 
five ounces of blood at each beat—or 
in twenty-four hours about 31,500 
pounds, or nearly sixteen tons—so it is 
not hard to see how a little harder 
work will affect the heart. Brieflly, if 
the valves of the heart don’t work 
right, there is a little leakage which 
makes the sound that is called a heart 
murmur. These are of two kinds, acute 
and chronic. . 
* * 

Acute murmurs are those caused by 
acute infection such as rheumatism, 
scarlet fever, diphtheria, tonsilitis, 
streptococcus infection, etc. These af- 
fect the lining membrane of the heart 
and valves. If the patient recovers the 
inflammation subsides, but the valves 





are apt to remain thickened and fit the 
openings imperfectly, thus causing a 
leakage,—a murmur which is generally 
permanent. 
We have little trouble with acute 
murmurs in insurance, because there is 
a history of sickness and infection re- 
sulting in a constant murmur, and this 
is recognized by all doctors. But it is 
the chronic murmur, the murmur that 
comes on without any illness felt by 
the patient, which i is the cause for dis- 
cussion. 

* 2 8 . 
Anything which causes extra.work 
work on the heart and circulation 
causes an enlargement of the heart (an 
hypertrophy), the heart muscle be- 
comes thickened, the cavity of the 
heart is stretched, as it were, so that 
a time arrives when the little valve 
does not fit perfectly over the open- 
ing and causes a leak or murmur. A 
heart of this kind may develop a little 
murmur only after severe exercise; but 
as years go on and this condition con- 
tinues the murmur may be heard with 
less exercise and more constantly; 
finally it may develop into a constant 
murmur recognized as an organic mur- 
mur. When murmurs of this kind are 
developing they may not be present 
under certain conditions,—then again 
they may be heard. This will account 
for adverse opinions rendered by dif- 
ferent doctors; some may think the 
murmur functional, some organic. A 
true functional murmur never becomes 
organic. If the murmur years later is 
pronounced organic, then it was truly 
organic in the beginning when it was 
heard only after severe exercise. For 
this reason the company is very 
guarded about accepting so-called 
functional murmurs without some rat- 
ing. 

* * * 

Dr. Woley cited specific instances 
where he followed up heart murmurs 
and had seen the development from 
year to year, information that was of 
the greatest interest to all. But the 
painstaking care with which the de- 
tails were explained gave a new in- 
sight into the work of the medical 
department, and a feeling of confidence 
in their judgment on cases where per- 
haps some doubt might be raised. 








during the same period than did the 
men in the life insurance school. 


Scope of Course 


The course in practical salesmanship 
linked up. the material studied in the 
courses in the principles of life insur- 
ance, life insurance functions and prac- 
tice and the principles of salesmanship, 
and included a required amount of 
actual soliciting. Before the close of 
the term each student was required, as 
a part of his examinations, to present 
before the entire class and faculty a 
sales plan for a definite prospect. The 
students acted as prospects and fol- 
lowed carefully their instructions to 
react favorably or unfavorably to the 
methods of the salesman, just as would 
“be the case in an actual sales interview. 

‘Thése sales demonstrations consti- 
tuted“the summing up of the entire 
work of the course. They were con- 
ducted in such a way that no sales were 
‘recorded’ unless the salesman really 
succeeded ii making a convincing talk 
and presenting his proposition in such 
a way as to make his prospect feel that 
he was actually meeting the needs of 
the situation. 


Sales Demonstration Criticized 


cized: frankly -by both students and 
faculty and it is probable that the sales- 
men in-these interviews will never in 
actual op gir way underg@.-a more tty- 
ing ordeal than the grilling criticism 





more seriously to the work in hand 


they were fair and gave honor where 
honor was due. 

The accommodations of the school 
are still restricted, and the limit num- 
ber which may be admitted the second 
term, beginning Jan. 5, is 75. The ma- 
jority of possible registrations for this 
term are already made and any who 
wish to make sure of being included 
in the winter term should register 
promptly. 


Agent’s Widow Wins Estate 


DES MOINES, IA., Dec. 23.—Mrs. Anna 
B. Fleming, widow of the late Charles 
Fleming, is entitled to a dower interest 
in the estate of her late husband, the 
Iowa supreme court holds, upholding the 
lower court in its ruling in the case of 
the widow vs. Fleming Brothers, well 
known Des Moines life insuranceé* men, 
The Flemings claimed that by a partné£- 
ship agreement, which all brothers 
signed, the property of one was the 
Pproperty of all, and upon the death of 
any one, his share reverted to the re- 
maining brothers. The widow by the 
decision wins about $250,000. The case 
when originally tried attracted wide- 
spread attention because of the unusual 
qagreement of the four brothers, entered 
into and signed more than 30 years ago. 


Ohio Reports on Paid-For Basis 


COLUMBUS, O., Dec. 283—The Ohio de- 
partment is asking all life insurance com- 
panies to report this year on the paid- 
for business only, in making their annual 


Field 


WILL NOW FORCE VOTE 


WANT COMPANY MEN BARRED 





Club Contingent Is Pushing 
Amendment to Vote in Chicago 
Life Underwriters 





‘The Chicago Lite Underwriters As- 
sociation is confronted with another 
embarrassing issue that was supposed 
to have been suppressed. At one of 
the previous meetings notice was given 
that an amendment to the rules debar- 
ring company officers from member- 
ship of the association would be 
offered. This amendment was pro- 
posed by some of the so-called “Reld 
club” contingent who were very dctive 
in the effort to get the agents qualifi- 
cation pill through the last Illinois 
legislature. At that time E. C. a 
one of the agents of the Massachusett 
Mutual, was president of the aestelh- 
tion and was the chief backer of the 
proposed law. He had the solid back- 
ing of the Chicago Life Insurance Field 
Club contingent and supposed that he 
was actively supported by the execu- 
tive committee of the life underwriters 
association. On this committee were 
two officers of Chicago a RS Mr. 
Platter and President J. Miles of 
the Field Club made a prin: of 
visits to Springfield and found no op- 
position to the bill. Mr. Platter held 
that he investigated every possible 
angle and could ascertain no hostile 
spirit. 

Claim They Were Misled 


Toward the close of the legislature 
he paid a visit to Springfield and then 
was told that the Illinois companies 
must sanction the bill before it could 
get support. Mr. Platter then en- 
deavored to secure the active support 
of the Illinois companies and states 
that the officers failed to champion the 
cause and hence the measure never saw 
daylight. The Field Club contingent 
claims that they were “double crossed” 
and threatened to expose the matter 
at one of the meetings of the life un- 
derwriters association. The expose, 
however, was sidetracked but the pro- 
posed amendment was announced. 

President Jules Girardin and Secre- 
tary John R. McFee of the Chicago 
association with four or five other 
members of the executive committee 
have been opposed to pushing the 
amendment. They felt that a mistake 
would be made to precipitate a fight 
at this time. They recognize the fact 
that company officials who are mem- 
bers of the organization have rendered 
good service, have been active in its 
support and have helped it along. The 
so-calied field club contingent, however, 
insisted that the notice of the amend- 
ment be sent out to members according 
to instructions and brought the matter 
to a head at a recent meeting of the 
executive committee. The notice will 
go out with the notation that a ma- 
jority of the executive committee is 
opposed to the amendnient and feels 
that it should be defeated. The cham- 
pions of the amendment declare that 
they intend to give the facts as to the 
qualifications*bill and premise to reveal 
facts that will prove that company offi- 
cers should not be members of the life 
underyyriters association. 

Company officials have always been 
allowed. membership in the Chicago 
Association. They declare that the 
Association of Legal and Reserve Life 
Companies in Illinois did not feel it 
desirable to champion the qualifications 
bill and would not give its approval 
to it. Hence the few company officials 
in the Chicago association feel they 
could not champion a measure to which 
the Illinois association objected or at 
least did not desire to approve. The 
charge is made that the field club ele- 
ment is endeavoring to destroy the 
Chicago association and bring it into 








of the students themselves. However, 


s 


reports to the department. In the past 
the companies have been reporting on the 
written basis. 


disfavor. 
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CENTRAL LIFE INSURANCE COMPANY 


OF ILLINOIS 


OTTAWA, ILLINOIS 


has recently been admitted to the 
State of Michigan, and is desirous 
of securing on a general agency 
basis, the services of one or two 
men who are well acquainted with 
the insurance business of that State, 
who have demonstrated organiza- 
tion ability coupled with character 
and standing, and who are capable 
of handling large territory. There 
is a good position for the right man 
who wants to establish himself in a 
life job with a company that has 
$27,000,000 of business in force 
and assets of $3,000,000, and one 
that has neither “‘a scandal behind 
it nor a cloud ahead of it”. We are 
not bidding for men satisfactorily 
established with other standard 
companies. Look-.us up in the 
“books”, and if you can fill the 
- specifications, write us. 


H. W. JOHNSON 
President 


W. F. WEESE 
Vice-President 


S. B. BRADFORD 
Secretary 

















Kotel [a Salte. 


Chicago’s Finest Hotel 


ERNEST J. STEVES, Manager La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


RATES: 

ONE PERSON 
Room with detached bath = = © «© $2 to $8 per, 
Room with private bath © © © «© $3 to $5 per 


Room with detached Ag ee to 
Rooms with private bath - = © $5 80 5 Sesaay 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 

for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicagé 
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WHAT IS THE MATTER WITH =~ 
THE CHICAGO ASSOCIATION? 


Ground For Optimistic ViewsFor Future Found in Spite 


Of Troubles Which Have Been Experienced R 


ecently 


And Present Division Among Underwriters 


BY JOHN R. McFEE 


Secretary Life Underwriters’ Associa- 
tion of Chicago 


HESE are anxious days to those 
[concerned over the value of the 

Life Underwriters Association of 
Chicago. Jules Girardin, its president, 
in one of his frequent interviews with 
the writer as the association’s secre- 
tary, recently put this sad and startling 
question: ‘What is there about the 
business of life insurance in Chicago 
that seems to make men in the busi- 
ness suspicious and distrustful of 
one another?” The question was like 
a bludgeon blow to me and my first 
impulse towards a reply was the in- 
stinctive one of denial. 

But Mr. Girardin had blurted out a 
generalization, a concentrated conclu- 
sion from facts, coming to his mind as 
an outburst of the many vexatious ex- 
periences he has been having during 
the short period of his present incum- 
bancy of the office of president. It is 
in just such outbursts that truth ap- 
pears, that fact leaps ahead of logic. 


Hopes for Harmony 


When Jules Girardin consented to 
become president of the life underwrit- 
ers association, he, hopeful for the as- 
sociation, looked forward to an admin- 
istration that would arouse to enthus- 
iasm every life underwriter in Chicago. 
His platform was harmony, fraternal- 
ism, educative and inspirational meet- 
ings as positives. At the meeting at 
which he was elected, the topic for dis- 
cussion was “what: shall the associa- 
tion do in 1920?” A general agent of 
unnusual force as a speaker, Julius H. 
Meyer, led the discussion. He dwelt 
on the dignity of the business, on the 
consecrated nature of the calling of the 
life underwriter and then detailed op- 
portunities for constructive work for 
the coming year. He suggested that 
the year should begin with a one-day 
salesmanship convention. 

But he also insisted that the Asso- 
ciation must consider grievances and 
eloquently arraigned the twisting evil 
and the tendency to establish life 
insurance departments in general insur- 
ance organizations. “A highly special- 
ized calling is life insurance,” he 
declared. And so he denounced any 
tendency to decrease the dignity of the 
underwriter. 


Discuss Evils, Not Good 


The general discussion which fol- 
lowed was spirited and able, but it ran 
to the evils and little to emphasis on 
the good in the business. The mem- 
bership heard a repetition of much de- 
nunciation of twisting generally and of 
organized twisters specifically. 

Mr. Meyer’s suggestions were des- 
tined to live after the meeting. The 
executive committee was forced to take 
up the twisting evil at a sensational 
meeting of that body. The writer as 
the association secretary saw that the 
evil of organized twisting must be met. 
He accordingly prepared and THE Na- 
TIONAL UNDERWRITER published, what he 
regarded as a full consideration of the 
evil. Then the managers and general 
agents were called together by Edward 

Ferguson, general agent of the 
Union Central. They formed an organ- 
ization, holding frequent and pro- 
longed meetings. 


Field Men’s Club Acts 


The Field Men’s Club, which had for 
a year or two, been dormant, arose to 
activity. So extinct had heen the 
Field Men’s Club that I am told even 
the roster of members was lost. The 





Field Men’s Club hastened to send a 
letter to every general agent pledging 
co-operation in an effort to eliminate 
the twister. Many in the Field Men’s 
Club argued that the evil of twisting 
would have been eliminated had the 
qualification bill recently defeated in 
the legislature of Illinois become - a 
aw. 

Again appeared acrimonious charges 
of improper hostility to the passage of 
the qualification bill. Field men were 
quoted as declaring that the Life Un- 
derwriters’ Association functioned use- 
lessly. To the inference was suggested 
that its value as an organization was 
destroyed. Meanwhile it was forgot- 
ten that the entire argument as to twist- 
ing was begun at a meeting of the 
Life Underwriters’ Association. 


Sales Convention Plan 


The other suggestion made at the 
memorable meeting at which Mr. Girar- 
din was elected president, was that of a 
one day’s convention or salesmanship 
congress. The National Underwriter saw 
so much value in the proposal for such 
a congress that it published a tentative 
program which included the names of 
some half a dozen Chicago men. The 
executive committee of the association 
decided to hold the congress in January, 
1920, if possible and finally reserved 
quarters at the La Salle Hotel for Feb. 9, 
1920, the earliest open date. President 
Girardin appointed a committee on pro- 
gram for the proposed convention. 

The first conclusion of this commit- 
tee was that no Chicago man must be 
on the program. The viewpoint seemed 
to be that to select Chicago men would 
be to invite certain failure. The: failure 
was predicted not becatise of the fact 
that Chicago did not have men fully 
capable of leading in the discussion of 
the topics but because the selections 
would result in enmity, jealousy or some 
other contemptible manifestation. To 
the writer, whose duties brought him 
into all this activity, the situation gre 
more and more bewildering. . 


National Membership Drive 


Then came an insistence from the 
National Association that Chicago accept 
a quota in the proposed new member- 
ship drive of 790, and undertake to in- 
crease its membership from 210 to 1,000. 
The association’s executive committee 
met to consider this appeal. The com- 
mittee canvassed the situation and in- 
structed the president and secretary to 
notify the district manager of the com- 
ing national drive that Chicago could not 
accept any quota nor promise any in- 
crease in membership; that the need 
in Chicago was to demonstrate that the 
association has any value at all or any 
justification for its continued existence. 
The president and secretary simply for- 
‘warded a copy of the minutes of the ex- 
ecutive committee, without attempt: at 
comment. The minutes contain the in- 
struction and the instruction reviews the 
Chicago situation. 


Three Organizations Now 


So now we have three organizations 
of life underwriters in Chicago, the Gen- 
eral Agents’ Association, the Field Men’s 
Club and last and least, the Life Under- 
writers’ Association. Many members 
active in the Field Men’s Club and in 
the old association are determined to 
drive some members out of the associa- 
tion and many more declare they wil! 
get out themselves. 

All this comes after a year of associa- 
tion activities under the presidency of 
Edward C. Platter, a dominant member 
always of the Field Men‘s Club. I think 
I can demonstrate that the past year 
showed more educational work at’ the 
meetings than at any other year in the 
association’s history. But it was done 
by Chicago men. So it is a sober fact 
to say that a gospel of hatred seems 
hidden under the pillow of life under- 
writers in Chicago. The proposed one 
day’s convention is likely to die a-born- 
ing. Cities of a fifth the size and im- 
portance in Chicago are likely to out- 


(CONTINUED ON PAGE 9) 
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Why Lincoln Life? 














































BECAUSE, your contract will be direct with the company. 


BECAUSE, your contract will not contain a thirty days’ cancela- 
tion clause. 


BECAUSE, the company is growing very rapidly and men of proven 
worth can now get extremely favorable positions where execu- 
tive and organizing ability may be realized upon to the 
fullest extent. 


BECAUSE, you will get your policies back just a little bit more 


quickly (51 per cent are mailed the very day the applications 
come in.) 


BECAUSE, you can sell both the participating and non-participating 
insurance. 


BECAUSE, you can write women at the same rates as men. 


BECAUSE, you can write men who are engaged in all kinds of 
hazardous occupations. 


BECAUSE, your losses from rejections will be less. (Lincoln Life 
agents get policies upon 96% of their applications.) 


BECAUSE, you will be able to sell all that is best in life insurance. 
One policy for instance combines the essential elements of an 
ordinary life, a limited payment life and an endowment policy. 































THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 


**Its name indicates its character’’ 


FORT WAYNE - - * 


Operating in the Northern States from 
Pennsylvania Across to California. 


INDIANA 


More than $100,000,000.00 
Of Insurance in Force. 
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Are Present Conditions to Continue? 


ArE present life insurance conditions 
to continue through the coming year? 
That is a question which is confronting 
the minds of agents and company officials. 
It seems to us that there is every reason 
to believe that 1920 will be another splen- 
did life insurance year. Business condi- 
tions all point that way. There is a big 
demand for all kinds of goods. It will 
take three or four years even at 100 
percent production for the country to 
catch up with itself. We need buildings 
in every direction. Products of the farm 
and factory were never in so great de- 
mand. It is impossible for merchants to 
get many kinds of goods, at least in the 
quantities they desire. The — outside 
omens are all favorable. 


Take the inside or the internal indica- 
tions and see what they indicate. Collec- 
tions are execellent. There is less bor- 
rowing on life insurance policies. There 
are more loans being paid off than ever 
before. People are keeping up their life 
insurance. The lapse ratio is far less. 
The office conditions of life insurance 
therefore are all favored and reflect the 
conditions outside. Many lines of busi- 
ness are making good money. Prices are 
still up and will not come down at least 
next year. In spite of presidential year 
1920 should be a repeater of 1919. So 
long as a lot of people are making good 
money, there will be good times for life 
insurance men, and there is no reason to 
expect a slump next year. 


Impressed With Publicity 


A HIGH grade man who recently con- 
nected with one of the central western 
companies as manager in Oklahoma made 
some interesting comment as to his rea- 
sons for going with this company. One 
that interests us is the observation he 
made on the character of this company’s 
trade newspaper advertising. He said 
that the quality and magnitude of its 
advertising appealed to him long before 
he was approached and that was one of 
the big factors influencing him to reach 
a conclusion. 

He. stated that he had been observing 
two or three of the enterprising insurance 
newspapers, studying their advertising 
pages and had been impressed with the 
‘fact that some companies had grasped the 
true idea of advertising and were pre- 
senting life insurance truths and facts 
concerning the institutions themselves 
that were enlightening and inspirational. 
He said that there were a number of com- 
panies today in the central west that had 
taken advantage of the medium of “the 
leading trade newspapers and had made 
a name for themselves all over the coun- 
try. This man argued that it is much 
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WE frequently hear the question dis- 
cussed these days as to whether the 
enormous life insurance production of 
the last 12 months or so will continue. 
In other words, when will it reach the 
“saturation point.” General Agent W. 
J. Frscuer, of the NorTHWESTERN 
Mutvat Lire at St. Louis, calls atten- 
tion to the fact that the United States 
is the most heavily insured nation on 
earth. But even with the war risk in- 
surance there is only about $2,000 for 


9023 
‘More Piospects Than Ever'' 


easier to approach a prospective agent 
now that the company itself needs no 
introduction. This is probably as tan- 
gible evidence as we could secure to show 
the value of insurance advertising of the 
right kind. 

Some companies have spent consider- 
able money for advertising in this way 
but it is a very small amount in com- 
parison with the favorable atmostphere 
that they have created for themselves, 
not only in the territory in which they 
operate, but in other fields. These com- 
panies now need no introduction. They 
have presented their salient points, they 
have impressed the insurance fraternity 
with the fact that they are alive and on 
the go. Their advertising has snap and 
virility. It has a, “punch” to it. When 
they go into new: territory they do not 
have to bring a letter of introduction. 
They have already cultivated the field. 

We must acknowledge that it is our 
central western institutions that have been 
pioneers in this more aggressive, more 
generous, more business like advertising 
-campaign. It has been money well spent. 
They are finding it so. 
of av is id 


every head of the family on the aver- 
age. Eliminate the war risk insurance 
and naturally the average is consider- 
ably lower. The feeling has been that 
with agents as numerous as they are 
and the field worked intensively the 
prospects for insurance would gradu- 
ally dwindle. The prospects, however, 
are now more than ever and more 
favorably disposed toward life insur- 
ance. This attitude is reflected in the big 
production. 








Honoring C. Burgess Taylor and 
Hiram M. Taylor, general agents of 
the Northwestern Mutual Life at 
Wheeling, W. Va., who leave the first 
of the year for Philadelphia, Pa., to 
take charge of the company’s general 
agency there, their successors to the 


| West Virginia agency, C. L. Law and 
George P. Roberts of Clarksburg, W. 


Va., last week tendered a faréwell ban- 
quet. Twenty-five agents of the com- 
pany from all sections of the state 
were on hand. John S. Darst, state 
auditor and state commissioner of 
insurance, and Griffin M..-Lovelace of 
Pittsburgh, instructor in the school of 
life insurance salesmanship at Carne- 
gie Institute, were among the honored 
guests. The Taylors assume charge of 
the Philadelphia agency after the first 
of the year and will take with them to 
their new field Oliver F. Heyman, as- 
sociate general agent at Wheeling, and 
Herbert Smith of Parkersburg. 


Claude Fisher, general agent for the 
Connecticut Mutual in Des Moines, was 
elected potentate of Za Ga Zig temple, 
Mystic Shrine, for the ensuing -year. 
Mr. Fisher -has been prominent iu 
Shrine circles for many years. He 
succeeds William Koch, secretary of 
the State Life of Des Moines. 


The death of J. G. Schmidlapp, well- 
known financier and philanthrophist of 
Cincinnati, creates a vacancy. in the 
directors of the Equitable Life of New 
York. Mr:-Schmidlapp was interested 
in numerous enterprises and was a rep- 
resentative and valuable citizen. 


Louis Rosenblatt of Wilmington, 
Del., is one of the strongest and most 
consistent producers of the Equitable 
Life of New York. His record since 
he started with the company in 1915 
indicates what can be accomplished, 
where systematic work is employed 
and continuous production is aimed at. 
Mr. Rosenblatt believes in going after 
the greatest number of policies and not 
seeking occasional large policies. He 
qualified for the company’s Century 
Club in 1916 and 1917, for the Quar- 
ter Million Club in 1918 and the Half 
Million Corps of the 1919-Quarter Mil- 
lion Club. Last year he paid for 187 cases 
totalling $458,126, closing the year 
with 23 cases in November and 19% 
cases in December.:- His largest case 
is for only $30,000. Mr. Rosenblatt 
aspires to produce $1,000,000 of per- 
sonal business. His business shows a 
very low lapse rate, as he makes it a 
practice to visit policyholders on every 
premium date, and even if he does not 
write policyholders for additional in- 
surance, he finds that many good leads 
can be secured by keeping in touch 
with those already carrying insurance. 
Mr. Rosenblatt finds it very helpful to 
show prospects a list of his clients’ 
over due premiums, a list of current 
premiums due, and a list of premiums 
due within the next 30 days. Mr. Ros- 
enblatt makes it a point to exhibit 
these lists freely in soliciting new busi- 
ness. He is one of the most success; 


he operates. , ae 
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American Life Medical Section 
OMAHA, NEB., Dec. 283—T. W. Black- 
burn, of Omaha, secretary and counsel of 
the American Life Convention, has sent 
out notices to all convention members at 
the annual meeting of the medical sec- 
tion of the American Life Convention to 
be held at French Lick, Ind., March 10-12. 
The annual meeting of life insurance 
medical directors always brings out many 
points of interest and importance to the 
life insurance business and many exec- 
utive officers make a practice of attend- 
ing the meetings. Non-member medical 
men and well known experts will appear 





on the program. An especially large at- 





tendance is expected this year. 
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TREND IS ALL UPWARD 
INSURANCE GROWS IN FAVOR 





Improvement in Moral and Ethical 
Standards of Nation Has Helped 
Out Business 





That life insurance has been a tre- 
mendous gainer from the movement 
toward better moral and ethical stand- 
ards resulting from the war against 
crooked methods in business and the 
wrongs of special privilege is the 
declaration made in an article by T. B. 
Williams in a recent bulletin of the 
Equitable Life of Iowa, reviewing the 
present trend of life insurance. He de- 
clares that life insurance is growing 
rapidly in favor in the mind of the 
public and that the present trend is up- 
ward along all moral and ethical lines 
to the highest standards. He empha- 
sizes that the first great purpose of 
life insurance is to provide for the 
necessities and comfort of widows and 
children and shows how the influenza 
epidemic stressed its importance along 
that line. The growth along other 
lines is also reviewed in some detail 
In that connection the article says: 

Growth of Income Insurance 


As 90 percent of all insurance estates 
over $5,000 is dissipated within seven 
years, men see the need of protecting 
widows against bad investments, ex- 
travagant dispositions, designing widow- 
hunters, and the many other ills that the 
widow with a “pile” is heir to; hence 
guaranteed income insurance is increas- 
ingly popular and offers a fine field for 
future business. 

The enormous investment in “big busi- 
ness,” the success of which depends upon 
lives of individuals, is increasing the 
scope of life insurance. The trend is 
toward a greater interest in life insur- 
ance by large corporations. In the 
smaller partnerships also there is an 
increasing demand for its protection. 
Yhe large corporation finds it the safest 
and only sure way to escape great loss 
in the event of death. The smaller part- 
nerships find it a certain and easy way 
to continue—after death of a partner— 
without interruptions by deceased part- 
ner’s widows, well meaning and other 
friends, and ignorant or unscupulous at- 
torneys. The future promises an in- 
creasing business among corporations 
and partnerships. 

The new national debt has necessitated 
enormous increases in taxes—individual 
and corporate—income and inheritance. 
These effect all incomes and all large 
estates. Nothing else so well meets the 
requirements of these taxes as does life 
insurance; assuring an immediate cash 
estate, and preventing great loss, due to 
compulsory selling of securities of real 
estate on an unfavorable market. More 
men of wealth are buying life insurance 
to protect their estates and the trend is 
toward large businégs here. The grow- 
ing recognition of the social duty of em- 
ployers to compensate their employes 
for loss by accident or death is seen 
everywhere. La‘ws are being passed to 
meet this new view of the social side 
of business, and to compel the unwilling 
employer to do his duty. Millions are 
being written in compensation and group 
insurance and the trend is toward in- 
creasing millions. 


Companies Liberalizing Policies 

The life insurance companies are liber- 
alizing their contracts. Fewer “die to 
win” and more “win anyhow” policies 
are being offered. This liberalizing is 
also seen in more double indemnity and 
disability benefit contracts, and — 
ermg, in’ these spécidl featurés. 
hehe e Goatees trend toward the éxten- 
sion of the limits of age for acceptable 
risks, and the placing. 6f women on an 
equality with men. In this we follow 
public opinion as seen in the adoption of 
“equal suffrage.” If the women are to 
have “equal suffrage” in politics, they 
should have “equal protection” in insur- 

ance. : 
The prohibition of the sale of “booze” 
will make men now uninsurable, become 
insurable. Many who cannot now pay 
for insurance will then be able to. As 
the social and moral conditions of com- 
munities rise with increased sobriety 
and prosperity, thousands who would 
not take or could not get insurance, will 
become buyers of it. Life insurance pro- 
tection will supplant “John Barleycorn” 
paralysis, and our business and society 





in general will be the gainers. 
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We Write Non:participating Annual and © 


ie ~ OLD LINE 
BANKERS LIFE INSURANCE COMPANY 
OF NEBRASKA 


Hanover, Kansas, September 20, 1919 
The Bankers Life Insurance Co., 
Lincoln, Nebraska. 


GENTLEMENS I, the undersigned, beg to acknowledge your draft No. 
80,478 for $5,642.70, this being the cash settlement of my five thousand 
dollar policy No. 6427 taken with your company twenty years ago at the 
age of forty and maturing today. 


My annual premium was $194.75, making a total in the 20 years of 
$3,895.00. I received through your general agent, Carl Lutz, $5,642.70, 
which is a gain of $1,747.70, besides having protection for $5,000.00 during 
the twenty years. 

This surely is a fine settlement and it pleases me very much to be 
handled that way. Amz-also pleased to know that I am.able to get another 
one of your policies and hope that I may be able to mature it. 


Very truly yours, 
WALTER WILLIAMS. 


: LINCOLN, NEBRASKA, September, 13, 1919 
Mr. Fred M. Sanders, Treas., 


Bankers Life Insurance Co., 
Lincoln, Nebraska. 


Dear Sm: My policy No. 6404 in your company matures today and 
I find your check for $945.35 in settlement all ready for me. This is nearly 
double all I have paid you and is sure welcome as we are going to use it 
to help pay for a home. 


I don’t know any other way I could have saved the money and get 
such good interest on it; better than a savings bank, for besides the 
interest, you have protected my family for twenty years for nothing. 
Every young man should have a policy in your company. 


Very truly yours, ADOLPH NELSON. 





Deferred Dividend Policies 


TWENTY PAYMENT LIFE POLICY 
Matured in the 
OLD LINE BANKERS LIFE INSURANCE 
COMPANY 
of Lincoln, Nebraska 





Name of insured.......... Walter Williams 
eer re Hanover, Kansas 
Amount of policy.................-. $5,000.00 
Total Premiums paid Company..... 3,895.00 


SETTLEMENT 


Total cash paid Mr. Williams...... $5,642.70 
And 20 Years Insurance for Nothing 


TEN PAYMENT TWENTY YEAR 
SETTLEMENT POLICY 
Matured in the 
OLD LINE BANKERS LIFE INSURANCE 
COMPANY 
of Lincoln, Nebraska 





Name of insured............ Adolph Nelson 
Residence............... Lincoln, Nebraska 
Amount of policy.................. $1,000.00 
Total premiums paid Company.... 491.50 


SETTLEMENT: 


Total cash paid Mr. Nelson.......... $945.35 
And 20 Years Insurance for Nothing 


We have some good territory open in Iowa 
Illinois, Ohio and Pennsylvania 


If interested in a Local or General Agency contract, write 


BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 


: 
' 
. 
‘ 








re 











THE NATIONAL 


UNDERWRITER 





December 25; 1919 


















HE Farmers National Life In- 

surance Company of America 
has openings for general and local 
agents in lowa, Illinois and 
Indiana. Address the company, 
Farmers National Life Building, 
Chicago, Illinois. 

















EXCELLENT OPPORTUNITY. for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 

























The “‘Giant of the West’» 


























Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 


HARRY L. SEAY,. President 
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We write all forms of up to date life and accident 
different policies in each department. 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. 


The Gem City Life Insurance Co. 


icies, sme more than oan 
ooking for a responsible man for 


TOLEDO, OHIO 


e are 


If you believe you are the right man, write. 


Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’l Mgr. 

















eine The Masonic Mutual Life Association 





Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Seéurity of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class -* ‘rcrarnmsiead For terms 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 











TIMELY LIFE TOPICS 

















COLUMBIA’S NEW RATE BOOK 


H C. MASON, secretary of the Co- 

lumbia Life of Fremont, Neb., 
has given considerable stu to the 
best way to get up a rate book and 
in the new rate book just issued by his 
company has carried out several orig- 
inal ideas. For instance, the premium 
rates are not shown on the same page 
as the surrender values. Mr. Mason 
thinks it is a disadvantage to have the 
premiums and values shown together 
and says in his instructions to agents: 
“When selling insurance do not talk 
price; talk protection, coverage, etc. 
Explain why the prospect should carry 
insurance and why the policy you offer 
will best meet his requirements. After 
being satisfied that insurance is needed 
and that your policy grants it to the 
best advantage, no objection will be 
made to the premium rate, knowing it 
is standard and must be paid to se- 
cure the protection.” 

On the page just before the table of 
policy values, the premium rates are 
given on from $1 to $5,000 of insur- 
ance. This is done so that when so- 
liciting the agent need not stop ‘to 
figure rates and distract the attention 
of the prospect from the subject of 
insurance. 


Disability for Women 


Mr. Mason has also given consider- 
able thought to the waiver of premium 
and monthly income granted to women 
upon their becoming totally and per- 
manently disabled. In putting out his 
new disability rider and rates he says: 
“There are very few, if any, old line 
life companies that will grant benefits 
to women on their becoming totally 
disabled, except perhaps the waiver of 
premium, because of the fact a larger 
percentage of women become disabled 
in old age than do men. We do not 
see why women should be discrimin- 
ated against on this account, but feel 
that the risk should be covered in the 
same manner as do accident compa- 
nies, which charge more for the same 
benefit to the railroad man who is more 
liable to accidents than to the minis- 
ter or lawyer or banker who are less 
liable to accident.” Therefore, the 
company has computed special rates 
for women, covering the extra losses 
among them, as a greater number will 
become disabled, and- will: issue to 
women full: benefit of waiver of pre- 
mium and monthly income during their 
total and permanent disability. Mr. 
Mason says it is really more. important 
that a woman have an income when 
disabled than for a man to have an 
income under such circumstances as 
there are greater opportunities for men 
who are disabled to find something to 
do than there are for women. In 
other words, a disabled woman is more 
helpless than a disabled man, hence 
the greater need for this protection. 


Eastern vs. Western Interest Rates 


unique features. One is a number of 
interest tables showing the compound 
interest which a dollar wilfearn from 1 
to 40 years at the varicus rates from 
3 percent to 6 percent. The Columbia 
uses the following argument: Life in- 





surance companies located in the west 
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earn a higher rate of interest than do 
those located in the east. A western 
company logns principally upon farm 
mortgages, placing such loans direct 
from their home office without paying 
loan agents commission. hile it is 
true the eastern companies loan vast 


so through loan agents who consume 
from % percent to 1% percent of the 
interest rate paid by the borrower, for 
their services in making the loan. The 
regult.is that eastern companies loan- 





ing in the west at the same rate of 


The rate book has_a number. of. 


sums’on the western farms, they’ do 


interest as the western companies real- 
ize a lower rate of interest on the same 
investment. This difference will av- 
erage a little more than 1 percent. 
What this 1 percent interest amounts 
to is shown by a table. In the column 
headed “534” it is shown that $1 per 
year for 20 years amounts to $36.78, 
while under the column headed “41” 
it is shown that $1 per year for 20 
years amounts to $32.78, or a differ- 
ence of $4 on the investment of $1 per 
year for 20 years at 1 percent higher 
rate of interest. 

It is a fine point whether most west- 
ern companies really have advantage 
over eastern companies which loan on 
farm mortgages. The expense of han- 
dling the loans is likely to be pretty 
much the same in both eastern and 
western companies; in fact, it is a ques- 
tion whether the larger organization of 
eastern companies would not enable 
them to handle loans at a lower ex- 
pense than some western companies. 
However, a home office located in a 
state like Nebraska is certainly at an 
advantage in the matter of placing in- 
vestments. The interest rates returned 
by some companies do not always fur- 
nish a true basis of comparison because 
some companies do not always charge 
everything that should be charged to 
their investment expense. 


A Disability Innovation 


Another innovation of the Columbia 
policies is that some policies are issued 
with a larger amount payable upon 
total and permanent disability than 
others... Mr. Mason says: “There is 
a demand for monthly income upon 
becoming totally and permanently dis- 
abled, in a sum large enough for self 
support. All do not wish the same 
amount of monthly income, yet the 
monthly income of $100 per year per 
thousand does not quite secure the de- 
sired monthly income upon disability. 
Too large an amount of life insurance 
must be carried to secure it, To meet 
this demand without requiring an ex- 
cessive amount of life insurance to be 
carried, we have prepared and offer a 
$6,000 policy with disability income of 
$600 per year, payable $50 per month 
and a $5,000 policy with disability in- 
come of $1,000 per year, payable $83. 33 
per month. The aim of this policy is 
to provide an income “worth while’ and 
at a time when most needed, in addi- 
tion to the protection of life insurance, 
when issued on the well-known whole 
life plan, 10, 15 or 20-payment plans. 
These larger disability incomes will 
not be. issued on any other plans.” 


Mutual “Non-F orticipating” Rates 


Although the Columbia is a mutual 
company it issues nearly all its policies 
on so-called nonparticipating rates 
when desired. To meet the competi- 
tion of the nonparticipating companies 
the Columbia will issue policies at the 
regular nonparticipating rates, but as 
a matter of fact these policies‘also par- 
ticipate, if ‘there is any surplus to be 
apportioned. It isnot stated whether 
there is a difference in the commission 
on the so-called ° nonparticipating and 
participating rates, but if there is no 
differential it would seem that agents 
would sell only the nonparticipating 
rates. 

Recent efforts of certain magazines 
to use typewritten reproductions add 
interest to the fact that the Columbia 
rate book, consisting of 120 pages, is 
largely made up of tables of figures 
printed from zinc etchings made from 
typewritten copy, which is done to re- 
duce cost. These etchings are now 
on hand ready for future issues of 
rate books which may be gotten out 
if needed, without additional expense 
for composition on the tables of rates, 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 

Men of integrity and _ ability, 
who wish to stay and build for the 
| future, will be given liberal con- 
eee ee ne 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


"BISMARCK, NORTH DAKOTA 








V—_ 
.A Penn Mutual Premium, iess 2 Penn Mu- 
tual*Dividend, purchasing a Penn Mutua! 
_ Policy, containing Penn. Mutual Values, 
makes an Insurance Proposition which in the 
sum of.all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














ACTUARIES 


pee F. CAMPBELL 


conse 


16 West Monroe Street 
Telephone Randoish 648 


CHICAGO, ILL. 


_ J. HAIGHT 


CONSUL1ING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 


C. HARVEY 
Censulting Actuary 
Chemical Bullding ST. LOUIS, MO 


T. J. McCOMB 
COUNSELOR AT Law 
INSULTING ACTUARY 


A PM eng eos Values, etc., calea: 
ore fnewrenee forms pore, 
Colcord Bidg. j 
OXLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 


Telephone 1223 Assuciation Buil 
Central $462 19 S.LaSalleSt., CHICA 


HA* E. VINEBERG 


Fellow Actuarial of America 
Feliew American ef Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Roem 1687 First National Bank Building 
CHICAGO 


’; 806-806 Security Builditig 
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WHAT’S WRONG WITH CHICAGO 
(CONTINUED FROM PAGE 4) 


grow Chicago in association membership. 
High hope is threatened by dire failure. 


Another Side of the Card 


But there is another side of the card. 
We who know the value of our member- 
ship see value in its quality. We believe 
there are in Chicago pérhaps not a thou- 
sand but several hundred life underwrit- 
ers without rancor in their hearts or 
jealousy in their nature. They are the 
biggest men in heart and mind in the 
life insurance’ business. They will deny 
that’ jealousy that should disgrace a 
high school lad over his first sweetheart, 
is a common quality among life under- 
writers in Chicago. 

To Jules Girardin’s query they would 
answer with denial. They may be com- 
petitors but they are not detractors. 
They feel in verity a consecration to the, 
cause. Among them are men of the rate 
book, officials too. of the Field Men’s 
Club, who will not desert the old organi- 
zation nor deny it credit for its achieve- 
ments and give it confidence for its 
promise. President Girardin will not fail 
to combat evils, but he will build a 
tower too to life insurance righteous- 
ness. 

Still Have Chicago Spirit 


We may hang our heads, we who will 
stand by the association, because Chi- 
cago will fail in the quota assigned it in 
the national drive for new members; but 
the Chicago: Association has-the Chicago 
spirit, the will to achieve, and achieve 
it will. So I dare predict that the Field 
Men’s Club will achieve its aims—laud- 
able aims all—and the General Agents’ 
Association will accomplish its reforms 
—needful and inevitably coming refoxms 
—through the constructive efficacy of its 
old association under Jules Girardin. The 
association should be the underwriters’ 
senate, even if the Field Men’s Club be 
the house of representatives and the 
Genral Agents’ Association be the cab- 
inet. The association is the forum for 
all, with the power and the promise to 
become a tribunal to hear and determine; 
but to hear ever before determining. 


Should Meet on Common Ground 


When specific evils are overcome, the 
general agency organization will tead to 
discontinue its functioning. General 
agents and field men should. meet or 
common ground and they can meet most 
effectively in the organization of the 
Life Underwriters’ Association. Chicago 
iife underwriters can be named by the 
score who are the peers of any the coun- 
try over. Some may hate but many are 
kindly and the big majority are imbued 
with the spirit of the cause they rep- 
resent, expressed in the old motto of 
the association: Nunquam pro nobis 
solis—Never for ourselves alone. 


Take Over North Penn Bank 


PHILADELPHIA, PA., Dec. 23—At the 
organization of the Phoenix Trust Com- 
pany, which has taken over the assets of 
the wrecked North Penn Bank, President 
John J. Coyle, of the Pennsylvania Mu- 
tual Life and the American Catholic Un- 
ien, was chosen president and Treasurer 
John M. O’Keefe of the two insurance 
corporations, was elected a director. The 
two officials were influential in founding 
the new financial institution and in form- 
ulating the plan by which the depositors 
of the defunct bank are guaranteed $1,- 
000,000 and 75 per cent of all funds col- 
lected above that sum in settlement of 
their claims. 

Suit has been filed in the Philadelphia 
court of common pleas by Banking Com- 
missioner Fisher against former Insur- 
ance Commissioner Charles A. Ambler for 
the recovery of the $160,000 he owes to 
the North Penn Bank. 





Demand Lump Sum Payments 


consolidation of the War Risk Bureau, 
the Federal Board for Vocational Educa- 
tion and the Public Health Service under 
direction of one cabinet officer, prefer- 
ably the secretary of the interior, was 
favored by representatives of the Ameri- 
can Legion in resolutions adopted at a 
conference here last week with bureau 
officials and members of congress. 

It was earnestly insisted by the legion 
commanders that it was essential to the 
success of the insurance division of the 
War Risk Bureau that the proceeds of 
policies, both term and converted, be 
made payable in lump sums at the option 
of the insured. The delegates contended 
also that the insurance now written by 
the bureau should contain all the advan- 
tageous features offered by private in- 
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An Exclusive Life Reinsurance Company 





"THE REINSURANCE LIFE GOMPANY 
OF AMERICA 


DES MOINES, IOWA. 


Prompt Service Fall Coverage 
Attractive Contracts 


H. B. HAWLEY, President F. D. Harsh, Secretary 



















Central States 


Life Insurance Company 
St. Louis, Mo. 





Insurance in force - - 





JAMES A. McVOY 
Vice-President and General Manager 





WASHINGTON, D. C., Dec. 23—The | 
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Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


oleh i as YANTS GOOD "MEN 
Ws ee) AND 
Y THEM WELL WILL PAY THEM WELL 


GREATEST 
ILLLNOIS 


COM PANY 











The Agents of the 
New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 








Face the New Responsibilities resulting from the War, 
with the Determination to give that 
Generous Service which is making Life Insurance 
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Many 


by 25 
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their 


$49,169,000.00 


Has been estimated as the Federal Inheritance 
Tax on the estate of Henry C. Frick. 


The sale of the home of the late F.W. Woolworth 
is being sought by his representative to raise 
cash for the payment of inheritance taxes. 


How many rich men have made provision for the pro- 
tection of their estates by means of Life Insurance? 


Live men should have + 


This book is of the utmost value to Life Underwriters. 


large policies covering the Inheritance Tax, and they find 
them in a very receptive mood owing to the Large Sums 
necessary to deduct from an Estate for this -purpose. 
This edition contains the Amendments of 1919 adopted 


ORDER NOW to insure early delivery as the book is 
on the press, and orders will be filled in the order of 


ERITANCE TAXATION 
By GLEASON & OTIS 
A New Edition Revised to Date. 


are urging their clients to protect their Estates by 


States, also the 


NEW FEDERAL ACT OF 1919. 
is the only up-to-date publication on the subject. 


receipt. YOU cannot AFFORD to be without it. 
1205 PAGES: LAW.BUCKRAM, PRICE $10. 


THE 











NATIONAL UNDERWRITER CO. 
CINCINNATI 





CHICAGO NEW YORK 
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facilities 


A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2—- 
protective insurance and Educational and Business Start Endow- 


Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 


ticipating and Non-Participating- Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli- 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 


urance. ‘This extension of the age limit for Ordinary 


for our Agents in the rural districts. We issue Par- 


We insure males and females at the 


CHICAGO, ILLINOIS 








THE ey LIFE INSURANCE COMPANY. 


Seat is geen 


: Only Masons og appl} 
yéar premium notes. 


M. E. Callane, enare 
FLETCHER TRUST BUILDING - - 


ITAL STOCK 
ed Mapinsivey 4 


Y PAID) $100,000. 
asons (only one of its kind in 


COPYRIGHTED ‘CONTRACT Ss. 


“for Agencies. No advances. No first 
jusiness. All Physicians must be Masons. 


Bertram Day, President. 


INDIANAPOLIS 








o- standardizing 
the policyholders 




















We are reinstati: pe pletmran ev my Aa and cleaning up indebted policies for a number Md Life Companies, 


Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


CONSERVATION OF BUSINESS 


iness, increasing the income, preventing lapses, and keepi 
satisfied, and at sens no expense to the Companies. ite 


THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 








NEWS ABOUT LIFE POLICIES 





Policy Literature, Rate Books, etc. Suppl: 





and “Little Gem,” Published Annually in may 


New Policies, Premium Rates, Dividends, _Surrender Values and all Changes in 


onteny tee e “Unique Manual- 
PRICE, $1.50 and $3.00 eapeaiiedly 





WILL ADD ACCIDENT RIDER 


Ohio State Life Gets Out New Policy 
and Rate-Book with. Changes 
in Contracts 





The Ohio State Life of Columbus 
has gotten out a new rate-book and 
policy forms. It has added the coupon 
endowment policy payable in 30 years 
and the reducing premium policy, on 
the regular policy form. The incon- 
testable clause has been changed from 
one to. two years and the same with 
regard to suicide. The grace period 
has been changed from one month to 
31 days. The interest rate on premiums 
and cash loans has been changed from 
5 per cent to 6. per cent. 

new disability clause has been 
added providing a monthly income of 
$10 per thousand payable throughout 
disability withcut deduction .at death 
or at maturity. 

The extra premium rates on the new 
total and permanent disability clause at 
age 35 are as follows: Whole Iife, $1.89; 
20-payment life, $2.05; 15-payment life, 
$2.41; 10-payment life, $1.68; 20-year en- 
dowment, $1.10; 15-year endowment, 87 
cents; 10-year endowment, 57° cents; 
coupon endowment, $1.66; monthly in- 
come whole life, $2.11; monthly income 
20-payment™ life, $2.20; monthly income 
20-year endowment, $1.31. 

Evidently the company intends to pugh 
for nonpartictipating business since little 
space is given in the rate book to the 
participating rates. 

But perhaps the most important new 
feature of the company’s program is 
that it is adding the accidental death 
rider in addition to the two forms of 
total and permanent disability riders. 
This wilt be attached to life policies 
only in classes AA, A, B or C, according 
to the official classification manual of 
‘the health and accident underwriters 
‘conference which was adopted by the 
Ohio State Life on Oct. 1. The maximum 
amount of the accident rider will be 
$5,000 on all forms of policies and in no 
case can the amount of the accident pol- 
‘icy exceed the face of the policy. The 
annual premium for the accident rider 
will be $1.50 per thousand of the face of 
the policy on all. forms-of policies ex- 
.cept the monthly income for which the 
annual premium is $2.65 per unit. The 
accident rider will not be issued under 
age 20 nor above age 55; nor on any 
applicant who has but one eye, one leg, 
one arm, impaired hearing, etc. 

Any optional coupon policy, with all 
coupons intact and 20 full premiums paid, 
‘becomes an endowment policy for the 
face amount at the end of the policy 
year in which the insured attains the 
age of 69; i. e., an optional coupon policy 
‘issued at age 20 is a 20-payment 49-year 
endowment policy; issued at age 35 it 
is a 20-payment 34-year endowment pol- 
‘icy; issued at age 40 it is a 20-payment 
29-year endowment policy, etc. 





;:Penn Mutual Life 


The Penn Mutual Life has decided to 
increase its disability annuity benefit on 
Jan. 1-to a monthty payment of 1 percent, 
of the sum insured, or $10 per month p n 
$1,000/*Néw premium rates at agd@'35 are 
as follows: Ordinary life, $2.05; 10-pay- 
Mient life, $3.46; £5-paymént life, $2.60; 
19-payment, life, $2.27; :20-payment life, 
$2.19; 25- payment life, $1.99;" 30- -payment 
‘life, $2. 04; 10-year endowment, $0.71; 15- 
year endowment, $0.93; 20-year endow- 
ment, $1.16; 25-year endowment, $1.44; 
30-year endowment, $1.80; 35-year en- 
dowment, $1.95; 40-year endowment, 
$2.01; trust certificate, $50 for twenty 
years; ordinary life, $0.97; 20-payment 
life, $0.99 

The company has discontinued issuing 
disability benefits to ages under 21. 


Berkshire Life 


Despite the heavy mortality experience 
of the company in 1918, the Berkshire 
Life has decided to maintain the present 
dividend basis at least for the first six 

















continue this basis in connection with 
the dividends payable during the last 
half of the year unless circumstances 
arise making a change imperative. 


Lincoln National Life 


The Lincoln National of Fort Wayne, 
which did not pay any dividends in 1919, 
has announced its néw scale for 1920. 
This scale is larger on’S6me forms ‘of pol- 
icies than those of #918 and smaller on 
others. The following is the scale on the 
three standard forms. (Rates include 
charge for installment disability provi- 
sion.) 

Ordinary Life—Endowment at 85 


Pre- ~———Year of Issue——, 
oe mium 1918 1917 1916 1915 1914 





$20.71 $2.82 $2.87 $2.92 $2.98 $3.05 
30 - 23.56 3.19 3.26 3,35 3.4 . 
35 27.33 3.66 3.76 3.88 3.99 
40 - 32.39 4.28 4.41 4.57 4.73 4.89 
45 39.27 5.07. 5.26 6.46 5.67 5.89 
50 ... 48.84 6.14 640 665 6.91 7. 
55... 62.45 7.62 7.93 8.24 8657 8.89 


Twenty-Payment Life 
Pre- e——, 
mium 1918 19 1916 1915 1914 


- 25 ...$29.62 $2.74 $2.89 $3.07 $3.24 $3.43 
32.58 tO 3 3 45 3 : 


30... 07 3.26 3. 66 3.87 
35... 36.31 3.52 3.73 3.96 4.20 4.45 
40 ... 41.05 4.09 4.34 4.60 4.88 6.16 
45... 47.25 4.85 5.14 6.45 5.76 6.09 
50 ... 55.66 +3 6.24 6.59 6.95 7.32 
55... 67.57 40 7 16 8.56 8.96 


1.77 8. 
Twenty-Year Yoaree ie it 
re- voaa an ear 0 ue———,, 
mium 1918 1917 1916 1916 1914 


Age 

25 ...$48.51 $3.60 $3.98 $4.39 $4.81 $5 72 
30 ... 49.26 3.73 4.12. 4.53 4.95 5.40 

35 - 50.46 3.95 4.33 5.18 5.63 
40 - 52.40 4.26 4.65 5.06 5.50 95 
45 - 55.61 4.72 5.12 56.54 5.97 6.43 
50 - 61.03 5.45 5.85 6.27 6.72 7.18 
55 70.16 6.58 7.00 7.44 17.89 8.35 





Phoenix Mutual Life 


At the December meeting of the direct- 
ors of the Phoenix Mutual Life it was 
voted to pay in 1920, until further notice, 
the same schedule of dividends that has 
been used in 1919 and 1918. This means 
a larger dividend or abatement in 1920 
am policyholder than he received in 





Equitable of New York 


The Equitable of New York will make 
a slight reduction in its 1920 dividends: 

This is illustrated by the following 
table of the dividends paid in 1919 on 
the principal policy forms issued at age 
35 for several different years as compared 
with the proposed dividends for 1920 on 
the same policies: 


1919 1920 
Kind Issue of Div. Div. 
Ordinary Life oppq 1 917 4.16 $38.60 


20 Payment Life.... 
1 


20 Year Endowment 1917 6.89 5.39 
1915 7.25 6.78 


1910 10.96 10.59 
1905 15.60 15.51 
1900 20.28 20.33 
Gonvertible .......... 1917) 1.58, _ 96 


‘sie akc we Ta ee cee 


WHO 2sen = a 
Girard Life 
The Girard Life of Philadelphia is now 
preparing a new book of rates and values 
and also new policy forms which will be 
ready about Feb. 1. 








Aetna Life 
The Aetna Life of Hartford will con- 
tinue the same dividends in 1920 which 
it has paid in 1919. 


Western & Southern Plans Meeting 


The Western & Southern Life, which 
has not held a meeting of its superin- 
tendents at its home office in Cincinnati 
for four years, will, on Jan. 15-16, have 
& meeting of its seventy district heads. 
The company will show an increase of 
$45,000,000 of insurance in force and has 
doubled its business in four years. 





months of 1920. It is also expected to 
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[ ‘NEWS OF. COMPANIES 











Oregon Life—The company passed the 
$20,000,000 mark in insurance in force 
last week. This company. confines its 
operations solely to Oregon. It is a very 
cleanly and ably managed institution, the 
general manager being .C. S. Samuels 
His father was the founder of the insti- 
tution. 


* * * 

Western & Southern—Indications are 
that it not only; will surpass all records 
this year in the way of-increase of in- 
surance in foree, but also will exceed 
expectations of business for the year by 
a large margin. As it appears now, 
there will be an increase of insurance in 
force -.of about $45,000,000,. making the 
total of business,in force about $190,000,- 
000.. This is about 50 percent larger 
than: the gain in the same item during 
The most notable feature of the gain 
is the increase in ordinary in force, ap- 
proximately $17,000,000, or nearly four 
times the amount of increase in ordinary 
during last year. Increase in industrial 
insurance in force will be about $28,000,- 
000, which is about 15 percent greater 
br the increase in this item during 
1918, : 


* * x 

Northwestern National Life—It re- 
ports that new paid-for business to Déc. 
1 amounted to $34,000,000, a gain of 93 
percent over the same period in 1918. The 
total amount set aside for 1920 dividends 
is $73,000 more than the largest amount 
so paid in any previous year. Ninety-one 
agents have writtén over $100,609 each of 
hew business during the first eleven 
months of 1919. White & Odcll, state 
agents for Minnesota, have averaged 
more than $1,200,000 monthly to Dec. 1, 
this year, and expect to write $2,000,000 
in December. The company was recently 
examined by the insurance departments 
of Minnesota and Iowa jointly. The sum- 
mary of the examiners’ report is: “This 
examination shows that the company is 
making good progress’ and that the con- 
dition of its affairs is very satisfactory. 
It is evident that: the officers are faithful 
in conserving the interests of the pol- 
icyholders and the management may be 
commended for its progress and credit- 
able condition and the excellent quality 
of its assets.” 





Woolworth Case Gives 
Practical Object Lesson 








‘practical object lesson in exempli- 

fication of the expediency of pro- 
viding for the payment of inheritance 
taxes through the medium of life in- 
surance is furnished by the estate of 
the late Frank W. Woolworth, the 
wealthy owner. of a chain of 5 and 10 
cent stores, finding it necessary in 
order to meet the heavy inheritance 
taxes, to turn into cash the Market 
street store in Philadelphia and the 
removal of the business to leased prem- 
ises. The money realized by the sale 
is said to amount to about $800,000. 


Will Hold One-Day Meetings 

The one-day sales convention idea 
seems to be spreading. Some time ago 
the members of the Chicago Association 
of Life Underwriters decided to hold a 
one-day sales meeting under the auspices 
of the association and the date was set 
for Feb, The program is now being 
prepared.” In the meantime the members 
of the local association at Kansas City, 
Mo., and Oklahoma’ Wity looked with fa- 
vor upon the idea. Accordingly, a similar 
meeting will be held by the Oklahoma 
City association on Jan. 3, and the Kan- 
sas City organization will stage a meeting 
on Feb. 6. The Kansas City Association 
will extend invitations to all of the life 
men in the middle west to be on hand at 
its meeting. Winslow Russell of the 
Phoenix Mutual will be one of the prin- 
cipal speakers. The Dallas, Tex., Asso- 
ciation will hold a one-day’s_ sales 
convention on Jan. 2. Charles W. Scovel, 
associate general agent of the North- 
western Mutual at Pittsburgh, will be 
the principal speaker at both the Dallas 
and Oklahoma City meetings. 





During the six weeks contest in honor 
of Secretary W. P. Kent, agents of the 
North American Life wrote $3,860,000 ef 
new business. 


eis WANTED 
MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 
Guaranteed Low Cost Policies. As Good as We Can Make Them. 


Any one of the above is an absolutely first class opportunity. If your record is clean and you can 
furnish evidence of your ability as a Personal Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


O. W. JOHNSON, President S. W. GOSS, Vice-Pres. and Agency Mgr. 
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Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our ong! Angee are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 
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DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 


for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 

A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to ” f 
M. E. O’BRIEN, President DETROIT, MICHIGAN 
Home Office, Blessed Building | 











George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
Income Coupon Bond Policies are growing in popularity. We are 
also writing all standard forms at low premium rates. A few attract- 
ive Agency openings are now available in the state of Ohio. For 
particulars address 


C. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 














Ze Of course we want salesmen 


Peoples Life Insurance Company 
Frankfort - - - - - - - Indiana 


Assets - - - - $ 1,000,000 
Insurance in force 10,000,000 


Ot course we will pay the right kind well. =. ..,,; .,, 
Nor do we.consider former life.insurance experience absolutely 
necessary, in order to succeed with us. 3 
If zo are loyal, enthusiastic and industrious we will stand 
of you. 
E. O. BURGET, _ W. A. IRWIN, 
Secretary. Supt. Agents. 




















Pioneer Life Insurance Co. || HOTEL WISCONSIN! 


of America KANSAS CITY, MO. Big Hotel of Milwaukee 
Organized 1907 John W. Cooper, President ; HEADQUARTERS for INSURANCE MEN 
EVERYTHING NEW BUT THE NAME 500 Rooms-400 with Bath 























SRA SASSI eit OP 








THE NATIONAL 


UNDERWRITER 


December 25, 1919 








A CALL TO CO-OPERATE 


in the 


National Thrift Week Program 


To conserve and increase the Nation’s 


economic strength. 


Saturday, January 17th, 1920......... . National Thrift Day or Bank Day 


Sunday, “ 18th, 
Monday, E 19th, 
Tuesday, cy 20th, 
Wednesday, “ 21st, 
Thursday, ” gee, 
Friday, . 23rd, 
Saturday, wroe,:: F 


(Benjamin Franklin’s Birthday) 
fi. ws heey ... “Thrift Sunday” 


ee ees - “National Life Insurance Day”’ 

Sak eee ee - “Own Your Own Home Day” 

ey hs de fale - “Make a Will Day” 

eee telwe . “Thrift in Industry Day” 
eee - “Family Budget Day” 

ston eyide ake -“Pay Your Bills Promptly Day” 


Workers are wanted! You can help! Call on the Y. M. C. A. secretary 
in your community for information as to your local Thrift Week Program. 





The Guardian Life Insurance Company. of America 














The Prudential Insurance 
Company of America 


Home Office, 
President Newark, N. J. 


Incorporated Under the Laws of the State of New Jereey 


Forrest F. 











YOU ARE INVITED— 


To consider the advantages of becoming identified with 
the selling forces of the Missouri State Life Insurance 
Company. . 


The expansion program of 1920 calls for doubling our 

agency force. - i 

wimg opportuni robe men. 
“STATESLIFE INSURANCE COMPANY 
HOME OFFICE: SAINT LOUIS 


» g@ This 


MISSOUR 


M. E. Singleton, President 
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The Man Who Is Willing—and WILL 
We are prepared to offer unusual opportunites for 

For Contracts and Territory, Address 

H. M. HARGROVE: = President 

Beaumont, Texas 


PROGRAM ANNOUNCED 


GREEN SIGNAL CLUB MEETING 
Members of $100,000 Organization of 
Illinois Life Will Meet in 
Chicago Jan. 3 





The eleventh annual convention and 
banquet of the Green Signal Club of 
the Illinois Life will be held in Chi- 
cago Jan. 3. The business sessions 
will commence at 1:30 p. m. and. the 
banquet will be held at 7 o'clock. About 
200 producers have qualified to attend 
the meeting. The company has had 
a very prosperous year. Vice-president 
R. W. Stevens will be in charge of the 
business sessions. Fred H. Potter, 
insurance commissioner of Illinois, will 
be one of the principal speakers. Stuart 
B. Edmondson, who will give up the 
management of the company’s Chicago 
agency to return to the ‘ministry on 
Jan. 1, will deliver his farewell address 
to Illinois Life men. The presidency 
of the Green Signal Club is based upon 
production and. C. N. Brown, F. L. 
Medley and R. S. Baker are putting 
up a three cornered fight for the honor. 
Otto H. Augustine of Peoria leads the 
company’s agency force in the amount 
of business produced but he is not 
elligible to the presidency of. the Green 
Signal Club, having previously held the 
office. The complete program is shown 
below: hie ; 

Roli Call and Reading of nutes 0 
last regular meeting—K. B. Korrady, 
ven H. Potter, superinten- 
dent of Illinois Insurance Department. 

“Our 27th Annual Statement”’—O. J. 
Arnold, secretary Illinois Life. o 

“As Seen by the Agency Department 
—-R, W. Stevens, vice-president, Illinois 
Life. ; : of 
“The Handling of New Business’—K. 
B. Korrady, assistant manager of agen- 
cies, Illinois Life. ? 

“Securing a oo Rating”—Eugene 
Cc. Wharf, general agent, Wabash Valley 
agency. 

“Getting the Cooperation of Policy- 
holders”—Frank L. Medley, district man- 
ager, Wabash Valley agency. > 

“Overcoming Religious’ Objections’— 
Edward H, Faster, district manager, De- 
eatur district. - MN 

“Specializing with the XX Policy”— 
James E. Wroughton, district manager, 
Corn Belt agency. 

“Why I Feature the Endowment at 85” 
—Millard M. Fell, manager, North-Cen- 
tral Illinois. 

“On Getting the Country Business”’— 
Park N. Musser, agency director, Corn 
Belt Agency. 

“The Building of a New _ Agency,” 
George H. Kopperl, manager, West-Cen- 
tral Illinois. 

“My Company’—Otto H. Augustine, 
general agent, Central Illinois. 

“How the Manager and the Home 
Office Can” Assist a New Man”—Ben S. 
oe special representative, Western 

nois. 

“How Rejections May Be Minimized’”— 


H. A. Davidson, manager, Northwestern. 
-| Iinois. 


“Is an Agent’s Success Hindered by 
Competition?”—E. J. Hutchinson, man- 
ager, East-Central Illinois. 

Address—Rev. Stuart B. Edmondson. 


DETROIT WOMAN AGENT 
WORKS AMONG WOMEN 


(CONTINUED FROM PAGE 2) 


must have-a nimble mind and be able 
to shift. about quickly from one basis 
of argument to another. This only 
complicates matters and Miss Emery 
Says that it has been her observation 
that the woman who solicits among 
women, develops one line of talk, one 
train of thought, and accumulates ad- 
ditional arguments and talking points 
as she goes along, is soon able to pre- 
sent a strong case and to land the 
business much more quickly than 
where the effort is made to write both 
men and women. 


Field for Women Broadened 


Miss Emery believes that as a result 
of the war a permanently broad field for 
women as life insurance agents has been 
opened up. She points out that during 

















the man shortage of the past two years, 
women have been moved up to positions 





of more or less importance: They have 
been called upon to assume charge of 
departments, to engage in. executive 
work, and in many ways to assume more 
responsibility in the business world. In- 
variably they have made good. It has 
been demonstrated that women can cap- 
ably fill many of the more important 
posts in business and many who have 
been* advanced will retain their posi- 
tions. On the other hand, women, as fac- 
tory workers, street car conductors, ele-. 
vator operators, etc., will not remain in 
the work. Those who have filled the 
more important vacancies will remain in 
their work and continue to draw larger 
salaries. This simply means that it is 
now possible to talk to a much larger 
number of women with comfortable in- 
comes. The day has forever passed 
when a trained woman in business could 
not get a salary very* much in excess 
of $15 or $20 a week. 


Interested in Investment Forms 


Miss Emery says there has beeh a 
larger proportion of increase in new life 
insurance among women during the last 
year or so than among men. Women, as 
a class, have experienced a _ greater 
financial improvement than men. Women, 
of course, are chiefly interested in the 
investment forms of life insurance.’ They 
buy almost exclusively endowments or 
the long payment contracts. Miss Emery 
says that women’s business persists very 
well. The average age of the woman 
who buys life insurance is fairly high, 
although it is observed that women are 
buying life insurance at much youngér 
ages than formerly. f “ 

If a woman policyholder eventually 
marries, the business is usually Kept in 
force, as the woman, even if married, 
has_a strong interest in her own invest- 
ment and the husband is usually abl 
to provide the premiums. ‘~ : 


Mature Women Needed 


Miss Emery says that it is unwise to 
bring into life insurance work women 
who are not more or less mature. ‘The 
young woman lacks the judgment and 
poise that is necessary to a successfiil 
life insurance career. - Under 25, _ Miss 
Emery. believes is too young. She pre- 
fers the woman about 35.. In the De- 
troit agency all but one ‘of the ten 
women under Miss Emery’s direétion are 
college graduates with teaching experi- 
ence. The Massachusetts Mutual has be- 
tween 4,000 and 5,000 women policy- 
‘holders in Detroit and the new woman 
coming into the agency is given old pol- 
icyholders to work on, as a starter. Miss 
Emery says that the public generally is 
more critical of the woman. in selling 
work. Therefore, the woman in life in- 
surance must have education, balance 
and good common sense. She must show 
in the presentation of her subject that 
she understands what she is talking 
about and is business like to the last de- 
gree. She is rather critically scrutin- 
ized by everyone she solicits and for this 
reason must start out well equipped and 
with a good grasp of the subject. 


BIG LIFE PRODUCTION 
PREDICTED FOR 1920 


(CONTINUED FROM PAGE 2) 
ers have come to a realization. of the 
fact that nothing will be accomplished 
by -further delaying building projects. 
Building will be no cheaper two or 
three years from now and may’ be 
higher than it is now. As a conse- 
quence big building projects are to be 
carried forward in the spring. 

[arrears 


” 


North Dakota Tax Repealed 


FARGO; ‘NN. D., Dec. 23—Nonpartisan 
league leaders in North Dakota appar- 
ently have given up thé’effort to make 
owners of farm mortgages and other in- 
vestment securities pay the state’s bills, 
under the law which attempted to assess 
the income of nonresidents on invest- 
ments in the state. As the result ‘of thé 
heavy withdrawals of monéy from ‘the 
state, the state administration has made 
a complete reversal of its ‘position on 
that issué, as shown by the repeal dur- 
ing the special session of ‘the legislature 
just adjourned of the so-called “money 
and credit” tax. 

The financial situation in the state has 
been approaching a crisis recently be- 
cause of the heavy withdrawals of 
money. The big companies which had 


been loaning money on farm lands have 
ceased to accept further business of that 
sort, and many private investors; also. 
were withdrawing. y 








+ + = 


















rtisan 
ppar- 
make 
er in- 

bills, 


lature 
noney 


te has 
ly be- 
ls of 
h had 
3s have 
yf that 


8; also. 


Decémber' 25, 1919 


THE NATIONAL UN DERWRITER _ 


























in Wisconsin to be dated 
January |, 1920, will now 
be considered. ! 


FEDERAL UNION LIFE 
| Insurance Company 

| Cincinnati, Ohio 

| has just issued a very interesting booklet 
“Suggestions for Increasing 
| “Your Income” 

‘and would be pleased to send a copy to every 
|.» Life, Fire and Accident Agent in 


| 


Ohio, Mlinois ‘and Kentucky 


~F 


\KLWaAys A PLACE FOR 
\DEPENDABLE AGENTS 


i? 


‘tiled who con not paly write 0 
but deliver 
: methods, 


men. 
‘Union Mutual Life ‘Insurance 


Company 
Adthur L. Bates, President, Portland, Maine 


orien “Address ALBERT E. AWDE 
pent. 6 
7 —— Chicago, = 


19,712 LEADS 


distributed among Fidelity field men to 2018— 








ications 
are energetic in their 
| positions are ready for such 











og hearsprpomeyl ey A This is agency 
ena vast scale and exp) why we are 
more business than at any time in our histery. 


Fidelity eperates in 40 states. Full level ast 
eileen sae toh Faithfully ) incuress 
since 1878. insurance in force over 


A FEW AGENCY OPENINGS POR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
Lenldeiltharitine 


THE PEOPLES LIFE 
‘INSURANCE Co. 


Now converts 
ing Industrial 
policies to 
Ordinary. 
Splendid op- 

| portunities for 














of premiums or otherwise: 


j continuously a mortality of 90 percent, 


CONTRIBUTION SYSTEM 


COMMENT AS TO DIVIDEND 





H. C. Lippincott of Penn Mutual Life 
Gives Some Observations On 
Apportionment of Surplus. 





H. C. Lippincott, agency manager of 
the Penn Mutual Life, has this to say 
regarding dividends and in reduction 


Dividends of surplus used in reduction 
of premiums, or otherwise applied, in 
mutual life companies promise to elicit 
pretty wide discussion during the com- 
ing year for a variety of reasons. What- 
ever may be the action of the leading 
companies, it will be taken out of an 
abiding and deep sense of responsibility 
and with the purpose of further guard- 
ing the rights of the insured. Just now 
I’m very much interested in the plan 
promulgated by one of them by which 
a praiseworthy effort is made to give 
the “contribution system” of apportion- 
ing surplus a higher expression in equity 
than it has heretofore had. It may in 
one view be regarded as an invasion of 
the theory of average, but that theory 
permits, or should permit, of a great 
variety of classifications provided a com- 
pany is large enough to admit of them. 


Working of Contribution System 


The “contribution system” nowhere 
postulates that all the insured shall be 
embraced in one class in order to deter- 
‘mine the share of a member in the gain 
from mortality more favorable than that 
which is assumed in the making of a 
premium. It does contemplate that those 
who create surplus shall have surplus, 
also that those who do not create it shall 
not have it, but it transpires in the prog- 
ress of the years, the wider knowledge 
obtained and a keener sense of equity, 
that some have received beyond their 
share and consequently others have re- 
ceived less. As everybody knows, in a 
mutual organization surplus has mainly 
three sources: From vitality gains, from 
excess interest, from savings from the 
loadings for expenses. 


Profit on Investments 


There is a fourth source—the profit on 
sale of investments. So far as gains 
from interest and from loading are con- 
cerned, there is no problem. These have 
been adjusted equitably ever since Shep- 
pard Homans formulated his epoch- 
marking plan; it is in the factor of gain 
from vitality that a real problem arises. 
Suppose now, in a class composed of 
10,000 men aged 25, the average mor- 
tality of the class through a series of 
years has been but 50 percent of the 
tabular. Again, let us suppose a class 
equally numerous at age 65 has shown 


and again, such a class at age 70 exhib- 
ited uniformly a death rate higher than 
the tabular. In the first two classes 
there is a gain from vitality, very large 
at the younger age, comparatively insig- 
nificant at the older, and in the third 
class nothing at all. Would it be thought 
reasonable or just to ascertain the aver- 
age of all classes, say 78 percent of the 
.tabular, and so apply the “contribution 
system” of apportioning surplus as to 
give or return to each class the 22 per- 
cent of gain from vitality? The ques- 
tion answers itself, and the answer is the 
moving cause why several companies are 
endeavoring to reach ‘another basis for 
distribution of surplus, 


Should Be No Wide Fluctuations 


There are difficulties and obstacles to 
be overcome, mainly administrative, and 
for the smaller organizations it may not 
-be possible to make a class of each age 
through lack of members therein to se- 
cure a fair average in a single year. The 
proposition will have to be approached 
tentatively and, of course, slowly. <A 
sudden and wide departure from present 
methods will be deprecated. First’ off 
fluctuations in annual allotments of sur- 


‘tendency is downward instead of up- 
ward, but it should be wholly possible at 
once to make several groups or classes 
‘known largely to contribute to surplus 
from vitality and award to those classes 
what they earn. 


A. D. Carr succeeds Amway & Carr 
as manager of the Ohio. National Life at 

















Midland Mutwal Life 
Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President G. W. Steinman, Secretary 














“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 
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Equitable Life Insurance Company of lowa 


ANNOUNCES 
$200,000,000.00 of Insurance in Force 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 
Indemnity and Total Disability Benefits Assures Satis- 
fied Policyholders. 


Home Office, Des Moines 


For Information, address: 














Combination Accident and Health Policy 
$6,600.00-12,000.00 $50 per week 


$48.00 a Year 
Membership 80,000 © 


Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS, CITY, MO. 
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AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 







INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 
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Roney Opportunities 
| Nineteen States 








Wm. A. Watts, President. 


Established 1894 








LIFE AGENCY CHANGES 

















Federal Life Appointments 


Ira L. Johnson, formerly with the New 
York Life, and more recently in the farm 
loan business at Perry, Mont., has been 
appointed state manager for the Federal 
Life of Chicago in Colorado with head- 
quarters at Denver. 

Robert J. Jess, who was formerly con- 
nected with the Federal and later entered 
mercantile business ‘in Winnipeg, is re- 
turning to the service of the company as 
state manager for Montana. 

Walter T. Heesman and Clifford E. 
Tompkins have been appointed district 
agents of: the Federal. Life in Philadel- 
phia. 


Charles E. Thompson 


Charles E. Thompson, for the past 15 
years general agent for the New Eng- 
land Mutual Life at Denver, having jur- 
isdiction over Colorado, will, on Jan. 1, 
go to Cincinnati, to become general agent 
there. He will succeed Bruenger & Dun- 
bar, general agents for southern Ohio. 
W. F. Bruenger died in September and 
W. M. Dunbar desires to be released of 
the responsibility of a general agency. 
Mr. Dunbar will remain with the com- 
pany. He and Mr. Bruenger built up one 
of the finest agencies of the New Eng- 
land Mutual in the country, having more 
than quadrupled the premium in nine 
years. Mr. Dunbar is one of the best 
posted life insurance men in Cincinnati 
and writes a large personal business. 


Brutus A. McGee 


Brutus A. McGee has been appointed 
field supervisor of the Indianapolis Life 
in Chicago, with headquarters in the 
company’s office in the Peoples Gas 
building. Mr. McGee served in the army. 
Prior to going into military service he 
was connected with the Equitable of 
Iowa in Chicago. President Frank P. 
Manly of the Indianapolis Life was in 
Chicago last week getting Mr. McGee 
properly installed. The company is go- 
ing strong, has had an excellent year 
and its prospects for the future are 
brighter than ever. 








North American Appointments 


James T. Highland, who has been an 
agent of the company at Columbus, O., 
for the past year, has been appointed 
city manager of the North American Life 
of Chieago in the home office city. H. O. 
Kramer, Ohio state manager of the com- 
pany, announces the appointment of 
Frank T. Harttinger as city manager at 
Dayton and I. T. Howard as city man- 
ager at Lima. 


Arthur L. Rodd 


George S. Rodd, general agent of the 
Northwestern Mutual at Houghton, Mich., 
has taken his son, Arthur L. Rodd, into 
partnership. The new firm is to be 
known as Rodd & Rodd. The counties 
of Florence and Iron in Wisconsin which 
have been reporting through the Rodd 
Agency are transferred to the Madison, 
Wis., general agency, under Shakshesky 
& French. 








Changes. Formally Announced 


Superintendent of Agents George E. 
Copeland of the Northwestern Mutual 
has formally announced the retirement 
of Fansler & Hoffman, géneral agents at 
Philadelphia, and James B. Owens at 
Wilmington, Del., and the appointment 
of C. B. & H. M. Taylor as general agents 
of the consolidated territory, they being 
transferred from-iWheeling, W. Va. The 
consolidated general agency will be. lo- 
‘cated in. 650 Bullitt building, Philadel- 
phia. Clyde OQ. Law. and George Paul 
Roberts succeed the’ Taylors as: general 
agents in West Virginia, they having 
been district agents at Clarksburg, W. 
Va. The general agency offices will be 
retained in the Schmulbach building at 
Wheeling. 





George H. Newell, of Newell & Blos- 
som, Grand Rapids, Mich., general agents 
of the Northwestern Mutual, is retiring 
on account of ill health and advancing 
age. Ira Blossom will succeed to the 
firm. 


Delivery Is Held Essential 


DES MOINES, IA., Dec. 23.—A decision 
handed down in the United States court 
at Fort Dodge by Judge Reed will be of 
interest to the life insurance world. 
Mrs. Bertha Bradley of Algona sued the 
New York Life for $5,000 on a policy 











Holiday Time Is | 


| Insurance Time 


The Christmas Spirit which lomi- 
= - a of December ‘and " 
January furni pg me 
the insurance agent which he does not 
have at any ¢ other times during the year. i 


Opportunities alone do not make busi- 
ness. An agent must have-a policy to 
offer which is edponthiepen jjustable. 

to the needs of his prospec 


vier ms powh be backed by a com- 

record is thoroughly clean 

and and which challenges the confidence and 

admiration of all his competitors. Then 

after all this, the agent’s commission 

should be upon a basis which will enable 
htm to realize a just profit. 


Central Life Policies Are 
Complete, Attractive, Liberal 





“Centralize” 
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held by her deceased husband. The-testi- 
H oO M E LI F E mony showed that Bradley had made ap- 
plication for the policy and payment for 

INSURANCE Co. the first premium had been accepted. 


The applicant had passed the medical The Company 7 hat 


256 BR Y, YORK _ examination and his application had been 
WILLIAM A. MARSHALL, Pres. appreved by the company and the policy 


“| The $9th Annual Report of the Home Life [| | sent to the agent at Algona to be de- |‘ 
Insurance Company shows over a Mil- livered. The agent was sick and failed || 
lion Dollars paid to ‘policyholders im — to turn over the policy. Bradley was 
f i wei over Seven Hundred Thou taken ill suddenly and died. The court re a) 
was in dividends. The influenza ja 


k wae held that no contract-was completed un- 
Wh greater then age pa. abnormal mortality, || +i) the policy was delivered into (he 
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grea y. experienced in 
cream tien. histety. Ser notwithstanding this hands of the policyholder and that the 


i | the assets show an increase of more than widow could collect only the amount is closing the most successf1 ul year § 
b* 4 4% and are now over Thirty Six Million } | paid as the first premium on the policy. h 
it ‘f Dollars 3 ‘ s increased | | T8¢ insurance agent was declared to be business in its entire istory 
wee. total —_ 6% and is now ‘neatly One the agent ‘of the company only and not 
H EF Hundeed a | Fifty Nine Million Dollars. the mutual agent of the company and 
W. A..R. BRUEHL & SONS the insured. 


General Managers 
P Central and Southern Ohio and 


a The Farmers’ and Bankers’ 
J Poome net ihe Fart Net, Beak Bidg. The Dakota ona has cease action Life Insurance Company 


against Frank Burke, representing the 
HOYT W. General Manager Northwestern Mutual Life in South Da- 








For N Ohio kota, for alleged twisting policies -writ- ; WICHITA, KANSAS 
229-232 Leader-News Building ten by .representatives of the Dakota 
CLEVELAND, OHIO ~ Life. The trial is set for Jan. 14. 























Public Savings Promotions ir 
W. Scott Deming, formerly supervisor 


oboe Sect cere Secret mae The Minnesota Mutual Life 





given general supervision of the agency INSURANCE COMPANY 
i force. W. S. hg: eo be tema rent 
z ant secretary, he having been associate 
t otel saeihieats ami | with the secretary’s office. Robert L. iti ies i inoi 
We flotet Mu ceweurtese Ell | Metenaie to clested’ acnetant eoeettans ||| Excellent Opportunities for Two General Agencies in Illinois 
Kagsas City. Mo. Lil! | He is head of the claim department. 





pi - vie Contract Direct with Home Office 
Seek Receiver for Abstainers 


For particulars address 

DES MOINES, IA., Dec. 23.—Prohibi- 
tion has one out the Abstainers & E. S. ALBRITTON 
General Life of Des Moines. At least that 
is the claim of R: N. Holsapple, secretary 2nd Vice President St. Paul, Minnesota 
of the Iowa Anti-Saloon League, and Dr. 
Eli Grimes, Des Moines physician, who 
have filed petitions for receiver in the 
courts at Des Moines. The.case will be 
heard Jan. 9 


apie, Company was formea to srant a|l1 Chicago National Life Insurance Co. 


intoxicating beverages, claiming that the 
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Ubility-Service-Elegance lil 
ving modern fn nes a i teetotalers are a better risk and can be 10 South La Salle Street 


Complete washed Sytem 21}} carried more cheaply. With the advent 
Sialgwe the Cortery of te 3 of prohibition it is alleged that total ab- 
& stenaree ay 93% 200" H stainers became so numerous.as to make 
Whitmore Hotel Company HHH the plan no longer feasible. 
S.JWhitmare D Joseph Reicht : It is asserted in the petition that John N O W O R G ANIZI N G 
: G. Moncrief, president of the Abstainers, 
oi has left for England or “parts unknown,” 
TR NWI IF |e ee rere AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
Aan \ state. 
i NN Wh atl Al Judge Utterback, in setting a date for: MANAGED BY LIFE INSURANCE MEN 
\ Hh Mal a a hearing on-the receivership proceedings, 
HH Ht isl f requested Attorney General Havner and eit 
Insurance Commissioner Savage to attend. 

















































































































DIRECTORY OF _ Plan of Chicago Association HOME LIFE INSURANCE COMPANY 
The general agents’ association, an in- 
L formal organization that has been estab- of America 
IFE IN SURANCE lished in Chicago, has drawn up a Incor pora' 5 
‘declaration of principles as to twisting, PROTECTION FOR THE F “JTIRE FAMILY 
ILLINOIS denouncing the practice. Only term pol- 
icies are exempted. An effort was made This Company issues all modern forms of policy contracts from age & 
J. McCARY & CO to exempt endowments from the declara- months next birthday to 60 years. 
C, : : tion allowing the original company to Industrial policies are in full immediate benefit from date of issue. 
preety: tend Fetdin the smount eqpel to the face of licies contain a valuable Disability clause and are guaranteed 
The Penn Mutual Life Insurance Com ny. the policy in ordinary life or some higher St do 
Any Life Insurance Man not Already Famil- premium payment form. This, however, oy ate Endorsement. 
iar with Our Service Should See us at Once was voted down. Term policies, however, GOOD CONTRACTS FOR LIVE AGENTS 
Fenn intuel Foticies Sell Themecives scan be twisted. Under the declaration 1 Street, Philadelphia, P 
CHICAGO i ‘the general agents will watch very care- Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
fully the source of business ‘and satisfy BASIL 8S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GABLAGHER, Treas. 
themselves as to whether.it comes clean. 
YMAN & PALMER There will be no officers alociea- bat the 
General Agents for Illinois members will meet every month or so, 
taking up various subjects that pertain 
BERKSHIRE LIFE INS. CO. | || ccpectaily to thelr work THE NATIONAL BUSINESS MEN’S ASSOCIATION 
of Pittsfield, Mass. ‘A. R. SMI 
colmnan te Equitable Class Graduates. 
oT] EW TORE, Des. M-aMiahteaitzents | o, Unrestricted Accident and Health Insurance for business and profes- 
4; 24 | tifieates of graduation ave : beem 
"MINNESOTA * *:¢}| warded members of the eighth class nal men; cost $9.00 quarterly. es other an —s em 
-}|in inswrance salesmanship of: the Equi- NCOME policy. Ask for folder describing it. Prompt an 
Oo. ELIASON table Life, During the twenty-two days i aloe settlemehts ihe $9 <2 £853 8-3-2 82 ee 
ST. ATE AGENT in which the class Was pret e sa pre 
members ‘turned in 408 applications for 
The Minnesota Mutual Life over $3,000,000 of new insurance. Bi tas narscrstiann Wanted in Ohio 
—— oa mada. hie, gaye 3 Plans of the Peoria Life 
- : : -During the next few reg es Y P | Fs bli h 
ria Life will seek admission to Indiana, A re e d> 
OHIO (Ohio, Wisconsin, vere nce and South ou ermanent Y ta 1S. 
Dakota. It has already made a contract 
A. R. BRUEHL & SON lfor Ohio and is receiving applications Write for Territory 
e@ GENERAL MANAGERS for other fields. The business of the 
Central Department Peoria will exceed $20,000,000 on the Pennsylvania—Ohio— West Virginia 
State of Ohio and Northern Kentucky written pg pee he iene — — 
Home Life Insurance Company | with $42,000,000 of business in force. e ; 
@ and 22 East Fourth Street Peoria. Life has had a most excellent|{ PHILADELPHIA LIFE INSURANCE CO. 
CINCINNATI, OHIO year, is one of the strongest and best of PHILADELPHIA 
= the middle western companies and is 
making fine headway. 
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SOME OF THE INNOVATIONS INTRODUCED BY THE EQUITABLE DURING ITS 


Sixty Years of Public Service| 









Shortening, Simplifying and Liberalizing the Policy 





immediate Payment of Death Claims 
Incontestability After First Policy Year 
Group Insurance for Employees 
A Corporate Policy to Protect Business Interests 


A Convertible Policy Adaptable to Altered Circumstances 














126 BROADWAY 





Free Health Examinations for Policyholders 
A Home Purchase Policy 


A Refund Annuity SS Return of Entire 
rin " ‘ 


An Income Bond to Provide for Old Age 


New and Improved Forms of Accident and Health Policies, — 


thus completing the circle of protection against 
the hazards of Life, Accident and Disease. ~ 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


w. A. DAY, President 


- NEW YORK 

















bY boxer you begin to figure up your earnings and 
recall] the several reasons for failures during the 
past year, you then more than any other time keenly 
a} realize the importance of a helpful constructive home 


office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a ,direct cooperative. spirit 
generously given.’ 


Inter-Southern Life 


JAMES R. DUFFIN, President 





The Close of the Day’s Work 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 
































MR. SUCCESSFUL LIFE INSURANCE AGENT 


Bt een poltey tn ‘the United Life and Accident Insurance Company guarantoss— 





WORT! mgt cg 


SECO yt fo ow of death fom tay ACCIDENT, HB, on Di 
SECOMD, that tm case of death from any or BLE. che face of the Polly, will 
tat te cece ‘tt death rom terete SPECIFIED anne Coes whe policy, will be paid. 
that im case of total disability as a result of ue Company wal pe eee te 
y=} , bt not to excond it yskay after which the wonkly. indemnity wil be at rate of hronghout the ported of discbility. Cam ineuremes do 
any man be satished a policy that would do less? 


General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District of Columbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampehive 
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MODERN BUSINESS GETTING METHODS 














How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
by Applying the Best Selling Systems to Their Business. . 


ce se SF OF 











‘ers for the Farmers National. 








HOW BERT E. CHATTEN SELLS 


INSURANCE TO MAN ON FARM 


Genbral Agent of Farmers National Life at Quincy, IIl., 
Finds Better Progress Is Made By Getting Advance 
Information From Farmers’ Wives 


AST week Bert E. Chatten, gen- 
L eral agent of the Farmers Na- 

" tional Life at Quincy, Ill, sold a 
$100,000 policy on the 10-payment life 
plan for a premium slightly in excess 
of $5,000. This is the first $100,000 
policy ever written by the Farmers 
National Life’ Mr. Chatten has for 
several years been one of the big writ- 
His 
latest achievement sets a new record. 
His greatest success has been in sell- 
ay ag insurance to farmers. 

e joined the company in 1915 and 
in the first year produced $300,000 of 
business. The second year his writ- 
ings amounted to $500,000, the third 
year $700,000, last year $850,000, and 
this year his agency will produce 
$1,000,000 of paid for business. Al- 
though his territory includes ten coun- 
ties surrounding Quincy, in which are 
located several fair sized towns, 80 per 
cent of the business in Mr. Chatten’s 
agency is produced in the country by 
the 18 men under his direction. The 
lapses are less than 25 percent. 


Most Closing Done at Night 


Mr. Chatten has some interesting 
Opinions concerning the best methods 
to employ in going after farmers’ busi- 
ness. He says that the successful 
farm salesman closes at least 75 per- 
cent of business at night and during 
the noon hour. The time to get the 
farmer to put his name on the dotted 
line is after the work of the day has 
been done. When the farmer is able 
to put his feet under the library table 
at night and give his entire attention 
to the agent, some progress can be 
made in the case. Except under un- 
usual conditions, Mr. Chatten says, the 
salesman is not warranted in trying to 
close a case where the farmer is busy 
in the fields or working about the 
barn. Many good cases are spoiled by 
the over-zealous salesman who at- 
tempts to close regardless of the cir- 
cumstances surrounding the case. 


Leads from Farmers’ Wives 


Mr. Chatten says that it is very im- 
portant for the life insurance man 











A RUNNING START 


We haven’t time to knock a com-— 
petitor or to worry over his mis- 
statements. 

It’s great how knowledge and 
thoroughness breeds self-confidence, 
and how that quality makes us 
laugh at things we once thought 
were body blows. 

In a nutshell; acquire: 

1. Confidence in the company. 

2. The value of time. 

-3, . Detail knowledge of your line. 

4. A remedy for the yellow 

- streak. 

5. And the ability to be a good 
loser, and you have a running 
start—Roy F. Soule. 











for the family for the 





working in the country to get on the 
right side of the farmers’ wives. In 
working in the country, Mr. Chatten 
has often seen life salesmen drive up to 
a farm house, knock on the door and 
ask “Is Mr. Smith in?” “Yes, you will 
find him down in the barn.” The sales- 
man who attempts to follow up the 
case with no more information than 
this is simply going after his prospect 
without any ammunition in his gun and 
is very likely to get a turndown. 


Housewives Will Talk 


Mr. Chatten is of the opinion that 
half of the battle can be won by going 
into the details with the wife. He has 
had great success in simply stating to 
the woman that opens the door that 
he is in the life insurance business and 
wants to sell her husband some life in- 
surance, and then waiting to hear what 
she says. If she tells him that her hus- 
band already carries insurance, he finds 
out in what company, how much, and 
on what plan. He also learns whether 
the wife is in favor of life insurance 
and if she takes favorably to the idea 
of her husband buying additional insur- 
ance. If there is no insurance carried, 
the wife will tell why, and usually has 
no hesitancy in telling whether she or 
her husband is opposed to life insur- 
ance. In other words, it is not hard 
to talk to the mistress of the farm 
house. The life insurance salesman is 
a stranger from the outside world, and 
if he is tactful and pleasing, can soon 
get the housewife to talking. With the 
information he gets from her, he can 
go after the farmer fully armed with 
the facts. 

Wife Wields Influence 


Mr. Chatten says that before making 
a purchase of any consequence the 


farmer will always talk over the propo- 
sition with his wife. As a matter of 
fact, there is nobody else to talk it 
over with. He cannot have the advice 
and counsel of nearby neighbors. The 
man located in the city can confer with 
‘a dozen or so friends in a couple of 
days but the farmer has to rely very 
largely upon his judgment and that of 
his wife. For that reason, the farmer’s 


purchase. Therefore, Mr. Chatten con- 
tends, the life insurance salesman who 
goes direct to the farmer makes a mis- 
take because before actually buying, 
the farmer will put the case up to his 
wife. Very often the final decision is 
left to her. If the salesman has con- 
vinced her, if she has previously sig- 
nified her willingness to have her hus- 


the case is closed the moment it is 
referred to her. 


Women Good Prospects 


In recent years Mr. Chatten says that 
a fairly large number of policies have 
been written in his agency on farmers’ 
wives. The women of the farm are ari 
important and necessary part of farm 
life. When a farmer’s wife dies, it 
means a serious setback to the whole 
operation of the farm. It is a distinct 
lcss in a business as well as a personal 
way. Mr. Chatten has found that it is 
often possible to sell the farmer’s wife 
when the policy on the farmer himself 
is being delivered. 

Mr. Chatten has found that farmers 
purchase 20-payment life policies in pref- 
erence to any other form. The farmer, 
he has found, likes to definitely pay up 
his obligation within a stipulated period 
of time. The investment forms do not 
seem to make the appeal to farmers, but 
the 20-payment life contract strikes the 
great majority about right. 


To Protect Machinery Investments 


In recent years Mr. Chatten has found 
that the heavy investments in various 
types of farm machinery that have been 
made by farmers have been of benefit in- 
directly to life insurance salesmen. The 
farmer who purchases $2,000 or $3,000 
worth of farm machinery can be shown 
what a relatively small amount of life 
insurance he is carrying; $2,000 or $3,000 
of life insurance protection looks rather 
small in comparison to the investment 
that many farmers have made in high 











AN ESTATE OR AN INCOME 








HE MAN who can establish an 
estate by life insurance is the ex- 
ception. $10,000 or $15,000 is not 
an estate of importance. These amounts 
wisely invested would-not yield returns 


“stifficient for the adéquate support of 


his family. What is essential for the 
support of his family and the education 
of his children, is an income, the largest 
possible income that he can afford. 

The creation of a small estate by 
means of life insurance means a crea- 
tion of an inadequate income. It also 
means that the income is dependent 
upon the wisdom displayed in choosing 
an investment for the insurance money 
after his death. Many mistakes are 
made. The small estate is perpetuated 
for the benefit of unborn generations 
to whom his obligation is considerably 
less than is the immediate duty to his 
family. He butters the bread too thin 
benefit of 
posterity. 


The more closely insurance marches 
with the well defined limits of the in- 
surer’s responsibilities, the more effect- 
ively and certainly it achieves its 
purpose. It should provide the largest 
income that he can afford with abso- 
lute. certainty for his wife; it should 
be sufficient-in addition to provide for 
the proper bringing up of his children 
and for:their best education. 

An education will reward their work 
with the highest remuneration. It will 
enable them to fulfill. their-own re- 
sponsibilities to their own children. It 
+ will be sure protection to the unborn 
generation, better than a small estate 
provided would be. 

The average man should not try to 
do more effectively with life insurance 
than provide an adequate income for 
his family. He really attempts the 
creation of an estate more from habit 
than .from mature deliberation. The 





agent should point out this fault— 
Agents Record. . 


wife is consulted over almost every | 


band take out additional life insurance,. 








class, modern farm machinery. Much of 
this equipment is purchased on the par- 
tial. payment plan, and if many farmers 
should die before their payments were 
completed, they would leave their wives 
nothing but debts. Life insurance sales- 
men working in the country are using 
the argument to farmers that sufficient 
life insutance should be carried to fully 
meet all outstanding obligations and 
provide a cash fund for the beneficiary 
in addition. 


Cold Canvassing Pays 


Straight canvassing can be employed 
in the country to very good advantage, 
Mr. Chatten has found. He says that 
during practically the whole day the 
farmer is at work in the field or in the 
livestock sheds. The salesman can get 
his line-up on the case from the farm- 
er’s wife and then defer the actual pres- 
entation of the selling arguments until 
the noon hour or in the evening. The 
time spent during the day in getting in- 
formation and a line on prospects is not 
lost. It is often possible to get advance 
information on a couple of prospects dur- 
ing the morning and drive back and close 
them both at noon and then fill a couple 
of engagements in the evening. 

Mr. Chatten lays great emphasis upon 
the treatment accorded old policyholders. 
He says that his agency has adopted the 
custom of treating old policyholders as 
if they were unclosed prospects. He 
takes the position that too much atten- 
tention cannot be given to old policy- 
holders. They are the people who pro- 
vide the salesman with new business. 
They can give leads and facts that can- 
not be obtained in any other way. The 
man who owns a policy in the com- 
pany has a real interest in the company’s 
welfare and is willing to lend a hand 
if he himself has been given considerate 
treatment. 


Influenced by Neighbors 


In the country farmers are very much 
impressed by the fact that others in the 
community have taken out life insurance 
in the same company. The country life 
salesman who is able to exhibit a list of 
policyholders in the immediate vicinity 
has a decided advantage. The farmer is 
influenced ky what his neighbors have 
done. For this reason it is doubly im- 
portant to give the proper attention and 
treatment to old policyholders. In the 
city, Mr. Chatten says, policyholders will 
seldom go out of their way to drop a 
case into the lap of the salesman who 
originally sold them. In the country it 
is different. Old policyholders will take 
an interest in the progress the company 
they are insured in makes and put their 
shoulders to the wheel. During the sea- 
son that the farmers are not busy it is 
sometimes possible to get a prominent 
farmer in the community to drive around 
with the agent. It is not essential that 
such a man give a life insurance talk, 
but only that he staie that he is insurei 





TODAY IS THE ONLY TIME 


If your train goes at 9 o'clock, 
five minutés past 9 is tomorrow! 
Tomorrow is ever chasing the 
heels of the man who just 
couldn’t get “it” accomplished to- 
day! The agent who is “sure” to 
get an application tomorrow—is 
mostly sure of just one thing: 
failure. Today is the only time. 
The self-imposed feeling that you 
must do the thing that you know 
you ought to do—comes very 
near to making you do it. If you 
lay on yourself the obligation to 
deliver the strongest punch to- 
day for that pending application, 
you will have no regret the day. 
after—New England Pilot. 
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Insurance in Force 
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THE INDIANAPOLIS LIFE INSURANCE CO. 


1919 19 995,392, 


If You Have Confidence in Your Ability 


FRANK P. MANLY, President 
Home Office: INDIANAPOLIS, INDIANA 


Look up the Company’s'Record 





Managerships Open 
Illinois 


Indiana 
F Michigan 











address 























‘A Record of Thirty Years of Progress— 


ee Aseets Insurance in Force Income Policies Iseucd 

Bee. 31— . $ 104,307 889,073 1889-1898... 

RES St (GRE Sa RS 
1918... 15,788,208 145,055,484 een see 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President 
Organized February 23rd, 1888 


Attractive Opportunities 


4 Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 


Ten-Year Periods 


CINCINNATI 






















F. S. Jackson, Pres. 





The American Home Life 


Insurance Co. 


Good contracts for live agente. Address F. P. Metsger, Topeka, Kan. 


Topeka, Kan. 


F. P. Metzger, Sec. 
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LIFE, HEALTH. ACCIDENT 





Openings OHIO, IND., KY.,. MICH. and W. VA. Write Columbus 


AS A GOVERNMENT BOND” 


©) The OHIO STATE LIFE 


ONTHLY INCOME INSURANCE 
FOR FACTS 

















VICE 





EERET. oF OUR We have a contraet for you under which your 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Piaitdn 


Cash Capital $200,000.00 


income will be limited only by your activities. | 


V. BD. CLIFF, President 


~~ 

















THE INSURANCE SALESMAN #33scn0 Sxcterpioewrmat"faneuss 


Salesman, 1362 Insurance 

















.good then we should be at a loss 
‘} to how to advise you, becausse-i |b 
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bs AlexEndery rowne of the N York 
t Lite iters yest 
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in- “the company, is satisfied with its pol- 
icy and thinks life insurance is a good 
thing. , 

It is unquestionably a fact, Mr. Chat- 
ten says, that permanent prosperity has 
come to the farmer. The money that has 
flowed into the farmers’ pockets during 
the last two or three years is consider- 
ably in excess of the annual earnings 
secured heretofore, but it is a condi- 
tion that~will obtain permanently, Mr. 





Chatten believes. “He ts of the-opinion 
that for many years to come, there will 
be a strong demand for all farm prod- 
ucts, that the farmer will be able = to 
readily market all that he can produce, 
with the result that his bank balance 
will reach a new high figure. Farmers- 
are already purchasing life insurance in 
much higher amounts. The old days of 
the “ones” and “twos” are disappearing 
on the farm as well 4s in the city. 





TRAINING NEW AGENTS 





S. ASHBROOK, agency sec- 

retary of the Provident Life 

¢ & Trust, in speaking of the 
training of néw agents says: — 

When a new agent is secured, he 
should be given an idea of what life 
insurance really means, of its function 
in saving widows from drab misery, in 
feeding and clothing and educating little 
children, in making old age happy and 
comfortable. If this idea is rightly pre- 
sented it will make a right minded new 
agent want to do two things—first, to 
get to work with the shortest delay pos- 
sible, and, second, while he works, to 
learn all he can about life insurance, so 
that he will daily become more expert 
in the business. 

* *k 

Cne of the most amusing of the great 
Hogarth’s pictures is purposely drawn 
out of perspective, for instance, a woman 
with a candle is lighting from a window 
the pipe of a man on a hilltop a mile 
away, and other laughable absurdities. 
When a new agent is given at the start 
off a whole book full of theoretical in- 
formation about life insurance, the effect 
of it is: that this information arranges 
itself in his mind without any sense of 
perspective whatsoever. His business is 
to sell policies. To do so he must create 
desire and get action. But the greater 


part of the theoretical information which 
is sometimes erroneously given him at 
the start has little to: do with creating 
desire. He naturally supposes it has. It 
is an absence of perspective as’ absurd 
as anything in Hogarth’s picture. 

*x*.*« 

The first instruction given to an agent 
should make him eager to go out and per- 
suade men to protect their wives and 
children. In other words, it would fill 
him with enthusiasm of the right sort, 
a sense that he could have no. nobler 
ealling in the world than to secure pro- 
tection for widows and orphans, a feel- 
ing that would brook no delay, but in- 
sisted upon getting immediate action. 

* * * 

Such an agent must necessarily be 
eager to become efficient. He realizes 
from the start that the more he knows 
about life insurance the more efficient 
he will become. He is ambitious to suc- 
ceed in his chosen calling, and he realizes 
that the more he can learn the more suc- 
cessful he will become. Thus begins an 
education which never ceases, and an 
education of the maximum value because 
each component part of it is tested as it 
is learned. There is no lack of perspec- 
tive. There is no absurdity. Each 
theory is constantly. tested, by experi- 
ence. 
are made, 





Handshakes for Salesmen 


It is all right, if you like, to try to 
give a good impression by means of 
your handshake, for there are those 
who are over-opinionated by first im- 
pressions, and they fancy that they can 
read your character by your hand- 
shake. And it is certainly good sense 
as well as good policy to have good 
manners in manual embracing as in 
all social amenities. 

But take care that you do not de- 
pend upon your own analysis of the 
other man’s handshake, for there has 
been spread the gospel of the efficient 
handshake, and as a result you can 
never tell definitely whether a man is 
cordial by nature or whether he has 
developed a handshake at boiling point 
while he himself is below zero. And 
then again, a man may be so cordial 
as to give a slovenly handshake in his 
pieasure at meeting you. 

If the handshake readers are rightly 
theoried, or if they can get enough 
people to believe in them (which 
amounts to the same result) then culti- 
vate a strong handshake—as to quality, 
we mean, not quantity. Be careful, 
however, not to overdo it, for you may 
do it so beautifully that the prospect’s 
attention is distracted from his widow 
and your policy to thoughts on how to 
acquire as good a handshake as yours. 
The thing to do of course, is to be good 
and then be sincere. If you were not 


then all our readers are good;*So . 
be sincere. And be careful =H. > 


Lippincott. 


Fordney Bill Delayed 

It is understood that the Fordney bill 
which: is designed to remove the onerous 
features of the income tax from corpora- 
tion insurance is side-tracked for the 
present with a lot of other proposed leg- 
islation which had to make way for the 
consideration of the peace treaty and 
other more important matters at Wash- 
ington. This bill, it is hoped, will be 
taken up during the present session of 
congress, but there is no disposition on 
the part ofpitisurance men to push it un- 
duly and thereby endanger its chances of 
being passed. It will simply have to 
wait its turn in the slow legislative grind 





at Washington, which has almost stopped 
for the present, so far as legislation of 
this kind is concerned. 


Chicago Sales Congress 


Chairman E. C. Fowler of the special 
committee of the Chicago Life Underwrit- 
ers Association arranging the program 
for the one day’s salesmanship congress, 
Feb. 9, announces that he has secured 
Ralph S. Crowl, of the Northwestern Mu- 
tual Life at Madison, Wis., and W. H. 
Beers, Jr., general agent of the Mutual 
Benefit at Rochester, N. Y., to give talks 
on standardized sales presentations in 
life insurance. <A. D. Hatfield, of Cleve- 
land, O., one of the well known agents 
there, will talk on business insurance, 
and Sam T. Swanson, assistant general 
counsel of the Northwestern Mutual Life, 
will talk on federal and state inheritance 
taxes as applied to life insurance, he 
being an authority on these subjects. Mr. 
Fowler has other speakers in mind. 


Glenn Claypool Advanced 


Glenn F. Claypool, superintendent of 
agents of the Continental Assurance of 
Chicago, has been elected vice-president. 
Mr. Claypool has been with the com- 
pany since it started and has made good. 
He came from Ottawa, O., where he was 
agent and later was made general agent 
of the Continental at Toledo. He is well 
informed on life insurance and is popu- 
lar with the men. 





Life Notes 


E arrange fort e aa 
nual gathering of th e ggg ype 
tion of Life Underwriters, which meets 


at the “Hub” on Sept. 14-16, 1920. 

The Pearson & Larson general agency 
of the Northwestern Mutual Life at Kan- 
sas City, Mo., has written a $500,000 pol- 
icy on the life of W. E. Stewart, presi- 
dent of the Stewart Land Company of 
Kansas City. This is the largest con- 
tract ever written by the Kansas City 
office of the Northwestern 

The Burgess-Granden Blectrical Com- 
pany of Omaha gave more than fifty of 
its employes Christmas presents con- 
sisting of life insurance policies rang- 
ing from $500 to $1,500 each. Employes 
who have been with the firm from three 
months to one year received a $500 pol- 
icy; those who have been there one 
year and-_less than four received a $1,000 
policy, and those who have been with 
the company four years or over received 
a $1,500 policy. 





This is the way in which experts 






















ent of 
nce of 
sident. 
> com- 
e good. 
he was 
| agent 
is well 
} popu- 


E York 
airman g 
ie an- 


ssocia- 
1 meets 


‘agency 
ut Kan- 


as City 


11 Com- 
fifty of 
ts con- 
s rang- 
mployes 
m three 
500 pol- 
ere one 
a $1,000 
en with 
received 










December 25, 1919 


SESSA 


THE NATIONAL UNDERWRITER LIFE 19 




















Founded 1865 


THE PROVIDENT 
LIFE AND 
TRUST COMPANY 


OF PHILADELPHIA 
PENNA. 


The far sighted ‘‘Maturing 
Policy’’ of the Provident is 
in accord with the Spirit of 
the Age. 


It protects your own declin- 
ing years. You can make 
it “Shark-proof”’ if 
you die, 




















“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bldg.) IOWA 


TERRITORY 
IOWA SOUTH DAKOTA 








“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 








LOCAL ASSOCIATIONS 




















Wilmington, Del.—The regular monthly 
luncheon and meeting of the Delaware 
association was held last week. Frank 
C. Hughes, Mutual Benefit representa- 
tive at Wilmington; was chairman of 
the meeting. The speakers were Thomas 
RR. Wilson, insurance commissioner of 
Delaware, and, L. A. Spaulding, general 
agent for the Mutual Benetit Life at Bal- 
timore. He was elected a life member 
ct the Delaware association. Mr. Spauld- 
ing spoke about life insurance generally, 
both from the agents viewpoint as well 
as the assured. Mr. Spaulding men- 
tuuoned that less than 15 percent of the 
potential value of the average life is 
insured, also that less than $300 per 
head of protection is carried—showing 
the possibilities of the business. He 
called attention to the prosperity of the 
country, last year’s flu attack and the 
splendid endorsement of the govern- 
ment, all of these being helps to aid the 
agent in securing the business. Mr. 
Spaulding brought to the meeting a mes- 
sage from J. Stanley Edwards, president 
of the National association. He ex- 
plained the program for the year and 
said that Mr. Edwards has asked that 
the membership be doubled, this to be 
done in ten days. At present the mem- 
bership of the association is approxi- 
mately ten thousand, 

* * * 

Wichita, Kan.—The regular meeting of 
the Wichita association was one of un- 
usual interest, two important matters 
coming up for attention. First was the 
recent announcement that a Topeka life 
company had provided agents’ licenses 
for each of its 1,600 stockholders and 
which evoked the following resolutions: 

Whereas, the practice of certain life 
companies of oftering to pay agents’ 
commissions to, or providing agents’ li- 
censes to men who have no intention of 
qualifying as legitimate agents, and 

Whereas, such practice has a demor- 
alizing effect upon the business and 
greatly interferes with the services ren- 
dered by legitimate agents; 

Resolved, that this, the Wichita asso- 
ciation, does protest against such prac- 
tice and suggests to the superintendent 
of insurance that companies applying 
agents’ licenses should be required to 
state that each license applied for is 
for one who there is reason to believe 
is desirous of qualifying as a legitimate 
representative of that company. 

The other matter was a report made 
of successful thwarting of a plan to re- 
bate on a large amount of corporation 
insurance being placed at this time. Ar- 
rangements for this had already been 
completed, but certain members of the 
association had refused to come in un- 
der the terms proposed, and one of them 
sent a letter to every life agency in 
Wichita giving warning of the crooked 
work. This resulted in the ordinary life 
plan with rebate to be abandoned, term 
insurance understood to be without re- 
bate, being substituted. <A rising vote 
expressed appreciation of all present for 
the publicity that frustrated the crooked 
work. 

* * * 

Toledo, 0.—A complimentary luncheon 
was given by D. Charles Hart, president 
of the Toledo association, in honor of 
E. P. Tice of Columbus, O. “What are 
Brains Worth?” the subject of Mr. Tice’s 
address, was unusually interesting and 
valuable in suggesting the needs of in- 
suring brain values and of widening the 
service of life insurance along this line. 
Mr. Gomph reported his attendance at 
the meeting of life underwriters at Cin- 
cinnati and plans for increasing the 
membership of the National association. 


Aetna Wins Nebraska Suit 

OMAHA, NEB., Dec. 24—The Aetna 
Life has won its fight in the Nebraska 
supreme court against payment of a 
$15,000 policy on the life of Edward L. 
Dodder, former Omaha undertaker, who 
was found shot to death in his automo- 
bile on a road a short distance from 
Omaha two years ago. The case was re- 
ported by a coroner’s jury as one of sui- 
cide. The deceased man’s widow claimed 
payment of the policy on the theory that 
he had been murdered. He was former 
treasurer of the Nebraska Ancient Order 
of United Workmen and was reported to 
have been $16,000 short in his accounts 
for the lodge at the time of his death. 


Rolland Haddy, formerly with Hum- 
phrey Heater Company, and Alvin Bur- 
ger of the Blackwell-Wielandy Company 
have joined the sales force of the St. 











Louis office of the Phoenix Mutual Life. 











“The Oldest Company in America” 


Issued tts first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 
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Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 





























Can use a few high-grade stock salesmen who can 
furnish references. 











==ADDRESS OR CALL- 


GARY NATION AL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 


























—- 
General and Local Agents 


Contracts With Very Attractive 
Perpetual Renewals 














We Can Use a Field Superintendent—Salary, Expenses 
‘ and Over-Writing Commissions i] 


Write, Giving References. TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 
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“SHIFT IT TO THE SHOULDERS OF LIFE INSURANCE” 
“SAFETY FIRST’’ 


1920 














If your plans for 1920 include a change of We have splendid territory open with general 
territory or a change of company or “astep up” agency contract, maximum commissions, for experi- 
7 from solicitor to general agent— enced and successful producers of clean records. 
4g THIS FINE TERRITORY IS IN THE FOLLOWING STATES: 
: ILLINOIS KANSAS OHIO 
INDIANA KENTUCKY OREGON 
IOWA | MISSOURI PENNSYLVANIA 


CONFER WITH US BEFORE DECIDING 


Reserve Loan Life Insurance Company 
Indianapolis, . . - . . . - Indiana 






































